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V' cmammi posenanymo xonyenyiro H2H-mapxemuney (8i0 nwoodunu 0o
JIIOOUHU), AKA AKYEHMYE BaAMCIUBICMb NOOYO08U ABMEHMUYHUX 348 S3KI8 MIdNC
nionpuemcmeamu ma Kiieumamu. Jlocnioxceno cmpameeii no6yo0osu emoyitiHux
3a8’A3Ki6 ma nepcouanizayii 00csiody 0jisl KIEHMIB, GUSHAYAIOYU IXHIO BNIUBOBICND
Ha JN0sbHICMb ma YChiwHicms 0isHecy. /{o6e0eHo 8adciugicmos KOMYHIKayii y
konmexcmi H2H-mapkemuney y cyd4acHux ymoeax ma GUKIUKAX, AKI CMOAmb
nepeo 6iznecom. Pozenanymo nepesazu i obmedcenHs ybo2o nioxooy, a maxoic
HABeoeHo peKomMeHOayii wooo epekmueno2o enpogadxcenns H2H-cmpameziti 0na
Odocsienenns Oisnec-yineu. Kowyenyis H2H 6 mapxkemuney nNponomye KilbKa
nepegae, maxkux SIK NOJINUIEHHS 83AEMOOIl 3 KIIEHMaMu i NiOBUWeHHs AKOCMI
oocayeosysanns kiaienmis. OQOHAK Yy HbO20 MAKOMC € O00OMeddCeHHs, 30Kpemda
mpyoomicmkicmos peanizayii ma npobdnremu 3 macumabosarnicmio. 11{o6 ycynymu
Yyi obMediceHHs, NIONPUEMCMBA MONCYMb  BUKOPUCMOBYS8AMU  [THCIMPYMEHMU

asmomamuzayii ma memoou cecmeHmayii KiieHmis.

The article explores the emerging concept of H2H (Human-to-Human)
marketing, emphasizing the significance of authentic relationship-building between
businesses and clients. The study delves into strategies for fostering emotional
connections and personalizing customer experiences to enhance loyalty.
Highlighting the pivotal role of communication within the realm of H2H
marketing, the authors identify challenges faced by enterprises and provide
recommendations for effective implementation of H2H strategies. Successful
examples of H2H marketing that show how companies use this concept to achieve
their goals are reviewed. Comparative characterization of H2H, B2B and B2C
marketing was conducted. In the contemporary business landscape, characterized
by information overload and consumer skepticism towards traditional advertising,
H2H marketing emerges as a strategically vital tool for establishing long-term
relationships and achieving business success. The article underscores the evolving
landscape of business environments, emphasizing the growing importance of H2H

marketing in navigating the complexities of modern markets. The H2H concept in



marketing offers several benefits, such as improved customer engagement and
enhanced customer service. However, it also has limitations, such as labor
intensive implementation and scalability issues. To overcome these limitations,
businesses can use automation tools and customer segmentation techniques.
Overall, while H2H requires effort and resources, it can significantly contribute to
strengthening customer relationships and driving business growth. By
understanding the target audience and personalizing interactions, building trust
and long-term relationships with customers, and providing positive customer
experiences and value-added services, companies can stand out from the
competition and attract and retain loyal customers. As technology continues to
evolve and customer expectations change, it is imperative for companies to

prioritize H2H marketing to remain competitive in today's market.

Knwuoei cnosea: H2H  mapkemune,  KOMYHIKayitHi  cmpamecii,
KOMYHIKAYIUHI 38 S3KU, MapKemuHe, nepcoHanizayis.
Keywords: H2H marketing, communication strategies, communication

relations, marketing, personalization.

Ilocmanoeka npoonemu y 3azanbHomy 6u2nA0i ma il 36°A30K i3
BANCTUBUMU HAYKOGUMU YU RNpakmuyHumu 3aedoanuamu. Mapxetunr H2H
(BiA JIOAWMHU 1O JIIOJAMHU) — BIIHOCHO HOBAa KOHIIEMIIISI, IO MIiAKPECTIOE
BAXJIMBICTh MTOOY/IOBH aBTEHTUYHHUX 3aB’SI3KIB MK MiAIPHEMCTBAMHU Ta iXHIMH
kiientamu [1]. Ile mapkeruHroBa crpareris, sika (OKYCY€EThCS Ha JIFOJCHKOMY
acmekTi Ol3Hecy, a He MPOCTO Ha MPOCYBaHHI MPOAYKTIB abo mocmyr. H2H-
MapKETHUHT BH3HAE, IO JIIOJM BEAyTh OI3HEC 3 JIIOJBMH, a HE 3 OC3ITUKUMU
kommaHismu. Llei miaxin mepenbadae CTBOPEHHsI MEPCOHATI30BAHOTO JOCBIAY
JUISL KJTIEHTIB, IO MOXE TMPU3BECTH IO MIABUINEHHS JOSUTBHOCTI Ta 3aXHCTY
OpeHy.

