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THE IT COMPANIES REPUTATIONAL MANAGEMENT IMPACT ON IMAGE FORMATION
AND INVESTMENT ATTRACTION

V crarTi BU3BHaYeHO KAIOYOBY POAb PeNyTaliffHOrO MEHEAKMEHTY Y CTaHOBAeHHI Ta mipaTpumui imiaxy IT-komnaHnii,
0 0COGAMBO BasKAMBO B YMOBaX JXOPCTKO1 KOHKYpeHIii 3a iHBecTuuii Ta Taran™u. Bip penyranii komnaHii 3aAe3xuts piBeHs
AOBipM iHBeCTOpiB, mapTHepPiB i KAIEHTIB, I[O NPSIMO BOAMBAE HA ii 3paTHICTh 3aAyuaTu iHBecTuyii. Penyraninumii menepsx-
MeHT He Auule 3a6e3nevye MO3UTUMBHMI IMIAIK, are 1 cipusie GizHec-3pOCTAaHHIO, BIAKPMBAE HOBi MOJKAMBOCTI Ta 3HUIKYE
pusuru. Qopmysanns penyranii IT-komnanin oxonaroe pisHi acmekTy, Taki K HapiMHICT IPOAYKTIB, IPO30PicTh MpoO-
UeciB, KOPIOPATUBHA COLliaAbHA BiAIOBiAAABHICTS i 3axucT AaHux. Posrasuyro npuraap komnanii Salesforce, sxa, saBasru
couiaabHMM iHiniaTuBaMm, Mmopeai "1-1-1", a Tak03K akKTMBHIN MIATPUMILi IPUHUMIIIB PiBHOCTI i Ge3meku KiGepmpocTopy, no-
GyayBaAa CTiliKy IO3UTUBHY PemyTayilo, o cupuse 11 inBecTuiiuii npuBabansocti. B ymoBax 3pocTaHHs BUMOT AO IPO30-
pocri Ta etuunocti IT-koMnanii, sKi IPUAIASIOTS yBary penyTauniifHOMy MeHEeAKMEHTY, CTal0Th GiAbII KOHKYPEHTOCHPO-
MOJKHVMMMY i IPUBAGAMBUMY AASI iHBECTODPIB, CTBOPIOIOYM TAKUM YMHOM AOAATKOBY BaPTiCTh OpPEHAY Ha PUHKY.
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Reputation management plays a crucial role in the formation and maintenance of the image of IT companies, whichis especially
important in today's competitive environment where there is intense competition for investments and talent. The reputation ofa
company directly influences the level of trust among investors, partners, and clients, which in turn affects its ability to attract
investments. Proper reputation management not only ensures a positive image but also promotes business growth, opens new
opportunities, and reduces risks. The formation of an IT company's reputation involves various aspects, such as product reliability,
transparency of processes, corporate social responsibility (CSR), and data protection. Effective reputation management strategies
help establish long-term trust, especially in industries where rapid technological advancements occur. For instance, companies
that actively engage in environmental sustainability, social impact, and ethics become highly attractive to investors who prioritize
long-term prospects. Such practices contribute to the creation of additional brand value, which is crucial in the competitive IT
sector. Reputation management also plays a key role in positioning a company as aninnovative player. Many investorslook at the
IT market as an industry where cutting-edge technologies are rapidly evolving, so companies with strong reputation management
can stand out from their competitors. An example of successful reputation management is Salesforce, a global leader in cloud-
based customer relationship management (CRM) solutions. From the early stages of its existence, Salesforce has actively invested
in social initiatives and environmental programs. One notable example is its "1-1-1 model," where 1% of profits, products, and
employee time are dedicated to charitable projects. This policy not only improves Salesforce's reputation but also signals stability
and long-term prospects to investors. Furthermore, transparency and reporting on social and environmental initiatives make
Salesforce highly attractive to investors who value CSR in their decision-making. Salesforce also prioritizes data security and
cybersecurity, which is crucial for its clients and partners using cloud solutions. By maintaining a clear security policy, the company
preserves customer trust, strengthening its image as a responsible technology provider, especially given the increasing number
of cyberattacks worldwide. Another important element of Salesforce's reputation management is its active support for diversity
and inclusion. The company has a dedicated department that develops programs for gender equality and diversity, which has
been a positive signal for investors and partners who support ethical and inclusive principles. These aspects of reputation
management have allowed Salesforce to build a strong reputation as an innovative and responsible company. Companies that
effectively manage their reputation are able to increase investor confidence and create a positive perception among customers
and partners, making reputation management one of the key strategies for IT companies aiming to become industry leaders and
attract maximum investment for their development.

