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FEATURES OF THE MARKETING ACTIVITIES OF RESIDENTIAL
REAL ESTATE CONSTRUCTION ENTITIES ON THE B2B MARKET

Memoto cmammi € po3kpumms CcReyuiuHux Mmexanizmie nodyoosu
echexmusHoi  mapkemuneo8oi cmpameeii  cyo’ekmie nponosuyii 6 ceKmopi
0y0I6HUYMBA HCUMNOBOI HEPYXOMOCMI 3 YPAXYBAHHAM CHeyupiku 8IOHOCUH MIdHC
akmopamu Ha punxy B2B. Cucmemne 00CNIONCEHHS MAPKEMUH2080I Npupoou
eany3i 0YOIBHUYMBA JHCUMIIOB0I HepYXoMOocmi noOYO008AHO HA YCBIOOMIIEHHI
MICHO20 383Ky  MIJIC — XAPAKMEPUCMUKAMU — NPOOYKMY [ 8ION0BIOHOIO

mapkemuHneosorw cmpamezieto. Ha ocnosi memooonocii, 3anponoHosaHoi



Jlasnokom K. wooo oughepenyiayii nociyeu, 3p001eH0 6UCHOBOK NPO NOEOHAHHSL 8
OyoigenvHoMy NpoOYKmi xapakmepucmux mosapy i nocayeu. Ilpu ywvomy,
OYIHIOYU NUMoM)y 6azy BION0BIOHOCMI OugepeHyiamopam nociye, MONCHA
cmeepodicysamu, wo NIOPAOHUKU NPONOHYIOMb KAIEHMAM NOCIY2Y 3 CYNYMHIMU
mogapamu 30 cneyu@iuHumMu xapakmepucmuxamu.  Auaniz nepcneKmusHux
cyeHapiie po3eumxy 0y0igeivbHOI 2any3i 6 NOBOEHHIU YKpaini 003601uU8 Oitimu
BUCHOBKY w000 3MiHu numomoi eazu punkie B2C ma B2B na xopucme cymmegozco
30i1bUEeHHs 83AEMO0II came 3 8 eKmMoOpi «Oi3Hec-Oi3Hec» uepe3 CMUMYIIOBAHHS
IH8eCMUYIUIHOI aKMUBHOCMI KOMePYIUHUX OAHKI6 ma NOCMYN08020 PO3GUMKY
HOBUX (hopmamis HepyXoMocmi, 30Kpema 0YOIBHUYMBEA CepiCHUX anapmamenmis.
Posxpumo ocnosni 6iominnocmi migic xapakmepucmuxkamu punky B2B ma punxy
B2C 6 napamempax cmpykmypu punky, ocobausocmel ¢HopmyearHs nonumy,
xapaxmepy nOKYnKu, npoyecy npuinamms piuieHv. Yepes eusnauenns cneyudiku
8 mpaekmopii GiOHOCUH Midc Oi3Hecom ma Oi3HecoM, 63AEMO0ii KIHOYOBUX
cy6’exmig punxky B2B Odemepminosano xapakmep MapKemuHeo80i OislbHOCMI 8
yvomy cexkmopi. Ilpeocmaeneno ocobausocmi mapkemuHz080i KOMYHIKayii Ha
puHky B2B 3a yinbosow ayoumopicro, KIOYOo8UMU aA2eHmMAamu KOMYHIKayii,
nompebamu  ayoumopii, Aa0eKeamHol0  «MOB0I0» 38EPHEHHA,  AN2OPUMMOM
npuunamms  piuiensb. 3poONeHo  BUCHOBKU, WO OCHOBHUM  NPIOPUMemom
MapremuH2080i noaimuxku Ha punky B2B € nobyoosa ionocun, a inHcmpymenmom
BNIUBY — Nepe208opu, HAUOLIbUWL  A0eK8AMHUM  BUOOM  MAPKEeMUH20801
KOMYHIKayii - npamuu mapkemuue (Oupekm — mapkemune). OcmauHiu Mmae
nepesazu y KOHYeHmMpayii yeacu HA KOHKPEMHUX KIIEHMAx, wo 0036015€
cmeoproeamu  NepCoOHANI306aHUL KOHMEHM, PO36USAMU MPUBANL CMOCYHKU 3

KAIEHMOM HA OCHOBI 0COOUCMOT CUMNAMIT Ma eKCnepmHOCMI.

The purpose of the article is to reveal the specific mechanisms of building an
effective marketing strategy of the offer subjects in the residential real estate
construction sector, taking into account the specifics of relations between actors in
the B2B market. A systematic study of the marketing nature of the residential real
estate construction industry is based on the awareness of the close connection
between product characteristics and the corresponding marketing strategy. On the
basis of the methodology proposed by K. Lovelock regarding the differentiation of
services, a conclusion was made about the combination of the characteristics of

goods and services in the construction product. At the same time, assessing the



specific weight of compliance with differentiators of services, it can be argued that
contractors offer customers a service with accompanying goods with specific
characteristics. The analysis of prospective scenarios for the development of the
construction industry in post-war Ukraine made it possible to come to a conclusion
regarding the change in the specific weight of the B2C and B2B markets in favor
of a significant increase in interaction precisely in the "business-business" vector
due to the stimulation of the investment activity of commercial banks and the
gradual development of new formats of real estate, in particular the construction
of service apartments The main differences between the characteristics of the B2B
market and the B2C market in the parameters of the market structure, the features
of demand formation, the nature of the purchase, and the decision-making process
are revealed. Due to the disclosure of specifics in the trajectory of business-to-
business relations, the interaction of key subjects of the B2B market, the nature of
marketing activity in this sector is determined. Features of marketing
communication in the B2B market are presented according to the target audience,
key communication agents, audience needs, adequate "language" of appeal,
decision-making algorithm. It was concluded that the main priority of marketing
policy in the B2B market is building relationships, and the tool of influence is
negotiations, the most adequate type of marketing communication is direct
marketing (direct marketing). The latter has advantages in focusing attention on
specific clients, which allows you to create personalized content, develop long-

term relationships with the client based on personal sympathy and expertise.

