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SMM AS A TOOL FOR BUILDING CUSTOMER LOYALTY AND
BOOSTING SALES: PRACTICAL TIPS FOR COMPANIES

Cmamms 0ocnidxcye poav coyianibhux media mapkemuney (SMM) sax
NOMYACHO2O THCIMPYMEHMY 05 OPMYBAHHS JIOATIbHOCMI KAIEHMIE 1 30i1bUEeHHS
npooaxcie y cyuacHomy 0iznec-cepedosuwi. Memow pobomu € KOMHIEKCHUU
ananiz enaugy SMM wna KIIEHMCbKY JIOATbHICMbG | eheKmuHicms 1020
3acmocy8anus Ol 3POCMAHHA  00X00i8 KOMNAHiu. Y cmammi Ha OCHO8I
meopemudHUX KOHYenyiltl i NpaKkmudHux Keucié 0OIPYHMOBYEMbCI BANCIUBICIb

npasunvio  nooyooganux SMM-cmpameeziti. Oxpemo  po3ensiHymo  npoyec



cmeopents eghexkmusnoi cmpameeii SMM, exntouarouu uzHayeHHs YLTbOBOL
ayoumopii, eubip Kamaiie KOMyHikayii ma po3pooky xoumenm-niawny. Po3kpumo
Kmoyogi  incmpymenmu SMM, maxi Ax KoumeHm-mapkemume, map2emosand
peKiama ma inmepakxmueti hopmamu, ujo 003804A10Mb eheKMUBHO 3AYyUamuy ma
ympumyeamu  Kiienmie.  Auaniz  peanvHux — NpaKmuk — NOKA3YE  3HAUHY
pesyremamusnicmos SMM-akmusnocmetl y KOHMeEKCMi Pi3HUX KOMNAHIU I 2aly3ell.
Cmamms 3a6eputyemovcs NOPIBHAHHAM MeOPeMUYHUX NOJIOHCEHD I3 NPAKMUYHUMU
Dpe3yIibmamamu, a MaKoHC GUHAYEHHAM NEPCNEeKMUE OJisi NOOAILULUX O0CTIOHCEHD

y eanysi SMM i mapremun2o8ux KOMYHIKayitl.

The article explores the essential role of social media marketing (SMM) in
shaping the future of business strategies in an increasingly digital world. It
emphasizes the growing importance of SMM in building customer loyalty,
enhancing engagement, and driving sales growth. The research provides a detailed
analysis of how businesses can leverage SMM to create meaningful relationships
with customers and outlines practical recommendations to help companies
maximize their social media potential and achieve long-term success.

The study positions SMM as an innovative and adaptable tool that
transforms the customer experience through personalized interactions, timely
responses, and highly targeted advertising strategies. By emphasizing theoretical
frameworks, the article connects SMM activities to revenue generation, offering
insights into the mechanisms that make social media an essential marketing
platform. Utilizing methodologies such as content analysis, statistical evaluation,
and real-world case studies, the research examines SMM'’s role in influencing
customer behaviors and business outcomes comprehensively.

The analysis of practical case studies across diverse industries highlights
successful applications of SMM. These cases illustrate the effectiveness of various
approaches, including content marketing strategies that combine educational and
entertaining elements, precise targeted advertising campaigns, and interactive

tools such as live streams, contests, and polls. The article provides actionable



guidance for companies, such as identifying target audiences, designing individual
content plans, and using customers’ feedbacks in order to improve campaigns.

Furthermore, the discussion compares theoretical perspectives with
empirical findings, uncovering actionable insights while identifying areas for
further investigation. Metrics such as ROI, conversion rates, audience
engagement, and customer retention are discussed as indispensable tools for
evaluating SMM campaign effectiveness.

In conclusion, the article reaffirms SMM'’s critical role in helping businesses
achieve key objectives, such as enhancing customer relationships, increasing
profitability, and maintaining a competitive edge in the digital marketplace. It
underscores the need for companies to stay adaptive and responsive to changing
consumer trends and technological advancements. Additionally, the study
highlights opportunities for future research in the field, focusing on evolving
challenges and emerging trends in SMM. By combining theoretical insights with
practical recommendations, this article serves as a comprehensive resource for
businesses looking to optimize their SMM strategies and secure sustainable growth

in a highly competitive landscape.

Knwuosi cnoea: SMM; JOAIBHICTb KIIEHTIB; 30UIBIICHHS MPOJAXKIiB;
ctparerii SMM; KOHTEHT-MapKETHHI; TapreToBaHa peKjama; NepCcOHali30BaHi
MIPOTIO3HUIIIT; METPUKHU €(HEKTUBHOCTI.

Keywords: SMM; customer loyalty; sales growth; SMM strategies; content

marketing; targeted advertising; personalized offers; performance metrics.

Ilocmanoeka npobaemu y 3azanvHomy euznadi ma il 36'A30K i3
BANCIUCUMU HAYKOBUMU YU NpAKMuyHuMu 3ae0anuamu. CydacHUM erar
pPO3BUTKY HHU(PPOBUX TEXHOJOTIA Ta Tio0ami3allisi PUHKIB CYTTEBO 3MIHIOIOTH
0i13HeC-KOMYHIKallii, 30KpeMa BIUIMB collaabHux meaia (SMM) Ha dopmyBaHHS
JIOSUTBHOCTI KITIEHTIB 1 CTUMYJTIOBaHHS 00CsTiB poaaxiB. CorrianbHi Mepexi cTaiu

BOKJIMBUM IHCTPYMEHTOM JUIsi OI3HECY, IO BIJAKPUBAE HOBI MOKIMBOCTI JJIs



B3a€MOAII 3 ayIOUTOpi€r0, a TakKoX J03Bojsie OyayBaTH Ta 3MIIHIOBATH
JIOBTOCTPOKOBI BITHOCHHHU 3 KilleHTaMH. OCKUIbKH KOHKYPEHIIIsl HA pUHKY CTa€ BCe
O1BIN 1HTEHCHUBHOIO, 3/IaTHICTh KOMIAaHIA 30epiraTd Ta PO3BUBATH JIOSJIBbHICTh
KITIEHTIB 4epe3 edexTuBHE BUKOpHucTaHHA SMM BHCTymae OAHMM 13 KIFOUOBHX
(hakTOpiB IXHKO1 CTA0ITLHOCTI Ta YCIIXY.

JlosiBHICTD KJIIEHTIB Ma€ CTpaTeTriyHe 3HauYeHHs U1 013HeCy, OCKIJIbKH BOHA
Oe3nocepeHbO BIUIMBA€E Ha (DIHAHCOBI pe3ysbTaTH KoMraHii. JIosibHI criokuBadi
HE JIMIlEe 3JIACHIOIOTH PEryJsipHi TMOKYIKH, ajié W CTaloTh aKTUBHUMU
ambacajopamMu OpEHIy, IO CIHOPHUSE CTBOPCHHIO ITO3WTUBHOTO IMIIKY Ta
PO3LIMPEHHIO KIIIEHTCHKOI 0Oa3u. B ymoBax BHCOKOI KOHKYPEHLIi yTpUMaHHS
MOCTIMHUX KIIEHTIB CTa€ €KOHOMIYHO OUIBII BUTITHUM, aHDK 3aJIy4e€HHS HOBHX,
OCKIJIbKA BUMAara€e MEHIIMX 1HBECTULIN Y peKJIaMy Ta MPOCYBaHHsA. Y CBOIKO YEPTy,
edeKTHBHA B3a€EMO/IIA 3 KIIEHTAMHU 4Yepe3 COIlalbHI MEPEXi CTBOPIOE €MOLIIMHUIMA
3B'S130K 13 OpEHJIOM, IO CHIPUSIE TIOIATIBIIOMY 3MIITHEHHIO KIIIEHTCHKOI JIOSILHOCTI.

[Tonpu 3Haynuii nmoteHuian SMM y ¢GopMyBaHHI JIOSJIBHOCTI KIIIEHTIB Ta
30UIBIICHH] TPOJaXiB, KOMIIAHII CTHUKAIOTBCS 13 HHU3KOK BHKJIHUKIB, SKI
YCKJIAJAHIOIOTh BIPOBAIKEHHA €(EKTUBHHUX CTpaTerid y MudppoBOMY CEpEaOBHILIL.
OpHi€0 3 OCHOBHUX MPOOJIEM € CTBOPEHHS PEJIEBAHTHOTO Ta MEPCOHAIII30BAHOTO
KOHTEHTY, 1110 BIATOBIIa€ BUMOTAM ayIUTOPIi Ta OJHOUYACHO BiJI0Opa)kae 1MIHHOCTI
Openny. BuOip BignoBigHUX miaTdopM AJis KOMYHIKAIl TAaKOX € BaKJIMBHUM
YUHHUKOM, OCKIJIBKHA PI3HOMAHITTS COIIAJBHUX MEPEX 1 iX (YHKIIIOHATBHUX
MOKJIMBOCTEH YCKJIAAHIOIOTh BU3HAYEHHA HAaWOLIbII eQEeKTUBHUX KaHaIIB
KoMyHikamii. KpiM TOro, ckiagHolll BUHUKAIOTh 1 TPU BHUMIPIOBaHHI
pesynbratuBHOCTI  SMM-cTparteriif, 1mo 1OTpedye pPETEeabHOTO  aHaji3y
MOKa3HUKIB, TAKUX K 3aJy4Y€HICTh, OXOIUJIEHHS Ta KOHBEPCIi.