Y cydacHOMYy [UJIOBOMY CBITi, J€ CHOXXHMBaul 3acUIaHl BEJIMYE3HOIO

KUTBKICTIO 1H(OpMaIlii Ta MOXKIHBOCTEH BUOOpyY, BakiauBicTh H2H-mapkeTunry



HEMOXJIUBO TiepeoriHuTh [2]. CTBOpIOIOYM JIIOJICBKI 3B'S3KM 3 KIIEHTaMH,
KOMIIaHIi MOXYTh BUAUIATUCA CE€pPEel KOHKYPEHTIB 1 MOOYyBaTH JOBIOCTPOKOBI
BiHOcuHU. H2H-mapkeTMHr MOX€ JOMOMOITH 3MILIHUTH JIOBIpY, MIJBUIIUTH
3aJI0BOJICHICTh KJIIEHTIB 1, B KIHIIEBOMY IiJICYMKY, CTUMYJIOBAaTU MpoAaxi. Y
CBITI, JI€ CIIO’KMBAyl BCE OUIbII CKENTUYHO CTABIATHCS 10 TPAAULINHOL peKsiaMu,
H2H-mapkeTuHr Moxe cTaTu Jyisi Oi3HECY MOTYKHUM 1HCTPYMEHTOM 3B'S3KY 31
CBOEIO IIIJIOBOIO ayIUTOPIETO.

Ananiz ocmannix 0ocnioxycens i nyonikayin. H2H-mMapkeTuHr o3znavae
«human-to-human» a6o «moguHa-MIOAUHI». Llefl miaxig MOKJIMKaHHM
MIJKPECIUTH BaXKIMBICTh OCOOMCTOTO Ta JIFOJCHKOTO B3aeMOli B Oi3HECI Ta
MapketuHry [1]. V konrekcti H2H-mapkeTuHry, akiueHT poOUThCS Ha CTBOPEHHI
EMOIIIHHOTO 3B'A3KY M OpEHJIOM Ta CIIOKHMBAauyeM, BpaxyBaHHI 1HIUBITyJIbHUX
noTped Ta IIHHOCTEH KIIEHTIB, a TAKOX MIJKPECICHHI JIIOACHKOTO (hakTopa B
yCIX acleKTaxX B3a€MOIii.

OcHoBHi acriektd H2H-mapkeTHHry BKJIIOYAOTh €MOIINHUN 3B'SI30K, JI€
BIJIHOCUHU MIX OpEHJOM 1 CIIOXKMBAayeM IPYHTYIOTbCA Ha €MOLISAX, a MOKYIILI
3aIliKaBJIeH1 HE JIUIIE B MPOAYKTIi, a i y OB'SI3aHOMY 3 HUM €MOILIIHOMY JOCBIIi.
Takox BakMBa mepcoHami3allis, o nepeadadyae BpaxXyBaHHS 1HIUBITYaIbHUX
moTped Ta moOakaHb KIIIEHTIB, BKIIOYAIOYM BIAMOBIAI Ha iX 3alHTH,
MepCcoHaII30BaH1 MPOMO3HUIIIl Ta 1HAUBIAyadIbHUM Tiaxin. Kpim Toro, B3aemois
BKJIFOYAa€ OOTOBOPEHHS 31 CIOXKMBAaYaMHU y CIUIbHOTaX, (hOpyMax Ta COLiaIbHUX
Mepekax, OCKITTBKH JTOBipa 0 PEKOMEHAIlIN OTHOAYMIIIB Ma€ BEINKE 3HAYCHHS.
Takosx, criBmpatis MiX pi3HUMHU TPYNaMHU JIIOJIeH B OpraHizaiiii, BiJi po3pOOHHKIB
710 MApKETOJIOT1B, € KJIIOYOBOIO JJI1 CTBOPEHHS LIIHHOCTI JJIs1 KJIIEHTIB.

H2H mapkeTunr — 1ie ctpareris, sika 30cepepkeHa Ha oOy0B1 BIIHOCUH
13 KIIEHTaMU MUIIXOM CTBOPEHHS OCOOMCTOro Ta €MOINHOTO 3B’s3Ky. llei
MiIX11 BU3HAE, MO KIIEHTH — M€ HE MPOCTO IMU(PU HA apKylI MpoJaxiB, a
CKopillie 0co0M 3 yHIKaIbHUMHU HOTpedamu, yrojoO0aHHIMH Ta emoliismu [3].
o6 mocsirtu 1poro, H2H mMapkeTHHT Harojomrye Ha pi3HUX KOMYHIKaTHBHUX

acmeKkTax, TaKuxX SK T[epcoHami3alisi, EeMOIIAHUI 3B’SI30K 1 PO3IOBi/b.