Knwuoei cnosa: mapkemune, mapkemuHe08a OIisIbHICMb, MAPKemMuH208a
cmpameeis, NPOOyKm, moeap, nocayeda, 0y0igelbHA  2aly3b,  HCUMJIOBA
Hepyxomicmo, puHok B2B.

Keywords: marketing, marketing activity, marketing strategy, product,

goods, service, construction industry, residential real estate, B2B market.

IloctanoBka mnpoOJjieMH B 3arajbHOMYy BUIIsAAi. PuHOK OyaiBHUITBA
KUTIOBOI HEPYXOMOCTI XapaKTepU3YEThCS BHCOKOIO KOHKYPEHIIIE€I0 —cepen
Ccy0’€KTIB MPOMO3HIIii, 0 aKTyali3ye sl Oy IIBEIbHUX KOMIIAHIM MOIIYK MIISAX1B
3a0e3MeyeHHs] CTIMKOro po3BUTKY. OJIHUM 3 TNEpPCHEKTUBHUX HANPSIMKIB

CTAHOBJICHHS KOHKYPEHTHHX TiepeBar [jisi HUX € (GOpMyBaHHS e(EKTUBHOI



CHUCTEMHU MapKEeTHHTY. MapKeTHHT SK IHTeTpOBaHa YacTHHA CTpaTerii PO3BUTKY
KOMIaHIi Ma€ CyTT€BUM TOTEHIIa]l y MIiJABUINECHHI OOCATIB BUPOOHUIITBA,
nuBepcu@ikamii 3yCHWib Ha OCHOBI CErMEHTallli PUHKY, 3a0e3MeYeHHl YMOB
MiBUIIEHHS €(DEKTUBHOCTI BUKOPUCTAHHS BJIACHOTO 1 3aydeHoro kamitany. [lpu
IIbOMY BapTO 3a3HAYMTH, IO TEXHOJOrll MapKeTHHTY B OyaiBeIbHIM Tramysi
pPO3BUBAIOTHCA 3HAYHO MOBUIBHINIE, HDK Yy 1HIIMX CEKTOpPAaX EKOHOMIKH.
[IprynHaMu MBOTO SBUINA HA3UBAIOTHh CKJIATHICTH 1 PI3HOMAHITHICTD 3B'S3KIB MIXK
y4acHMKaMu  OyniBHUITBA  (CTeilkxojmgepamMu  cpepu  MOBHOBAXKEHb  /
BIJINOBIIATIbHOCTI, c(hepu MPSIMOTO BILTUBY, Cepr OMOCEPEAKOBAHOTO BILIUBY).
[Ile omarM (hakTOpoM BUCTYyIIAE crieludika MPOayKTy OyAiBEIbHOI raaysi, o Mae
Oe3nocepeIHIi BIUIMB HA MPOLIECH YIIPABIIHHSA MAPKETUHTOBOIO A1SUIBHICTIO.

Punok OyniBHMIITBA KUTJIOBOI HEPYXOMOCTI HE € TOMOTeHHHM. OgHuUM 3
MOXJIMBUX BaplaHTIB HOTo cerMeHraiii € BuaiuieHHs cekTopiB B2C ta B2B.
OctanHiil B YKpaiHl HE MaB IIMPOKOIO PO3MOBCIOKEHHS. ByniBenbHI KoMmOaHii
NO€HYIOTh (DYHKINT 3aMOBHUKa (3a0yJOBHMKA) Ta JEBEJONEpa, BUXOASYMA Ha
PUHOK HEPYXOMOCTI 3 IIPOIIO3MIIIEI0 BJIIACHOTO TMPOAYKTY, OTXE, MPaIlOl0Th B
kouuenuii B2C. HecraGinpHICTh OymiBEIHHOTO CEKTOPY 1 aKTyalbHI BHUKJIUKH,
CIIpUYMHEHI BOEHHOIO arpecieto Pociiicbkoi denepariii 1Mo BIJHOIICHHIO 10
VYKkpainu, 3a IpOrHo3aMu €KCIIEpPTIB MPU3BEAYTh J0 CYTTE€BUX 3MIH NMPUHLUIIB
GyHKIIOHYBaHHS Tally3i, 30KpeMa, OyayTh CHPHUATH 3O0UIBIICHHIO MAacITaliB
aKTUBHOCTI Oy1IBEJIbHUX KOMITaHiil B cekTopi B2B.

