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MARKETING AND FINANCIAL MANAGEMENT IN E-COMMERCE:
STRATEGIC GUIDELINES FOR ENTERPRISES

CraTTa NpuCBSIYeHa AOCAIASKEHHIO 0COBAMBOCTEN YIPaBAIHHA MAPKETUHIOM i piHAHCAMYU B €AEKTPOHHINM KOMEPLii K
KAIOYOBUX (PAKTOPiB 3a6e3MeueHHs] KOHKYPEHTOCIPOMOSKHOCTI MIANPUEMCTB y undposomy cepeposumi. Posrasuyro oc-
HOBHIi CTpaTeriyHi Opi€HTHUPH, IO BM3HAYAIOTh e(PeRTUBHICTh iHTerpanii MapKeTMHroBux i piHaHCOBUX IPOLECiB B e-
commerce. [IpoanaaizoBano cyyacHi miaxoAu Ao popMyBaHHSI MapKeTUHroBo-GiHaHCOBOT cTpaTerii MIAIPUEMCTB eAEKT-
POHHOT KOMepLii, BU3HaAYEHO 0COOAMBOCTI yrpaBAinHsa uudpoBuMM KaHaraMu 36y Ty Ta ONTUMI3aLii BATPAT HA IPOCYBAHHSL.
OGrpyHTOBaHO HEOOXiAHICTH BOPOBAaAYKEHHS KOMIAEKCHOTO MIAXOAY AO YIpaBAiHHS MapKeTMHroM i diHancamu, mo Ga-
3Y€ThCS HAa BUKOPUCTAHH] CYyYaCHMX aHAAITMYHUX IHCTPYMEHTIB Ta TEXHOAOTI WITYYHOrO iHTeAeKTy. 3aNPOMOHOBAHO MO-
A€Ab CTPATEriYHOro ynpaBAiHHS, KA BPaX0OBY€ cnenudiky eAeKTPOHHOT KoMepuii Ta cpusie MiABULeHHIO PeHTa6eAbHOCTI
iHBeCTULi}l Y MapKETHHIOBi aKTUBHOCTI.

The article focuses on the research of marketing and financial management features in e-commerce as key factors for
ensuring enterprise competitiveness in the digital environment. Particular attention is paid to the identification of strategic
priorities that influence the successful integration of marketing tools and financial instruments within the framework of
enterprise digitalization. The main strategic guidelines that determine the effectiveness of integrating marketing and
financial processes in e-commerce are examined, emphasizing the importance of adaptability, customer centricity, and
cost-efficiency. Contemporary approaches to forming marketing and financial strategies for e-commerce enterprises are

N
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analyzed, including performance-based budgeting, omnichannel marketing, dynamic pricing, and the application of real-
time analytics. The peculiarities of managing digital sales channels, optimizing promotion costs, and ensuring financial
flexibility in response to rapidly changing market conditions are identified. The necessity of implementing a comprehensive
approach to marketing and financial management based on the use of modern analytical tools, predictive modeling, and
artificial intelligence technologies is substantiated. A strategic management model is proposed that takes into account
the specifics of e-commerce, customer behavior patterns, and investment priorities, which contributes to increasing the
return on investment in marketing activities and improving the enterprise's financial sustainability. The research
methodology includes the analysis of theoretical foundations, comparative analysis of strategic approaches, expert
evaluation of practical tools, and the development of applied recommendations for e-commerce enterprises. The study
reveals that effective integration of marketing and financial functions requires a systematic approach to performance
measurement, customer acquisition cost optimization, and revenue diversification strategies through innovative digital
services. The findings contribute to the development of strategic management theory in the context of digital business
transformation and provide practical insights for e-commerce managers seeking to enhance their competitive position

through integrated marketing and financial planning aligned with long-term enterprise objectives.

Kao4o06i caoba: earexmponna xomepyia, mapxemunz, inancu, cmpameziune ynpabrinna, yug-

pobi mexnonozii, ROI, xaiecnmcvxuii 0ocbid.