He3Bakatoun Ha YHUCIIEHHI NEpeBarM BUKOPUCTAHHS COILIAJIbBHUX MEPEK,
KOMIAaHIT 4YacTO CTHUKAalOThCS 3 HECTAauer0 pecypciB [Uisl pO3poOKH Ta
BIPOBaKeHHST  edekTuBHUX SMM-cTparteriii, 30KkpemMa 4Yepe3 BiJICYTHICTb

KBaM(piKOBaHUX KaJpiB Ta oOMexeHicTh OromkeriB. LI mpobiemMu moTpeOyrOThH



CHUCTEMHOTO MiAXOMy 10 opraizamii Oi3Hec-miporeciB y cdepi 1muppoBOro
MapKETHHTY.

TakuM YMHOM, aKTyalbHICTh JOCHiKeHHS SMM sk 1HCTpyMEHTY
dbopMyBaHHS JIOSUTBHOCTI KJIEHTIB 1 30UTBIICHHS TPOJAXKIB TMOJATAE Y
HEOOX1THOCTI CTBOPEHHSI MMPAKTHYHUX PEKOMEH 1AMl /Il KOMIIAH1H, K1 IParHyTh
¢()eKTUBHO BHKOPHUCTOBYBATH COLIAJIBHI MEpEeXl1 IS 3MIIHEHHS 3B'SI3KIB 3
ayJUTOPIEIO, MIJBUIICHHS JOSIBHOCTI CIOXHUBAYiB T4 CTUMYJIIOBAaHHS MPOJIAXKIB.
JlocimpKeHHsT IbOTO acHeKTy € BKJIMBUM JIJIs1 PO3pOOKH 1HHOBAIIIMHUX IMIIXO1B
710 YIPaBIiHHS KJIIEHTCHKUMH BITHOCMHAMH B YMOBaX IU(GPOBOT EKOHOMIKH.

Ananiz ocmanuix 0ocnioxcens i nyonikayin. Anani3 CydacHUX JIOCTIKEHb
MOKa3ye, IO MApPKETHHT Yy coIllalbHUX Mepexax (SMM) € mnoryxHum
THCTPYMEHTOM J11 POPMYBaHHS JIOSUIBHOCTI KIIIEHTIB 1 30UIbIIEHHS MPOAAXKIB. Y
po6oti JIxk. KiTiiMana migKpecaioeThes, 10 COLialibHI MIaTGOPMU CTBOPIOIOTH
YHIKaJIbHI MOKJIMBOCT1 JUIsl OPEHIIB B3aEMOISATH 3 ayJUTOPIEI Yepe3 Mo0YyI0BY
JBOCTOPOHHIX KOMYHIKAIlii Ta IMJIBHIICHHS 3ailydeHocTi kiieHTiB [1]. Onmnak
nuTaHHs (OopMyBaHHS JOBTOCTPOKOBOI JIOSUIBHOCTI 4epe3 Il KaHad MOTpelye
MOAAJBIIOTO aHaTi3Yy.

J. llin Ta 1H. BUBY&JIM BIUIUB MEpCOHAMI3allli KOHTEHTY Ta BUKOPUCTAHHS
pEKOMEH/IALIiHUX aNrOPUTMIB y COLIAMbHUX MEpEKax Ha CIOKUBYI HaMipH. IxHe
JOCIIIJIKEHHS MIATBEP/UKYE, IO MEPCOHANI30BaHUN MIJIX1J MIABUILYE JTOBIPY 0
OpeHIy Ta CTUMYJIO€ TMOBTOpPHI mokynku [2]. TIpore mnpakTHU4HI acmeKkTH
iHTerparii nepconanizamii y SMM-kammanii 3a/IdIaroThCsl MaJIOAOCII KEHIMH.

Hocmimkennss . Yupak Ta 1H., TIIKPECTIOE BAXIUBICTH KOMIUIEKCHOTO
nigxony 1o SMM sk 1HCTpyMEHTY s (OpMyBaHHS JIOSUIBHOCTI KIIEHTIB 1
30UTbLIEHHS! POJAXIB. ABTOPHM 3a3HAuYalOTh, 10 €(EKTUBHA CTpPATEris MOBUHHA
BpPaxoBYyBaTH crienuiky ayauTopii, MIBUIYBaTH B3a€EMOJII0 Yepe3 peleBaHTHUI
KOHTEHT 1 3a0e3meyyBaTd MOHITOPHHT pe3yabrariB [3]. HaykoBii Takox
HaroJIOUyrOTh Ha BaXJIMBIM poJil MepcoHami3allii 3ay1s 3MIIHEHHS €MOIIHHOIO
3B’SI3Ky MIDK OpEHJIOM 1 KIIIEHTaMH, SIKa, B CBOIO YEpry, CTUMYJIOE MOBTOPHI

MOKYTKHU Ta MOKpaIlye iMIJK KOMIaHii.



A. T'ynra 1 H. Calit akuenTyiooTh yBary Ha Tomy, mo SMM cnopuse
301IBIIEHHIO MPOJAXKIB Yepe3 MiJBUIICHHS 0013HaHOCTI Mpo OpeH[ Ta CTBOPEHHS
nosutuBHOro imimky [4]. IxHe mocnmijkeHHs Haronomye Ha BaKJIMBOCTI
BUKOPHUCTAHHA METPHUK €(EKTUBHOCTI (Hampukiaa, KoedilieHT KoHBepcii abo
pIBEHb 3aJy4y€HOCT1), OJHAK crenudiuyHl peKOMEeHJalii sl MaluX 1 CepeaHixX
MIMPUEMCTB Y IIbOMY KOHTEKCT1 BIJICYTHI.

He3Bakaroun Ha 3HaYHy MOMYJSPHICTH CEpell BITYMZHAHUX Ta 3apyOLKHHUX
HAyKOBIIiB 1100 AOCHKeHHS BIIMBY SMM Ha po3BuTOK Oi3HECY, B TOMY YHCIII
MOKPAIIEHHS JOSJIBHOCTI KJIEHTIB, OJHAK HEBUPIIICHUMH 3aJMINAIOTHCA 0araro
NUTaHb, 30KpeMa: TOCIIKEHHS epekTuBHUX SMM-cTpaTeriil 115 pi3HUX Tally3eH,
aHajl3 METOJIB ajanTarii KOHTEHTY JI0 CIeru(IYHUX BUMOT 1 MTOBEIIHKOBHX PHC
LHITbOBUX AYAUTOPINA, a TakoX po3poOKa YHIBEPCAIbHUX PEKOMEHAALIN IS
KOMITaHii pi13HUX MacITaoiB.

Jlana craTTs chOpsMOBaHAa Ha BUPINICHHS 3a3HAYeHUX MpooOIieM,
MPOMOHYIOYH IPAKTUYHI MOPAJIU JUIsl ONTUMAIBHOTO 3aCTOCYBaHHS SMM 3 MeToro
dhopMyBaHHS KII1EHTCHKOI JOSUTBHOCTI Ta 301JIbIIEHHS OOCSTIB TIPOJIaXKIB.

Dopmynweanna wineu cmammi (nocmanoeka 3ae0anns). Metorw naHo1
CTaTTl € KOMIUIEKCHUHM aHai3 poji COLIabHUX Media y mpoiiecax (hopmMyBaHHS
JOSUTBHOCTI KJIIE€HTIB 1 TMIJABHUINCHHS OOCATIB MPOJaxiB, a TaKOX pO3poOKa
MPAKTUYHUX PEKOMEHJAIIN I KOMIIaHii, COPSIMOBaHUX Ha ONTUMI3AIII0 IXHBOT
JISTTBHOCTI B ITbOMY HaIPsIMI.

JJ1st MOCSATHEHHS TIOCTABJICHOT METH BU3HAYCHO TaKi 3aBIaHHS:

1. JocniauTu BIUIMB COIIAJIbHUX Meia Ha (OpMyBaHHS JIOSUIBHOCTI
KJIIEHTIB, BPaXOBYIOUH SIK €MOIIi}H1, TaK 1 paIlloHaJIbHI aACTIEKTH B3a€MO/II].

2. OuiHuTH ePeKTUBHICTh BUKOpHCTaHHS SMM Yy 301bIIIeHH] MPOJaXiB 3a
JIOTIOMOT'O0 aHAJTI3y PeaThbHUX KEHMCIB Ta CTATUCTUYHUX JaHUX.

3. 3amporonyBaTH MPaKTUYHI PEKOMEHIAIlli g KOMIAHIA 1010
BIIPOBAKEHHs cTpaterii SMM, ki copUsITUMYTh JOCSTHEHHIO MAapKETUHTOBUX 1

(b1HaHCOBUX ITIICH.



Taxum yrHOM, JaHa CTATTS COPSAMOBaHA Ha PO3KPUTTS noTteHuianry SMM sk
IHCTPYMEHTY CTPATETiYHOTO PO3BUTKY O13HECY Ta CTBOPEHHS AI€BHX MEXaH13MiB
JUTS TTIBUIICHHS] KOHKYPEHTOCIIPOMOKHOCT1 KOMIIaH1/ HA Cy4aCHOMY PUHKY.