Kawowobi caoba: penymayivine ynpabainns, IT-komnanii, inbecmopu, xopnopamubra coyiarvra
810nobidarvnicmy, nposopicmv npoyecib, 6e3nexa danux.

Key words: reputation management, IT companies, investors, corporate social responsibility
(CSR ), Process transparency, Data security.

MNOCTAHOBKA NMPOBJIEMM AlHHSA penyTalji€lo CTa€ BasKAUBMM {HCTPYMEHTOM

V cyuacHomy 6i3Hec-cepeAOBuIyi, A€ KOHKY-
penniga mixx I'T-komnanismu cTpimko 3pocrae, pe-
nyTaliga Biairpae KAIO4OBY poAb y pOpMyBaHHI
imiasky Ta BM3HA4YeHHI PMHKOBOI BapTOCTi KOM-
naHii. 3aBAARY penyTanitHomy MmeHeARKMeHTY [T-
KOMIIaHi i MOKYTb He Anine 36epiraTu IO3UTUBHNIL
06pa3 B 09ax CyCIiAbCTBA, aAe i 3MIIHIOBATH CBOT
n03uIii, 3aAy4aTy HOBUX KAIEHTIB i miATpMMYyBa-
TU AOSABHICTB icHYIOUMX. B ymoBax, xoan pemy-
TaliiHi pU3UKM MOKYTh MUTTEBO NOMMPIOBATUCH
B I poBOMY IpOCTOpPi, e(peKTUBHA CTpaTeTid pe-
IyTalifHOTO MEHEASKMEHTY CTAE HEOOXIAHOKO AAS
miATpuMKM cTabirbHOTO iMiAKY KommaHii Ta i
CTiIMKOCTI AO KPU3OBUX CUTYAL}iiA.

AxTyaAbHICTH TeMM 3yMOBAEHA TUM, 11O peIy-
TaliHUI MEHEASKMEHT 6e310CEPEAHBO BIAMBAE HA
inBecTuniny npusabansicts IT-komnaniit. [Toan-
THUBHA pelyTallif 3AaTHa MIABMIIUTY iHTEpec iHBe-
CTOPiB, OCKIABKM CBIAYMTH PO BiALIOBiAaABHE YII-
paBAiHHS, BUCOKY SIKICTh MOCAYT Ta CTaGiAbHICTH
6iznecy. HaBmakm, HeraTmBHa pemyTanis MosKe
BiAAAKYBaTHM IMOTEHI[iMHUX iHBeCTOPiB, AKi mpar-
HYTb MiHIMi3yBaTy puauku. Takum 4MHOM, ynpas-

3aAy4eHHS KaliTaAy, o CIPHUIE MOAAABIIOMY PO3-
BUTKY Ta iHHOBaIitHil AlsapHOCTi IT-ROMMIAHII.

