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Cmammio npucesueno susHaueHnno ocobausocmetl suxopucmanns CRM-
cucmem ma wWmy4Ho20 IHMeNeKmy sIK Hanpamy yu@dposizayii 63aEmMo8iOHOCUH 3
KIIEHMAMU MENeKOMYHIKAYIUHO20 NIONPpUEMCMEA. 3 ’1C08aH0, w0 OiNbHICMb
MEeNeKOMYHIKAYIUHUX ~ NIONPUEMCIE  XApAKMepUu3yeEmvCsa  3A20CMPEHHAM
KOHKYDeHmHOi 60pombOu, wo 6u3Haiae HeoOXiOHICMb GU3HAYEHHS HANPAMIE
Gdopmysannuas 000amKOBUX KOHKYPDEHMHUX nepesaz, 30Kpemd, 3d pPaxyHOK
yugposizayii. OOHUM 3 KIHOUOBUX HANPAMIE yugposizayii npoyecie 83aemodii 3
KIEHmMamu meneKkoMyHiKayitiHoeco nionpuemcmea € eukopucmaunus CRM-
cucmem. Poszenanymo nowsmmsa ma munu CRM-cucmem y Oisnvnocmi
nionpuemcmea. Buznaueno, wo inmezpayisi mexHoi02it WmMy4H0o20 IHMeNeKmy y
CRM-cucmemy meneKoOMyHIKAYItiHO20 NIONPUEMCMBA CHPOMONCHA CYMMEBO
niosuwumu eeKmueHicms 1020 OIANLHOCMI, 30Kpema, y cghepi 63aemo0ii 3
KIIEHMamu, 3a paxyHoK nepcoHanizayii, asmomamusayii, auanizy OaHUX.
Pozenanymo nanpsmu  euxopucmanns  Al-mexunonocii 'y  CRM-cucmemasx,

BU3HAYEHO nepeesacu ma SUKJIUKU x 61/lp06a09fC’€HH}Z.

The article is devoted to the peculiarities of use of CRM-systems and
artificial intelligence as a direction of digitalization of relations with clients of a
telecommunication enterprise. It was found that the activities of
telecommunication enterprises are characterized by intensified competition,
which defines the necessity of identifying directions of additional competitive
advantages formation, particularly in the sphere of digitalization. The use of
CRM-systems is one of the key directions of digitalization of the processes of
interaction with clients of a telecommunication enterprise. It was established that
modern CRM-systems are capable of solving a wide range of tasks related to
business processes organization, fulfillment of logistics orders, acquisition of
information about goods and services, interaction with suppliers and
intermediaries, automation of marketing tasks, data collection, and more. The
essence and types of CRM-systems were considered. A brief description of
analytical, operational, and collaborative CRM-systems was provided. It was
determined that the integration of Al-technologies in the CRM-system of a
telecommunication enterprise is one of the most prominent ways to enhance its
functionality. Such integration can potentially lead to increased enterprise
efficiency, particularly in the sphere of interaction with clients through

personalization, automation, and big data analysis. The implementation of Al-



technologies in the CRM-system of a telecommunication enterprise can
significantly impact its efficiency by: optimizing the interaction with clients
through getting insights on consumers’ behavior, analyzing big data, increasing
the level of consumers’ satisfaction, optimizing time and expenses for interaction
with consumers, increasing sales, enhancing the consumers’ experience,
improving the processes of consumers segmentation, increasing the level of
clients loyalty and the profitability level. The main areas of Al-technologies
application in CRM-systems were considered, and the advantages and challenges

of the respective process were identified.

Knwuoei cnosa: e3zacmosionocunu 3 xiienmamu, yugposizayis, CRM-
cucmemu, wmyuHutl inmenexkm, Al, menexomyHixayitine nionpuemMcmaeo.
Keywords: relations with clients, digitalization, CRM-systems, artificial

intelligence, Al, telecommunication enterprise.

Ilocmanoeka npoodaemu y 3azanpHomy e6u2nadi ma il 36°A30K i3
8ANCIUBUMU HAYKOBUMU YU HpaKmuyHumu 3a60anuamu. OIHUM 3 KIFOUOBUX
rJI00abHUX TPEHAIB Cy4acCHOCTI, 1110 BU3HAYA€ YMOBU (DYHKIIIOHYBaHHS Cy0 €KTIB
rocrojiaproBanHs, € nudporizaiis. [{udposizamis oxomiroe yci chepu CycrniibHO-
€KOHOMIYHOTO JKHUTTS, BIUIMBAIOYM HA CTaH Ta PIBEHb KOHKYPEHIIl, OpraHi3aiiio
O13HeC-TpoleciB, OCOOIUBOCTI  AISUIBHOCTI  MIANPUEMCTB.  BrpoBamkeHHs
UG POBUX TEXHOJOTIN y MPaKTUKY Cy0’ €KTa TOCIOJApIOBAaHHS CIIPOMOXKHE JaTh
MOTYXXHUW TOIITOBX 70 PO3BUTKY, 3abe3nedyntel (HOpMyBaHHS KOHKYPEHTHHX
nepeBar, ONTUMI3yBaTH BUTPATH Ta MiABUIIATU PiBEHb €()EKTUBHOCTI JiSIIBHOCTI
3arajiom.

Y cbhepi mapkermHry mnudpoBi TEXHOJOTIi 3a0e3medyroTh e(HEeKTUBHY
B3a€EMOJII0 31 CIOXHMBa4aMM, CIPOIIYIOUW, MPHUIIBUIIIYIOYM KOMYHIKAI[IO Ta
MOKPAIIYIOUM KIIEHTCHKUNA JOCBiA. 3 OIMsAAy Ha 3a3Hau€HE, BIPOBAHKECHHS
M(PPOBUX TEXHOJOTIM B CHUCTEMY MEHEIKMEHTY MiANPUEMCTBA B IIJIOMYy Ta
NPOIECH  YIPABIiHHS B3a€EMOJIEI0 31 CIOXHBA4YaMH 30KpeMa BHUCTYIIa€
aKTyanbHUM 3aBAaHHsM. (OcoOJMBOro 3HAUEHHS TaKe 3aBJaHHA HaOyBae y

KOHTEKCTI JISUTbHOCTI TEJIEKOMYHIKAIIMHUX IMANPUEMCTB, CIEKTP MOCIYT SKHX



BKJIIOUYAE Tepenady Ta oOpoOKy iHQopMarllii 3a JONOMOro0 TeIeKOMYHIKAIliHHIX
Mepexx. Crnenmdika TEIEKOMYHIKAIIMHUX TOCIYTr BHU3HAYa€  OCOOJMBOCTI
dbopMyBaHHS ~ KJIIEHTCHKOTO  KaliTally TakKuX  MANPUEMCTB.  30KpeMa,
TEJIEKOMYHIKallliHI MiATpUEMCTBA MpaIiooTh sk y B2B, tak 1 y B2C cekropi, sik
MpaBWJIO, MalTh 3HAYHY KIJIBKICTh KIIIEHTIB, 110 BH3HAYa€ HEOOXITHICTh
e(eKTUBHOI OopraHizaliii B3aeMo/Iii 31 ClIO)KMBavyaMH.