Buxknao ocnoenozo mamepiany oocnioxncenna. ColianpHUA —Melia
MapkeTUHr (SMM) € BaXJIUMBUM €JIEeMEHTOM Cy4YacHOi HHU(POBOi CTpaTerii, II0
nepeadayae BUKOPUCTAHHA IUIATQOPM COLIANBHUX Mepex Uit (hopMyBaHHS
B3a€EMO/IIT 3 MMOTEHIIIHHUMH Ta ICHYIOUHMH KiieHTamMu. OCHOBHOIO MeTol0 SMM e
MIJIBUIIICHHS BII3HABAHOCTI OpeH/y, 3aIy4YeHHS HOBUX CIIOKMBAyiB Ta 3MIITHECHHS
JOATBHOCTI ICHYIOUUX 4Yepe3 CTBOPEHHS €(PEKTUBHUX KOMYHIKAIIMHUX KaHAJIB Y
peanbHOMY 4Yaci.

KimtouoBumu acriekramu SMM €: Bubip miatdopm, Ha SKUX BiAOyBaeThCs
B3aEMOiI 3  ayAUTOpi€lo,  po3poOKa  KOHTEHT-CTpaTerii,  moOyJoBa
MEPCOHANI30BAHNX B3a€EMUH 3 KOPUCTYyBayaMH Ta aHANITHKA e(EeKTUBHOCTI
KaMmnaHii. 30Kpema, BaXJIUBUM € KOHTEHT, SIKU Mae OyTH peleBaHTHUM Ta
IIKaBUM JJISI IIJIbOBOT ayJMTOpIi, aJ’Ke€ 1€ € OCHOBHUM (DAaKTOPOM 3alydyeHHS
yBaru Ta CTUMYJIIOBAHHS B3a€MO/III.

SMM Bigirpae cTpaTeriyHy pojb Y MAapKETUHIOBUX KaMMaHIAX, aJkKe
JI03BOJISIE KOMTIAH1IM (POPMYBATHU CTiMK1 BIIHOCHHU 3 KIIEHTaAMU, MIATPUMYBATH 1X
IHTepeC Ta B3a€MOISATH Ha PiBHI, IO CHPHSIE IMIJBUINCHHIO JOSUIBHOCTI 1, SK
HACHIZI0K, 30UIBIIEHHIO MpojaxiB. 3actocyBaHHd SMM y MapKeTHHTOBHX
CTpaTeriix €  HEBIA'€MHOIO  CKIaJOBOK Yy  JOCSTHEHHI  BHCOKOI
KOHKYPEHTOCIPOMOKHOCTI Ha PUHKY Ta ONTUMI3allil KOMYHIKaliil 3 KIHUEBUMH
CTIO’)KMBAYaMH.

Comlanpuuii Memia-mapkeTdHr (SMM) € TOTyXHUM 1HCTPYMEHTOM, IIIO
3HAYHO BIUIMBa€ Ha (QOPMYBaHHA KIIEHTCHKOIO JIOCBIAY Ta JIOSJIBHOCTI O
OpenniB. CporomHi coImiajgbHi Mefla CTaid He Jjumie TiaThopMaMu s
KOMyHiKarii, aie ¥ edekTuBHUMH 3aco0amu i1 (GOPMYBaHHS JIOBIpU Ta
E€MOIIMHOTO 3B'I3KY MK KOMIIAHI€IO Ta 11 KJIIEHTaMu. 3aB/IsSKU aKTUBHIN B3aeMOJI1
OpeH/iB 13 CIOKKMBa4YaMH B peanbHOMY 4yaci, SMM 103BoJsie 3HAYHO MTOKPAIIUTH

CHOPUMHSATTS OpEeHly Ta CTUMYJIIOBATHU JOSUTbHICTD JI0 HBOTO.



JlocmimkeHHs cBinyaTh, mo 53 % crnokuBauiB O1JIblIEe JOBIPAIOTH OpeHAaM,
SKi B3a€MOJIIOTh 3 HUMH dYepe3 comianbHi Mepexi [5]. CyuacHi kopucTyBadi
COITIaJIbHUX MEPEeX HE TUIbKH IIYKalTh 1H(POpPMAIliI0 MPO MPOJAYKTH YU MOCITYTH,
ale W OYIKyIOTh Ha TEPCOHATI30BaHy B3aEMOJII0, SKa MJABUIIYE IXHIO
3aJI0BOJICHICTh BIJlT B3aeMojli 3 OpeHmoM. 3rigHo 3 pociimkeHHsmu, 70 %
CIOKHMBA4YiB TOTOBI 3pOOMTH MOKYIKY IICIs TOTO, K OTPUMAIOTh MO3UTHUBHUMN
JIOCB1JT B3aEMOIi1 3 OpeHI0M depe3 coriaibHi Meia [6].

ComianpHi Mepexi COpHUSAOTh (POPMYBAHHIO JIOSJIBHOCTI 4Yepe3 KiIbKa
OCHOBHUX MexaHi3MiB. [lo-mepimie, 3aBAsSKH MOXXIMBOCTI  O€3MOCEpEIHBO
KOMYHIKYBaTH 3 OpEHJOM, CIIOKMBaul BIIUyBalOTh ceO€ OiIbII IMIHHUMHU 1
BOKJIMBUMU JJIs1 KommaHii. e miaBuiye IXHe 3a10BOJICHHS Bl B3a€MOJIII 1 CIIpusie
PO3BUTKY MO3UTHUBHOTO IMiKYy Openny. Ilo-apyre, HasBHICT y OpeHAy
COILIIAJIbHUX TIAT(HOPM J03BOJISIE MIBUAKO pearyBaTh Ha BIITYKH KIIIEHTIB, 10, B
CBOIO Yepry, 3MIIHIOE JOBIPY 1 CTUMYIIIOE TIOBTOPHI MOKYTIKH.

He MeHII BaXIMBUM acleKTOM € KOHTEHT, SKUH OpeHIH CTBOPIOIOTH i
MyOJIIKYIOTh Y COLIAIbBHUX MepekaX. OCKIUIbKH OUIBIIICTh CIIOKHWBA4iB aKTUBHO
IIYKalOTh VYHIKaJIBHUNA Ta KOPUCHUM KOHTEHT, SMM 103BOJIIE KOMIIAHISIM
3aJIOBOJIBHATH 111 TOTpeOH, MPOTOHYIOUYHW I[IKaBl Marepiai, 10 PE30HYIOTh 3
iHTepecamMu ixHbOi ayautopii. lle He nuine 3amydae HOBUX KIIEHTIB, ane W
YTPUMY€E ICHYIOUMX, CTBOPIOIOYX JOBIOTPUBAII BITHOCHHH.

Kpim TOro, craructuka CBIAYMTH, IO KOMIIaHIi, SIKI aKTHUBHO
BUKOPUCTOBYIOTh COIlabHI MeAia JJis B3a€MOJIIi 3 KJIl€HTamMH, MaroTh Ha 60 %
BHUIIY HMOBIPHICTb 301JbIICHHS PIBHS JIOSUIBHOCTI crioxkuBayviB [6]. Lle moBoauTh,
0 TpaBWIbHO HajamrToBaHa SMM-cTpareris MoOXKe 3HAYHO TOKPAIIUTH
KJIIEHTCHKHI TOCBIJI, @ OTXKE, i (PIHAHCOBI PE3yJIbTATH KOMIMAaHii.

Takum 4YWHOM, COIlaIbHI MEpEeXi € KIIOYOBUM IHCTPYMEHTOM, SIKMM HE
JIUIIIE JTO3BOJISIE KOMIIAHISIM aKTUBHO B3a€EMOJISTHA 3 KIIEHTaMH, aje ¥ crpuse
PO3BUTKY JIOSJIBHOCTI 4Yepe3 MEPCOHAI30BAHUM TMIJX1J, MIBUAKY pEaKIliio Ha

noTpedu CHoXUBaviB Ta 3a0e3MeUeHHs SAKICHOTO KOHTEHTYy. Y pe3ynbraTi, SMM



CTa€ BaXJIMBUM CKJIQJHUKOM YCIIITHUX MapKETHHTOBUX CTPATEriil, Opl€HTOBAHUX
Ha JOBTOTPHUBAJI Ta B3AEMOBUTI/IHI BITHOCUHH 3 KIIEHTaMHU.

Busuenns BBy SMM Ha KIIE€HTCHKUN JTOCBI IEMOHCTPYE, K COIIaIbH1
Mepexi CHpUstoTh (GOPMYBaHHIO JIOSJIBHOCTI dYepe3 e(PeKTHBHY KOMYHIKaIlll0 Ta
B3a€EMOJIII0 3 KIIIE€HTAMU. 3aly4eHHS Ta YTPUMAHHS JIOSUIbHUX CIIOXKHBAYiB €
BOXKJIMBUM €TalloM Yy TMOOYAOBl CTIMKUX BiAHOCHMH 3 OpeHmoM. OjHaK s
KOMITaHIi BaXKJIMBO HE TUIBKHM 30epiratu JOsUTHHICTB, @ ¥ TEpeTBOPIOBATH ii Ha
peanbHul  (piHAHCOBUU pe3ysibTaT. ToMy HACTYMHUM KPOKOM € PO3IJISJ
TEOPETUYHUX MOJIEJIeH, sIKI MOKa3yloTh, K SMM-akTHBHOCTI Oe3mocepeHbo
BILUIMBAIOTh Ha 30LJIIIEHHS 10X01Y Ta €()EKTUBHICTh MPOAAXKIB.

TeopernuHi Mojemi, U0 aHATI3YyIOTh 3B’5130K MK SMM-akTUBHOCTSIMU Ta
(1HaHCOBUMHM pe3yJbTaTaMH, CBIIYaTh NPO 3HAYHUN BIUIMB COLIAJILHUX MeAia Ha
JIOCSITHEHHsST O13HEC-1[UIeH, TakuX SK 30UIbIIEHHS NPUOYTKY Ta IOKpAIECHHS
MOKa3HUKIB MPOIAXKIB.