[Tepconanizaris nepeadadae aganTaiiro MapKETHHIOBUX MOBIJOMIICHB 1 JOCBITY
BIJIMOBITHO JI0 KOHKPETHHUX MOTped 1 BHom0OaHb OKpeMux KiieHTiB. L{poro
MOXHa JOCATTH 3a JOTIOMOTOK IIIJTLOBOI pEeKJIaMH, MEePCOHAI30BaHUX
peKOMEHAAIld MPOAYKTIB ab0 IMepCOoHATI30BaHUX KaMIIaHI eJeKTPOHHOIO
nomroro. EMomiiinuil  3B’s30k, 3 1HmoOro OOKy, nependadae CTBOPEHHS
EMOIIIMHOTO 3B’SI3Ky MDK OpeHIoM 1 KiieHToM. [[poro MoKHa JOCATTH 3a
JIOTIOMOTOI0 PI3HHUX 3ac001B, TaKWX SK €MIaTisg, TYMOp a0o0 CIJIbHI I[IHHOCTI.
Po3noBinp nependayae BUKOPUCTAHHA HApaTUBIB I NEepeaadl IHHOCTEH, Micii
Ta MeTH OpeHay. Po3moBimaioun TEPEKOHIUBY ICTOPi0, KOMMAaHIi MOXYTh
CTBOPUTHU IUOIINH 3B’ 30K 13 KIIIEHTAMH Ta BUIUTUTUCS CEPEJ KOHKYPEHTIB.

OcTaHH1 JOCHIJKEHHS Ta My OIiKalii IpoIuiIn CBITJIO Ha BaxuBicTe H2H
MapKeTUHIy Ta MOro KOMYHIKaTMBHI acrnekTd. Hanmpuxmnan, K0CHiKeHHS
McKinsey mokasaio, 1o nmepcoHaizalis Moxe 30UTbIUTH poaaxi 10 15% [4],
a nociimkeHasa Forrester Research mokasano, 1o eMoIiiiHO 3a1iKaBjicHI KIIEHTH
BTPHUI YacTillle PEKOMEHIyBaTUMYTh HPOAYKT abo0 mocayry inmmm [5]. Ixmie
nociipkeHHs, npoenaeHe Harvard Business Review, mokasano, mo po3moBifgi
MOYXYTb MIJABHIIUTH CIIPUHMaHY HMIHHICTh MPOAYKTY 4M mocayru jgo 20 pasis [6].
[li pe3yabTaTd MiAKPECIIOIOTh BaXIIHMBICTh BKIIOUCHHS KOMYHIKATHBHUX
aCTEeKTIB y MAapKETHHTOBI CTparerii. BoHM TakoX MpUITyCKalOTh, IO KOMIIAHI,
AK1 BignawTh npiopurer H2H-mapkeTunry, 3 OUIbIIOI0 WMOBIPHICTIO CTBOPSTH
3HAYYIIl Ta TPUBAJI 3B’SI3KU 3 KJIIEHTAMU, 1[0 MOKE MPU3BECTU JIO MiABUIICHHS
JIOSUTBHOCTI KITIEHTIB, 3JTy9CHHS Ta MPOTaraH/Iu.

Ilocmanoeka 3aeédanmsn. MeTolO CTaTTl € 3OIMCHEHHS JOCIIIKEHHS
koHuenuii H2H-mapkeTuHry y cyyacHMX yMOBaX BIJHOCHH MiX Oi3HECOM 1
KJIIEHTAaMHU Ta BU3SHAYCHHS POJII KOMYHIKallii, CIpSIMOBaHOI Ha JIIOJIUHY, Y IIbOMY
KOHTEKCTI.

Buxnao ocmoenozo mamepiany oocnioxycenns. HZ2H-mapxetuHT
BIJIPI3HAETHCS BiJl TPAIUIIIMHIX MapKETUHIOBUX MOjieiieH, Takux sk B2B (6i3Hec
st 6i3Hecy) 1 B2C (Oidmec st cmoxuBauda). Toxi sik mapketuHr B2B

(OKyCyeTbCsl Ha MPOAAXKI NPOAYKTIB ad0 MOCIHYr I1HIIMM MIAIPUEMCTBAM, a



mapkeTuHr B2C QokycyeTbcs Ha Mpoaaki OKpEMHUM CIIOKHBadyaM, MapKETHHT
H2H ¢okycyeTbcs Ha moOy10BI CTOCYHKIB 13 JIFOJbMH, HE3AJIEKHO BiJ TOTO, €
BOHH OI3HECOM YH MPUBATHOIO 0c00010 [7]. H2ZH-MapkeTHHT BU3HAE, MO JIIOIU
— eMOIlIHI 0CO0M, SKI YXBAJIIOIThH pIIICHHs, IPYHTYIOUHUCh HE TUIBKM Ha
JoriyHuX (hakTopax. 3BEPTAIOUUCH JI0 JIFOJCHKOI CTOPOHU KJIIEHTIB, KOMIIaHIi
MOXXYTh CTBOPUTH OUTBII 3HAYYIIUNA 3B'S30K, 10 BUXOJUTH 32 PAMKH MPOCTOI
TpaH3aKIIii.

Mapketunr H2H Biapi3HS€ThCSA BiJ TpaJWLIMHUX MOJAENEH MapKETUHTY,
takux sk B2B 1 B2C, sk naBeneno y tadmmii 1.