Key words: e-commerce, marketing, finance, strategic management, digital technologies, ROI,

customer experience.

NMOCTAHOBKA NMPOBJIEMU Y 3ArAJIbHOMY
BUMNAAlI TATI SB'A30K 3 BAXJIMBUMMU
HAYKOBUMMU YN NPAKTUYHUMMU
3ABOAHHAMU

CyyacHmil eTall pO3BUTKY CBITOBOT €KOHOMi-
KJ XapaKTepU3yeTbCA CTPIMKMM 3POCTaHHAM CEK-
TOPY €AEKTPOHHOT KOMepLii, 0 06YMOBAIOE He-
OOXiAHICTD EPEOCMMUCAEHHS TPAAULITHUX MiA-
XOAIB AO yIpaBAiHHA nianpueMctsamu. EaexTpon-
Ha KoMepIif, AK cunenudiyna ¢dopma BepAeHHA
6i3Hecy, BuMarae iHTerpanii MapKeTUHTOBUX i
dinancoBux QyHKUiN AAg 3abe3nedeHHs edek-
TUBHOTO (PYHKIiIOHYBaHHA B YMOBaX BUCOKO1 KOH-
KypeHIii Ta IIBMAKO3MIiHHOTO IM(pPOBOro cepe-
AOBHIIA.

[Tpo6aema epeKTUBHOTO yIpaBAIHHS MapKe-
TUHroM i ¢piHaHCaMu B €AEKTPOHHIN KoMmepIii
HabyBae 0CO6AMBOT aKTYaAbHOCTI B KOHTEKCTI
HeoOXiAHOCTI 3a6€e3ne9eHHS CTAAOTO PO3BUTKY
mianpreMcTs, Makcumizanii npubyTroBOCTI TA
NiABMIIEHHSA KOHKypeHTOocnpomoskHocTi. Cue-
nudika eAeKTpOHHOI KoMepIii moAdArae y Tomy,
MO0 TPaAMIiMHI METOAM YIPaBAIHHA He 3aBXKAU
€ e(eKTUBHUMU Y M (PPOBOMY CepPeAOBMIIi, IO
BUMAara€ po3poOKU HOBUX CTPATEridHUX MiA-
XOAiB.

AxTyanbHICTH AOCAIASKEHHST O6YMOBAEHA Ta-
KOJK TUM, IIIO MiAIPMEMCTBA €AEKTPOHHOI KO-
MepIil CTUKAIOThCA 3 YHIKAABHMMU BUKAMKAMY,
IOB'SI3aHUMY 3 YIIPaBAIHHSAM BEAMKUMYU 0OCSATaMM
AQHUX, MIBUAKMMM 3MiHAMM CIIOJKMBYMX IlepeBar,
HeoOXiAHICTIO 3a6e31eYeHHs IePCOHAAI30BAHOTO
NiAXOAY AO KAIEHTIB Ta onTmmizanii BuTpar Ha
@ poBi MApKeTUHTOBi KaHAAN.

AHANI3 OCTAHHIX AOCNIAXEHDb
I NYBJIKALIA

IInTanHa ynpaBAiHHA MapKeTHHIOM i diHaH-
CcaMJM B €AeKTPOHHIN KOMepIii DpuBepTaroTh yBa-
ry 6aratbox pocaipHumkiB. TeopeTnuni ocHOBM
CTpaTeriyHOro yunpaBAiHHA B ymMOBax mudpoBoil
TpaHcdopmarnii posragaaoTscsa y npansax [lopre-
pa M., Kotaepa ®@.,YanaK.[1,c.45—67;2,c. 123—
145]. Oco6anBocTi ynpaBAiHHS €AEKTPOHHOIO KO-
MepLieo AOCAIAKYIOTHCS y poborax Aaypina P.,
Teitropa A., lImiara E. [3, c. 78—92; 4, c. 156—178].