AHANI3 OCTAHHIX AOCNIAXEHDb
I NYBJIKALIA

Anaaizyounm AOCAIAKEHHS 3 pemyTaniiiHOTOo
MeHeASKMEHTY, MOSKHA BiA3HAYNTY 3HAYHMI iHTe-
pec A0 BMBYEHHS BIAMBY KOPIOPATUBHOI pemy-
Tauii Ha 3araApHi MOKa3HMKY e(peKTUBHOCTI 6i3He-
Cy, 3aAy4YeHHSA KAI€HTIB | yTpuUMaHHSA epPCOHAAY.
PesyapTaTn AocCAipARKeHP MiATBEPAKYIOTH, IO
imiask kommanii 6e3mocepeAHBO BOAMBAE HA i
KOHKYPEHTOCIPOMO3KHICTh, OCKIABKYM IO3UTMBHA
pemyraris cpusi€ 3pOCTaHHIO AOBipK A0 GpEHAY
Ta MiABUINYE AOSAABHICTD ayauTopii. Hanpukaaa,
po6oru Uyar A., Goswami A. ra in. [1,2], mo aoc-
AAKYIOTH KOPIOPATUBHY peImyTalio, MiAKpecAo-
IOTh 11 BaSKAMBICTh AASL AOBTOCTPOKOBOTO YCHIXy
oprasisarjiit, 30KkpemMa B yMOBaX rn06aAbHOT KOH-
KypeHnii Ta iHpopmaninuoi nposopocri. IIpoTe
GiABLIICTH TAKMX AOCAIASKEHD 30CEPEAKYETHCS HA
3aTaAbHMX IPMHIONUIIAX PENYTalifHOTO MEHEeAX-
MeHTY Ta He BpaxoBye cnenudiku IT-inaycTpii.
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V A0oCAiAKeHHAX OCTaHHIX POKIB TAKOK 3'ABUAN-
csIparii, o aKIeHTYIOTh YBary Ha IM(POBUX peny-
TaLilHUX PU3MKax i penyTanii B OHAANH-IPOCTOPI,
0c06AuBO Ha mAaTGOPMI COLiaAbHUX MEPEK Ta
BIAKpUTHX BIATYKiB KAi€HTIB. Aocaiaskennst Taneja H.,
Bao X. ra in. [ 3, 4] BUCBITAIOIOTE BaSKAUBICTH OHAQH-
pernenaii i BiAryKiB, AKi MOKYTb MUTTEBO BIAUHYTH
Ha pemnyrarnio Komnasii. IIpoTe, He AuBAgUMCH Ha
3pOCTaHHA 3HaYeHHA M POBUX KaHAAIB, HEAOCTAT-
HbBO BYBYEHO, AK came I T-komnaHii MoKy Th eperTmB-
HO YIIPaBAATHU CBOEIO penyTalji€lo yepe3 Iji maaTdop-
mu. IInTaHHA 3aAMIIAETHCA BIAKPUTIM: AKMMIY CTPa-
teristmu motpi6HO KOpucTyBaTncs I T-komnanisam Arst
HeuTpaaizanii MOSKAMBUX HETaTMBHNUX KOMEHTapiB i
HiATPYMKM IO3UTUBHOTO IMiASKY V IIBMAKO MiHAMBO-
My I pPOBOMY CepeAOBUIIi.

ITopsaa 3 numM, iHma rpyna AOCAiASKeHb aHaAi-
3y€ penyTaniiHni MeHeASKMEHT K iIHCTPYMEHT 3a-
AydeHHa imBectnnin. Haykosmi, Taki ax Kim J.B.,
Shehada D. ra iu. [, 6], 3a3HauatoTs, mo AAs iHBe-
CTOpIB Ba>XAMBUM € He Anie piHaHCOBI IOKa3HNU-
K) KOMIIaHii, aae i 11 imia>K, KopnopaTuBHa BiAIIOB-
inaabHICTB Ta eTKa BepeHHSs 6izHecy. IT-komnanii,
AKi A6MOHCTPYIOTh BUCOKI CTaHAAPTHU IPO3OPOCTI
1 eTUKY, OTPUMYIOTH GiAblle IAHCIB HA 3aAyYEHHS
kamnitaay. [Ipore KOHKpeTHNUI BIAVB pemyTariifHo-
IO MEHEASKMEHTY Ha iHBeCTULiiiHy npnBabAMBICTD
came IT-rkommaHii 3aAMmAaETHCI HEAOCAIASKEHNM.
Icuye morpe6a y 6iabm moranbaeHOMY aHaAi3i
TOrO, K iHBeCTOPM OLiHIOIOTh HeMaTepiaAbHI aK-
iy I'T-xoMnaHii Ta SK came penyTaris BIAMBAE
Ha NPUWHATTS iHBeCTUI[IMHKX pilleHb.