OpuuM 3 e(eKTUBHUX MapKETHHTOBUX IHCTPYMEHTIB LU(poBi3alii, 110
3a0e3MeuyoTh Oprasizaiito B3aemomii 31 croxuBadamu, € CRM-cuctemu. Posb
CRM-cucrem y IisapHOCTI Cy0’ €KTIB TOCHOJAPIOBAaHHS 3pOCTa€ MapajeibHO 3 iX
NOJaNbIUM  pO3BUTKOM. Skmio panime CRM-cucteMu BHUKOHYBAJIW —JIHIIE
dbyHKIII0 opraHizaiii iHpopMarllii Ipo KIEHTIB, TO Cy4acHI MPOTrpamMHi PIIICHHS
30aTHI 3a0e3meuyBaTH UIMPOKWN CHOEKTp (QYHKUIM — Big 300py HdaHuUX [0
OOTpYHTYBaHHS ~ MApKETHHIOBUX  pIllIeHb Ta  IUIAaHYBaHHS  JiSTIBHOCTI
nianpueMctBa. [1ITyqHuit 1HTENEKT, y CBOIO YEPry, BIIKPUBAE HOBI MOXJIMBOCTI B
oprasizaiii MapKeTHHIOBO1 AISUIBHOCTI 3arajioM Ta y cdepi yaockonaneHHs CRM-
cucteM 30KkpeMa. Bukopucranus mrtyuHoro iHtenekty (artificial intelligence, Al)
st 3a0e3nedeHHs] €(EeKTUBHOT B3aeMOJii 31 CHOXXKWBAadYaMU ITANPUEMCTBA
MOTEHIIMHO 37aTHE CYTTEBO IMIJABUIIUTH €(PEKTUBHICTH BIJMOBIIHOTO MPOIIECY.
Buime3aznauene OOyMOBIIOE — aKTyaJbHICTh Ta JIOLUIBHICTh  BU3HAYEHHS
0COOIMBOCTEHN BIPOBAKEHHA MUPPOBUX TeXHOJOTIH, 30kpema CRM-cuctem Ta
HITYYHOT'O 1HTEJIEKTY, Y MPOILIECH B3a€MO/IIi 31 CIIOKMBAYaMHU TEJIIEKOMYHIKaIlIHHUX
H1ATPUEMCTB.

Ananiz ocmannix oocnioxycens i nyonikayin. CTpiMKUI TeMn HUPpOBi3alii
yCIX acIeKTIB COI1aJIbHO-eKOHOMIYHUX BIJIHOCHH, 30KpeMa, y cepi 3abe3reueHHs
e(eKTHBHOTO YMPABIIIHHS B3a€EMOJIEIO 3 KITIEHTaMH, 0OYMOBHB BaroMuii HAyKOBUH
iHTepec 70 3a3Ha4eHOi chepH AOCTIKEHb. 3a pe3yIbTaTaMH aHali3y MOIIYKOBOTO
3amuTy B MeXax 0a3u JaHuxX Scopus, IO IepeadadaB OJHOYACHY HAsSBHICTH
abpesiatyp CRM Tta Al y Ha3Bi, a”HoTalii 4u KIOYOBUX CIOBaX CTaTeH, mepiia
noAiOHa myOdikaltist Oyna iHaekcoBana y 2001 p., BogHOUac, TpeH A0 CYTTEBOTO

3pOCTaHHs KUTBKOCTI JOCHIKEHb 4iTKO BUAsierbes 3 2019 p. Tak, y 2019 p. 6yno



npoiHAeKcoBaHo 12 BiamoBigHMX myOuikamiil, a y 2024 p. — Bxe 90 myOmikamiii
[1]. 3pocTaHHs KUIBKOCTI HayKOBUX IyOJIKallli, NPUCBAYCHUX MNUTAHHIM
BukopuctanHd CRM Ta INITy4HOTO IHTENEKTy, € 0e33amepeyHuM CBIAUYCHHSIM
BKJIMBOCTI Ta aKTyaJIbHOCTI 3a3HA4Y€HOI c(hepr JOCIIHKEHb.

3okpema, K. K. Alnofeli, S. Akter ta V. Yanamandram kateropusyrTh
noaaTkoBl MOXIMBOCTI CRM-cucteMm, 1m0 GopMyrOThCS 3a paxyHOK iHTerparii Al-
pimens [2]. J. R. Saura, D. Ribeiro-Soriano ta D. Palacios-Marqués po3rasigators
ocobmmBocTi B2B-mapkeTtunry 3 Bukopuctanaim CRM-cuctem, 1o 6a3yroThes Ha
BukopuctanHi Al-texnomnoriii [3]. Hocmimkenns J. W. Yoo, J. Park ta H. Park
chokycoBani Ha BuBYeHHI BmIMBYy CRM-cucrem 3 iHTerpoBanum Al Ha
KOHKYpEHTHI  TepeBaru  miampueMcTBa. HaykoBIli  BHAUILIIOTH  KJIFOUYOBI
XapaKTEPUCTUKNA TaKUX CHUCTEM 1 BHU3HAYAIOTh iX BIUIMB Ha €(EKTUBHICTH
JisTbHOCT1 mianpueMcTB [4]. OcobiuBOCTI BUKOpucTaHHs Al-4aTOOTIB y cucTemi
YIOPABIIHHS B3a€EMOBIIHOCMHAMM 3 KIIIEHTAMM JIOCHIIP)KEHO KOJEKTHBOM aBTOPIB
Ha youmi 3 C. Khneyzer [5]. Bueni Bu3Ha4aroTh KJIIOUOBI MEpeBaru Ta aHali3yIOTh
BUKIIMKH, TTOB’5I3aH1 13 BIPOBA/PKCHHSM IITYYHOTO 1HTEIEKTY Y CUCTEMY B3a€EMO/Ii1
3 KJIIEHTaMH M1 APHUEMCTBA.