Taoauus 1. HopiBasiiibHa xapakTtepuctuka H2H, B2B Ta B2C mapkeTuHry

AcneKT H2H-mapkeTunr B2B (6i3Hec pis B2C (6i3nec aast
Oi3Hecy) CIOKUBAYA)

OpienTauis dokyc Ha OpieHToBaHui Ha OpieHToBaHuil Ha
1HANBIAYaTbHIX B3aEMOJII0 MIXK B3a€EMO/II0 MIXK
CIO’KMBAYax Ta 013HEcamu Ta O13HECaMH Ta
MiIPUEMCTBAX K HA Oprasi3alisimu. 1HAMBI Ay aTbHUMH
KHUBUX, EMOIITHAX CIIO’KMBaYaMH.
ocobax.

I'ymanizanis 3MIIHEHHS] JOBIpH 3a3BU4ail MEHIIEe 3a3BUyai MEHIIE

OizHecy CIIO’KMBaya, ¢dokycy Ha ¢dokycy Ha rymanizaii,
BUKOPHCTOBYIOUHU ryMaHizarii, OiibIie OlJIbIIIE HA MACOBOMY
E€MOILIHUI MiaX1] Ta Ha palioHAIbHUX CIOKMBAYEB] T
ryMaHizailito oopasy acCreKTax. €MOLIIHUX acTeKTax.
oprasizarii.

InauBinyanbuuii | BpaxoBye yHiKalbHI 3a3Buuaii OijIbIIe 3a3Buuaii OibIme

miaxin noTpedu Ta CTaHIapTU30BaHMI CTaHIAPTU30BAHUI
XapaKTEPUCTHKU MiJIX17, OPIEHTOBAHUH | TIAX1JI, OPIEHTOBAHUMA
KO>KHOTO KITIEHTA. Ha Oi3HecOBi MOTPeOU. | HA MAaCOBHUH CIIOKMBAY.

Moga Ta BuxopucroBye BuxkopuctoBye 6inbir | BukopuctoBye O11b111

KOMYHIiKanist PO3MOBHY Ta POCTY o(imiliHy Ta TEXHIYHY | MIPOCTY Ta EMOLIHHY
MOBY JUISI CIIIJIKYBAaHHSL | MOBY JUIS MOBY JUIsI CIILJTKYBaHHS
3 KIIIEHTaMHU SIK 3 CTIUIKYBaHHS 3 31 CLIOXKHBAYaMH.
PIBHOIIPaBHUMH IHITUMU O13HECaMH.
apTHEPAMH.

Howcepeno: cgpopmosarno na ocnosi [1; 7]

Otxe, H2ZH-mMapkeTusr (okycyeTbcsi Ha 1HAUBIAYATbHUX CHOXKMBAvax Ta
MIMPUEMCTBAX K Ha KUBHUX, EMOIIHMHUX 0co0ax, 3IaTHUX MPHHUMATH PIIICHHS
Ta it iMnyJibcuBHO. H2H-miaxin mo3Bossie 3MIIHUTH AOBIPY CHOXKHBaya,
BUKOPHUCTOBYIOUH €MOIIIMHMIA MiJXi Ta TyMaHi3amio oopa3y opranizamii. H2H-

MapKETHUHT BPaxOBY€ YHIKAJIbHI MOTPEOH Ta XapaKTEPUCTHKU KOXKHOTO KITIEHTA,




HE3aJIKHO BIJ] TOTO, YW 1€ CIOXHWBa4y, YW MpeAcTaBHUK OizHecy. H2H-
MapKeTOJIOTH BUKOPHUCTOBYIOTh PO3MOBHY Ta IPOCTY MOBY, 00 CITLJIKYBAaTHCS 3
KJIIEHTAMU $IK 3 PIBHOIPAaBHUMU NapTHEPAMU.

BaxxmmBo posymitu, no H2H-Mmapketunr ve Bukimodae B2B a6o B2C, ane
HaroJIolly€e Ha BaXXJIMBOCTI B3a€EMOJII MIDK >KHUBUMHU JIIOABMHU B OyAb-SKOMY
KOHTEKCTI O13HECY.

HeoO6xigno 3a3HaunTH, mo H2H-MapkeTuHr cTtae nenani BaKJIMUBIIIUM Yy
Cy4acHOMY [IIJIOBOMY CBITi. Bu3HaiouM BaXJIMBICTh MOOYJOBU ABTCHTUYHHUX
3B'SI3KIB 13 KIJIIEHTAMH, KOMIAHIi MOXXYTh CTBOPUTU OUIBII TEPCOHATI30BAHUMA
JIOCBIJI, IKUM MOKE MPU3BECTH JO IMiJABUIIECHHS JIOSJILHOCTI Ta 3aXUCTY OpeHy.
H2H-mapkeTHHT Bipi3HIETHCS Bil TPAAUIIIHHUX MApPKETHHTOBUX MOJIEIEH,
takux sk B2B 1 B2C, ockinbku BiH (OKyCyeThcs Ha MOOYIOBI CTOCYHKIB 3
JI0JIbMH, a HE Ha MPOCTOMY MPOJaxi NPOAYKTIB abo mociayr. OCKuUIbKu Oi3Hec-
CEpeNloBUIIE MPOJIOBXKY€E po3BuBarucs, H2H-mapkeTuHr, MMOBIpHO, cTaHe IIie
OUTBII BAXKTMBUM KOMITOHEHTOM YCITIIITHOT MApPKETUHTOBO1 CTpaTerTii.