AHai3 ocTaHHiX gochaimkenb i myOsaikamii. [lutanHs nperepminanii
criennp1YHUX OCOOJMBOCTEH MPOAYKIi OyMiBEIbHUX KOMIIAHIM SK OCHOBHU
noOyZI0OBM a/IeKBaTHUX MapKETUHIOBUX CTpaTerii B ramay3i OyJIBHMIITBA CTalld
pPeAMETOM JIOCTIKEHb TaKMX BUeHHMX-eKOoHOMICTiB, sik: K. Mochtar, C. Chen,
J. 1. Messner, W. F. Maloney, H. Smyth, L. Lecoeuvre, M. Mokhtariani,
H. Davoudpour, H. Smyth Tomo. Oco6auBOCTI MapKETHHTOBOI MisUTBHOCTI
OyIiBeIbHUX KOMIIAHIM aHali3yioTh, 30kpema, A.B. Kmounuk, O.C. Teneros,
A.A.I'pagine, M.II. Pyas, JI. PaiitapoBckas, O.0.Ctpynes, P.b. Ileiizep,
I.I. Ma3yp, B. AHOpiiuyK, 0. binoBoackKa,



O. Bbinopyec, I.C. CrenaHoBa, I''M. Tapacrok, JI.L I11Ba0a,
B.4. lllaittanosa, B.I1. Ilaciunuk, E.X. Apan, B.5. Jlipmmuir.

Merta cratTi — pO3KpUTTA cielupIYHUX MEXaHi3MIB MO0Y10BU €(EeKTUBHOI
MapKETUHIOBOI cTpaTerii Cy0’€KTiB MPOMO3UIlli B CEKTOP1 OYIIBHUIITBA KUTIOBOT
HEPYXOMOCTI 3 YpaxyBaHHsIM crielin(iKu BITHOCHH M)XK aKkTOpamu Ha puHKy B2B.

Bukaan OCHOBHOI'0 Marepiaiy JOCTIIZKeHHS. JlocmmkeHHs
MapKETUHIOBOI MPUPOIX OYJIBENbHOI Tally3l Ha OCHOBI CHCTEMHOTO MiJAXOMy
IPYHTYETbCS Ha TBEP/UKEHHI MNP0 TICHUM 3B'A30K MDK XapaKTEpPUCTHKAMU
IPOJAYKTY 1 BIANOBIJHOIO MAapKETUHIOBOK CTPATEri€r0, MPUUHATHOKO ISl OO
NPOAYKTY: €(EKTUBHUX METOJIB CTBOPEHHS 1 HaAJaHHs I[IHHOCTI KIIEHTY, iX
3aJy4eHHs, yTPUMaHHS Ta 3aJ0BOJICHHS.

Jlesiki AOCTITHUKHA CTBEPKYIOTh, 10 (DAKTUYHHUI MPOIYKT Y OyAIBHUIITBI —
e MOocCayra, SKy Hajae MIAPAIHUK, Tpoaarodu jocBin [1, 2], Toml sk 1HIII
BBAXKAIOTh, 1110 LI€ HE YUCTHI TOBAp 1 HE YMCTA MOCIyra; CKOpille, e riOpuIHun
Iporec, MO0 CKIAJAeThCs SIK 3 KOMIIOHEHTIB TOBapiB, Tak 1 3 mociyr [3, 4].
[Tpoananizyemo cneuu@ikamniio NpoAyKTY OydiBENbHOI KOMIMaHii, BpPaxoBYIOUU
XapaKTEPUCTUKY TOCITYTH 3 MAPKETUHTOBOI TOYKU 30pPYy 3 BUKOPUCTAHHSIM T1IXOITY
Jlanoka K., 110 rpyHTy€eThCS Ha 1€B’SITH TU]epeHiiaTropax:

1. Tlokymeus He crae BIaCHUKOM mnocayru. Ilocimyra, mo Hagaerbes
OyIiBENTbHUM MIAPSTHUKOM, MOXE PpO3TISAATHCS SK peaJbHUNA MPOAYKT ¥y
OyIiBeNbHIN Tany3i, KJIIEHT OTPUMAE MPaBO BIACHOCTI HA MOOY/10BaHUM 00’ €KT. 3
OTJISIIy HA 1€, MPOAYKT, IIO MPOMOHYETHCS OYIIBEIbHOIO Tally33[0, HE MOXKHA
BBA)KATHU YUCTOIO TIOCIYTOIO.

2. Ilocayra HematepiasibHa. BHUKOHaHHS  TOCIyrM  NPUHLHUIIOBO
HEeMaTepiaibHe, 1 TepeBard BUIUIMBAIOTH 13 MPUPOAM BHUKOHAHHS, a HE BIiJ
Gb13ugHOTO 00’€KTa, SIKUM OTPUMYEThCA. Y OYIIBENBbHIN 1HIYCTpii, X04a KIIE€HTH
OTPUMYIOTh TakKl IOCIYI'H, K 3BITHICTb 1 KOMYHIKalis B IPOEKTI, TI'OJOBHA
IIHHICTB JUIsl HUX - OCTaTOYHA KOHCTPYKIIis, SIKa € MaTepiaabHOIO.