OnHiero 3 HAUMOMMPEHIMMX Mojenel € moodenv AIDA (attention, interest,
desire, action), 1o onucye eTanu CrOXHBUYOI MOBEMIHKUA. Y KOHTEKCTI SMM mei
NIAX11 MOXKHA aanTyBaTH 0 BIPTyaJbHHX IUIATGOpM, /€ 3aJly4eHHsS YBarwu,
CTUMYJIIOBaHHSI 1HTepecy Ta OaXaHHA KYNUTH Yepe3 KOHTEHT B COIllaJbHUX
Mepekax BeJle JI0 MIJBUILEHHS KOHBEPCIi Ta, K HACTIAO0K, 30UTBIIIEHHS TPOJaXIB.
3a JgaHMMU JOCHTIDKeHHS [/], KammaHii, sKi BHUKOPHUCTOBYIOTH SMM s
aKTUBHOTO 3aJlydcHHS KII€HTIB Ha erami interested (3arikaBieni) Ta desire
(Oaxxanuii), mMaroTh Ha 47 % BHILy HMOBIPHICTb NEPEBEACHHS IMOTEHUIMNHUX
KJIIEHTIB Y pO3pAJl MOCTIMHUX MOKYIILIIB.

Mooenv 63aemo0ii ma xomynixayiu (interaction and communication model),
Ha OCHOBI SIKOi aKTUBHO PO3BUBAIOTHCS CTPATETIi COL[IaIbHOTO ME/la MAapKETUHTY,
TaKOX JEMOHCTpyE Oe3mocepenHiii 3B'SI30K MK €()EKTUBHOIO B3aEMOJIECI0 3
ayJIMTOPI€I0 Ta 30UTBIICHHSIM JOXOMIB. 3a JaHUMHU HociipkeHHs Nielsen, O1u3bpko
64 % crnokxuBayiB BKa3ylOTh, 110 BOHM Habarato OUIbIIE CXUJIbHI JO KYIMiBJl
TOBapy YM IMOCIYTH, AKIIO OpeHJ aKTHUBHO BIAMNOBiJae Ha iX 3amUTaHHS abo

KOMEHTapi B comianbHuX Mepexax [8]. Llei 3B’S30K MOXKHA TOSCHUTH Yepes3



dbopMyBaHHS TO3UTHBHOTO IMIJKY OpeHIy Ta MiJBUIICHHS IOBIPH, IO B CBOIO
Yepry CTUMYJITIOE (DiHAHCOB1 MOKA3HUKH.

B cBoro uepry, mooenv komeepcii uepesz nosuwnicme (loyalty conversion
model), ska omucye BIUTUB COIIiAILHUX MEPEX Ha MTOOYIOBY JIOSITBHOCTI,
MIJTBEPKYE BAXIJIMBICTh B3a€MO/IIi OpeHIIB 3 KIi€HTaMH. JIOSIbHI KIIIEHTH, SK1
B3aEMOJIIIOTh 3 OpEeHJO0M uepe3 CoIllajbHI Me/la, BUSIBJSIOTH BHUIIUN pIBEHb
MOBTOPHUX TOKymok. CrTaThcThKa TIOKa3ye, M0 KOMIIaHii, SIKi aKTHUBHO
B3a€EMOJIIIOTh 3 KJIIEHTaMH Yepe3 ColllayibHI Mejia, crocTepiraroth Ha 33 % BuIl
piBHI yTpumanHs KiieHTiB [9]. 3pocTaHHS JOSUIBHOCTI MPSIMO BIUTUBAE Ha
MIJBUIIICHHS TOXO/IIB KOMIMAaHIi yepe3 3MEHIIICHHSI BUAATKIB HA 3aJy4Y€HHS HOBHUX
KJIIEHTIB Ta 30UTbIIEHHS YaCTKU MOBTOPHUX MPOJIAXKIB.

Mooenv customer journey (uwisx kaienma) TaKOX € BaKJIUBOIO IS
po3yminHs BBy SMM Ha npojaxi. Ll Monens onucye muisix crokuBaya Bijl
MOYATKOBOI 3aIliKaBJICHOCTI JIO0 31MCHEHHS MOKYMKU 1 MOAAJIBIIOTO MOBTOPHOTO
3a;mydeHHs. Ha koxHOMy erami 1[poro nuiixy aktuBHi SMM-cTpaterii CopHsioTh
e(eKTUBHOMY 3aJIy4€HHIO Ta KOHBEPCIi, IO MIATBEPAKYETHCS CTATUCTUKOIO: TaK,
57 % moKymniiB 3a3Ha4yar0Th, 1[0 BOHM BHU3HAYAIOTh CBOK IOKYNKY Ha OCHOBI
BIUIMBY KOHTEHTY B colliaibHuxX Mepexax [10].

Omxe, Teopernuni momeni, Taki sk AIDA, interaction and communication,
loyalty conversion, i customer journey, AeMOHCTPYIOTh Oe3mocepeaHild 3B 30K
MK SMM-akTUBHOCTAMH Ta 30UIbIICHHSIM 00CATIB mpoAaxiB. CorianbHi Mepexi
CTBOPIOIOTh HOBI MOJKJIMBOCT1 JUIsi B3a€MOJIi 3 KJIE€HTaMH, W10 J03BOJISIE
KOMIaHIAM HE JIMIIE 3MIIHIOBATH JIOSUILHICTh CIIOXKMBAYiB, ajie M 0e3mocepeHbo
BIJTMBATU HA TXHE PIIICHHS MPO 3/IIHCHEHHs MOKYNKU. Po3po0ka Ta BIpoBaI>KEHHS
epekTuBHUX cTpareridi SMM y OI3HEC-IPAKTUKY CHPUAIOTH 3HAYHOMY
301IBIIEHHIO JIOXOIB, MIJBUIICHHIO KOHBEPCII Ta BIAYYTHOMY 3MIIIHEHHIO
KOHKYPEHTOCTIPOMOKHOCTI Ha PUHKY.

BukopuctanHs comiaJbHUX MeJlla SK IHCTPYMEHTY MapKETUHIOBUX
CTpaTeriii KOMMNaHI Ma€e CyTTEBUN BIUITUB HAa ()OPMYBaHHS JOSUTLHOCTI KJTIEHTIB Ta

30UTbIIEHHST MpoAaxiB. Pi3HOMaHITHI KOMIIaHIi 3 PI3HUX Trajgy3edl YCIIIIHO



3aCTOCOBYIOThH COIIAJIbHI MEPEXi ISl JOCATHEHHS O13HEC-IIUJIeH, 10 CBIAYUTH TIPO
iXHIO €()eKTUBHICTh. PO3risiHEMO KiJIbKa MPUKJIAAiB TAKHX KEHCIB.

OnuH 3 HaWOLIBII SICKPAaBUX MNPUKIAIB YCHIINIHOTO BUKOpUCTaHHS SMM
UL  TIATPUMKW  JIOSUTBHOCTI  KJTIEHTIB  JEMOHCTpye Komranis — Starbucks.
3aCTOCOBYIOUM CTpaTEril0 aKTUBHOI B3a€MOJIl 3 KJII€HTaMU uepe3 miatgopmu
COIllaJIbHUX MeJIia, KOMIaHisg 3Ha4YHO 3MIITHUIA CBO1 MO3HUIIi Ha puHKY. Starbucks
aKTUBHO 3allydya€ CBOIX KIIEHTIB Yepe3 COIMalbHI MEpeXi, OPraHi30BYIOYH
PI3HOMAaHITHI KOHKYPCH, aKIlli Ta CTBOPIOIOYM KOHTEHT, KU IMiJBUIIYE BIAIYTTS
PUHATICKHOCTI KiieHTIB A0 Openay. Hampukian, kamnanis “Red Cup Contest” y
Twitter 1 Instagram, ge xiaieHTH AUTMIMCS CBOIMHU (hoTorpadisiMu 3 Pi3ABIHUMHU
yamkamu Starbucks, m03BoMiIa He TUIBKM MIABUIIUTH PIBEHb B3a€MO/IIi, aje i
3MII[HUTH JIOSJIBHICTh KIIIEHTIB A0 OpeHay. 3riHO 3 JaHUMHU KOMIIaHlii, B paMKax
i€l kKammanii Oyso omyosikoBano nmoHasa 350 000 mocTiB, 110 3HAYHO IMiABUIIIIO
pIBEHb 3aJy4eHHS KJIEHTIB 1 BIUIMHYJIO Ha 30UIBIICHHS MPOJAXIB IiJl dYac
CBATKOBUX Iepiofi [11].