Takum 4uHOM, IpOBeAeHi AOCAIARKEHHSA BM-
CBITAIOIOTH 3araAbHi IPMHIMIN penyTaliliHOTo
MEHEeASKMEHTY Ta ¥oT'0 POAb y POpPMYBaHHI iMiAKY
KOMIaHiit, nuTaHHA crnenudiky penyTaniiiHoTo
meHeAXMeHTY B IT-koMnaHifix Ta 10TO BOIAUBY Ha
3aAy4eHHS iHBeCTUIifl 3aAMIIAETHCA HEAOCTATHBO
BuBYeHMUM. lle BiAKpuBa€ mmpoKi MOSKAMBOCTI AAS
HOAAABIINX AOCAIASKEeHb, AKi MOKYTH AOTIOMOTTH
IT-komnaHiaM edeKTUBHIIIE YIPABAATH CBOEIO
pemyraiieio i 3aay4aTv iEBecTuIlii B yMOBax 3po-
CTar040i KOHKYPEHIi] Ta TeXHOAOT{YHNX 3MiH.

SOPMYJIIOBAHHSA LIJTIEU CTATTI

MeTo10 AOCAIASKEHHS € BUBHAYSHHS BILAUBY pe-
NyTalilfHOrO MEHeAKMEeHTY Ha OPMYBaHHS iMiASKY
Ta 3aAydeHHs inBectuuin I'T-kommnanismu, a Takosx
pO3po6Ka PeKOMEHAALN OAO e(DEKTUBHUX CTPa-
TeTill yIpaBAiHHA penyTalli€lo 3 ypaxyBaHHAM CIie-
umdikn IT-cekropy. AocaiaAsKeHHSA TOKAMKAHE BCTA-
HOBUTH, SIKi caMe aCIeKTy penyTarii Hai6iAbII BasK-
AMBi AAM TOTeHIiHUX iHBecTOpiB Ta AK IT-kOMIanii
MO>KYTb BUKOPUCTOBYBATH pelryTaliliHi iHCTpyMeH-
TV AASL T ABUIEHHS CBOET iHBeCTUIiiHOT npuBabAK-
BOCTi Ta KOHKYPEHTOCIPOMOKHOCTI.

N

BUKJIAQ OCHOBHOIO MATEPIANTY
DOCHIAXEHHSA

Penyraniuuit MeHeAKMEHT BiAirpae BaskAK-
BY POAB Y CTAHOBAEHHi Ta miaTpumni imiaxy IT-
KOMIaHiif, 0CO6AMBO B yMOBaX CY4aCHOTO PUHKY,
Ae KOHKYpeHIIig 3a iHBecTMIil Ta TaAaHTH € BKpan
BUCOKOIO [ 7 ]. BoAMB penyTaniiHOTO MeHeAKMeH-
TY Ha 3aAy4eHHs iHBeCTUIit 6e3M0CePeAHBO T1O-
B'A3aHUN i3 AOBIpOIO, AKY KOMIAHifl BUKAMKAE Y
NOTEHIiHUX iHBeCTOpiB, MapTHEPiB Ta KAi€HTIB.
Hanaesxaun penyraninHnii MEHEASKMEHT He AMIIE
Aomomarae 36epertu mO3UTUBHMIL IMIAXK, are i
CTUMYAIOE 3pOCTaHH: Gi3HECY, 3aAy9a€ HOBI MOJK-
AMBOCTI Ta 3HUIKYE pu3uky [8].