3. Benukuii CTymeHb 3ajdydyeHHS CIIOXHBAYiB 0 BUPOOHHUOTO TMPOIIECY.

[ToBeaiHka Ta JOCBIJ CIOKMBAa4Ya MOXKYTh CIIPUATH 200 MEPENIKOAKATH IIBUIKOCTI



Ta e(EeKTUBHOCTI Tpollecy BUpPOOHHWITBA. [HOAI HEOOXiAHO KepyBaTu
CHOKMBA4YaMM, BBaXKAIOUM iX THMYAaCOBUMHM MpalliBHUKAMH KOMIIaHIi. Y4acTb
KJIIEHTIB Yy OyAiBEIbHUX NMPOEKTAX € JyKe BaxiauBoro. Kiientu OepyTh ydyacThb y
MPOEKTaxX BiJl MOYATKOBOro eramy 1m0 (a3u OyIIBHHIITBA, 1 iX BUOIp 3HAYHO
BILJIUBA€ HA XaPAKTEPUCTUKH KIHIIEBOTO MPOAYKTY.

4. CniBpoOITHMKM KOMIIaHIi Ta 1HIN CIOXHUBA4l 1HOJ1 BBAXaKOThCS
HEBIJI'€MHOI0 YaCTHHOIO MOCIYTH. ByJTIBHUIITBO € BHCOKOKOHTAKTHUM CEKTOPOM,
OCKINIBKM KIIIEHT MOXKE€ KOHTPOJIIOBAaTH BECh MpPOLIEC BHUKOHAHHS MPOEKTY Ta
BTpy4aTucs B yci ioro acnektu. [Ipu npomy ciijl 3ayBakUTH, 10 KOMYHIKalli B
OCHOBHOMY B1/I0YBarOThCSI Ha YIPaBIIHCHKOMY PiBHI 1 3a3BHYail € popMaIbHUMU
Ta OpraHi3aliitHuMU.

5. HemoxnuBicTh 3a0€3MEUYUTH TOCTIHHY SKICTh BUKOPHUCTOBYBAHHUX
pecypciB Ta OJEpKyBaHUX pe3yibTaTiB. ByIIBHUIITBO Mae BHUCOKHUH pIBEHb
npuTamMaHHoi MiHiMBOCTi. [lOMUIKM Ta HEBIANOBIIHOCTI B OyMIBHUUTBI, Ha
BiJIMIHY BiJl KJIACUYHUX IOCIYT, MEBHOK MIPOI0 MiJJISATAIOTh KOMIIGHCAIlli, X04a
3a3BUYail BOHA MOTpeOy€e 3HAYHOTO JTOJIATKOBOTO Yacy Ta BUTpAT.

6. Cno)kuBayaM Ba)KKO OIIIHUTHU SKICTh 0araThboxX MOCIYT, TOOTO HEOOX1THO
dbopmyBatu atMochepy MOBIpH MK KOMIAHIED Ta KIIEHTOM. Y OyAiBHMIITBI
KJIIIEHT HE MOXE OIIHUTH CIOXHBYl XAPAKTEPUCTUKHU KIHIEBOTO MPOAYKTY M0
BUOOpY MIAPSIHUKA, OCKUIBKA MPOAYKTY Ie He icHye. Tomy, SK 1 BHUPOOHHK
TpaJMLIHUX MOCHYyr, OyJiBeJibHAa 1HAYCTpis POOUTH aAKIEHT Ha JOCBiIlI Ta
aBTOPUTETI.

7. HemoxuBiCTh cTBOproBaTH 3anacu. [locioyra He Moxe OyTu 30epekeHa,
TOMY IO 1€ MPOIEC, a HE MaTeplaabHuil 00’ekT. Lle akTyasnizye akTUBHUN MOIIYK
METOMIB 3a0e3MEeUeHHsS TMOCTIHHOTO TOMHUTY, SKHUH BIJANOBIAAE TMOTYXHOCTI
KoMmaHii. Y OyniBenbHINA ramdy3l MiIPSIHUKHA B OUIBIIOCTI BUIIAJIKIB HE MOXYTh
CTBOPUTH MONUT. ByIIBHUIITBO — 1€ OCOOJMBHI BHUJ HMPOEKTHO-OPIEHTOBAHMX
raxy3eil, 1 KIIOYOBOI BIIMIHHOK PHCOK IIPOCKTHOI'O MApPKETUHTY €
HETMOCTIMHICTh MONUTY. TpUBaANICTh OY/IIBEIHLHOTO MPOCKTY, B IKOMY O€pe y4acThb

KJI€HT, Ha0arato AOBIIA, HUK Yy 3BUYAMHHMX Mpolecax OOCIyroByBaHHS. Takum



YUHOM, 3 OJHOTO OOKy, MEepPIOAM 4Yacy, MPOTATOM SIKUX MIAPSIIHUKA HE MaloTh
JIOCTaTHbO POOOYUX MICIB Il BUKOPUCTAHHS BCIX CBOIX MOTY>KHOCTEH, MOXYTb
OyTH NOBIIMMH; 3 1HIIOTO OOKY, MOXHA BTPAaTUTH NPUBAOIMBY poOOTY dYepe3
oOMexxeHHss MoxkiauBocted [5]. Llg xapakrtepuctuka pOOUTH  YIpaBIiHHSA
noprdeneM NPOEKTIB KPUTUYHO BAXIMBUM JJisi ONTUMAJIBHOTO BUKOPUCTAHHS
JTIOACHKUX, (DIHAHCOBUX PECYpPCiB 1 pecypciB 00Ia HAHHS.