BiTunm3uaHi HayKOBIi TaKOX HPUAIALIOTH
3HAYHY yBary 1ii npobaematuii. 3J0Kkpema, nuTaH-
HA iHTerpanii MapreTHMHIoBux i piHaHCOBUX TPO-
meciB po3ragaaTeca y npanax Iaagmenka C.M.,
Oxnaanpepa M.A., bara6anosoi A.B.[5, c. 34—56;
6, c. 89—112; 7, c. 234—256]. IIpo6aemnu ynpas-
AlHHS M pOBMMYM KaHAAAMY 30YTY AOCAIASKYIOTH-
cs1y po6orax Kpukasceroro €.B., Yyxpair H.I.,
ITatopu P.I'.[8, c. 145—167;9, c. 78—95].

HesBaskawoun Ha 3HAYHY KiABKICTH AOCAIA-
JKeHb y Liit cdepi, 3aAnmMAa0OThCI HEAOCTATHBO
BYBYEHVMMU IUTAHHA (DOPMYBaHHA KOMIAEKCHOTO
niAXOAY AO YIpaBAIiHHA MapKeTMHIOM i piHaHCca-
MM B €AEKTPOHHIN KoMepuii, o BpaxoByBas 6u
crnenudiky gudposoro 6izHec-cepepoBuIa Ta
3abe3nedyBas O ONTMMAaAbHE CIiBBIAHOIIEHHS
Mi>X MapKeTMHTOBMMM BUTPATaMM Ta OTPUMAHMU-
MU pe3yAbTaTaMIu.

GOPMYNIOBAHHS LLIJIEN CTATTI
(MOCTAHOBKA 3ABAAHHA)
Mertoro crarTi € po3po6Ka TEOPETUKO-ME-
TOAOAOTI4YHMX OCHOB yIpPaBAiHHSA MapKeTHUH-
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Ta6auuga 1. Knio4oBi 0co6IMBOCTI MapKeTUHry
B e-commerce

Ne Kirouosa
3/ 0COOJIMBICTH
1 OMHIKaHATBHICTh

Kopotkuit onuc

V3romkeHa B3aeMOIis 3 KIIIEHTaMH 4epes3 pi3Hi
KaHayy (caiiT, MOOLIBHUIA 10aTOK, colMepexi, email
TOILO)

Buxopucranns CRM-cucrem, email-po3cuiiok, 4at-
00TIB i peKIIaMHUX IIAT(HOPM JUIS 3HIDKEHHS
TPYIOBHTpAT

AHani3 BeIMKHUX 00CATIB JaHUX IS IEpCOHAI3amil

2 | ABromarm3anis
MapKETHHIOBHX
poLeciB

3 IITyuHuii iHTENEKT

JUTSL TPOTHO3YBAHHS
MOBE/IIHKH

MIPOIO3HUMLiil i MPOrHO3YBAHHS KyINiBeIbHUX Ailt

4 |Iporpamu
JIOSUTBHOCTI Ha OCHOBI
AHATITHKA

IepconanizoBai OOHYCH Ta 3HIDKKH, C(OPMOBaHI HA
OCHOBI MOBEAIHKH Ta iCTOPIi IOKYIOK KIIIEHTIB

5 |Iurerpauis 3
CoIiaIbHUMH
Mepexamu

BukopucTaHHs colMepesk I POCYBaHHSA OpPEHITY,
TApreTUHTY Ta B3a€EMOIT 3 ayJUTOPIEI0

Asxepeno: cucremarnzosano Ha ocHosi [10].

rom i piHaHCaMu B eAeKTPOHHIN KoMepLil Ta
dopmyBaHHA cTpaTerivHMX OPiEHTUPIB HmiA-
IPUEMCTBA AASL 3abe3nedeHHSA e(EeKTUBHOTO
dyHKIioHYBaHHA y UUPpPOBOMY CEpPeAOBHU-
mri.