Bukopucranus CRM-cuctem 3  BopoBajpkeHUMH — Al-pillieHHAMH Y
JISJTBHOCT1 TE€JIEKOMYHIKAIIMHUX MIAMPUEMCTB pO3risiHyTo y poboti W. Sardjono,
A. Cholidin ta Johan [6]. HaykoBui Bu3Ha4atoTh KJIFOUOBI HAMPSIMHU 3aCTOCYBaHHS
Al-TexHONOT1A Yy B3aEMOBIJHOCHMHAX 3 KIIEHTAaMU  TEJICKOMYHIKAIIMHUX
HiANPUEMCTB Ta aHaAMI3YyI0Th 0cobmuBocTi onaHiel 3 CRM-mnardopm (Salesforce).
Oco6muBocti immiaemenTanii Al y CRM-cucremMn Ha OCHOBI CHCTEMaTHYHOTO
616momeTpuuHoro ananizy gociipkye C. Ledro [7]. bibmiomeTpuuHuii aHam3 ajs
BU3HAUEHHS KIIIOYOBUX acCHEKTIB HAyKOBOTO 1HTEpecy y BH3HAuUeHId cdepi
BUKOPHUCTOBYIOTh Takok D. Ozay, M. Jahanbakth ta S. Wang, sxi 3’sicyBanu, 110
HalJacTile AOCHTIDKEHHS CTOCYIOTHCS TOKPAIICHHS KIIEHTCHKOTO JIOCBIfY,
IPOrHOCTUYHOTO aHaiizy, BopoBamkeHHs CRM Ha ocHoBi Al-TexHonoriii Ta
nudpoBoi Tpanchopmarii Oi3Hecy, iHTerpamii Al-texnonorii 'y CRM [8].

Konextus aBtopiB mia kepiBHuuTBOM S. Chatterjee, Bim3Hauatouun ponb CRM-



CHUCTEM 3arajoM Ta TaKuX, II0 BUKOPUCTOBYIOTH Al-TexHosmorii 30kpema, B
Cy4yaCHHX yMOBaX, aHalli3y€ 0COOJUBOCTI MOBEAIHKM BHYTPIIIHIX KOPUCTYBaviB Y
mpoI1ieci IMIUIeMEeHTAIlll BIMOBIIHUX PIIIeHb [9].

He3Bakatoun Ha BaromMuii HayKOBUH BHECOK 10 cCQepu TOCTIIKEHHS
nudposizaiii B3a€MOBIIHOCMH 3 KIIE€HTaMH, CKJIQJHICTh Ta BaXIUBICTh
OKPECJICHOT0 KOJla MUTaHb OOYMOBIIOIOTH JOLIJIBHICTh MOAANBUINX HAYKOBHX
MONIYKiB. 30KpeMa, HEBUPINMICHAMH 3aJIMIIAIOTHCS TMHTAHHS, IIOB’s3aHI 13
y3arajJjbHeHHSIM TEOPETUKO-METOAMYHMX 3acaja BrpoBajkeHHs CRM-cucrtem Ta
HITYYHOTO 1HTEJEKTY y AISUIbHICTh TEJICKOMYHIKALIMHUX MIANPUEMCTB, a TaKOXK
BHU3HAYEHHSM CYIyTHIX [[bOMY MpPOLECY BUKIHKIB. JIMCKYCIHHICTh Ta HEIOCTaTHE
BUCBITJICHHSI 3a3HAYEHUX MUTaHb 0OYMOBIIOIOTh HASIBHICTh MEPENOH Ha IUIAXY 10
3a0€3MEeUYeHHs]  JIIEBOTO  YIPABIIHHS  B3a€EMOBITHOCMHAMH 3  KIIEHTaMHU
TEJIEKOMYHIKAIIMHUX MIANPUEMCTB, BIATaK — TOTIPIIYIOTh TEPCIEKTUBU 1X
e(ekTUBHOTO (YHKIIIOHYBAaHHS Ta PO3BUTKY. HasBHICTH BIAMOBIIHOT MpOrajuHU
00yMOBJIIO€ aKTYaJbHICTh Ta JAOUUIBHICTD MOJAJBIINX JTOCTIPKEHb Y BH3HAUYEHIN
cepi, 110 3HAUIILIO CBOE B1IOOpaKEHHS Y METI Ta 3aBJIaHHSX III€1 CTATTI.

Dopmynioeanna uineii cmammi (nocmanogka 3aedanns). Meta crtaTTi
NOJIATa€ B Yy3arajllbHEHHI TEOPETUKO-METOAMYHMX 3acajl BIpoBamkeHHs CRM-
CHUCTEM Ta IITYYHOTO IHTEJICKTY Y JISUIbHICTh TE€JIEKOMYHIKAIIIMHUX TIPUEMCTB,
a TakoXX BH3HAUEHHI CYNyTHIX [bOMY TIpolecy BUKIUKIB. JlocsrHeHHs
MOCTAaBJICHOI METH JOCIHIJKEHHS Mependadano: BU3HAYEHHS POJII YIpaBIiHHSA
B3a€EMOJIEI0 3 KIIEHTAMHU Yy JAISUIBHOCTI TENEKOMYHIKAIIMHUX MiAIPUEMCTB;
BU3HAuUEHHS cyTi Ta Tunosorizamito CRM-cuctem; ineHTH}IKaLIIO HaNpsSMiB
3aCTOCYyBaHHS Al-TexXHOJIOTI y cHUCTeMl B3aeMOJii 3 KIIEHTaMHu; 3’ sICyBaHHS
KJIIOYOBHX BUKIIMKIB, CYIYTHIX IPOIECy BIpoBamkeHHs Al-TexHomoriit y npouecu
B3a€MO/IiT TeJIEKOMYHIKAIIIHOTO MIAMPHUEMCTBA 3 KIIIEHTAMHU.

Buknao ocnoenozo mamepiany oociioxyncenns. B ymoBax riobanmizaiii Ta
INPUCKOPEHHS TEMIIIB PO3BUTKY CYCHUIbHO-€KOHOMIYHUX BITHOCHH 3a0€3MEeUeHHs
3B’SI3Ky BHUCTYMA€ OJHUM 3 KPUTUYHO BAXJIMBUX AaCMHEKTIB, IO BHU3HAYa€

HEOOX1HICTh 3a0e3meueHHs] €(PEeKTUBHOCTI IAJIBHOCTI TEIECKOMYHIKAI[lHHUX



nianpuemMctB. Cdepa TerneKkoMyHIKaliil € CcHoenugpidyHOI0 Ta TEBHUM YHUHOM
KOHTPaBEPCIHOI0, 1110 0O0YMOBJIEHO BaXKJIMBICTIO MOCIHYT 13 mepenadi iHpopmarii
Ta 3a0e3meueHHs 3B 513Ky 3 OJIHOrO0 OOKy, Ta BHUCOKHMM pPIBHEM KOHKYpEHIIi Ha
1HIIOTO.