8. BaxnuBicTe wacoBoro (akropy. 3aBepiieHHS OyiBETBHOTO MPOEKTY
BYACHO BIJIIrpa€ 3HAYHY pOJIb Yy 3aJI0BOJICHOCTI KJIEHTIB. 3aTpuMKa Ta 4ac
OUIKYBaHHS B OYJIBEJIBHOMY IMPOEKTI MAarOTh pI3HY NpPHUPOAY, NPUUMHU Ta
HACJII/IKU Ta MalOTh CyTTEBUH BIUIMB Ha 3arajibHy NPUOYTKOBICTH IPOEKTY.

9. MOXMBICTh BUKOPUCTAHHS B CUCTEMI HaJaHHSA TOCIYT SIK EJICKTPOHHHX,
Tak 1 (IBUYHUX KaHaliB. Y OyJIBHUIITBI HE ICHy€ KaHamiB 30yTy, siKk y cdepi
MOCIIyI YU BUPOOHHUIITBA TOBApiB. 3HAYEHHSA TEPMIHY «KaHal 30yTy» JOCUTH
CBO€piHe B OYIIBHHUIITBI; II€ MOXE O3HA4aTH MependadyBaHe MICLE IMPOEKTY
KiieHTta abo reorpadiuHe mommpeHHs pecypciB miapsgauka [6]. Tomy
OyJIBHUIITBO B IIbOMY KOHTEKCTI BIJIPI3HSETHCS SK B MOCIYr, Tak 1 BIJ
MPOMHUCIIOBUX TOBAPIB.

Buxoasun 3 mnpenctaBieHUX BHUIIE AaCIEKTIB, JOTIYHO KOHCTPYIOETHCS
BHUCHOBOK MPO MO€IHAHHS B OyAiBeNIbHOMY MPOAYKTI XapaKTEpUCTHK TOBapy 1
MOCIIYTH, TIPU 1IbOMY, OI[IHIOIOYH MUTOMY Bary BIAMOBIAHOCTI AudepeHiiiaTopam
MIOCTTYT, MO’KHA CTBEP/[KYBaTH, IO MiAPSIHUKU MPOMOHYIOTh KIIEHTaM MOCTYTY 3
CYNyTHIMH TOBapamH 31 crienn(piuHuMU XapaKTePUCTUKAMH.

3aranpHa cuTyaimis B YKpaiHi, IO 3YMOBIIOETHCSA BOEHHUMHU [ISIMH,
CTBOPIOE PO3BUTOK (PAaKTOPY HEBM3HAUEHOCTI Ta HecTaOUIbHOCTI. SIK 3a3Havae y
koMeHTapi delo.ua cmiB3acHOBHMK Ta Kepyrouwii maptHep kommanii INSPI
Development Bonogumup CemeH110B, pu3uKu i 3a0yJOBHUKIB Ta 1HBECTOPIB
3apa3 HaWOUIkII, HA MEXi1 OaHKPYyTCTBA (TOOTO HE MAIOTh MOXKJIMBOCTI BUKOHATH
3000B’s13aHHS TIepe]] MOKYMNISIMU Ta TapTHEpaMu 1o Oi3Hecy) mepeldyBae 10 JBOX
TPETUH JIEBEJIONEPChKUX KOoMIaHiil. BogHouac, 3a o1iHkow (haxiBIls, CYKYITHO 0

30% 1HBecTOpiB, WO NOpUAdAIM SKUTIO 3a JIOIOMOIOK MporpaMm 3



pO3TepMiHYBaHHS Ta 1MOTEKH, 3 00’ €KTUBHUX (PIHAHCOBHUX MPHUUYMUH HECIPOMOKHI
MOTaCUTH HAKOMUYEHY 3a00proBaHICTh 3a IiaTexxamu [7].

VY 2023 poui, nonpu BiiiHYy Ta COPUYMHEHI HEKO MpPOOJeMU 1 PU3MKH, Ha
NEPBUHHOMY PHUHKY J>KHTIA MUIKOM MOMJIMBI TEKTOHIYHI 3MIHM Yy BEJIEHHI
OyniBenbHOTO Oi3HECy, SKI TPYHTYBAaTUMYThCS Ha BHUCOKIM SKOCTI 00’€KTIB Ta
O0e3neyHoMy IpUaA0aHHI KUTIIA.

Cepen roJIOBHHX MOKIJIMBHX 3MIH Ha pUHKY €KCIIEPT BiA3HAYMB TaKi [7]:

~ BIOPOBAKCHHS B JICBEJIONIMEHTI JKWTJIA TMPUHIMIOBO HOBUX (OpM
BeZieHHs Oi3Hecy. Hacammepen me cTOCyeThCsl 3aidydyeHHs! MOTYKHHUX 1HBECTOPIB
e Ha CTapTi MPOEKTYy, B TOMY YHCIi 1 KOMEPIIMHUX OaHKIB, IO JAACTh 3MOTY
akymymoBaTu 10 80-100% HeoOXimHUX BUTpAT Ha 3BeJeHHs Toro M iHmoro KK 1
rapaHTyBaTHMe KOHTPOJIb 32 CBOEYACHUM BUKOHAHHSIM OY/1BEITHUX POOIT;