AAst AOCATHEHHS TOCTaBAEHOT MeTH HEOOXIA-
HO BUPIMNTY HACTYNH] 3aBAAHHA:

— mpoaHaAi3yBaTu 0OCOGAMBOCTI yIpaBAiHHS
MapKeTHMHTOM | ¢iHaHCaMM B €ACKTPOHHIN KO-
MepIii;

— AOCAiAMTH cTpaTeriuHi opieHTHpHU nipanpu-
EMCTB €AeKTPOHHOI KOMepILii;

— pO3pO6UTH MOAEAD {HTEIPOBAHOTO YIPaB-
AlHHA MapKreTuHIOM i piHaHCAMM;

— OOrpyHTYBaTH peKOMEHAAL] [OAO MiABH-
meHHA e(PeKTUBHOCTI yIpaBAiHHA TiATIpUEMCTBA-
MM €AeKTPOHHOI KOMepLii.

BUKJIAL OCHOBHOIO MATEPIANY
AOCNIAXEHHA

VipaBaiHHS MapKeTMHIOM B €AeKTPOHHIN KO-
Mmeprii Mae cyTTeBi BiaAMiHHOCTI Bia Tpaauiingo-
ro mapketusry. Ilo-nepme, qudpose cepepoBn-
1€ HaAa€ MOSKAMBICTbh OTPMMaHHA A€TaAbHOT aHa-
AITHKY IOBEAIHKM CIIOJKMBA4iB y pesKMMi pearb-
HOTO 4acy, IO AO3BOASE IIBUAKO aAANTYBATI Map-
keTuHrosi crparerii [10, c. 67—89]. ITo-apyre,
eAeKTPOHHA KOMepIjifi XapaKTepu3y€eThCA BUCO-
KM piBHeM IepcoHaAaizamnii, mo BuMarae iHAMBI-
AYaAbBHOTO MIAXOAY AO KOKHOTO KAi€HTa (TabaA.
1).

BaskauBuM aciekToM € ynpaBaiHHA U poBu-
MU KaHaAaMy IPOCYBaHHA, o BrkAodae SEO-omn-
THMi3ariio, KOHTeKCTHY pekAamy, email-mapke-
TUHT, KOHTEHT-MapKeTUHT Ta COIjiaAbHI MeaAia.

Tabnuusa 2. OCHOBHI UM POBiI KaHaNM NPOCYBaHHA Ta MeTPUKK TX e PeKTUBHOCTI

Ne Kanan KirouoBi MeTpuku
XapakTepuCcTHKa .
3/m | mpocyBaHHS e(eKTUBHOCTI
1 SEO- IlixBuIIEHHS BUTUMOCTI CaiiTy B CAC, Conversion Rate,
ONTHMI3allisl | MOIIYKOBHX CHCTEMax 3aBISKH ROMI

ONTUMIi3allii KOHTEHTY Ta CTPYKTypH

2 Konrekcraa

Ilnatui orosorieHHs B TIONTYKOBUX

CAC, Conversion Rate,

ITOBTOPHUX INOKYIIOK

pekiiama cHCTeMax 1 Ha MapTHEPChKHX caifTax ROMI
JUISL HIBUJIKOTO 3aIydeHHs Tpadiky
3 |[Email- TlepconanizoBaHi pO3CHIKH VIS LTV, Conversion Rate,
MapKETHHT YTPUMaHHS KITi€HTIB i cTumymoBanHst | ROMI

4 Konrent-
MapKETHHT

CTBOpEHHS LIHHOTO KOHTEHTY JUIS
3aTydeHHs, iHpopMyBaHHS Ta

Conversion Rate, ROMI,
CAC

NEPEKOHAHHSI IIOTEHIIIHHNX KIII€HTIB
5 ComianbHi IIpocyBanus 6peHy 4epe3 colianbHi
Mmezia (SMM) | Mepexi, B3aeMOJist 3 ayAUTOPI€lO,
iH(ITIOCHC-MAaPKETHHT

CAC, LTV, Engagement
Rate, ROMI

ITpumirka:

CAC (Customer Acquisition Cost) — BapTicTh 3aAydeHHS KAieHTa

LTV (Lifetime Value) — >kuTTeBa nLiHHiCTh KAI€HTA

ROMI (Return on Marketing Investment) — perTaGeAbHICTh MapKETHHIOBYUX IHBECTHIIN
Conversion Rate — xoedinient xonsepcii