Penyrania IT-komnanii ¢popmyerbca mia
BIIAMBOM HM3KM YMHHMKIB: HAAIMHOCTI IPOAYKTIB,
IPO30POCTi MPOIECiB, CTABAEHHS AO CHiBPOOGIT-
HMUKIB, BIAIOBiAAABPHOCTI mepea KAieHTaMu Ta BHe-
CKY y pO3BUTOK cycniabcTBa. KomMnaekcHa Ta mo-
cAipOBHA po6OTa 3 KOSKHMM i3 X aCIEKTIB A03-
BOASI€ KOMIIaHi{ CTBOPIOBATY CTiMKMI IO3UTUBHUNI
imiask. Hanpukaaa, komnasii, AKi akTMBHO miaTpM-
MYIOTb IPUHIIUIIN €KOAOTIYHOT BIATOBiAQABHOCTI,
COL[iaAbHOTO BIIAMBY Ta €TUKY, CTAIOTh NPUBAGAM-
BUMM AAS IHBECTOPIB, Ki BiAAQIOTH IEepeBary AOB-
roctpokoBuM nepcrnexktusam [7]. Ile crBoprioe po-
AaTKOBY BapTicTh OPEHAY, L[O MO3KE OYTV KPUTHI-
HO Ba’>KAVBYMM Ha KOHKYPEHTHOMY PUHKY.

Imiasx IT-xomnanii 3HaYHOIO MipOIO BIAMBAE
Ha 11 mo3uIjiloBaHHA AK iHHOBAIiMHOI'O I'PaBIA.
bararo inBecTopiB opienTyroThcs Ha puHOK IT Ak
Ha TraAy3b, A€ IIBMAKO PO3BMBAIOTHCS HOBITHI Tex-
HoAOTii, a, 0T3Ke, e(PeKTUBHMI penyTaliiHnil Me-
HEASKMEHT AO3BOASE KOMIIaHi1 BUAIAUTHCA cepea
inmmx. Hanpukaaa, crapranm, AKi akKTMBHO Ipa-
IIIOIOTH HaA CTBOPEHHAM BIAKPUTHX Ta IPO30PUX
BIAHOCHMH i3 KAi€eHTaMM, 3HaYHO MIBUALIE IIPUBEP-
TaIOTh YBary BeHIYYPHUX iHBECTOPIB, OCKIABKY Ae-
MOHCTPYIOTh 3AAaTHICTh YCHIIIHO KOMYHIKyBaTH Ta
aAanTyBaTHUCH AO BUKAUKIB pUHKY [ ].

OaAHMM i3 RAIOYOBMX aCIeKTiB pemyTarnifHoro
MEeHEeAKMEHTY € YIpaBAiHHA KOMYHiKalji€mw, AK
BHYTPIlIHBOIO, Tak i 30BHimHBOI0. IIpo3opicTs i
IOCAIAOBHICTD Y BUCBITACHHI AIIABHOCTI KOMIIaH]1,
0COOAMBO MiA Yac Kpu3, CYTTEBO BIAMBAIOTH Ha
AOBipy iHBecTOpiB. V pa3i BUHNMKHEHHS HETaTUBHNUX
BiAT'YKiB, KOMIaHif, fKa OolepaTMBHO pearye Ta
BIAKPUTO KOMYHIKY€ 3 IyOAiIKOI0, OTpUMYE Giablie
LIaHCIB 36eperTM cBit mo3utuBHMI imiaK. Edex-
THBHA CTpaTerisg KOMyHiKalii Aoomomarae KOHTPO-
AIOBaTH iH(OpMaLifHMit HOTIK i 3aXyilae KoMma-
HilO Bia HemepeAGaYeHNX penyTaniifHuX BTpaT.

Buropucranus coniaapHUX MeAia cTaAO BasK-
AUBMM I{HCTPYMEHTOM penyTalifHOTO MeHeAXK-
menTy I'T-komnaHnin. ConiaapHi Mepeski AO3BOAS-
I0Th KOMIIAHIsIM IBUAKO Ta 6€310CePEAHBO B3a€-
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MOAIATHM 3i CIOJKMBaYaMy, OllepaTUBHO pearyaa-
T Ha iXHI TOTPe6M Ta OTPUMYBATHU 3BOPOTHMUI
3B's130K. Kpim Toro, conmiaapHi Meaia HapalOTh
MOJKAMBICTb IOKA3aTU KOPIOPATUBHY KYABTYPY,
I[iHHOCTi KOMIIaHi{ Ta 3aAyYMUTH IOTEHI[{MHUX iHBe-
CTOpiB, AEMOHCTPYIOUM BIAKPUTICTD | TOTOBHICTD
AO Aianory. YcnimHi KoMIaHii BUKOPUCTOBYIOTH
coniaApHi IAATHOPMU AL CTBOPEHHSA AOAABHOTO
CniBTOBapMCTBa HABKOAO OPEHAY, 1110, Y CBOIO Yep-
Ty, CIPUAE 3aAYIEHHIO {HBECTHIIiM.

