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YV cyyacnomy ceimi, 0e KoHKypenyisi mixc Openoamu cmae Oedani Oinbu
[HMEHCUBHOI0, a chodcugadi - OLnbw 6ubaIUSUMU MA OOISHAHUMU, KOMNAAHIT
wyKaoms Hos8i cnocobu enaugy Ha eubip kiienmis. OOHUM i3 MAKUX HOGIMHIX
nioxo0ig¢ € HeupoMapKkemuHe - I[HHOBAYIUHUL [HCMPYMeHm, o O003805€
MapKemono2am enubuie 3po3yMimu MexaHizmMu NPUUHAMMs pillensb, npayroyu He
MIIbKU 31 C8I00OMICMIO, A U 3 NIOCBIOOMUMU eMOUIAMU CRONCUBAYIB.

Locnidoceno smicmose Hano8HeHHsI NOHAMMS « HEUPOMAPKEMUH2y ma emanu
CMAaHOBIeH s KOHYenyii Hetipomapkemuney. HetipomapkemuHne no€omye 3HaHHA 3
HEeUPOHAYKU, NCUXON02ii, MAPKemuHzy ma CY4acHUxX mexHoN02iu Ol GUEUEHHS
Mo2o, K MO30K peazye Ha MApKemuHa08i CmumMyau (npooykmu, openou, pekiama,).

Busnaueno npaxmuuyni incmpymenmu Heupomapkemuney, aKi 6a3yromscsa Ha
Momy, Wo OLIbUICMb PilleHb CRONCUBAY NPULLMAE eMOYIUHO ma IHMYIimueHo, we
00 moeo, AK BKIOUUMbCA ceidomuti ananiz. Tomy Helpomapkemune 00380/11€
ompumamu 006 €KMUBHi Oaui npo me, Wo CNPasoi GNIUBAE HA BUOID KIiEHMA.

Cucmemamu306aHo OCHOBHI MemoOU HEUPOMApKemuH208Ux O0CTIIOHCEHb.
Cb0200Hi  HelpomMapKkemuHz08l  00CNIONCeHHA  Oalomb  Oi3Hecy  YHIKATbHI
MOJNCIUBOCMIT OISl 2IUOOKO20  PO3YMIHHSL  CNOMCUBAYIB, CMBOPEHHs  Ollbul
ehexmusHUX — peKiamMHUX KaMNawHill, onmumizayii Ou3aiuHy NpooyKmie i
KOMYHIKAYill,; NiOBUWEHHS DIBHSL eMOYIIHO20 3ATlyYeHHS MA JIOSIbHOCMI KAIEHMIB.
Yenix makux oocnidocenv 3anexcums 6i0 nNpasuibHO NiOIOpaHOi Memoooocii,
emu4Ho20 ni0xXo0y ma cpamomuoi inmepnpemayii OmpumMaHux OaHuXx.

Hocniooceno nepesacu ma pusuku GUKOPUCMAHHI HEUPOMAPKEMUHZY Y
Oisnec-npakmuyi. Hetipomapxemune - ye NpaxmuyHuii iHCMPYMEHM CYYACHO20
OizHecy, wo 00360151€ KOMNAHIAM Oymu Oiibul eheKkmueHUMU, THHOBAYIIHUMU U
knienmoopienmosanumu. Mozo éniue yaice cb0200mi 8iouysaemvcsa y cmpamezisx
Hatycniwniuux opendie ceimy. Ilpome 015 po3sumky yiei mexHon02ii 8ancauso
3abe3neyumu  OANAHC MINC KOMEPYIUHUMU YINAMU mMA eMmUYHUMU HOPMAMU,
3axXUWAOYU NPABO CHOACUBAYIB HA YCBIOOMIEHULL UODID.

Oxapakmepu306ano  NPpaKMu4Hi  MONCIUBOCMI — HEUPOMAapKemunzy O

OisHecy. Buxopucmanns netipomapremuney Ol 6NAUGY HA NOBEOIHK)Y CNOMCUBAYIE



bazyemvcsi HA MAKUX 0COOIUBOCMAX. OpIEHMAYIsL HA NIOC8IOOMI emoyii ma
acoyiayii; hopmysanHs emoyitiHo2o 38 3Ky 3 OPeHOOM, BUKOPUCMAHHA epexmy
oeiyumy 1l mepmMiHOBOCMI; 3ACMOCY8anHs nepedosux mexronozii (Eye-tracking,
Facial coding); nepconanizayia xomyuixayii;, nobyoosa n0sSNbHOCMI HA OCHOBI
eMOYIIHO20 00CBI0Y.