Onniero 3 KIIOYOBUX cTparteriid peanizaiii mapketunry H2H e moOynoBa
ABTCHTUYHUX CTOCYHKIB 13 kiieHtamu [8]. lle mepenbavae cTBOpEHHS MOYYTTS
JOBIPH Ta B3a€EMOPO3YMIHHS MK KOMIIAHIEIO Ta 1 KIIEHTaMH, YOTO MOXKHA
JOCSTTH PI3HUMH CTIOCO0aMH, SIK HABEJEHO y TabmuI 2:

Ta6auus 2. Cnocodu peaJi3zauii crpareriii mapkerunry H2H

Crocib Onuc

[IpocyBanHs OpeHay uepe3 | BukopucranHs BITUBOBUX 0Ci0, K1 BTUIIOIOTh

BIUIMBOBUX 0C10 LIHHOCTI Ta MICII0 KOMMaHii, IS IM1ABUILEHHS
JIOBIPY KIJTIEHTIB.

E-E-A-T (docsin, BcranoBneHHs 1OBipU Ta KOMIETEHTHOCTI MIISIXOM

Excrieptuza, ABTOpUTET, JEMOHCTpAIIii TOCBITYy, €KCTIEPTU3H, ABTOPUTETY Ta

HaniitHicTb) HaJIHHOCTI.

Buxkitoune o0ciayroByBaHHs | 3a0e3MeUeHHs IEPCOHATI30BAHOT B3aEMO/IIT Ta

Ta MATPUMKA KIIIEHTIB CBOEYACHHUX BIAIIOBIJIEN HA 3aIIMTH KJIICHTIB.

Joicepeno: cgpopmosarno na ocnosi [8; 10]
Ili crparerii nponomararoTb MOOYJyBaTH aBTEHTHUYHI CTOCYHKH 3
KIIIEHTaMHU Ta MiABUIIATH IXHIO JIOSJBHICTH 10 OpeHay. Bimmarouwm mpioputeT

OIMPUM 3B'SI3KaM 13 KIIIEHTaMM, KOMIIaHIi MOXYTb CHPHUSATH JOBLOCTPOKOBIM




JIOSUTBHOCTI Ta MIATPUMIIL, IO B KIHIIEBOMY MIJCYMKY HpU3BeE 10 301IbIICHHS
MPOJIAXKIB 1 JOXOIB.

[Ile omumMm BaxnueuM acrnektom H2H-mapketuHry €  cTBOpeHHA
IIEPCOHAII30BAHOIO JOCBiAY s KokHoro kmienra [1]. Ile mnepembauae
aJlanTailito MPOAYKTIB, MOCIYT 1 MAPKETUHTOBUX MOBIIOMJIEHb O KOHKPETHHX
moTped 1 TIepeBar OKpPEeMHX KIIEHTIB, a HE IOKIAmaTHCS Ha 3arajbHi,
yHIBEpCaJIbHI Tiaxoau. Jlas JocsATHEHHS I1i€l METH KOMIIaHiT MOXKYTh
BUKOPUCTOBYBATH Pi3HI TAKTUKH, 30KpeEMa:

30ip Ta aHami3 JaHUX MPO KIEHTIB JUIsl KPaIioro po3yMiHHA iXHBOI
MOBEAIHKH Ta BIIOJ00AaHb,

HaJaHHS 1HAMBIAYyAJbHUX PEKOMEHJAlli 1 MpONO3UIid Ha OCHOBI
MoTepeHIX OKYITOK a00 B3aEMOIIH;

CTBOPEHHS  TEPCOHATI30BAaHOTO  KOHTEHTy, SKHHA  Oe3mocepenHbo
BimoOpaskae iHTepecH 1 moTpedu KiienTa [3].

3ocepeMBIIM yBary Ha IepcoHami3allli, KOMMaHli MOXYTb MOJIMIIUTH
AKICTh OOCIIyTOBYBAaHHSI KJII€HTIB, MMOOYyJIyBaTW MILHIII BIAHOCHHHU 1, B
KIHIIEBOMY M1JICYMKY, 301JIBIITUTH MPOJaXI.

Haiiaxxnusimum enementoM H2H-mapkeTuHTy € 30cepekeHHs yBaru Ha
eMOIIITHUX 3B's3Kax 13 kiieHTamu. lle mepembavae po3ymiHHS 1 3BEpHEHHS 0
CBIJJOMHX 1 MZICBIJOMUX MOTHBIB, IIParHeHb 1 MPIOPUTETIB KIIEHTIB, @ HE IPOCTE
MPOCYBaHHS OCOOJMBOCTEN 1 mepeBar NpoayKTiB abo mociyr. st qocsrHEeHHS
i€l METU KOMIIaH11 MOKYTh BUKOPHUCTOBYBATH HACTYITHI TAKTUKU:

PO3MOBIJII MEPEKOHJIMBUX ICTOPIN, SIKI 3HAXOASTH BIATYK Yy KIIIEHTIB Ha
emorriitHomy piBHi [10]

BUKOPUCTAHHS MPU3HAYEHOTO JUIsl KOPUCTyBauya KOHTEHTY 1 COILIaJIbHUX
JI0Ka3iB I 3MIIIHEHHS JOBipY Ta aBTeHTHYHOCTI [11];

BUKOPUCTAaHHS CTpaTETiil B3aeMOJii Ta BOpoHKH mpoaaxiB McKinsey mis
CTBOPEHHS 3HAYYIIOI B3a€EMO/IIT 3 KJII€EHTAMH.