[Ile omuuM sickpaBuM TmpuKiIagoM € Openn Nike, sSKkuil ycHilIHO
BUKOpUCTOBYE SMM 1711 pO3BUTKY JIOSUIBHOCTI CBOiX Kii€eHTIB. Nike peanizye
CTpATETii0 MEePCOHAII30BAHOTO KOHTEHTY 4Yepe3 COIllajbHI MEPEXi, OPIEHTYIOUH
CBOI KammaHii Ha I1HAMBIAYyaJdbHI JOCSTHEHHS KOXXHOTO KIII€HTa. 30Kpema,
nporpama “Nike Training Club” nmpornonye koprucTtyBayam MepcoHa30BaHi IIaHU
TpEHYBaHb, a TAKOX JI03BOJISIE€ M JUTUTUCS CBOIMHU pe3yJbTaTaMU B COIAIbHUX
Mepekax, M0 He JIMIIE MOTHBYE Ha JOCATHEHHS HOBHUX IIUICH, aje il CTBOpIOE
BIIUYTTS B3aemonii MDK OpeHAoM 1 crnoxuBaueM. Sk pesynbrar, 74 %
KOPUCTYBaiB I[l€1 TpOrpamMu 3asiBISIOTh, 1[0 BIJYYBAIOTh 3HAYHO OILIBIIY
OPUXUIBHICTh 10 OpeHAYy 3aBASKH MEPCOHAII30BAHUM MPOIMO3MIISAM, IO
MiATBEPKYE €(DEKTUBHICTh IIHOTO Minxomny. KpiM Toro, pe3ynbTratu AisUTBHOCTI
komnanii 2023 poxy cBig4aTh Mpo Te, 110 Micis 3amycKy KammnaHiil B Instagram Tta
Twitter koMmmnanisi 3agikcyBana 3pOCTaHHS aKTUBHUX MIAMMCHUKIB HA 15 %, 110

0e3mocepelHb0 BIUIMHYJIO Ha 30UIBIICHHS MPOJaXiB CIOPTUBHOTO OMSTY Ta



B3yTTs Ha 20 % [12]. BaxkiuBUM aceKTOM CTajl0 BUKOPHCTAHHS KOHTEHTY, IO
CHpUs€ B3a€EMOIIT 3 KOPUCTYBauyaMu Ta POpMye BIAUYTTSI MPUUETHOCTI 10 OpEeHIY.

Oco06MBO BaXJIMBY POJb Yy IMOOYIOBI KIIEHTCHKOI JIOSJIBHOCTI BiJirpae
CTBOPCHHsI CIUIBHOT HaBKojo OpeHmy. Coca-Cola € mie ogHUM TPHKIAIOM
yCHIIIHOTO BUKOpUCTaHHS SMM s moOynoBHU JIOSUIBHUX B3a€MOBIIHOCHH 3
kiientamu. Kammanis “Share a Coke”, B pamkax sikoi Ha muisamkax Coca-Cola
KJIACH4YHI JIOTOTUNHN OyJl0 3aMiHEHO Ha TMOMYJISpHI 1MEHa, CTBOpHUJIA XBHUIIIO
EMOIIIHHOI TTPUB’A3aHOCTI A0 MPOoAYKTY. Kili€HTH movyanu akTUBHO JIIIUTHCS (POTO
CBOIX IUISIIOK Yy COLIaJbHUX MEpekax, M0 MPU3BENIO 0 3POCTaHHS JIOSUIBHOCTI
CIIO’KMBAYIB 1 TO3UTUBHO BIUIMHYJIO Ha 00CATH MpojaxiB. 3rigHo 3 ganumu Coca-
Cola, kamnanis 103BoJMIa 30UIBITUTH 00CATH MPOAAXKIB HA 7 % JIHIIIE 32 MEePIIHii
piK, a TaKOX 3ajyyuia Ouiblie HiK 1,5 MUTbiOHA HOBHUX IIaHYBaJbHUKIB Ha iXHIN
o¢imirHii cropinii y Facebook [13].

[IpukiagoM YCHIIIHOTO BUKOPUCTAHHS IMEPCOHAII30BAHOTO KOHTEHTY € 1
kommanis Netflix, sxa 3a ngomomororo aHamizy JaHUX CTBOPIOE TEPCOHANBHI
pexkoMeHnalii ¢iIpMIB 1 cepialliB Uil CBOiX KopucTyBauiB. Lle He murie migBuiiye
pIBEHb 3aJI0BOJICHHS KJIIEHTIB, a i CIIpUS€E IXHhOMY JOBIOCTPOKOBOMY YTPUMAHHIO
Ha miatdopmi. JlocmipkeHHsT KOMIMaHii MOKa3yroTh, 1o 80 % meperysiiiB Ha
mwiaThopMi € pe3yJabTaTOM PEKOMEHAAIlH, 10 MiATBEPIKYE€ BHUCOKUH PIBEHb
¢(eKTUBHOCTI MepcoHaizallii KoHTeHTy [14].

Takum  yuHOM, sAK  0ayuMO, BHUKOPHUCTAHHS  PEJIEBAHTHOTO 1
MEPCOHAII30BAHOr0 KOHTEHTY HE JIMILIE IM1JIBUIIYE PIBEHb 33J0BOJICHHS KJIIEHTIB, a
U crpuse 3MIIHEHHIO €MOIINWHOrO 3B’A3Ky 3 OpEeHJOM, 10 € BaXKJIHUBOIO
CKJIa70BOIO (OpMYBaHHS JOAIBHOCTI. KiieHTH, $Ki Big4yBarOTh, IO OpeH
po3yMi€ iXHI 1HAMBIAYaJbHI MOTPEOH 1 MPOMOHYE caMe Te€, L0 BOHM IIYKAIOTh,
HabaraTo O1JIbIIIEe CXUJIbHI 3aIUIIATUCS 3 KOMITAHIEIO HA JJOBTUM TEPMIiH.

Amnani3 keliciB kommnaniil takux sk Starbucks, Nike, Coca-Cola ta Netflix
NIATBEPAKYE €(DEKTUBHICTh 3acTOCyBaHHs cTparerii SMM mns dopmyBaHHS
JOSUTBHOCTI  KJIIEHTIB 1 30UIbIICHHS MpoAaxiB. Sk Oaynmmo, KIHOUYOBUMU

dbakTopamMu yCmiXy € 1HTEPaKTUBHICTh KOHTEHTY, TEpCOHami3ailisi B3aeMOAil 3



KIIEHTaMH, 3ajydeHHs 1HQIIOCHCEpiB, a TakoXX €(QEeKTUBHE BHUKOPHCTAHHSA
BI3yaJbHOIO KOHTEHTY Ta COLIaJbHO OpleHTOBaHMX kammadiil. L{i ctparerii He
JUIIe 3MIIMHIOIOTh B3a€EMO3B'A3KM 3 KIIEHTAMH, a W CYTTEBO IiJIBUIYIOThH
KOHKYPEHTOCTIPOMOXHICTh KOMITaHIl HA PUHKY.

OTxe, BOXIIMBO 30CEPEIUTH yBary Ha OCHOBHUX 1HCTpyMeHTax SMM, ski
3aCTOCOBYIOTHCS JUIsl 3ayY€HHS KIIE€HTIB 1 CTaJld BU3HAYAIBHUMH JJIsl YCHIXY
srajaHux KammaHid. J[ami My po3risHeMo, siKi came 1HCTPYMEHTH JIOMOMAararoTh
KOMIIaH1sM BTIJTIOBATH MOAI0HI CTpaTerii B peaabHICTh.

Y cydacHOMy [H(POBOMY CEpPEIOBHINI COIMAIBHAA Meia-MapKeTHHT
(SMM) € NoTy)KHUM I1HCTPYMEHTOM JUISl 3aJIy4€HHsS KJI€HTIB 1 (OpMYBaHHSI
JOSUTBHOCTI 10 OpeHfiB. Jlis yCHIIIHOTO BUKOPHUCTAHHS I[BOTO 1HCTPYMEHTY
KOMIIaHIi aKTUBHO 3aCTOCOBYIOTH PI3HOMAHITHI — CTparterii, cepea  sIKUX
BUJIIJISIIOTHCSL  KOHTEHT-MApKETUHI, TapreToBaHa pekjlaMa Ta I1HTEpaKTUBHI
dbopmatu. L1 iHCTpyMEHTH H03BOJISIOTH HE JIMIIE 3aJlydaTH HOBUX KIIIEHTIB, a M
YTPUMYBATH ICHYIOUUX, CHPHUSIOYM 30UIBIICHHIO MPOJAXIB Ta MiJABUILICHHIO
BITI3HABAHOCTI OpEHTY.

KOHTEHT € KIIIOYOBUM  KOMIIOHEHTOM Oyab-sfikoi  SMM-ctparertii.
[IpaBunbHO mimiOpaHuUil KOHTEHT HE JIMIIE MPUBEPTAE YBary MOTEHIIMHUX
KJIIEHTIB, ajie¢ W CIpHUsA€ CTBOPEHHIO JIOBIOCTPOKOBUX BIIHOCUH 3 HUMHU. KOHTEHT
MOXe OyTH SIK KOPUCHUM, TaK 1 pO3Ba)KaJbHUM, 30Kpema, s 3a0e3nedeHHs
Oamancy Mk 1HGOPMAIIIHHOIO Ta EMOIHOK CKJIAJOBUMHU B3aEMOJIi 3
aynurtopiero. ToMy po3pi3HSIOTH JEK1JIbKa BUIB KOHTEHTY, 30Kpema:

1) HaguanvHuii KoHmenm € ONTHMAIbHUM Ui cdep, A€ JTOMIHYye
iH(dopmariina B3aeMois, Hampukiaa, (QiHaHcoBux mociayr abo IT-cektopy.
Hanpuknan, y chepi piHaHCOBUX MOCTYT OAHK MOKE 3aIyCTUTH CEPit0 KOPOTKUX
Bizieo Ha YouTube i3 mosicCHEHHSIM CKIaHUX (PIHAHCOBUX TEPMiHIB a00 1HCTPYKIIIT
JUTSL CKJIaJiaHHs OOJDKETY TOMAIIHBOTO rocmojapcTtBa, a y cdepi IT xommanis
Moxke gumuTucs y Linkedln KOpoTKMMHM NpakTHYHMMHM TOpajaMH  IIOJ0