BIJIMIOBITHOMY PHWHKY — 3 JlocmipkeHHsT IIOKA3HHUKIB  JISUIBHOCTI

TEeJEKOMYHIKAIIMHUX mianpueMctB (Tabm. 1) cBiguath IIpo HasIBHICTh
HEOJHO3HAYHUX TEHJACHIIN y maHii cdepil. 30kpeMa, CIOCTEPITaeThCsl 3pOCTaHHS
o0csriB peamzoBanux mnochayr (Ha 40,9 %) ta dncroro mpubyTkKy (Ha 69 %) y
2023 p. mopiBasHO 3 2019 p. BogHouac, 3MEHIIEHHS KUIBKOCTI JIHOYMX
nianpuemcTB (Ha 20 %) Ta 3HWKEHHS YaCTKU MPUOYTKOBUX MiANpUeMCTB (Ha 3,8

BIJICOTKOBUX IYHKTH) TIPOTATOM aHAJTI30BaHOTO TEPIoMy CBiAYaTh TIPO
3aroCTpeHHs] KOHKYPEHTHOI OOpOThOM Ta KPU30BUX SIBHII, IO OOYMOBIIOIOTH
BUX1J 3 pUHKY CY0’ €KTIB rOCTIOJJapIOBaHHS 3 HIDKYUM PIBHEM €()EKTUBHOCTI.

Taka curyalis BU3HA4Ya€ HEOOXIAHICTh TMOIIYKY HANPsAMIB TOCHJICHHS
KOHKYPEHTHUX TIepeBar TeIeKOMYHIKAIlHHuX mignpueMctB. OMHUM 3 TaKuX
HAIpsIMIB € YJIOCKOHAJCHHS B3a€EMOIi 3 KIIEHTaMH 3 METOK 3a0e3medeHHs iX
JIOSUTBHOCTI, 30UIBIIICHHS KJIIEHTCHKOTO KaIliTaly.

Taboauusa 1. luHaMika NOKa3HUKIB MiAJILHOCTI MiANMPUEMCTB

TeJEKOMYHIKALINHOI ramysi

Bigxujaenus
Poxu 2023 p. no
IHoka3zHuku 2019 p.
2019 [ 2020 | 2021 | 2022 | 2023 +/- %
KumbkicTs UOTX | 506 | 2008 | 1957 | 1518 | 1604 | -402,0 | -20,0
mANnpUueEMCTB, OA.
OOeAr peamisoBasmX | ¢ 90, ¢ | 756360 | 85765,5 | 87528,6 | 95815,1 | 27832,5 | 40,9
IIOCIYT, MIIH I'PH
HucTuit npHOYTOK, | 11960 0 | 122824 | 19898,9 | 10617,5 | 20221,1 | 8253,1 | 69,0
MJIH TPH
Yactka
HUIIPHEMETE, THO |+ 74 1 74,9 75,3 72,4 74,3 3.8 X
OTpHUMaJIN
npuOyTOK, %

Licepeno: cghopmosano aemopom 3a oanumu epocagHoi cayircou cmamucmuxuy

Yrpainu [10].
Taka curyaniss BU3HA4Ya€ HEOOXIAHICTh TMOIIYKY HaNPsAMIB TOCHJICHHS

KOHKYPEHTHUX TIepeBar TeJNeKOMYHIKaIlliHuX mianpueMctB. OIHUM 3 TaKHUX



HAIpsIMIB € YJIOCKOHAJCHHS B3a€EMOIi 3 KIIEHTAaMH 3 METOK0 3a0e3medeHHs iX
JIOSUTBHOCTI, 301TIBITICHHS KJII€EHTCHKOTO KaIiTamy.

VYnpasmiaas ~ B3aemojiero 3 nokymsMu - (Customer  Relationship
Management, CRM) — 1me crTpaTeriuHuMid miaxig 70 Opradizamii JisUTbHOCTI
MIMPUEMCTBA, 0 0a3yeThCs Ha 300p1 Ta BUKOPUCTAHHI JaHUX IPO KIIIEHTIB 3
MeTow 3a0e3nedyeHHs edekTuBHOI komyHikaili 3 HuMu. CRM chnpsmoBaHe Ha
MONIYK 1 3alydeHHs] HOBUX CIIOKMBAYiB, a TaKOX 3a0€3MedeHHs JIOsUTbHOCTI
icHyrounx [7, c. 1153]. OgHuM 3 nepcrneKTUBHUX HanpsaMiB ynockoHaneHHss CRM
€ floro uQpoBizallis MIJITXOM BIPOBAIKEHHS BIAMOBITHUX MPOTPAMHUX PIIIEHD Y
TISUTBHICTh MIANpPUEMCTBA, TOOTO BHKopucTaHHs CRM-cuctem. Bukopucranus
UPpoBUX TEXHOJOTIM y cdepl MApKETUHIOBOI JISJIBHOCTI Ta KOMYHIKaIii 3
KJIIEHTAMH CIPOMOXHE 3a0€3MeUYUTH psi BaroMuX IepeBar, 30KpeMa BHCOKHUMN
pIBEHBb TMepcoHai3aIli MOCIyr, OMEPaTHBHICTH OOPOOKM 3aIlUTIB CIIOKHBAYiB,
MOKpAIlEHHs] ~ aHAJITAKW  JaHWUX, MIJBUINCHHS  PiBHSI  OOIPyHTOBAHOCTI
ynpaiiHchkux pimenb. Ha cborogni CRM-cucremu y Tiit un iHIIiH KoH)iryparii
BUKOPHUCTOBYIOTHCSI TIEPEBAKHOIO OUIBIIICTIO MIANPUEMCTB, 110 OOYMOBJIEHO iX
pouiro 'y  3a0e3medyeHHI  €(QEeKTUBHOCTI  (YHKI[IOHYBaHHS  CyO €KTIB
roCIoJaproBaHHs.