InHOBAaLiNH]I KOMIaHi], AKi AeMOHCTPYIOTD aK-
TUBHY [IO3MII0 B IMTAHHIX 6€3MeKy AaHUX, Kibep-
6e3meKy Ta BIATOBIAAABHOTO IOBOASKEHHS 3 OCO-
6ucroio iHdopMarieo, TAKOK OTPUMYIOTh TIepe-
Bary Ha pMHKY iHBecTnniin. Kaientu ra inBecropn
[iHYIOTh KOMIIAHi1, IO CTABASATHCA 3 YBAroio A0
3axucry KoHbiaeHnitHOT iHpopManii, oco6AMBO
3 OTASIAY Ha pU3MKM KibepaTak. 3AICHIOI0YM IIPO-
30pi 3aX0AM AAsL 3a6e3mnedeHHs iHPoOpManinHOT
6esmexn, KoMnaHii 3MinHIOIOTH CBill iMiAK Ta 3a-
Ay4aroTh Girbmie iHBeCTHIi, apKe iHBecTOpU Ga-
9aTh cTabGiAbHICTS i CTiNKICTD AO pU3MKIB.

Penyraninunit MeHeAXKMEHT TaKOXX CIPUSE
3aAy4YeHHIO TaAaHOBUTHUX (axiBiiB. V cysacHOMy
cBiTi IT-TaranT € OAHMM 3 HauIiHHIMNX pe-
cypciB, i KoMmnanii, o MarOTh MO3UTUBHMUM IMIAK,
npuBabAIOIOTH HalKpamux creniaaicris. Pemyra-
is HAAITHOTO PO6OTOAABIS, AKMI 3a6e31edye
KOMGMOPTHI yMOBYU pPO6OTH, CHPUSIE 3POCTAHHIO
AOSIABHOCTI cmiBpOGITHHUKIB, 11O, ¥ CBOIO Yepry,
IO3WUTUBHO BIAMBAE HAa IPOAYKTUBHICTD Ta epek-
TuBHiCTH po6oTH KOoMnaHii. Ile cTBOpIOE A0OAATKO-
By IepeBary AAf iHBeCTOpIiB, AKi OIiHIOIOTh AKiCTb
KOMaHAM Ta IePCIeKTHUBY 11 PO3BUTKY.

3araaom, penyTaniiHuii MeHEASKMEHT y cdepi
IT 3raynO BoAMBaE Ha nponec GopMyBaHHA IMIAKY
KOMIaHii Ta MOKAMBOCTI AAd 11 po3Butky. Kom-
naHii, AKi BMiAO YyIPaBASIOTh CBOEIO pPelyTalli€lo,
3AATHI He AMIIe MIABMIUTY AOBipY 3 GOKY iHBec-
TOpIiB, aae i cpOpMyBaTH NO3UTUBHE CIPUIMHATTA
OpeHAy cepep KAieHTiB Ta maprtHepis. Lle poburs
penyTaniiHNi MEHEASKMEHT OAHI€I0 3 KAIOUYOBMX
crpareriit arg IT-rkomnanin, Axi nparayTs cratu
Alpepamu y cBOIM raaysi Ta 3aAy4UTH MaKCUMaAb-
HY KiABKiCTb iHBECTHUIii AAS CBOTO PO3BUTKY.