— HOBI 3akoHU Ne2518 «IIpo rapaHTyBaHHA PEYOBUX MpaB Ha OO0 €KTH
HEpPYXOMOTO MaiHa, siKi OyayTh cropykeHi B mailOytHboMmy» 1 Ne2600 «IIpo
BHeceHHs 3MiH 10 [logaTkoBoro kojekcy IIOAO OMOJATKyBaHHsS orfepariil 3
00’€KTaMM HEpPYyXOMOIro MaiiHa, $Ki OyIyThb CHOPYIKE€HI B MaillOyTHbOMY»
00OyMOBJISTH MOCTYHOBHI TEpeXia JEBENONEPiB Ha MPOJaX KBAPTHUP BXKE MICIs
BBEJICHHSI 00'€KTa B €KCILTyaTallllo;

~ 4epe3 BHUCOKHMI MOMUT HAa OPEHAY XHUTJIA 1 CyTT€BHM ACPIIUT AKICHOI
npornosuirii, y 2023 poii MOXJIMBHI TMOCTYMOBHM PO3BUTOK HOBHUX (HOpMaTiB
HEPYXOMOCTI, SIK, HANpPUKJaJ, CEpPBICHI amapTaMeHTH (KOMepiliiiHa HEpyXOMICTh
JUI TOBTOCTPOKOBOI OPEHI; KOMIUIEKCH 3 TaKHMH alapTaMEHTaMUu MOXYTh HE
BIJIPI3HSATUCH BiJ] )KUTJIOBOTO OYJIUHKY).

®dakTuyHO, nuBepcu(ikaiis pU3UKIB OyJIBEJIbHUX KOMIIAHI Ta PO3BUTOK
HOBUX CETMEHTIB, BHUKJIMKAHUNA 3MIHOIO 30BHIIIHBOTO CEPEIOBHUIIA, AKTUBI3YIOTh
dbopmaT BUXOay nAeBenonepiB Ha puHOK B2B (6i3Hec s 6i3Hecy). bizHec-punku
O0arato B 4YOMY BIJPI3HSIOTHCS BiJ CHOXUBUMX. OCHOBHI BIJAMIHHOCTI MIiX
xapaktepuctukamu puHkKy B2B Ta xapakrepuctukamu punky B2C moxxHa 3HalTH
B TAaKUX XapaKTEpUCTHUKAX, SK: CTPYKTypa PHUHKY, OCOOJMBOCTI (POpMyBaHHs

HOMUTY, XapaKTep MOKYIKH, ITpoliec NpuiHATTA pimens (Tadmn. 1) [8, 9].



Tadauusa 1. OcHOBHI BiIMIHHOCTI Misk XapakTepucTUKaMu puHkiB B2B

Ta B2C 3 ypaxyBaHHaM cneuu@iku raaysi OyaiBHUITBA KUTI0BOI

HEePYXOMOCTI
B2C B2B
BinHocHO BelIMKa KIJIBKICTD KIIIEHTIB MeHnia KiabKICTh KIIIEHTIB
MeHr1i 3araibHi CYMH OJTHOTO KOHTPAKTY Binmbmii cymu KOHTpaKTiB
KopoTmnit ik npuiHATTS pillleHb Binpmr TpuBanuii LUK TPURHATTS pillleHb

Binbie 3anexHOCTI BiJl MACOBOTO MAapKETUHTY
3a JIOTIOMOT'0I0 peKJIaMu, BeO -CalTiB Ta Binbie 3anexHOCTI BiJl 0COOMCTUX TPOJIAKiB

po3apiOHOT TOPTiBIi

MeHII )KOPCTKI CTaHAAPTH MPOIYKITi BimbIn >KOpCTKI cTaHAAPTH TTPOIYKITT

[ToximHMi TONUT (BUILTABAE 3 IIOMUTY KiHIIEBOTO
IIpssMuii monut
CITO’KMBAYa)

BisipIn HeeTaCTUYHUN HOIUT 3a 1IHOO Bisip11 e1acTUYHUN ITOIUT 34 I[IHOK

. . binpme xkonuBaHHSA TOMHATY (€PEKT
Binbin crabinbHui monut _
«YIILTBHEHHS )

Ak BKe 3a3HavAIOCS BUILE, BITHOCHHU MiX Oi3HecoMm Ta 6i3Hecom (B2B
CEerMEHT) PO3BHUBAIOTHCS 3a JIEHIO I1HIIOK TpPAEKTOpieto, HIX Ha puHky B2C, a
came:

- TpOlLIeCH MPOAAXKIB 3aiMalOTh O1JIbIIE Yacy, HI’K BIIHOCUHU MIXK O13HECOM
Ta CHOXXUBA4YeM 1 BKIIOYAIOTh OUTBII pOo(deciiHui anropuT™M NPUUHATTS PillIeHb
npo yKIaJeHHS KOHTpakTiB. I[lpuiinarrs pimenr B2B mMoxe mnpoxomutu Ha
KUIbKOX piBHsX. Ha punkax B2B pimenHs npo npuaOaHHs NpuiiMae Tak 3BaHUN
IEHTP NMPUUHATTS PIIICHBY, SKUW CKIAIA€ThCs 3 JIIOJCH, 10 B MEXKaX BJIACHHUX
MOBHOBAXKEHB BIJIMOBIIAIOTh 3a JISUIBHICTh Cy0’€KTa TOCMOJapIOBaHHS: 0Ci0, 1110
BITUBAIOTH HA PIIICHHS (TEXHIYHUX CIICIIaIiCTiB, IOPUCTIB, (PIHAHCOBOI CITyKOM);
0ci0, 110 BIAMOBIIAIOTH 32 YKJIaJIaHHS KOHTPAKTY; OC10, 1110 MatOTh MTOBHOBAXEHHS
npuiiMaTH pIIEHHS MO0 VYKJIaJaHHS KOHTPAKTY; OCI0, [0 KOHTPOJIIOIOTH
OPUMHATTS PILIEHHS W00 YKJIaJaHHS KOHTPAKTy; OCi0, 110 BIANOBIAAIOTH 3a
nofayibliie (QyHKIIOHYBaHHA MNpoAykTy. KamitasbHe OYIIBHUIITBO 4YacTille