Bukopucranuss CRM-cucteMm y  JIISUIBHOCTI  TEJIEKOMYHIKAIIMHUX
HiANPUEMCTB HaOyBae OCOOJMBOrO 3HAYEHHS, M0 OOYMOBJIEHO cHenu(iKo
PUHKY BIJAMOBIIHMX TMOCHYT. 30Kpema, 10 KIYoBUX (AKTOpPIB PUHKY
KOMYHIKAIIHHUX TOCTYT CJi/ BiTHECTH BUCOKUN PIBEHb AMHAMIYHOCTI, MaCOBICTb
KIEHTChKOI 0a3u (0COOMMBO y MPOBIOHUX ONEpaTOpiB), Baromy IUITMHHICTD,
00yMOBJIEHY >KOPCTKOIO KOHKYPEHIIIEIO, 3pOCTal0Uy YacTKy OHJIaH-IpOAaxiB Ta
cepBicHorO oOcmyroByBanHs [11, c. 181].

OcrtanniMu  pokamu  BukopuctanHss CRM-cuctem y  AisUIbHOCTI
MIMPUEMCTB, 30KpeMa, TEJICKOMYHIKAIIHHUX, CYTTEBO €BOJIOIIOHYBAJIO. SIKIIO
panime CRM-cucreMu BUKOPHCTOBYBAIWCA JIHINE JJIg CUCTeMaTH3alii Ta
30epiranHs i1H¢opmallli Mpo KIIEHTIB, TO Ha ChOTOJAHI BOHM MAalOTh IIUPOKHUM

CIEKTp 3aCTOCYBaHHSI y CHUCTeMi Oi3Hec-MeHeKMeHTy. 3okpema, CRM-cucremu



3aCTOCOBYIOTHCS JJISI OpraHi3arlii MmpoIeciB, BUKOHAHHS JOTICTUYHUX 3aMOBIICHb,
oJiepkaHHs 1H(pOPMAIii TPO MPOAYKTH Ta MOCITYTH, B3AEMO/IIT 3 MOCTaYaIbHIKAMU
Ta TMOCEpeIHUKAMH, aBTOMATHU3allii MapKETHHTOBUX 3aBlaHb, 300py AaHuX [3,
c. 161].

Bonnouac, neppunnuii poxkyc CRM-cuctemu 30epiraeTbes 1 JOHUHI, aJKe
OCHOBHOIO METOI0 BIJIMOBIIHOTO MPOTPaMHOTO PpIIIEHHS € 3a0e3MeyeHHs
epexTuBHOT B3aemonli 31 cnoxkuBayamu. Jlieea CRM-cucrema 3abesmnedye
npuBabJIeHHs, YTPUMaHHs KJIIE€HTIB Ta PO3BUTOK €()EKTHBHUX B3a€EMOBITHOCUH 3
HUMU, MIABUIICHHS JIOSUTBHOCTI CIIOKMBAdYiB Ta 3POCTAHHS MPUOYTKOBOCTI [9,
c. 1302].

VY HaykoBii miTepaTypl BUIUISIOTH HACTYIMHI HaWOUIbII TOIIUPEH] THUIIU
CRM-cucrem:

— a”amiTH4YHa — 3abesneudye 1MeHTU(IKAIIIO TOTEHIINHUX KIIEHTIB Ta
J1B, aHaM3 KIIEHTCHKOTO JOCBIY, BU3HAUYCHHS HaUMPUOYTKOBIIIUX CErMEHTIB
CHOKMBayiB, aBTOMAaTH3allll0 KOMYHIKAI[IHHUX TpoIeciB, 30ip TeHEepOBaHUX
KOpHCTyBa4aMH KOHTEHTY Ta JIaHWUX TOIIIO;

— omepailiiiHa — 3AiHCHIOE 1HTerpaiiio iHdopmallli Ta aBTOMAaTH3AIIIO
IPOIECIB, B3a€MO/II0 3 THIIMMHU MiACUCTEMaMH OpTaHi3allii, MATPUMKY OCHOBHHX
Oi3Hec-TIpolIeciB, aBTOMATH3AIlIID MpoJaxiB, 30ip i1HQoOpMaIllii TPO KIIEHTIB,
MJIaHYBAHHS MApPKETHUHTOBOI JISUIBHOCTI Ta YIpaBJiHHSI KOHQIIKTaMH (CKapramm)
TOIIIO;

— komnabopariitHa (collaborative) — copsiMoBaHa Ha  IHTErparlito
KOMYHIKAIIMHUX PECypCiB, BU3HAYCHHS CIIOKMBUMX ITOBEAIHKOBUX TMaTEPHIB,
o0’enHaHHs 1HQOpPMALIMHUX JDKEpeNn M YCiX MiAPO3JUTB, BCTAaHOBJICHHS
JIBOCTOPOHHIX 3B’s3KiB [3, ¢. 162-163].

BapTto 3ayBaxkuTh, 1110 Cy4acHi MpOrpaMHi pillieHHs MOXYTb MaTH PUCH BCIiX
Tpbox TumiB. [Ipumipom, taki cuctemu sk Hubspot CRM, Salesforce Tta Zoho
CRM wmatoTh MOTYXHI BOYJOBaHI aHAMITHYHI MOJYJ, 3a0e3MeuyroTh
aBTOMATH3alll0 Ol3HEC-MPOIECIiB Ta IHTErpalil0 3 IHIIUMH cucTemMamu /

miaTGopMamH.



KitouoBi komnonentn CRM-cucteM, sK TpaBWiio, BKIFOYAIOTh HACTYIHI
moayni: CSS (customer service & support) — cucTeMa MIATPUMKH CIOKUBAYiB;
SFA (sales force automation) — aBTOMaTH3allisl MPOIECIB B3aEMOAIi 3
nocepenHukamMu Ta areHtamu; MA (marketing automation) — aBTOMaTH3aIlis
MapKeTHHTOBUX O13Hec-mporieciB [12].

EdextuBHicth Ta mnpoaykTuBHICTh CRM-cucTeMu 3ajiexarh BiJ TPhOX
KITFOUOBUX KOMIIOHEHTIB: TEXHOJIOT1i, IPOIIECIB Ta JIFOJCHKUX pecypciB [3, c. 162].
Binrak, mnpiopuTeTHI HamnpsMU yAOCKOHAJICHHS B3aeMOJIi 3  KJIIE€HTaMH
TEJICKOMYHIKAIIIMHOTO MiAMPUEMCTBA OXOIUTIOIOTh TMOKPAIEHHS 3a3HAYeHUX
KOMITOHEHTIB.