IIpurAaAOM yCHIIIHOTO BUKOPUCTAHHS peryTa-
I[i/IHOTO MEHEAKMEHTY AAA (DOPMYBAaHHA TO3UTHUB-
HOTO IMiAXKY Ta 3aAy4eHHs iHBeCTHUI[i) € KOMIIaHiA
Salesforce. Isi rao6aabHa KoMIaHist, sika creniai-
3y€ThCA Ha XMapHUX PilleHHAX AASA YIpPaBAiHHA
B3aeMoaieio 3 kaienramu (CRM), crara He Anmre
TeXHOAOTIYHUM AipepoM, a 1 eTaAOHOM y cdepi
KOpPIOpaTUBHOI cOljiaabHOT BiATIOBiAAABHOCTI
(KCB), mwo € vactunoro ii penyraninnoi crparerii.

3 mepumx pokis icuyBauus Salesforce akTus-
HO iHBecTyBaAa B cOliiaAbHi iHiI[iaTuBM Ta eko-

N\

N

N\

Aoriuni nporpamu. Hanpukaaa, komnasisg pospo-
6uaa Tak 3BaHy "MoaAeab 1-1-1", 3a srow 1% npu-
6yTKiB, IPOAYKTIB i po6oyoro yacy cmiBpobir-
HUKIB IPUCBAIYIOTHCS OAATOAIMHUM NPOEKTAM.
Taka moaiTmka He AuIIe MOKpaIlye pemyTaniio
Salesforce, ane 11 mokasye inBecTtopam crabinb-
HICTb Ta AOBIOCTPOKOBI IePCIEKTUBY KOMIaHil.
Kpim Toro, npo3opicTs i 3BiTyBaHHA I[OAO COII-
iaapHMX Ta eKOAOTiYHMX iHiHiaTUB POOAATH
Salesforce mpuBa6anBo AAs iHBecTOpIB, K 3Ba-
JKAIOTh HA €KOAOTIYHY Ta COIjiaAbHY BiATOBi-
AAABHICTB y CBOIX pillleHHAX.

Salesforce rakosk mpuainsie 3HauHy yBary 6e3-
neri AaHKMX Ta Kibep3axuCTy, [0 Ma€ BEAUKE 3HA-
JeHHA AAA KAI€HTIB | mapTHepiB, AKi BUKOpUCTO-
BYIOTH XMapHi pilmeHHA. 3aBAAKY 9iTKi mOAiTHIE
6e3neky KommaHis 36epirae A0Bipy KAi€HTIB, 1m0
niacuaroe 11 iMiAK BiALIOBiAaABHOTO IpoOBaiaepa
TEXHOAOTIN, 0cO6AMBO Ha (PoHI 3pocTaHHs Kibe-
partaky cBiti. Ile cTaro Baromum apryMmeHTOM AAS
inBecropiB, 3aikaBAeHNX y cTitKOCTi Ta 6e3mern;i
TeXHOAOTIYHMX KOMIIaHi.

BaskAuBMM eAreMEeHTOM penyTariifHOTO MeHeA-
skmeHTy Salesforce crana akTmBHA miaTpuMEKa
IPUHINIIB piBHOCTI Ta iHKAI03i1. V KOMnaHii npa-
IJIOE CrenjiaAbHMI BIAALA, IKMIT pO3pO6ASIE mporpa-
Mu AAst 3abe3mnedeHHs reHAepHOT piBHOCTI Ta
pi3HOMaHITHOCTI, IO CTAAO MO3UTMBHUM CHUTHA-
AOM AAA IHBECTOPIB Ta NapTHepIB, AKi MATpUMY-
I0Th eTWYHi Ta iHKA03uBHI npuHnunu. e aomo-
morao Salesforce 3aayunTu 3uauni inBecTurii Bip
iHCTHTYHiNHMX iHBeCTOPIB, AKi 30CepeAKYIOTbCH
Ha eTMYHO BiAIOBiAAABHOMY iHBeCTYBaHHI.

ITi acnexTn penyrarniiHOTO MEHEASKMEHTY
Ao3Boanau Salesforce no6yaysatu minay penyra-
[[if0 iHHOBAIiMHOT Ta BiATOBiAaABHOIT KOMIAaHi{.
Croroani inBectopu njinyiots Salesforce ne Tiapkn
3a 11 TEXHOAOTIYHI AOCATHEHHS, aAe 1 32 aKTUBHY
IPOMAACHKY MO3UIi0, o 36iAburye npusab-
AMBiCTH KOMIaHii Ha puHKY Kamitaay. e miacu-
Ao€ 11 mo3unii Ha Gip:Ki, cpusie po3mWnpeHHO
inBecTnminHOi 6a3M Ta AOIOMAra€ 3aAMIIATICS
cepea AipepiB TexHOAOTIYHOT IHAYCTPIT.