Engagement Rate — piBeHb 3aAydyeHHS (aKTyaAbHO AAS COLIiaABHUX MepesK)

Asxepeao: chopmosaro Ha ocHOBI [15 2; 4].
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EderTuBHiCTh KOSKHOTO KaHAAY Ma€ BUMipIOBaTH-
¢ 32 AOIIOMOTOI0 creugiYHNX MeTPUK, TaKUX AK
BapticTs 3aaydyenHs kaienra (CAC), skurresa
uinzicTs kAieHTa (LTV), ROedinient kousepcii ta
penTabeabHicTs inBecTHLin y mapkerunr (ROMI)
(taba. 2).

TakuM YMHOM, CHCTeMHe YyIpaBAiHHA nudpo-
BMMM KaHaAaMM IPOCYBaHHA 3 OpieHTAIi€l0 Ha
aHaAITUKY | KAIOYOBI METPUKYU AO3BOAAE MIAIIPHUE-
MCTBaM eAeKTPOHHOT KOMepILil He AMlIe IiABMILY-
BaT e(EeKTUBHICTh MapKeTUHTY, a I IPUIMaTH
cTpaTerivHo O6TpyHTOBaHI pilleHHs AAs 3a6e31ie-
YEeHHS CTAaAOTO 3POCTAaHHA Ta KOHKYPEHTOCIPO-
MO>KHOCT.

(QinancoBe ynpaBAiHHA B eA€KTPOHHIN KO-
Mmepnil Mae cBoi yHiKaAbHI XapaKTepUCTUKH, IIO-
B's13aHl 3 0COGAMBOCTSMY TPOIMOBUX MOTOKIB,
CTPYKTYPOIO BUTPAT Ta creln@ikolo iHBeCTuIin y
nudposi TexHororii. OCHOBHMMM 3aBAAHHAMMU
(pinaHCOBOTrO yIpaBAiHHA € ONTUMI3aLis CTPYKTY-
pu kamiTaay, 3a6e3nedeHHs AIKBIAHOCTI, ynpaBa-
iHHA puM3MKaMM Ta MaKCHUMi3amisg BapToOCTi
nianpuemctsa [11, c. 123—145]. Coenudixa
(pinaHCOBOTO NAAHYBaHHA B €-COMMerce NOAATae
y He0OXiAHOCTI BpaxyBaHHS CE30HHUX KOAVBAHb
IOIMNTY, IBUMAKOI 3MiHM PMHKOBMX YMOB Ta BUCO-
KMX TeMIIiB iHHOBaIii. Y 3B'A3KY 3 [UM, miAIpUE-
MCTBa €AeKTPOHHOI KoMepLii 3MymeHi 3acToco-
ByBaT¥ 'HYYKi Ta apanTuBHI piHaHCOBI cTparerii,
AKi AO3BOASIIOTH OIle PAaTUBHO pearyBaTy Ha 3MiHM
B IOBeAIHIIi CIOKMBaYiB, BapTOCTi M pPOBOi pek-
AaMM Ta AOTICTMYHMX BUTpPATAX.