BBaxaemo, 1110 OJTHUM 3 HaWOULIbII MEPCHEKTUBHUX HAIPSMIB Y CYy4aCHUX
yMOBaX € BUKOPUCTAHHS TEXHOJOTIH MTy4HOTO iHTEeNekTy (Al), ski cTpiMko
PO3BUBAIOTHCS Ta OXOIUTIOIOTh Bce Ouiblie cdep CyCnuIbHO-€KOHOMIYHUX
BIJTHOCHH.

Al — 1e TeXHONOriYHMN NPOAYKT, IO 0a3zyeTbcs Ha BUKOPHCTAHHI
aJITOPUTMIB, Ta BUKOPUCTOBYE BXiJHI JAaH1 Juisi (JOpMYyBaHHS BIAMOBITHUX PIIICHB
[13]. Bukopucranus Al cnipomoxkHe ctatu ¢iaarmaHoM HU(POBUX MEPETBOPEHD
Oi3HeCcy, 110, y CBOIO 4Yepry, MOTEHIINWHO 3/aTHI 3a0€3MEeUUTH OINTHUMI3AIiI0
dbyHkIionyBaHHS TmianpueMcTBa. Ha cboromni piBeHb po3BuTKy Al Hamae
MOJKJIMBICTh TpaHCc(opMyBaTh O13HEC-CTPATETiI0 Ta MPOCYBATU TOBAPHU 1 MOCIYTH
HE JIMIIIE Ha JOKaJbHOMY, a i Ha MibkKHapogHoMY puHKY [13]. Bukopucrtansns x Al-
texHonoriit y CRM-cucremi cnipusie nepcoHami3zaii Ta MOKpaIIeHHIO B3aEMOIT 3
KIIieHTamu [8].

Ha nymky xkonexktuBy aBtopiB mijg kepiBHunTBoM K. K. Alnofel,
BrpoBakeHHsT Al-texnonorii 'y CRM-cucremu ¢opMye psin  A0JaTKOBUX
MOXJIMBOCTEM, K1 HAYKOBI[l CHCTEMAaTU3yBaJId Y TPU BUMIPU Ta BICIM ITiIBUMIPIB:

l. YrpaBiniHHA JaHUMU: BJIACHE YMPABIIHHS JAHUMH, aHANi3 [aHUX,
NPUBATHICTH Ta Oe3MeKa.

2. MynpTuKaHanbHa IHTETpallis: MOCIIOBHICTh KOHTEHTY, MOCIIJIOBHICTh

IPOLIECIB.



3. CepBicHI TPOMO3MILi: MEepPCOHATI3AIlSA, aBTOMATH3AIlisl, 3HAYYIIICTH 1
HOBM3Ha [2].

BignoBigHi MoxiuBocTi (GOpMYIOTh ornepaiiiiai xapaktepuctuku CRM-
CHUCTEM, IO BIUIMBAIOTh HA BUKOPUCTAHHS 1X U1 3a0€3MeUeHHs B3a€EMOIIi 3
kmieHTamu. KirodoBi xapaktepuctuku CRM-cucrem 3  iHTerpoBanumu  Al-
pIILICHHSIMHU y HAYKOBIH JIITEpaTypi MPEACTaBIICHI Y BUTJISAII YOTUPHOX IpyIl [4]:

1. 3aranpHi XapakTepucTuku. Jlo AaHOl Tpynu BIAHOCATHCS 3a0e3MeueHHs
NPUMHATTA PIlIEHP HAa OCHOBI aHaNi3y JaHWX, CIOKUBUYO-IIEHTPOBaHA
NepCOHaI3aIlis, 3pyYHU ISl KOpUCTyBada iHTepdeiic, aBToMaTu3allis 3aBaaHb.

2. MapKeTHHTOB1 XapaKTePUCTUKHN BKJIIOYAIOTh T€HEPYBaHHS KPEATHBHOTO
KOHTEHTY, MATPUMKY 0araTOMOBHOCTI KOHTCHTY, MyJIbTUKaHAILHUN MapKETHHT.

3. 30yTOB1 XapaKTepUCTUKN OXOILTIOIOTh KOHBEPCIIO JiIB 1 MPOTHO3YBaHHS
MIPOJIAXKIB.

4. XapaKTepUCTUKHA 0OCIyTrOBYBaHHS / MATPUMKHA — MOHITOPUHT 3BEPHEHb /
CKapr CIIOKMBAayiB, MATPUMKA B peaIbHOMY 4aci, OMHIKaHaJIbHA MIATPUMKA.

Inkopriopamis~ Al-pimesr 'y CRM-cucteMy — TelIeKOMYHIKAI[IHHOTO
HiANPUEMCTBA 3/1aTHA CYTTE€BO BIUIMHYTH Ha €(EKTHUBHICTh MOr0 MIsIIBHOCTI 3a
paxyHOK:

— ONTUMI3alll TPOIECIB B3aEMOJMII 3 KJIIEHTAMH IIUISIXOM OTPUMAaHHS
1HCANTIB IOJI0 CIIOKUBYOI MOBEIIHKU, (POPMYBaHHS B3a€EMOBUT1IHUX BITHOCHUH Ha
11 OCHOBI Ta 3a0e3ne4YeHHs MOIHPOPMOBAHOCTI YIIPABIIHCHKUX PillIeHb [2];

— aHaJI3y BEJMKUX JaHUX, [0 YMOJIUBIIOE aBTOMATH3AIlI0 TPOIIECIB,
CErMEHTALll0 CIIO’KUBAYIB Ta MEPCOHAI3AIII0 KOMYHIKAIHUX Mpo1ieciB [4];

— 3pOCTaHHS PiBHS 33/I0BOJICHOCTI CIIOKUBAYIB;

— omTHMI3aIli BUTPAT Ta Yacy Ha 3a0e3nmedeHHs] B3a€MOIIT 31 CIIOKUBaYaMu
NUISTXOM aBTOMATH3aIlil PYTUHHUX 3aBAaHb, 10 TpPU3BEAE OO0 IiABUIICHHS
MPOJYKTUBHOCTI Mpalll CIiBPOOITHUKIB Ta €PEKTUBHOCTI AiSJILHOCTI MiAMPUEMCTBA
B 11isI0MYy [5];

— 3pOCTaHHS MPOJAXKIB BHACIIOK IOKPAIIEHHS KIIEHTCHKOTO JOCBIY,

3aJI0BOJICHHS Ta BJIOCKOHAJICHHS CepBICY MIATPUMKH [5];



— YIIOCKOHAJICHHS TIPOIIECIB CETMEHTAIlli CI0XKWBayiB, SK HACIIJOK —
pexiaMHuX Kamradii [ 14, c. 114];

— MIJABUIICHHS PIBHS JIOSUIBHOCTI KIIIEHTIB Ta 3POCTaHHS IMOKA3HHUKA iX
yTpuMaHHS (retention rate);

— 3pOCTaHHS PiBHS MPUOYTKOBOCTI 32 PaXyHOK PO3LIUPEHHS MOKIUBOCTEH
I[IHOYTBOPEHHS Yepe3 MO3UIIOHYBAHHS CEPBICY K MPEMiaIbHOTO.