Hanaroun npiopuTeT eMOUIHUM 3B'Si3KaM, KOMIAaHIi MOXYTb CTBOPUTHU

OUIbII JIOASHUK 1 BII3HABAHUM IMIJDK OpEHIy, 110 MOXE MPU3BECTH 0



I1JIBUIIICHHS JIOSUTHHOCTI KJTIEHTIB 1 MIJIBUIICHHS iIXHBOI1 IMPOTIaraHIu.

H2H-mapketuHr — une cydacHa CTparteris, sKa BHXOAUTb 3a pPaMKHU
TpaauuiitHux cermeHTiB B2B ta B2C 1 craBuTh B LIEHTpl yBaru JIOJUHY 3 1l
notpebamu, emoIisMu Ta miHHOCTAMHU. Iledt migxim pgomomarae  Oi3Hecy
noOyyBaTH JIOBIpYi Ta JOBIOCTPOKOBI BIZHOCHHHM 3 KJIIEHTAMH Ta NapTHEpaMH, a
TaKOX BIPI3HUTHCS BiJ KOHKYPEHTIB Ha pUHKY. TOMY JOIIBHO PO3TIISIHYTH JESIKI
ycmimHl  npukiaagu  H2H-mapkerunry, ski  Moka3ywoTh, SK  KOMMaHIii
BUKOPHUCTOBYIOTH ITF0 KOHIICTILIIIO JIJIsl IOCSITHEHHS CBOIX IIIJICH.

Apple Inc. — sckpaBuii mpukman ycmimuoro H2H-mapkerunry. bpenn
3aBX/1 OyB OpPIEHTOBAHUI HA CTBOPEHHS MIITHOTO €MOIIITHOrO 3B'SI3KY 31 CBOIMHU
KJIIIEHTAaMHU, YacTO HarojioNIylo4d Ha  KOPUCTYBAaIlbKOMY JOCBIIl  Ta
IIIHHOCTI Ju3aiiHy. Y MapKeTHHTOBUX KammaHisx Apple gacTto OepyTh ydacTh
peanbHi IO, SKI BUKOPUCTOBYIOTH IXHI MPOAYKTU B CXOXKHUX CHUTYyallsX, IO
JEMOHCTPY€E TparHeHHs OpeHay CTaBUTH JIIOJEeH Ha TIepiie  MicLe.
[linkpecaiooun JTIOJCBKUM  acleKT TEXHOJIOTiH, Apple 3Moria CTBOPHUTH
JOSTEHY KITIEHTCHKY 0a3y, sika I[iHy€ I[IHHOCTI Ta Micito Openay [12].

Airbnb — me ogHa kommaHis, sika BIOPOBagWiIa MAapKETHHTOBHH ITiIXif
H2H, BHKOpHUCTOBYIOUM MOKJIMBOCTI PO3MOBIJAHHS ICTOpIA A 3B'SI3KYy 31
CBOIMU KJIi€HTaMHU. ¥ MapKETHHTOBUX KaMIaHISIX KOMIAHIl 9acTo MpeCTaBICH]
peasbHi 1CTOPIi TOCMOAAPIB 1 TOCTEH, IO MIAKPECTIOITh YHIKATBHUNW JOCBIA 1
3B'SI3KH, SIKI MOKHA HaOyTH mij yac mogopoxked [13]. Tlimkpecrordu JIroaChKi
3B'SI3KM, SKI MOKHAa BCTAaHOBUTH 3a JIONIOMOTOI0 CBO€i matdopmu, Airbnb
3MOIJIa BUPI3HUTUCA 3-TIOMDK TPAAUIIAHUX TOTENBHUX 1 TYPUCTHUHHX
KOMIIaH1i, CTBOPUBIIN CUJIbHUIA OpeH, AKUI 3HaXOUTh BIATYK y KITIEHTIB.

Coca-Cola — wiacuuHuii mpukiag OpeHIy, SKOMY BIAlOCS CTBOPHUTH
EeMOIIMHMIM 3B'I30K 31 CBOIMM KJi€eHTaMH 3a Jonomorow H2H-mapkeTtunry.
MapkeTnHroBi Kammanii OpeHay 4acTo (POKYCYIOTBhCS Ha MOYYTTAX 1 €MOIIIsfX,
MOB'S3aHUX 13 BXKUBAHHSIM KOKa-KOJH, a HE Ha caMOMy Mpoaykrti. Hampukmnan,
KyJbTOBa Kammanis «Iloaiaucs Koiow» CloHyKaida KIEHTIB MEpPCOHAI3YBaTH

IUISIIIKK KOKA-KOJIM IMEHaMM CBOiX Jpy31B, HAroJIOUIYIOUM Ha poJil OpeHay B



MOJICTIICHH] COIiaIbHUX 3B'3KiB 1 MOMEHTIB Imacts [14]. 3ocepenuBiiu yBary
Ha JIIOJICBKHMX 3B'SI3KaX Ta €MOIliSX, MOB's3aHuX 31 cBoiM Openmom, Coca-Cola
3MOIJIA CTBOPUTH MILHUI €MOLIMWHUA 3B'SI30K 31 CBOIMHM KIIEHTaMH, UIO
MIPU3BENIO J10 30UTBIICHHS JIOSJIBHOCTI J10 OpeHAY 1 301IBIIICHHS MTPOIaXKIB.