BUCHOBKW 3 JAHOIo AOCNIAXKEHH4
| AEPCNEKTUBU NOAANBLUNX PO3BIAOK
Y OAHOMY HANPAMI

Vcnimze ynpaBAiHHA penyTali€io € KPUTUIHO
BaxkAuBUM AAf IT-kommnawnin, aki nparHyTh
3MIIHUTH CBiMl iMiASK, 3aAyYMTHM iHBeCTHIIil Ta 3a-
6e3re4nT AOBFOCTPOKOBY CTilKicTh. AOCBiA KOM-
nauii, Takux gk Salesforce, mokasye, o inBecTy-
BaHHA Y penyTaliiHui MEHEeAKMEHT AO3BOAAE
BIATIOBIAHMM YMHOM IO3UI[iOHYBATM KOMIIAHIIO,
ane I 3aAy4UTH yBary iHBeCTOpiB, Opi€eHTOBaHUX
Ha CTiMKiCTh, COIliaABHY BiATIOBIA@ABHICTB Ta KOP-
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IOpPATUBHY €TUKY. TakuM YMHOM, penyTaliiiHuii
MEeHEeASKMEHT BUCTYIA€ CTPAaTeTiYHUM iHCTpyMeH-
TOM AASL (DOPMYBAHHSA HO3UTUBHOTO iMiAXKY i cTae
HeBiA'€MHOIO YacTuHOW0 GizHec-cTparerii KOM-
NaHi} y BUCOKOKOHKYPEHTHOMY CepeAOBMIIL.

IlepcnexkTuBy MOAAABIINX AOCAIAIKEHB Y LM
cdepi MalOTh 30CePEANTHCS Ha BUBYCHHI KOHKpPeT-
HMX MEXaHi3MiB penyTalilfHoro MeHeAKMEHTY, fAKi
Hai6iAbII ePEKTUBHO CIPUSIOTH 3aAyYEHHIO iHBEC-
Tuiin. 3oKkpema, KOPUCHUM € aHAAI3 BIAUBY 3aXO0AiB,
CIIPSIMOBAHMX Ha 3a6€3MeYeHHs IPO30POCTi AlsiAb-
HOCTi KOMIIaHi}l Ta KOPIOPATUBHOI COLiaABHOT
BIAIIOBIAAABHOCTI, HA iHBECTUI[{I{HY TPUBAOAMBICTb.
Aocaipskenns, y axux aHaAi3yeTbes e(DeKTUBHICTD
pi3HNMX {HCTPYMEHTIB penyTalnifHOrO MeHEeAKMEeH-
Ty, AOIIOMO3KYTh BU3HAYUTH HaiGiAbII pe3yAbTa-
TUBHI IPAKTHKY, SIKi MOJKYTb Oy TH BUKOPUCTaHI KOM-
naHigMu pisHMX po3Mipis i crenudirn.

TakosK mepCreKTUBHMUM HATIPSIMKOM € PO3p06-
Ka MOAeAell, IIj0 BpaXOBYIOTh He AMIIe peryTaljiiHi
¢axTopu, are 1 3MiHHI PMHKY, IOBEAIHKY iHBecC-
TOpiB Ta MaKpoekKoHOMi4Hi ymoBHu. [le Aoomomoske
IT-xkomnaHiaAM rayYKime pearyBaTv Ha 3MiHM 30B-
HIIIHBOTO CcepeAOBMINA Ta aAAITyBaTy CTpaTerii
pernyTaniiHOTO MEeHeASKMEHTY, i ABUIIYIOUN IXHIO
iHBecTHIiNiHy mpuBabAUBICTS i CTiKiCTH AO KpM-
30BUX CUTYAIill.
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