OAHMM i3 KAIOYOBMX €AEMEHTIB TAKOTO MAAHY-
BaHHS € AMHAMIYHE GI0ASKETYBaHHS, IO epepba-
4a€ peryAfpHEe OHOBAEHHSA IIPOTHO3iB AOXOAIB i
BUTPAT Ha OCHOBI MOTOYHMX AAHUX aHAAITUKMU.
Oco6AnBa yBara npuAIASIETHCS YIPABAIHHIO 06-
iroBum KamiTaroM, 30KpemMa — OITMUMI3alLii TOBap-
HVX 3a1aciB Ta KOHTPOAIO Aeb6iTOpchKOT 3a60pro-
BAHOCTI, [0 Ma€ KPUTHYHE 3HAYEHHS AAST 3a6e3-
IeYeHHSA IAATOCIPOMOSKHOCTI MIAIPMEMCTBA B
YMOBaX KOAMBAHHA IONNTY. BaskAnBum acexTom
€ MOAEAIOBAHHS IpomoBux noTokis (cash flow
modeling) 3 ypaxyBaHHAM cueHapiiB pusmky:
pi3koro 3pocraHHs a60 NaAIHHS IPOAAKIB, 3MiHM
yMOB IIOCTa4aHH#A, KOAMBaHb BaAIOTHUX KypCiB
TOI0. 3aCTOCYBAHHA IPOTHO3HOT aHAAITUKYM AO3-
BOAfAE NMiATOTYBAaTM KiAbKa aAbTePHATUBHUX
(pinaHCOBMX culeHapiiB i CBOEYACHO BXKUTU KOPHU-
ryBaAbHMX 3aX0AiB. OCKinbKYM e-commerce 3HA4-
HOIO MipOIO 3aA€3KUTh BiA TEXHOAOTIHN, A0 iHAH-
COBOTO MAAHYBAaHHA TAKOJK BKAIOYAIOTHCA BUTpPaA-
T Ha NIATPUMKY Ta po3BuTok IT-indpacrpyrry-
pu: XOoCTHHT, nAaTdOpMH, cucTeMu Ge3neKn, aHa-
AiTMYHI iHCTpYMEHTHM Ta aBTOMaTM30BaHi pileH-
Ha. [HBecTunii B iHHOBaLil pO3TASAAIOTECS HE AK
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BUTPATH, a SIK CTpATeriyHuit akTuB, 1o 3abe3me-
4ye AOBIOCTPOKOBY KOHKYpPEHTHY HepeBary. 3a-
raaoM, piHaHCOBe NAAHYBaHHSA B e-commerce 6a-
3y€ThCA Ha MPUHINUIAX IPOTHO30BAHOCTI, THYY-
KOCTi Ta TeXHOAOTIYHOI1 iHTerpanii, mo A03BOAfE
e eKTUBHO yIPaBAATH PU3UKAMHU, TIIATPUMYBATH
crabirpHicTh GizHecy Ta 3abe3medyBaTyu CTare
3pOCTaHHA B YMOBaX MM POBOI €EKOHOMIKM.

Oco6AMBOT yBaru 3acAyroBye ynpaBAiHHS
060pPOTHUM KamiTaaOM, OCKIABKM €AeKTPOHHA
KOMepIis XapaKTepu3y€eThCsA KOPOTIIMMIY OIepa-
WIMHUMM UKAAMY T2 HEOOXIAHICTIO MIATPUMAHHS
OITMMAaABHOTO piBHA 3anacis. E¢exrTuBHe ynpas-
AlHHS A€6iTOPCHKOIO 3260 PrOBaHICTIO T TPOLIO-
BYMM IOTOKaMM € KPUTUIHO Ba>KAMBUM A 3a6€3-
neveHHs (pinaHCOBOT cTabiapHOCTI MiATpPUEMCTBA.

Vcnimue yHRIiOHYBaHHA M AIPUEMCTB eACK-
TpoHHOI KOMepILii 3aAeXXNUTh Bia eeKTUBHOIT
igTerpanii MapkeTnHroBuX i piHaHCOBUX PYHKIIN.
Ile nepeabatae CTBOPEHHS EAMHOT CUCTEMU IIAA-
HYBaHHSA, KOHTPOAIO Ta OL{HKM pe3yAbTaTiB, 0
AO3BOASE ONTHMMI3yBaTU PO3MOAIA peCypcCiB MixK
pi3HMMU MapKeTMHTOBMMM KaHaAaMM Ta 3a6e31e-
9UTY MAKCHMaAbHY peHTabeAbHICTD iHBECTHIiL.