Sk O6y1no 3a3Haueno, H2H-mapkeTuHr — 116 MapKETUHT, SIKUI CTIPSIMOBAaHUM
Ha JIFOAUHY, ii eMolii, moTpedu Ta IiHHOCTI. L{el miaxia M03BoJII€ KOMIaHIsSIM
CTBOPIOBATH CWJIBHHI €MOIIMHUMA 3B’SI30K 31 CBOIMM KJIIEHTaMH, MapTHEPAMH Ta
CHIBpOOITHUKAMHU, a TaKOX BUPIZHATUCS HA PUHKY cepell KOHKypeHTiB. OmHak
H2H-mapkeTuHr TakoX Mae CBOi OOMEXKEHHS Ta BHKIHKH, $KI MOTPIOHO
BpaxoByBaTH IPHU HOTO 3acToCcyBaHHI. ToMy pO3TITHEMO OCHOBHI MEpeBaru Ta
oOMexxeHHa H2H-mapkeTwHry, a Tako) MPOMO3MIl 100 HOro epeKTUBHOIrO
BUKOPUCTAHHS JIJIsL JOCSATHEHHS O13HEC-IIJICH.

J1o OCHOBHUX IepeBar MOKHa BITHECTH Kpallly B3a€MOJIII0 3 KIIIEHTaMH Ta
MOJIIMIIIEHHS SKOCTI oOcimyroByBaHHs kimieHTiB. Konnenmist H2H B mapkeTunry
bokycyeTbes Ha MOOYIOB1 CIIPaBXKHIX 3aB’s3KiB 3 KiieHTamu. [IpuiiHsABIIN 11eH
MiJX1], KOMITaH1i MOXYTh BCTAHOBUTHU OLIBIIT OCOOUCTHI Ta €MOIIMHUI 3B'I30K
31 CBOEIO LUJIBOBOIO AyJUTOPI€I0, 10 MPU3BEAE 0 30UIbIIEHHS 3a7Ty4€HOCT] Ta
JosuibHOCTI A0 Openny. Y H2H-mapkeTtuHry mnpiopureTroM € pO3yMIHHA 1
3aJIOBOJICHHSI YHIKQJIBbHUX TOTPeO 1 TepeBar OKpeMHX KII€HTIB. Takuit
MEePCOHATI30BAaHUN  MIAXiA MOXE TPHU3BECTH A0  TOJINIIEHHS  SKOCTI
OoOCIyroByBaHHsI ~ KJIIEHTIB, OCKUIbBKM KOMIaHIi MOXYTb HIpPOINOHYBaTH
THAMBITyalIbHI PIIIICHHS 1 PEKOMEH/IaIli1, 3aCHOBAH]1 HA 3HAHHSX KIIIE€HTIB.

OcHOBHI 00MEKEHHS TOJISITAIOTh Y HACTYITHOMY:

Peanizamis xonuenuii H2H B mapkeTuHry BuMarae yacy 1 3ycuiib. lle
BKJIIOYa€ B ceOe pPO3yMiHHS TOBEMIHKM KII€HTIB, 301p JaHMX 1 CTBOPEHHS
nepcoHanizoBaHux crpareriii. Lle moxe OyTu HempocTo Ui MIANPUEMCTB 3
0OMEKXEHUMH pecypcamu abo YacoM.

Xoua H2H-mapketunr moxe OyTu e(peKTUBHUM y MEHIINX MacmTabax, y
MIpy  3pocTaHHs  Oi3Hecy MOXE CTaTH  CKJaJHille  MiATPUMYBATU

MIEPCOHAJII30BaHY B3aEMO/III0. 3 PO3MIMPEHHSM KIIEHTCHKOT 0a3u CTa€ CKIIQIHIIIC



3a0€3MeUnTH 1HIUBIAyaTbHUHN MAX1]1 JO KOKHOTO KIIIE€HTA.

Ha mizncraBi ananizy mepeBar ta oomexenb H2H-mapkeTuHry, mMosxHa
chopMyTOBaTH PEKOMEHAIIl MI0J0 HOro ONTUMANBHOTO 3aCTOCYBAHHS Jis
JIOCIATHEHHS O13HEC-IUIEH.