3aJI0BOJIbHSIE TOTPEOM 1HBECTULIMHOIO XapakTepy, IO 3yMOBIIOE OUIbIINN



npodecioHai3M  HOro  CHOXHBadiB, HDK TOKYNI[iB TOBapiB  KiHIIEBOTO
crioxkuBaHHs. Kpaiia iHhopMOBaHICTh KITIEHTIB — BaXJIMBa BiIMIHHA pHCa PUHKY
1HBECTULIIMHUX MTPOIYKTIB;

- Oinpmra cyma kontpaktiB. Ha punkax B2C ynpasmiaas gopmyBaHHAM 1
PO3BUTKOM OpeHJa OpIEHTYEThCS, TOJOBHUM YWHOM, Ha IICUXOEMOILIiHEe
COPUMHATTS MOKYINUIB, a Ha puHKax B2B Ttake ymnpaBmiHHS, Maibke O0e3
BUKIIIOUEHbB, POPMYETHC 1 /i€ y TUIONIMHI paiioHansHuX pimensb [10, c. 157];

- TMOXIJIHHUMA XapakTep MOMUTY, IO MPU3BOJIUTH 1O OUIbLI CYTTEBHX HOTO
KOJIMBaHb TNPU MEHINIA exacTUYHOCTI 3a miHoio. CrokuBui mepeBaru y cdepi
KalmTaJlbHOrO OYyJIIBHUIITBA MAalOTh BHCOKY KOHCEPBATHBHICTh W HE Tak
NIJAAI0TBCA CTPIMKUM XBWJISIM MOJH, K 1€ OyBa€ Ha pUHKY TOBapiB IIMPOKOIO
BXKUTKY;

- mponec KymiBm puHKy B2B 3a3Buuait Outbin (opmanizoBaHUM, HiXK
IPOIEC MOKYNKH CIOXKHBada. XapaKTepUCTUKH pUHKY B2B BKkI0O4YaroTh OLIbII
JeTaNbHI TEXHIYHI XapaKTePUCTUKHU MPOIYKIIii, peTeNbHUNA BUOIp MOCTavyaIbHUKA
Ta oiuiiiHe 3aTBEPKEHHS;

- MEHIIIa €eKOHOMIYHA BPA3JIMBICTh KIIE€HTIB Ha B2B-puHKy y mopiBHSHHI 31
criokuBayamu puHky B2C;

- B3A€EMO3AJIEKHICTh BUPOOHHKA 1 CIIOXKMBAYa, [0 3yMOBJIEHA CKJIAJHICTIO
OPOAYKTY Ta mpouecy ykiagaHHs yroa. CyTh NPOMMCIOBOIO MAapKETUHTY - 1€
BIJIHOCUHM MIX TIOKYIIEM 1 TpoJaBlieM, SKi TOB'S3yI0Th IX pasoMm y
nepeciiyBaHHI CBOIX KOPHOPATUBHUX I[JICH, KOKEH 3 AKUX CTA€ 3AJICKHUM OJIUH
Big oxHoro [11];

- HAUUIEHICTh Ha OTPUMAaHHS peaJbHOI E€KOHOMIYHOI BHUIOJM, a HE Ha
MICUXOEMOIIIHE 3a/I0BOJICHHS BiJl CIIOKUBAHHSI.

B Tab6n. 2 mnpexacraBieHO OCOOJMBOCTI MapKETHHTOBOI KOMYHIKaIlli Ha
punky B2B, mo BuxomsTh 13 aHamizy cnenudiku B3aEMOIIl MiXK HOTO KITFOUOBUMU

cy0’exTamu.



Taonuya 2. OcodJINBOCTI KOMYHIKANIHHUX CKJIAJ0BUX MAPKETHHI0BOI

AisVIbHOCTI HAa puHKY B2B

Komynixayiiini cknaoosi Xapaxkmepucmuxu punxy B2B
LinpoBa ayauropis Komnanii 1 opranizanii
Mosga Texniuna: mpodeciiina TepMiHOIOTIs
[ToTpebu ayauTopii [Ipodeciiini 3HaHHS, SKICHA TPOIMO3WINSA, HAMIMHI Ta BHTITHI

YMOBH CITiBpOOITHUIITBA

[Ipouec npuiinaTTa | [loknmaganns Ha aprymentd, mudpu Tta ¢daktu. PimeHHs
pllIEeHb MPUHMAIOTHCS 3 00OMIPKOBYBAaHHSIM KOXHOTO KPOKY