Ki0epOe3neKn Yn ONTUMIi3alIlii MPOTrpaMHOTO 3a0€3MeUYeHHST,



2) 8i3yanbHuil KOHmMeHm 3aiMa€e TPOBITHY TO3UINI0 B TaKUX Tally3sX, SK
MOJia, TaCTPOHOMIS YU TYPH3M, i€ TOJOBHY POJIb BiAIrpae eMOUIWHUN BIUIUB. J{7st
MPUKIIay, OpeH ] OIATYy MOXKE JIEMOHCTPYBAaTH HOB1 KOJIKIIi depe3 JWHaMidH1
Bijeo y ¢opmari "3a mamrynkamu" nokasiB moj y TikTok abo Instagram Stories.
Y  racTpoHOMIYHOMY CEKTOpi, HaNpHUKJIaJ, pecTopaH MOXe IyOJIIKyBaTH
BHUCOKOSIKICHI (hoTorpadii cTpaB 13 KpeaTUBHUMH peleNTaMHu, JOJIAI0UYM 3aKJIHK
cipoOyBaTH CHEIllalbHEe CE30HHE MEHI0. A, CKaXiMO, y TYpPUCTHYHIN Tamys3i
areHTCTBO MOXKE PO3MIIyBaTH OapBUCTI (OTO ¥ BiJIEO MaIbOBHUYMX JIOKAI[iH
pa3oM 13 peKOMEHIAIlIIMH, KOJIM HalKpalle X BiABIIaTH TOIIIO;

3) inmepakmuenuti  konmenm  (ONMUTYBaHHS,  BIKTOPUHHU)  CIIPUSE
MIJBUIIEHHIO 3aJy4EHOCTI ayJIuTOopli, OCOOJMBO B PO3BaKAJIbHIM Ta OCBITHIM
chepax. Ilpuknagamu 11KaBOro W KOPUCHOTO I1HTEPAKTUBHOIO KOHTEHTY B
po3BakanbHIN cdepl Moke OyTH KIHOTEATp, SIKH MOXE CTBOPIOBATH OMUTYBaHHS
B Instagram Stories, je ayauTopis rouocye 3a GuibMH, ki xoue modauntu. OCBITHI
maTGopMu MOXKYTh BUKOPUCTOBYBaTU BIKTOpUHU B Facebook abo iHTepakTUBHI
kapycem y LinkedIn, mo0 3amyuyaTé KOpHCTyBauiB O BUBYEHHS HOBUX TE€M. A,
HaMpuKiIaa, miargopma IS BUBUCHHS 1HO3EMHHUX MOB MOXKE PO3MIITyBaTH
KOPOTKi T€CTOBI 3aBJJaHHS Y CBOiX COLIAJILHUX Mepexkax, o0 KOPUCTyBaui MOTJIH
MIEPEBIPUTH CBIM PiBEHDb BOJIOJIIHHS MOBOIO;

4) penymayiinutl KoHmeHm, MOKIUKAHAN CIPHUSITU IiIBUIICHHIO pEIyTallii
KOMITaHii B CBIJJOMOCTI KOPUCTYBauiB 32 paxXyHOK PO3MIIIECHHS BIATYKIB €KCIIEPTIB
YU IX PEeKOMEHJalll, MOIMUPEHHSI MO3UTUBHUX BIJIFYKIB KIIIE€HTIB, €)EKTUBHOMY
3BOPOTHBOMY 3B’SI3KY 3 KIIIEHTaMH, SIKICHOMY Ta HMIBUJKOMY OOCIyrOBYBaHHI
KJIIEHTIB, MPUBEPHEHHI yBaru J0 KJIIEHTIB, IPUBITAHHS 1X 31 cBITaMu ToIio [15].
[IpuknagoM penyTamiifHOro KOHTEHTY € OpeHna Dove, mo peryiaspHO IITUTHCA
pealbHUMH BIATYKaMHU CIOXKMBAdiB 1 MATPUMYE PyX 3a peajdbHy Kpacy, III0
3MIITHIOE JIOSUTBHICTh KJIEHTIB. Taki cTpaTterii J03BOJISAIOTH OpeHIaM HE TUIBKU
NOJIMIIUTY pemyTalio, ajie W MmoOyayBaTH EMOLIMHHUI 3B'A30K 3 IILOBOIO

ayJIMTOPI€TO.



[HmuM  e(eKTUBHUM 1HCTPYMEHTOM [UIsl 3ay4€HHS LUIBOBOi ayAuTOpii
yepe3 coIllajibHI MEpeXi € TapreroBaHa peknama. Lleil iHCTpyMEeHT 103BOJIs€
KOMITaHIsIM HaMpaBJISITH PEKJIaMHI MaTepiain 0e3mocepelHb0 THM KOPUCTyBayam,
AKi HaWOIBII 3aIlikaBieHI B MPOMYKTAaX YHM TOCTYrax, IO IPOMOHYIOTHCS.
TapreroBaHa pekiamMa BHKOPHCTOBYE JlaHI MpPO MOBEIIHKY KOPHUCTYBayiB, iX
iHTepecu, aemMorpadiuHi XapaKTepUCTUKW Ta 1HIIN (AKTOpPH I HalallTyBaHHS
pexiIaMHMX KammaHid. Tak, kaMmanii, iki BUKOPUCTOBYIOTh TAPT€TOBaHY peKiamy,
MaroTh Ha 30 % BUlMi piBeHb KOHBEPCII MOPIBHSIHO 3 TPAAMIIIIHOIO PEKIaMOIO.
Hampuknazn, Opena Nike akTHBHO 3aCTOCOBYE TapreToBaHy pekiamy B Instagram,
o0 J03BOJIsAE HOMY €(PEKTHUBHO B3a€EMOJISITH 3 TMOTCHIIMHUMU TOKYILSIMHU,
MPOTMOHYIOYH M 1HIUBIIyaIBHO MiI0paHi Mpomno3ullii. 3aBIsSKH I[bOMY OpEeH/I 3MIT
JIOCSITTU 3HAYHOI'O 3pOCTaHHS PIBHS MPOJIAXIB 1 MIJBUIICHHS JIOSJIBHOCTI KJIIE€HTIB
710 CBOE€T mpoaykiiii [12].

[HTepakTUBHI (pOpMATH TAKOXK € JOCTATHBO MOTYXKHUM 1HCTPYMEHTOM JIJIst
3aJTy4€HHsI KJIIEHTIB 1 CTBOPEHHS ITTMOOKUX €MOIIHUX 3B'SI3KIB 13 OpeHoM. Bouu
CHPUSAIOTh aKTUBHIN B3a€EMOJIl 3 ayJUTOPIEIO, IO JTOTIOMarae He JIMLIE 3alydyaTH
HOBUX KIIIE€HTIB, aj€ W MIABUILYBATH PIBEHb JOIIBHOCTI 10 OpeHAy. [HTepakTUBHI
dbopmaTi BKIIOYAIOTh ONMUTYBAHHS, KOHKYPCH, TOJIOCYBAaHHS Ta MPsSMi TPAHCIISIIII,
K1 CTUMYJTIOIOTh KOPUCTYBAUiB JI0 Y4acTl Ta B3a€MOJIii 3 KoMIiaHiero. Hampukiazn,
koMmaHist Starbucks perynspHo NpoBOAWTH KOHKYPCH Ha COLIAJIBHMX MeEfia
mwatdopMax, Jie KOPHCTyBaul MOXKYTh BUTPAaTH TPHU3M 3a y4acTh y PIZHHUX
aktuBiTeTax. lle He numie 30UTbLIye KUIBKICTh MIAMHCHUKIB, aje W JOomoMarae
CTBOPUTHU BIAYYTTS MPUHAIEKHOCTI O CHUIBHOTU OpeHay. B cBoro yepry, npsami
TpaHCHAIlT Ha miatdopmax, Takux sk Instagram a6o Facebook, m03BOJSIOTH
OpeHIaM MPOBOJUTU peajdbHI B3aEMOII 3 ayAuTOpi€l0, BIJAMOBIAAOYM Ha
3alUTaHHS KIIIEHTIB 1 JEMOHCTPYIOYH MPOAYKIIIO0 B peaJbHOMY yaci. 3a JaHUMU
Hootsuite, 63 % cnoxuBadiB 3asMBISAIOTh, IO OLIBIIC CXWJIBbHI 0 TOKYIKH
NPOAYKTY Ticisd TNeperiasgy npsmoi TpaHcismi. lLle no3Bonsie kommnaHisM

CTBOPIOBATH BiUyTTs MMPUCYTHOCTI Ta JOBIpH cepel MOTEHIIIHHNX KiTieHTiB [16].



TakuMm 4MHOM, KOHTEHT-MAapKETHHT, TapreToBaHa peKjamMa Ta IHTEpPaKTHBHI
dbopMaTi € OCHOBHUMH IHCTPYMEHTAMHU, 1110 CIPUSIOTH 3aJy4YEHHIO KIIIEHTIB Yepe3
SMM. BukopuctanHs 1IUX IHCTPYMEHTIB J03BOJISIE KOMIIAHIsSIM CTBOPIOBATH CTINKI
3B'SI3KM 3 ayJIUTOPIEIO, MiIBUIIYBATH PIBEHB JIOSUIBHOCTI KIIIEHTIB 1, K PE3yJIbTaT,
30UJIBIITYBATH TPOJIAKI.