Jnst nocarHeHHs Oi3Hec-1iie 3a nonmomororo H2H-mapkerunry, sikui
BpaxoBy€  €MOIlii, MOoTpeOW Ta IHHOCTI JIOAEH, PEKOMCHIYETHCS
BUKOPHCTOBYBATH 1HCTPYMEHTH aBTOMATH3AIli JJIs ONTUMI3allii MapKETUHTOBUX
MPOIIECIB Ta CETMEHTAIlII0 KJIIEHTIB JJIs HaJlaHHS MEPCOHATI30BAHOTO JOCBIAY.
[HcTpyMeHTH  aBTOMaTH3amii  JO3BOJAIOTH  30MpaTH, aHami3yBaTH  Ta
BUKOPUCTOBYBATH JIaH1 MPO KIIIEHTIB JJI1 CTBOPEHHS KOHTEHTY, SIKUW BIANOBIAA€E
iXHIM 1HTepecamM Ta ouiKyBaHHsAM. CermeHTamis KII€HTIB JOIOMAarae
PO3MOJUIATH KIIIEHTIB HA TPYNH 32 NMEBHUMU KPUTEPIAMH Ta MPOMOHYBATU iM
BIJIMIOBIJIHI TPOJIYKTH Ta MOCIIYTH.

BukopucrtanHs  IHCTpyMEHTIB  aBTOMAaTH3allli MapKETHHTY  MOXE
JOTIOMOT'TH ONTUMIi3yBaTH MPOIIECH Ta 3a01aAuTH Yac. Lli IHCTpyMEHTH MOXKYTh
JOTIOMOTTA B 300pl JaHUX TNPO KIIEHTIB, aHaji3l MojJeJied MOBEAIHKA Ta
J0CTaBIIl EPCOHATI30BAHOTO KOHTEHTY Y BETUKOMY MacIITaoi.

[Toainsiroun KIIIE€HTIB HA Pi3HI CErMEHTH 3aJIKHO BiJ iXHIX ymnojao0aHb 1
noTpeO, KoMmaHii, K 1 paHinie, MOXYTh HaJaBaTH OUIBII MEPCOHATI30BAHUN
n0cBia 0e3 HEOOX1THOCTI 1HUBITyaIbHOTO 3BEPHEHHS O KOXKHOTO KIIIE€HTA.

BukopucTaHHs  IHCTPYMEHTIB aBTOMAaTH3allli MapKETUHTY  CIpHSE
onTHUMi3allii MPOIECiB Ta 3a0MIaPKCHHIO Yacy, MO03BOJISIOUN 30MpaTH JaHi Mpo
KJIIEHTIB, aHali3yBaTH iXHIO TOBEAIHKY Ta JOCTaBJSTH IEPCOHAII30BAaHUMN
KOHTEHT, TOJ1 SK CErMEHTaIlld KIIEHTIB J03BOJISIE KOMIIaHISIM HaJIaBaTH
MEPCOHANI30BAHUIM JOCBIJ [JII PI3HUX TPyn KI€HTIB 0e3 HEeoOX1THOCTI
1HIMB1TyaIbHOTO 3BEPHEHHS 10 KO’KHOTO KITI€HTA.

Bucnoseku ma nepcnekmugu nooanpuiux po3eiooK y 0aHOMY HAnPAMI
Konnernmist H2H B MapkeTHHTy pOTOHY€E KijibKa TIEpeBar, TakKuX sK MOJTIMIICHHS
B3a€MO/III 3 KJIIEHTAMU 1 MIJIBUILEHHS IKOCT1 00CIyrOBYBaHHS Kii€HTIB. OqHaK y

HBOTO TaKOXX € OOMEXEHHS, 30KpeMa TPYAOMICTKICTh pearizalii Ta mpoliaemMu 3



macimraboBanictio. II[o6 ycyHyTH 11 OOMEXEHHs, MANPUEMCTBA MOXKYTh
BUKOPUCTOBYBATH 1HCTPYMEHTH aBTOMATH3allli Ta METOAM CErMEHTAllll KIIEHTIB.
3aranom, xoua koHuenuiss H2H Bumarae 3ycuiib 1 pecypciB, BOHa MOXE 1CTOTHO
COPUSITH 3MIIHEHHIO BIAHOCHH 13 KII€EHTaMH Ta CTUMYJIOBAaHHIO 3POCTAHHS
0i3Hecy. Po3yMiiouum MUJIbOBY ayJUTOPII0 Ta TMEPCOHANI3YIOUH B3a€EMO/IIIO,
OyIyrouu AOBIPY Ta JOBTOCTPOKOBI BIIHOCHHH 3 KJIIIEHTAMH, a TaKOXX HaJIal0IH
MO3UTHUBHUM KIIIEHTCHKUM JOCBI 1 JOJATKOBI TIOCIYTH, KOMIIaHII MOXYTh
BUJUJTUTUCS CEpe]l KOHKYPEHTIB 1 3allyYUTH Ta YTPUMATU JOSJIBHUX KIIEHTIB.
OCKUTBKM TEXHOJOTIi MPOJOBXKYIOTH PO3BHBATUCS, a OYIKYBaHHS KIIIE€HTIB
3MIHIOIOTBCS, KOMIIaHISIM BKpail BaxJMBO BigaaBaTtu npiopurer H2H-

MapKETUHTY, I100 3aJMIIaTUCS KOHKYPEHTOCIIPOMOKHUMH Ha CY4aCHOMY PHHKY.
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