KitrouoBuii areHT | Tor-MeHemKkepu

KOMYHIKaIii

3 orjsay Ha OCOOJMBOCTI BIJHOCHH MIXK OCHOBHHUMHM CTEHKXOJIAEpamMu
cektopy B2B BuIIIMMO OCHOBHI MPIOPUTETH MAapKETUHIOBOI  IMOJITHKU
OyniBenbHOT KOMIIaHIi, 10 /i€ Ha PUHKY Oi3Hec-0i3Hec: MoOya0Ba BIAHOCHH SIK
0a30Ba yCTaHOBKA, IHCTPYMEHT BIUIMBY - MEPETOBOPH, 1HIUBIAyasi3allis MiIX01y
JI0 KO’KHOTO TIPOEKTY Yepe3 HaJaroHKeHHs B3aEMO/IIi 3 BIIaCHUKaMU Oi3HECY 1 TOT-
MEHEDKepaMH, 10 MalTh IOBHOBAXEHHS  MNMPUHAMATH  HEOOXIigHI  JJIs
cniBpoOITHUITBA pimeHHs. OAHIE 3 peKOMEeHAAllll eKCHepTIB € 3aCTOCYyBaHHS
JUPEKT — MapKeTUHry Ha puHKY B2B. JlupekT - MapkeTHHI npeacTaBisie coO0ro
pPI3HOBUJT  MApKETHMHTOBOI  KOMYHIKaIlli, KOJM  KOMIaHii  B3a€MOJIIOTH
Oe3rnocepeHbO 3 MOMNEPeAHHO OOpaHUMH Kili€eHTamMu. [{uM AUpPEKT - MapKeTHUHT
BIJIPI3HSIETHCS BiJl 3BUYAHHOT PEKJIaMH, CIIPSIMOBAHO1 BCIO MOTEHIIAHY ayaUTOPIIO.
KiH1eBorw MeTor € npsaMuil npoaax MOKyI 0e3 Oyab-sIKUX MPOMDKHHUX Oi3HEC-
IPOIECIB Ta MOCEepeNHUKiB. JIUPEeKT - MapKeTHHI MPUBAOIMBHIA THM, IO HOTO
pe3yibTaTH, TO3UTUBHI UM Hi, MOXYTh OyTH BUMIPSHI HampsMy. BumiproBaHHS
pEe3yNbTaTiB € OCHOBHUM €JIEMEHTOM YCHIIIHOTO AUPEKT - MapkeTtuHry. [lo
nepeBar JaHoro BUY MapKETUHTY BITHOCTH [12]: mpuBepTae yBary mOTEHIIMHIX
KJIIEHTIB, JO3BOJIIE HAJACWIATH [EPCOHANI30BAaHUNA KOHTEHT (MpojaBelb
OpPIEHTYETBHCS Ha MOTpeOM Ta Oa)xkaHHS KOHKPETHOrO KIIEHTA); MpoAaBelb

iH(pOpMy€E croxuBaya MPO TOBAP UM TMOCIYTy; MPOJaBellb BUOYIOBYE TpUBAII



CTOCYHKH 3 KJIIEHTOM Ha OCHOBI OCOOHMCTOI CHMMATIi Ta €KCIEPTHOCTI; MPOCTUN B
OIIIHIOBAaHHI W TIPOBEJEHHI aHai3y KiIbKOCTI 0odOopMIICHUX 3aMoBJieHb. [lpu
UbOMY, MIABUIIYIOTBCS BHMOTM [0 THpodecioHani3sMy CHIBpOOITHUKIB, SIKI
3aiMarOThC MAPKETHHTOBOIO JiSTTHHOCTI.

BucHoBku. AHai3 NMEPCIEKTUBHUX CIIEHAPIIB PO3BUTKY OyAiBEIBHOI ramys3i
B [TIOBOEHHIN YKpaiHl JO3BOJIMB JAIMTH BUCHOBKY I10J0 3MIHU [TIUTOMOI Bar pUHKIB
B2C ta B2B Ha kopucTh CyTTEBOro 30UIBIIEHHS B3a€MOAII camMe 3 B BEKTOpI
«0Oi3Hec-013HEC» uUepe3 CTUMYJIIOBAHHS 1HBECTHIIMHOI aKTUBHOCTI KOMEPIIIHHUX
0aHKIB Ta TMOCTYNOBOTO PO3BUTKY HOBHUX (hOpMaTiB HEPYXOMOCTi, 30Kpema
OyIIBHUIITBA cepBicHUX amapTaMeHTiB. (OcoOJHUBOCTI B3a€EMOJII  KIHOUYOBUX
cy0’exTiB puHKy B2B 3yMOBIIOIOTH XapakTep MapKETHHIOBOI HISUIBHOCTI, IO
JETEPMIHY€EThCS CHEU(pIKO KOMYHIKAIIIMHUX CKJIaJI0BUX, 30KpEMa: IJIbOBOIO
ayIUTOPI€I0, KIIOYOBMMM areHTaMH KOMYHIKalli, mnoTpebamMu ayauTopii,
aJIeKBaTHOIO «MOBOIO» 3BEPHEHHS, AJITOPUTMOM MPUHHATTS pimieHb. OCHOBHUM
MPIOPUTETOM MAPKETHHTOBOI MOJITUKM Ha puHKy B2B BuszHano mnoOymoBy
BIJIHOCUH, a THCTPYMEHTOM BILUIMBY — IEPETOBOPU, HAWOLIbII aIeKBATHUM BUIOM

MapKETUHIOBOI KOMYHIKAIIIT - IPSIMUI MapKETUHT (TUPEKT — MAPKETHHT ).
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