Takum uywmHOM, BUKOpucTaHHS Al-TexHoyOriii y mporeci B3aemMomii 3
KJIIEHTaMU, 30KpeMa, iHTerpaiisa ix y CRM-cucremy, 31atHe 3a6€31eunT CyTTEBI
nepeBary AJis TeJIeKOMYHIKAIHHUX MiAITPUEMCTB.

OcHOBHUMH HanpsiMamu BUKOPUCTAHHSA Al-texHomorii y
B3a€MOBIIHOCHHAX 3 KJIIEHTAMH TEJICKOMYHIKAIIMHOTO MIAIPUEMCTBA € HACTYIIHI:

— BIpTyaJbHUH TOMIYHUK — YMOXJIMBIIOE 3a0€3MeueHHsI MIATPUMKH
KIIE€HTIB 24 / 7, sSIK mpaBWjI0, 1HTErPOBaHUN y PI3HI KOMYHIKalIHI maTdopMu
(WhatsApp, Telegram, MmoO611bH1 3aCTOCYHKH, BeOcaiTu Toiio) [6]. Bukopuctanus
BIPTYaJbHOTO TOMIYHMKA HAJa€ MOXJIMUBICTh KOHCYJIbTYBAaTH [IIOYUX Ta
NOTEHIIHHUX CIIOKMBAUIB, pearyBaTh Ha CKapru, 3a0e3nedyBaTH ONEpaTUBHICTb
BUPIIICHHS 3HAYHOI KUIBKOCTI 3BEPHEHb KIIE€HTIB. BipTyanbHHII MOMIYHHUK
CIIPOMOYKHUM BUPILIYBAaTH CKJIaJHI 3aBJIaHHA 32 paxyHOK BUKOpHcTaHHS Machine
learning, NLP (natural language processing, oOpoOka NpUPOAHOI MOBH), Mae
BHUCOKHI PIBEHb aJIalITUBHOCTI;

— 4aT-00TH — IpOorpaMHi PIlICHHS, 1110 YMOXJIUBIIIOIOTh BUPIIIESHHS O1JIbIIT
MPOCTUX Ta PYTHHHUX 3aBAaHb, HDK BIpTyaldbHUN mnoMmidHMK. YaT-00TH, SIK
IPaBUJIO, MAIOTh HU3bKHM PIBEHb THYYKOCTI Ta PIAKO 3[aTHI 0 CaMOHABYAHHA,
MPAaIOI0Th 32 KJIIOYOBUMU CJIOBaMH / CKpUIITAMU;

— aHajiTHMKa NpPOJaXIB Ta aBTOMAaTH3allisi JOCHIKeHb pPHUHKY —
3a0e3neYeHHs] MOXKJIMBOCTI aHalli3y BEJIMKHUX JAHUX, 110 CTOCYIOThCS BUBUYEHHS,
KOHTPOJIIO Ta MOHITOPUHTY MOKAa3HUKIB MPOAAXKIB Ta MONUTy [6]. Bukopucranus
Al-texnonorii B8 CRM 103Bosisie HE JUIIE MBUIKO OOPOOWTH BENHMKI MAacHUBU
JAaHUX, ajle ¥ 3pOoOUTH 1€ 3 HMKYMMHU BUTPATAMHU Ta BUILIOK TOYHICTIO, HIK MpHU

py4Hii 06pobui [9, ¢. 1300];



— CHCTeMa YOpaBIIHHA MpOJaXaMH — YOPABIIHHSA 3aMOBJICHHSIMH 3
BUKOPHUCTAHHAM Al-TeXHOJIOT1H, IHTEIEKTYaIbHHUI PO3MOILI JIi/IIB 32 HIMOBIPHICTIO
KOHBEpCii, aBTOMaTH3AaIlisl pyTHUHHHUX 3aB/IaHb.

3ayBaxumMo, IO € W I1HII HampsMA BUKOPUCTaHHS Al-TeXHONOTri Yy
B3a€EMO/IiT 3 KJII€EHTAMH TEJIEKOMYHIKAIIMHUX MiANMPUEMCTB, BOJIHOYAC, 3a3HAYEHI €
HaWOLIBII MTOITUPEHUMHU Ta YHIBEPCATBHUMH.

Buxopuctanust Al-texnonorii y CRM wmae Oe3niu mnepeBar, OJHaK
IHTerpais INTYYHOrO IHTEJEKTY Yy TPOIECHM B3aeMOJIi 3  KIIEHTaMHU
XapaKTepU3y€eThCs U PsIIOM BUKJIHKIB (Tab. 2).

Tadoanus 2. Bukanku BnpoBagxkeHHs Al-texHoJioriil y npouecu B3aemouii 3

KJIIEHTAMU TeJIEKOMYHIKANIHHOT0 MiIMPUEMCTBA

BukJjuku HanpsiMmu BupimeHHs
Cxnagnicte iHTerparii. [tyunnit iHTenexT | [1ixGip BiAMOBIMHUX MPOTrpaMHUX MPOIYKTIB
MoO>Ke OyTH CKJIQJHO 1HTETpyBaTH y 3aCTapiii | 3 ypaxyBaHHAM MOTped Ta ocoOIMBOCTEH
CHCTEMH, o0  MOXE  OOYMOBIIIOBATH | MIsUTBHOCTI TEJIEKOMYHIKAIIifHOTO
HasBHICTh KOH(IIKTIB Ta 3HIKEHHS I€BOCTI | MIANPUEMCTBA; KacTOMi3allis MpOTrpaMHHUX
MPOTpaMHUX PIllICHb pilleHB; MTOKPOKOBE BIPOBAKCHHS
TEXHOJIOT1H 32 MOAYJIbHUM NPUHIIUIIOM
Bucokwuii piBeHb KarmiTajloBKIaICHb [ToxpokoBa immiemenTanis Al-pimens 3
HIDKYUM PpIBHEM BapTOCTI Ta BHUCOKUMH
MOKJIMBOCTSIMH JIO MaclITaOyBaHHS; MOUIYK
IpaHTOBOrO0  (iHAHCYBaHHA (K  IPOEKT
1 poBoi Tpanchopmairii 6i3HECY)