Opnak Uit e(pEeKTUBHOTO 3aly4yeHHS KIIEHTIB BaXKJIMBO HE JIMIIE
BUKOPHCTOBYBaTH OCHOBHI 1HCTpyMeHTH SMM, Taki SK KOHTEHT-MapKETHHT,
TapreToBaHa peKiiamMa Ta IHTEpaKTUBHI GopMaTH, ajie i TPaMOTHO BIIPOBAIKYBaTH
ix y 3arampHy crtpaterito. Came 1e J03BOJisi€ 3a0€3MEUUTH IIUIECIIPIMOBAHY
KOMYHIKallito 3 ayauropieto. HactynHuM KpokoM € cTBOpeHHs cTparerii SMM, e
BYKJIMBO MPABWJIBHO BUSHAYMTH II1JIbOBY ayIUTOPit0, 0OpaTH HAMOUIbII e(heKTUBHI
KaHAJIM KOMYHIKalli Ta pO3pOOUTH JETAJIbHUI KOHTEHT-IUIAH, L0 CIPUSATUME
JOCATHEHHIO O13HEC-LILIEH.

CtBOpeHHs epeKTUBHOI CTpATETIi COLIATILHOTO Meaia-MapkeTuHry (SMM) e
BAKJIMBUM €TanoM JUisi Oyab-sIKOi KOMIIaHIi, SIKa MparHe MiJBUILUTU JIOSJIbHICTh
KJIIEHTIB Ta 30UIBIIUTUA 0OCSATH mpoAaxy. [IpaBuiabHUM MiaXia 10 1LOTO MPOLECy
JIO3BOJIIE HE JIMIIE JOCITTH Ol3Hec-IIIeH, aje M 3a0e3MedyuTH CTaOlIbHHUI
po3BUTOK Openmy. [ns mocarmenus ycmixy B SMM BaXIMBO MPaBHIBHO
BU3HAYHUTH IIUIbOBY ayAUTOPil0, 00paTh KaHAIM KOMYHIKaIlli Ta po3poOutu
JeTabHUN KOHTEHT-TUIaH.

[Tepmm kpokoM y cTBOpeHHi cTpaterii SMM € 4iTke BU3SHAUYCHHS I1IHOBOT
ayaurtopii. 3rimHo 3 mociimkeHHsaMm Statista, monax 4,7 Minbspaa Jroned y CBiTi
aKTUBHO KOPHUCTYIOTHCS COLIaTbHIMH MEPEKaMu, 1[0 CTBOPIOE IIMPOKUH MPOCTIp
JUIs TapreToBaHoi pexiamu [17]. Tomy, B mepiry yepry, BaXJIHBO PO3yMITH, XTO
camMe € BalllMMHU MOTEHLUIMHUMH KiIl€HTamMH. [ 1poro HeoOXiJHO BpaxOBYBaTH
nemMorpadiuHi XapaKTepUCTUKH (BIK, CTaTh, reorpadiyHe po3TallyBaHHs), PIBEHb
JIOXO/1B, KyMiBEJIbHY CIPOMOXKHICTh, IHTEPECH Ta MOBEIIHKOBI (paKkTOpH (4acToTa
MOKYMNOK, CXWJBHICTh [0 B3a€MOAIl 3 OpeHaamMu B colMepexkax). YynoBum
HPUKIAI0M epeKTUBHOTO BU3HAYCHHS I[1ILOBOT aynuTopii € 3HoBYy koMmaHis Nike,

sKa 3a JIONOMOTOI0 aHaji3y JaHUX CBOIX KOPHUCTYBayiB Yy COLIAJIBHUX Mepexkax



3MOIJla CTBOPUTH TIEPCOHANI30BaHI pEKJIaMHI KaMIlaHii, OpIEHTYIOUHUCh Ha
CIIOPTHBHI yMOMOOAHHS CBOIiX KJEHTIB, IO JO3BOJWJIO TIABUIIUTH PIBCHb
JosTbHOCTI Ha 22 % [12].

Bupimanene 3HaueHHs g edekTuBHOCTI SMM-cTparerii mae BuOip
MPaBWIbHUX KaHAJIB JUIsl KOMYHIKAIlT 3 IIJIbOBOIO ayauTopiero. [Ipu qomy, BuGIip
maTGopMU  3aJICKUTh, IEPEayCiM, BIJ XapaKTepHCTHK ayautopii. Tak, s
MOJIOIKHOI LTHOBOT aynuTopii edekTuBHUMH KaHanamu € Instagram, TikTok ta
YouTube, toai ax nmns npodecitnux rpyn — LinkedIn Ta Twitter. 3a nanumu
Hootsuite , 73% xopucryBadiB [HTepHETY BBAXKAIOTh COIiaJIbHI MEPEXKi OCHOBHUM
JoKepesioM 1H(popmalii npo OpeHau, 1o poOUTh MPAaBWIBHUNA BHUOIp KaHaTIB
KJIIOYOBUM acriekToM ycmixy [16]. Hampukman, kommnanis L'Oréal ycmimHo
BUKOPUCTOBY€E Instagram mji1 HOpocyBaHHS CBO€I KOCMETUYHOI MPOAYKIII,
OpIEHTYIOYMCh Ha BI3yaJIbHMM KOHTEHT 1 aKTUBHO B3a€EMOJIIOYM 3 OJjorepamu.
Takuit miaxig AOMoMIr KoMmaHii 301IbITUTH OHMaH-TIpogaxki Ha 30 % mpoTsaroMm
poky [18].

Po3po0ka KOHTEHT-IUIaHY € HACTYIHOK Ba)KJIMBOK CKJIAJIOBOIO CTpaTerii
SMM. lle no3Bojsie HE TUIBKH MIATPUMYBATH PETYIAPHICTH MyOJiKaiii, ane i
3a0e3nmeunT iX BIAMOBIIHICTh I1HTEpecaM Ta MOTpedaM IJIbOBOI ayauTOpii.
KoHTeHT moBuMHEH OyTHU pI3HOMAHITHUM, BKJIIOYAIOUU SK 1H(OOPMATHBHI, TaK 1
pO3BaXkajabHI TOCTH, B1JI€O, OMVISIAM MPOAYKTIB Ta BIATYKM KopucTyBauiB. Ha
nymky P. Bimpu ta [I. Bapmini, komnanii, siki myOJiKyrOTh KOHTEHT 3-5 pa3iB Ha
TWXKJECHb, OTpUMYIOTh Ha 40 % Oinble B3a€MOJiM 3 ayJUTOPIEID MOPIBHSHO 3
TUMH, XTO IyOmikye meHie [19] . Kpim Toro, iHTerparist BIATyKiB KOPUCTYBaYiB y
KOHTEHT, SIK 116 poOUTh KOMMaHis Zara 4yepe3 myOsmiKallii MmocTiB 13 KIIIEHTCHbKUMU
doTorpadisiMu, cripusie TABUIIEHHIO JOBIPU 10 OpeHy 1 301JIbIIEHHIO KOHBEPCII.

3BakalouM Ha 1€, BAXKIIMBO PO3POOUTH JETANbHUN KOHTEHT-TUIAH, SIKUM HE
TITBKH BIATOBIAATHME 1HTEpECaM IUTHOBOI ayJauTOpii, ae i BUKOPUCTOBYBATUME
epeKTUBHI pEeKJaMHl IHCTPYMEHTH, Takli $K TapreTUHr, KoJjadopauii 3
iHQIFOeHCepaMH Ta 1HTEPAKTHBHI €JIEMEHTH, IO JO3BOJSIOTH ITABUIIATH

3aITy4EHICTb 1 JIOSUTBHICTh 10 OpeHy.



i xpoku cipusATUMYTh MO0Y10B1 ycrimuoi SMM-cTparerii, 110 103BOJIUTH
KOMIaHISIM HE JIMIIE PO3IMIKMPHUTH CBOIO ayJIUTOPIIO, aie i chopMyBaTH JIOSUIBHUX
KJIIEHTIB, 30UJIBIIYIOUM TUM CaMUM MPOAaXKI.

VY cydacHomy SMM BaXJIMBUMH acrieKTaMu sl (pOpMyBaHHS JIOSUTBHOCTI
KJIIEHTIB Ta 30UIBIICHHS MPOJAXKIB € 3alydeHHS HOBHMX IOKYIIIB Ta e(peKTUBHE
yTpUMaHHs BxKe 1CHYr0UnuX. O HUM 13 Halle)eKTUBHIIIIMX METOJIB JIJIsl JOCATHEHHS
TaKUX IIJIEH € BUKOPHUCTAHHS TEPCOHATI30BAHUX MPOMO3UIIINA, a TAKOXK aKTHBHE
3aJIy4eHHS BIATYKIB KJTIEHTIB.

[lepconamizariisi B3aeMO/Ii1 3 KJII€EHTAMH Ha OCHOBI aHAJI3y iXHIX yrnoAgo0aHb
Ta 1CTOpli TMOKYMNOK JO3BOJII€ CTBOPUTH IHAMBIAyaldbHI MPOMO3HUIII, IO
BIJIMOBIaIOTh came ixHIM moTpebaM. 3a maHumu jgociuimkenHs McKinsey &
Company, mepcoHani30BaHI MapKETWHTOBI KaMIlaHli MiABHUINYIOTh KOHBepCli Ha
20-30 % mopiBHAHO 3 TpamuiiiinuMu Meromamu [20]. Hampukman, xommaHis
Amazon, 3aBISKd IEPCOHAI30BAaHUM pEKOMEHJaliaM, 30epirae Ounbime 35%
CBOIX MPOAAXIB, IO € MOTY>KHUM MPHUKIAT0M €(EeKTUBHOTO BUKOPUCTAHHS I[HOTO
iHCTpyMeHTy [21].