Kaoo4oBuMu eareMeHTaMu iHTETPOBAHOTO
miAXOAY €: GOPMYBaHHS EAMHOTO GIOAJKETY Map-
KeTMHI'OBUX aKTMBHOCTEN 3 ypaxyBaHHAM (piHaH-
COBMX MO>KAMBOCTEM MIAIIPMEMCTBA; BIPOBAaASKEH-
Ha cucremu KPI, mo nos'a3ye mapreTuHrosi met-
puKM 3 PiHaHCOBUMM pe3yAbTaTaMy; BUKOPUCTAH-
HA aHAAITMYHMX {HCTPYMEHTIB AAS OLiHKM edek-
TUBHOCTI MapKeTMHTOBYX KaMIIaHiil Y peaAbHOMY
qaci; po3po6ka crpareriit ausepcudiranii po-
XOAIB Ta onTMMi3anii BUTpar.

QopmyBaHHA cTpaTerivHMX OPiEHTUPIB miA-
IIPUEMCTB eAeKTPOHHOT KOMe p1jii mOBMHHO 6a3y-
BaTHCA Ha aHaAi3l 30BHimHBOIO cepepoBuIa,
OILiHIIi BHYTPIIIHIX MOXXAMBOCTEN Ta BU3HAYEHH]
KAIOY0BUX pakTOpiB yenixy y nudposomy 6izuec-
cepeposuii [12, c. 78—96]. OcHoBuuMu cTpare-
IiYHMMM HaIIpAMKaMU €: iHHOBAIiiHUI PO3BUTOK,
KAIEHTOOpPIEHTOBAHICTh, TEXHOAOTIYHA AOCKO-
HaaicTb Ta piHaHCOBA e(PEKTMUBHICTS.

InHOBaniHMI PO3BUTOK ITepeAGadaE MOCTiHE
BIPOBAaA’KeHHS HOBUX T€XHOAOTIN, IPOAYKTIB Ta
IIOCAYT, IO AO3BOAAIOTH HiATPMMYBAaTM KOHKY-
penTHi nepesaru. KaieHToOpieHTOBaHICTD BKAIO-
Jyae ImepcoHaAi3zanio mpomno3ulii, moKpaljeHHs
KAIEHTCBKOTO AOCBiAy Ta (DOPMYBaHHA AOBI'OCT-
poKOBMX BiAHOCHMH 3 KaieHTamu. Texnoaoriuna
AOCKOHaAicTb crocyerbes ontumisanii IT-indpa-
CTPYKTYpPH, BOPOBAAKEHHA CUCTEM IITYYHOTO
iHTeAekTY Ta aBTOMaTH3anii 6i3Hec-npoiecis.

(Dinancosa edexrTuBHiCTh MEpepbadae onTH-
Mi3anio CTpyKTypu BUTpAT, MaKCuMisanio npu-
6yTrOBOCTi Ta 3abe3neveHHs piHaHCOBOT CTiil-
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Crpareriune Onepariiine

TUIAHYBaHHS YIpaBIiHHA

Mozesb CTpaTeriyHoro yrpaeiiHHSI
MapKeTUHroM i piHaHcamMu
KouTposs Ta ominka KOpeKHif
. crparerii
pe3yJnbTariB

Puc. 1. Mogenb cTpaTeriyHoOro ynpaejiHHA MapKeTUHIrom i piHaHcamm B e-Kkomepuir

Asxepeno: [13].

KocTi niampuemctsa. lle Bumarae BmpoBaasKeHHA
cyd4acHMX cucreM ¢piHAaHCOBOTO IAAHYBAaHHA Ta
KOHTPOAIO, I[O AO3BOASIOTH OIIEPATUBHO pearyBa-
TH Ha 3MiHNM y 6i3HEC-cepeAOBUII.

Ha ocHoOBi npoBeaeHOT0 aHAAI3y 3aIPOIIOHO-
BaHO MOAEAb CTpaTeriyHoro ynpaBAiHHA MapKe-
THHTOM | piHAHCaMU B €AeKTPOHHIN KoMepIii, o
BKAIOYAE YOTUPYU OCHOBHI OAOKM: CTpaTerivyHe maa-
HYBaHH#, OollepaljiliHe yIpaBAiHHA, KOHTPOAb Ta
OIjiHKa pe3yAbTaTiB, KOpekuis crparerii (puc. 1).