Husbka sKicTh BXITHUX JaHHX (AaTacery) Po3pobxka TTOJTITHKHU peryJoBaHH,
crpsiMOBaHOT Ha Bepu@iKalilo JaHUX Ta iX
KOHTPOJIb

besneka naHux, HETOMYIIEHHS X BUTOKIB BnpoBamkenHs Ha/lIHHUX MeXaHi3MiB

3aXHCTy JaHWX, TaKuX SK MH(pyBaHHS,
AHOHIMI3aIlisl, OOMEXEHHS TOCTYIY TOIIO

ETnyHicTh BUKOpUCTAHHS JTAaHUX Yo6e3neueHHs Yy TIUBOL iHdopmarrii,
HEJOMYIIEHHS MaHIMyISITUBHUX I,
MEepioOUYHUN ayauT, po3polOKa Mpo30poi Ta
3po3yMisiol KIII€EHTaM MOJTITUKH
BUKOPUCTAHHS JaHUX

Onmip 3miHam 3 OOKY MepcoHATy [IpoBeneHHsT  poO3’SICHIOBAJIbHOI  POOOTH,
3a0e3TeUeHHs] HABYaHHS Ta KOHCYJIBTaTHBHOT
HiATPUMKH, po3pobka 3ax0/iB

MOTHBAIITHOTO BIUIMBY JIJIs1 IPAI[iBHUKIB
JDicepeno: cghopmosano aemopom.

Orxe, BropoBamkeHHs Al-texnonorii y CRM-cucremun wMoxe OyTtu
MOB’SI3aHE 13 PAIOM BUKIIHKIB, MPOTE KOMIIEKCHUMA MIAXIJ 0 PO3POOKH 3aXOIiB

OO0 ITOJOJIAaHHS BIAIIOBIAHUX BHUKJIMKIB 3a0€3IE€UYUTH JOCATHEHHS MO3UTHBHOIO



edekTy BiJ TAaKOTO BIPOBAKEHHS. BpaxyBaHHS pU3MKIB Ta po3poOKa mporpamu
IIOJI0 1X HIBEJIOBAHHS € BAXXJIMBUMH KOMIIOHEHTaMH 3a0e3meueHHs] €)eKTUBHOCTI
MOJITUKH TEJICKOMYHIKAIIMHOTO TIAMPUEMCTBA 00 B3a€EMOJIi 3 KIIIEHTaMU Ta
NEPETYMOBOIO JTOCSITHEHHSI €pEKTUBHOCTI HOTO JISITBHOCTI.

Bucnoéku ma nepcnekmueu nooanvuiux po3ei00K y OAHOMY HANPAMI.
YMOBHM TOCIOIApIOBAHHS TEJICKOMYHIKAIIIMHUX MiJIPUEMCTB XapaKTePU3YIOThCS
BUCOKMM pIBHEM CKJIQJHOCTI Ta 3arOCTPEHHSM KOHKYPEHTHOI OOpOThOM, IO
CYNPOBOKYIOTbCS ~ TIEPCOHATI3AINEI0  3alMUTIB  Ta 3pPOCTaHHAM OYiKyBaHb
cnokuBayiB. BukopucranHs nu@poBux pilieHb Y TaKOMY KOHTEKCTI 3a0e3mneuye
dbopMyBaHHS OAATKOBUX KOHKYPEHTHHX IIepeBar 3a pPaxXyHOK IiABUIIICHHS
omnepariiHoi eQpeKTUBHOCTI, TOKPAIIEHHS KIIEHTCHKOTO JOCBITY Ta 3a0e3MedYeHHs
OOTpYHTOBAHOCTI YMpPaBIIHCHKUX pimieHb. BaxnuBum HampsmoMm uudposizarii
B3a€EMOBIJIHOCMH 3  KJIEHTaMU  TEJICKOMYHIKAllIMHOTO  MIANPUEMCTBA €
BukopuctanHas CRM-cuctem, sIKi BHpPINIYIOTH psJ Ba)XJIMBHX 3aBJaHb BiJ
30epiraHHsi Ta cuctemartusaiii iH(opmaiii 10 NPOrHO3YBaHHS U YHpPAaBIIHHSA
npoAakaMu. Y TPaKTHIN TOCTIOAapIOBaHHS BUAUISIOTH TpU KitodoBuX T CRM-
CHUCTEM, a caMe aHaJITH4Hi, OmepauiiiHi Ta KoyabopaiiiiHi. ICHylOTh TakoX
KOMIUIEKCHI MPOTrpaMHi pillieHHs, K1 00’ €IHYIOTh (DYHKIIIOHAJ BCIX TPHhOX THIIIB.
OmHuM 3 KITHOYOBHX HampsmiB ynockoHaneHHS CRM-cuctem € inTerpaiis Al-
TEXHOJOT1H, fika 3a0e3neuye GopMyBaHHs psy nepesar. 3okpema, Al-TexHonorii
YMOXJIMBJIIOIOTh  TIEPCOHANI3AII0  B3aEMOJIl 3 KII€EHTaMHu, 3a0e3IeueHHs
OTIEPATUBHOCTI 3B 53Ky 3 HUMH, aBTOMATHU3AI[II0 PYyTUHHUX 3aBJaHb, IT1BUIICHHS
MOXXJIMBOCTEW JI0 TPOTHO3YBAaHHS, AHATITUKY BEJIMKUX MACHBIB JIaHUX Ta
yXBaJ€HHS pillleHh Ha 111 ocHoBi. Bognoudac, BmpoBamxkeHHS Al-TeXHOJOTIH
MOB’SI3aHO 3 PAJOK BHUKIHUKIB, Bil €()EKTHUBHOCTI BHPIIICHHA SIKUX CYTTEBO
3QJICKUTh  PE3YJIbTATUBHICT  Ta  JIEBICTH  B3aEMOAIl 3  KJIIE€HTaMH
TEJIEKOMYHIKAI[IMHOTO TIANPUEMCTBA B IUJIOMY. [lepcreKTHUBU MOJAIBIINX
JOCITIIKEHb 3HAXOAAThCA y cdepl kactomizamii Al-pimeHs st momanbiioi ix

inTerpanii y CRM-cucremy TeeKoMyHIKaI[iiHOTO MiANMPUEMCTBA.
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