BaxnuBum enemeHTOM Uil (hOpMYBaHHS JIOBIpU 10 OpEHAY Ta CTBOPEHHS
MO3UTHUBHOTO IMIJKY KOMIIaHIi € TaKoXX BIATYKH KJIEHTIB. 3a pe3yibTaTaMu
ormutyBanHs BrightLocal (2024), 79 % noxymniiiB nepen 3A1MCHEHHSIM MOKYIKH
NeperisgaoTh BIATYKH IHIIUX KOPUCTYBayiB, a 72 % TrOTOBI 3alIaTUTH OLIbIIE 32
TOBAap YW TOCIYTY, SKIIO KOMIIAHIS Ma€ BUCOKI OIIIHKA. AKTHUBHE 3ayuyeHHS
BIITYKIB JI03BOJISIE HE TUIbKM (OpMyBaTH pemnyTaiio OpeHay, aine i nae
MO>KJIMBICTh KOMITIaHIi OTPUMYBATH LIHHY IH(QOpMAaLil0 MPO CUJIbHI CTOPOHU Ta
HEJIOJIIKM TOBApPIB UM MOCIIYT, 10 JOTIOMAra€ B yJ0CKOHAJICHHI POmo3uilii [22].

Jlist Toro, mo0 3po3yMiTH, HACKUIbKU €()EKTUBHUMU € METOJIU 3aTy4YEHHS 1
yTPUMaHHS KJII€HTIB, HEOOXIJHO 3BEPHYTH yBary Ha iXHIO pe3yJbTaTUBHICTb.
OrmiHka TEpPCOHANI30BaHUX TPOMO3UIlIA Ta BUKOPUCTAHHS BIATYKIB KITIEHTIB
Oe3mocepeIHbO MOB'A3aHa 3 aHAII30M KIIFOUOBUX METPUK, TakuX sk ROI, konBepcii
Ta 3IYYEHICTh, K1 JO3BOJISIIOTH BUMIPSTH YCIIX CTpaTeriii 1 3poOMTH HEOOXITHI

KOPEKTHUBH.



Opniero 3 HaWBaxumBimux Metpuk € ROI (return on investment), ska
JI03BOJISIE BU3HAYUTH PeHTA0CTbHICTh 1HBecTUIlid B SMM. Hanpuknan, 3a nanuMu
HubSpot, kommnasii, 0 3acTOCOBYIOTH aHANITUKY s BuMiproBaHHs ROI y
COIIIAJIBHUX Mepekax, OTPpUMYyIOTh Ha 15 % Oinblne MOBEpHEHHS 1HBECTHIIIN
MOPIBHSHO 3 TUMH, XTO HE BUKOPHUCTOBYE I maHi [23].

[HIIMMY Ba)XIMBUMHU METPUKAMH € KOHBEpCii, TOOTO mepexis KOpUcTyBaya
BiJl B3a€EMO/Iii 3 KOHTEHTOM JO 3/1ACHEHHS MOKYIKH, Ta 3ay4eHICTh — MOKa3HUK
B3a€EMO/Iii 3 KOHTEHTOM, IO € 1HAUKATOpoM e(PeKTUBHOCTI KamnaHii. Hanpukman,
komnanis Starbucks 3a monmomororo peTenpHOro aHamizy 3aIy4eHOCT] Ta KOHBEepCiit
yepe3 CBOi MporpamMu JIOSJIBHOCTI 3MoOrja 30UIBIIMTH KIJIBKICTh MOBTOPHUX
nokynok Ha 25 % y 2023 pori, mo cTajJo pe3yJbTaToOM BHUCOKOIO piBHS
NEPCOHANII30BAaHUX MPOMNO3MULINA 1 aKTUBHOI B3a€MOJIT 3 KIIEHTAMU 4Yepe3 BIATYKU
Ta colliaJibHI Mepexi [24].

Takum unHOM, €(heKTUBHE BUKOPUCTAHHSA MMEPCOHATI30BAaHUX MPOIO3HUIIINA Ta
aKTUBHE 3aJly4Y€HHS BIATYKIB KIIIE€HTIB y MO€AHAHHI 3 aHAIITUKOIO 32 OCHOBHUMU
METpPUKaMH JO3BOJISIE KOMIAHISIM HE JIMIIE 3allydyaTd HOBUX KIIEHTIB, alie i
3HAYHO MIJBUILYBATH PIBEHb JOMJIBHOCTI 10 OpeHAy Ta 30UIbIIyBaTH 0OCSITU
IPOJIAXKIB.

AHal3 TEOPETHYHUX KOHUEMIN 10J0 BHKOpUCTaHHI SMM s
dbopMyBaHHS JIOSUIBHOCTI KJIIEHTIB Ta 30UIBIIEHHS MNPOAAXIB MiATBEPAUB
3HAUYIIICTh TMEPCOHAI3AIIl Ta aKTUBHOTO 3aJy4eHHS 4Yepe3 BIATYKUA KIIIEHTIB.
[IpakTryH1 KeiicH, y CBOIO Yepry, NpOAEMOHCTPYBaIN €()EKTUBHICTh LIMX IT1JIXO0/IIB
y peanbHuXx ymoBax. OJIHaK, psAJl acHeKTiB, TaKUX SIK aJamTailis CTpaTeriil mij
cnenugiky pI3HUX CETMEHTIB ayauTopii Ta eQEeKTUBHICTh I1HTEPAKTHBHUX
(dbopmariB Ha BCIX €Tanax NOKYMNOK, NOTPEOYIOTh MOJAIbIIOIO BUBUECHHS.

Bucnosxku ma nepcnekmueu nooanvuiux po3eiooK y oanomy Hanpami. Y
pamMKax JOCIHIKEHHsSI OyJI0 TIpOaHaIi30BaHO POJIb COIllaIbHUX Meaia MapKETHUHTY
(SMM) sk NOTY>KHOTO IHCTPYMEHTY JUisi (POPMYyBaHHS JOSJIBHOCTI KJIIEHTIB Ta
301IbIIeHHsT TpofakiB. SMM BHUSBHUBCS BaKJIUBUM €JIEMEHTOM Y CYYacHHX

MapKETUHTOBUX CTpATerisiX, M0 J03BOJIIE€ KOMIIAHISIM HaJaroJKyBaTh TICHUU



KOHTakKT 3 AayJauTOpi€l0, TMPOMOHYIOYM TMEPCOHANI30BaHI MPOMO3MIIi Ta
B3a€MOJIIOYM 4epe3 BIATyKH KiieHTIB. lle miaTBepauiocss depe3 TEOpeTUyHl
MOJIe/ Il Ta MpaKTU4YHI Kedcu, e SMM-akTUBHOCTI CHPHUSIIA MiABUIICHHIO PIBHS
JOAIBHOCTI Ta 3pOCTAaHHS JA0XO1B KOMIaHIi.

AHaJl3 NpaKTUYHUX KEWCIB MOKa3aB, 10 €(peKTUBHI IHCTPYMEHTH, TaKl SK
KOHTEHT-MapKETUHT, TapreToBaHa pekjiaMa Ta I1HTepakTUBHI (opmaTH, MarOTh
BUpIIIAbHE 3HAYEHHS Ui 3aimydyeHHs KiieHTiB. lle nmo3Bossie cTBOproBatu
3MICTOBHHH Ta JIIEBUM KOHTEHT, AKUU CIpusie POPMYBAHHIO MTO3UTUBHOTO JAOCBiAY
JUISL CTIO’KMBAYiB 1 30UIBIICHHIO IXHBOTO PIBHS 3aIy4€HOCTI. BaXXIMBUMHU TakoX €
peKoMeHAaIli IMoJ0 CTBOpeHHsI cTpaterii SMM, 10 BKJIIOYaIOTh MpPaBUIIbHE
BU3HAYECHHS IUJILOBOI ayAWTOpii, BUOIp ONTUMAJIbHUX KaHAJIB KOMYHIKAIii Ta
PO3pOOKY NETATHLHOTO KOHTCHT-TIJIAHY.

He3pakatoun Ha 3HauHy posib SMM, noganblii JOCHIKEHHS MOBHHHI
30CEpPEUTHUCS Ha yJIOCKOHAJIEHHI CTpaTeriil nmepcoHam3anii 1jis pi3HUX CETMEHTIB
KJIIEHTIB, @ TAKOXX Ha OUIbII TJIMOOKOMY aHaji3l €(pEeKTUBHOCTI 1HTEPAKTUBHUX
dbopmariB Ha BCIX eTanax B3aeMojii 3 ayautopieto. [IpogoBxkeHHs: poOOTH B IIbOMY
HaIpsiMi JI03BOJIUTh KOMIIaHISIM 1€ e(EeKTHBHIIIE 3acTocoByBaTh SMM s
JOCSITHEHHSI O13HEC-1TIeH Ta MiJIBUIIIEHHS KOHKYPEHTOCIIPOMOKHOCTI Ha PUHKY.

[lepciekTHBH MOAANBIINX AOCHIIKEHb MepeadayaloTh po3IJiA]l HOBHUX
TeHaeHUId y SMM, Takux SK BHUKOPUCTAHHS IUTYYHOTO I1HTENEKTY s
nepcoHaiizamii KOHTEHTY, a TaKO)XK BHBUCHHS BIUIMBY HOBUX COIIAJIBHUX Meia

aT$opM Ha MOBEIIHKY CIIOKMBAUIB Ta O13HEC-pe3yJIbTaTH KOMITaH1H.
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