Crpareriyne naanyBaHHs nepepbGadae hopmy-
BaHHA AOBIOCTPOKOBMX IjiAel, aHAAI3 PMHKOBMX
MO>KAMBOCTEJ Ta 3aTp0O3, pO3pOOKY MapKETHUHTIO-
BO-(piHaHCOBOI cTpaTerii. Onepauiue ynpasain-
HA BKAIOYA€ peaaisaniio cTpaTeriyHuX IAAHIB ye-
pe3 KOHKpeTHI MapKeTHHIOB] KamnaHii Ta (pinan-
coBi 3axoan. KonTpoas Ta oninka pesyabrartis
CTOCYIOTHCS MOHITOPMHTY KAIOYOBMX TIOKa3HMUKIB
eeKTMBHOCTI Ta aHAAI3Y BIAXMAEHD BiA IAAHOBMX
3na4enb. Kopexuis crparerii nepep6ayae BHeceH-
Hsl HeOOXiAHMX 3MiH y cTpaTerivni Ta oneparninHi
IAaHM Ha OCHOBI OTPMMAaHUX PEe3YAbTATIB.

BUCHOBKWU TA NEPCNEKTUBU
NOAANBbLNX AOCNIAXEHDb

ITpoBeaeHe AOCAIAKEHHS AO3BOASIE 3pO6GUTH
HaCTyIHI BUCHOBKM: YIIPaBAiHHA MapKeTHHIOM |
(pinaHCaMMU B eAEKTPOHHIN KOMepIiil Ma€ CyTTEBI
0co6AnBOCTi, moB's13aHi 3i cnenmdiroro udpoBo-
ro 6i3Hec-cepeAOBMIna, UjO0 BUMATAE PO3POOKM
creliaAbHUX MIAXOAIB Ta iIHCTPYMEHTIB ynpaBAiH-
HA; edeKTUBHA iHTerpalia MapKeTMHTOBUX i
(pinaHCOBUX (DYHKIIiN € KPUTUYHO BASKAMBOIO AL
3a6e3neYeHHsT KOHKYPEHTOCIIPOMOKHOCTI TiA-
IPUEMCTB €AeKTPOHHOT KOMepILii Ta AOCATHEHHSA
CTpaTeTiyHMX Iiirel; POPMyBaHHA CTPATErivHUX
opieHTHPIB MOBMHHO 6a3yBATHCS HA KOMIIAEKCHO-
MY aHaAi3i BHYTpimHIX MO>KAMBOCTEN Ta 30B-
HiIIHIX ¢aKTOpIiB, [0 BIAMBAIOTh Ha (DYHKIIIOHY-
BaHHA MiAIpMEMCTBA y UG POBOMY CepeAOBMUIILi;

N

3alIPOIIOHOBAHA MOAEADB CTPATEriYHOTO yIpaBAi-
HHS AO3BOASIE 3a0€3MeINTH CUCTEMHMIA MIAXIA AO
yIpaBAIHHA MapKeTHHIOM i piHaHCamMu Ta miABuU-
mMuUTY e(PeKTUBHICTh HIAIPUEMCTB €AeKTPOHHOI
KoMepIii.

IlepcmekTuBM MOAAABIINX AOCAIASKEHB IIO-
B'f3aHi 3 PO3POOKOI0 KOHKPETHNX METOAMK
OLiHKM e(eKTUBHOCT] iHTerpoBaHOTO yIpaBAi-
HHA MapKeTHHTOM i (piHaHCaMM, AOCAIASKeHHAM
BIIAMBY IITYYHOTO iHT@AEKTY Ha IPOIjecy yIpas-
AlHHA Ta GOpPMYBAaHHAM I'aAy3eBUX CTaHAApPTIB
yIOpaBAIHHA NiAIPMEMCTBAMY €ACKTPOHHOT KO-
Mepiil.
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