Busnaueno nepcnexmueu po3eumky Heupomapkemuuey. 3 pO36UMKOM
MexXHOoN02IU I OOCMYNHICMIO HeUPOMAPKEMUHS0BUX [HCMPYMEHMI8 yel HAnpsam
cmae 0eoaii 8adcauGiuum 01 KOMNAHIU, AKI npasHyms 00CsA2mu KOHKYPEHMHUX
nepesaz Ha punky. YV HaubaudiCui poKuU PpO3BUMOK MEXHONO02Ii 3pobumb

HeupoMapKemune 00CMYNHIUWUM HABIMb 011 MAJI020 MA CepeOHb020 DI3HEC).

In today's world, where competition between brands is becoming increasingly
intense and consumers are becoming more sophisticated and knowledgeable,
companies are looking for new ways to influence customer choice. One of these
latest approaches is neuromarketing, an innovative tool that allows marketers to
understand the mechanisms of decision-making better, working not only with the
consciousness but also with the subconscious emotions of consumers.

The article explores the essence of the term “neuromarketing” and traces the
stages in the development of this concept. Neuromarketing combines knowledge of
neuroscience, psychology, marketing, and modern technologies to study how the
brain responds to marketing drivers (products, brands, advertising).

Practical neuromarketing tools have been identified, based on the fact that
consumers make most decisions emotionally and intuitively, even before conscious
analysis is involved. Therefore, neuromarketing lets you get objective data on what
influences the customer's choice.

The primary methods of neuromarketing research are systematized. Today,
neuromarketing research provides businesses with unique opportunities for a
deeper understanding of consumers, creating more effective advertising
campaigns, optimizing product design and communications, and increasing

emotional engagement and customer loyalty. The success of such research depends



on a properly selected methodology, an ethical approach, and a competent
interpretation of the data obtained.

The advantages and risks of using neuromarketing in business practice are
investigated. Neuromarketing is a practical tool for modern business that allows
companies to be more efficient, innovative, and customer-oriented. Its influence is
already felt in the strategies of the world's most successful brands. However, for
the development of this technology, it is essential to strike a balance between
commercial goals and ethical standards, protecting the right of consumers to make
an informed choice.

The practical possibilities of neuromarketing for business are characterized.
The use of neuromarketing to influence consumer behavior is based on the
following features: focus on subconscious emotions and associations; formation of
an emotional connection with the brand; use of the effect of scarcity and urgency;
use of advanced technologies (Eye-tracking, Facial coding); personalization of
communications; building loyalty based on emotional experience.

Prospects for the development of neuromarketing are identified. With the
development of technologies and the availability of neuromarketing tools, this area
Is becoming increasingly crucial for companies seeking competitive advantages in
the modern market. In the coming years, the development of technologies will
make neuromarketing more accessible even for small and medium-sized

businesses.

Knrouoei cnosa: netipomapkemune, iHCmpymeHm 6niu8y, CHOMCUBAY, NOBEOIHKA
CNOJICUBAYIB, KOMYHIKAYLL, eMOYil, CYYACHI MEXHOO2II.
Keywords: neuromarketing, tool for influencing, consumer, consumer

behavior, communication, emotions, modern technologies.

Ilocmanoeka npobdaemu y 3a2anbHomy u2nA0i ma ii 36°’A30K i3 6a)3cAUBUMU
HAYKOGUMU YU NPAKMUYHUMU 3A60AHHAMU. Y CYJaCHHX yMOBax rioOaiizalii ta

uupoBizallii O6i3Hec-cepeoBHIla KOMMaHIl Aeaanl Ouiblle MparHyTh 3pO3yMITH



ITIMOMHHI MEXaHI3MU MPUUHATTS CIOXKHBauYaMU PIillleHb 100 KYIIBIi TOBapiB 1
nocnyr. Bigrak Ha mepuiuiil miaH BUXOASTh HOBITHI MDKAMCHUUILTIHAPHI HAMIPSIMU
MapKEeTUHIOBUX  JIOCHIJKEHb, CEepell  SKMX  OcCOoOJIMBEe  Miclie  3aiimae
HEHPOMAPKETHHT, 10 IHTETPY€E 3HAHHS 3 HEMPOHAYKH, TICUXOJIOTIi, EKOHOMIKH Ta
MapKETHUHTY.

Ananiz ocmaunnix 0ocnioxycenv i nyonikayin. 3a CBOIM  3MICTOM
HelipomapkeTuHr (rpet. Neuron — Heps i anri. Market — puHok, 30yT) — KOMITIEKC
MPUHOMIB, METOJIB Ta TEXHOJOTIH, M0 (HOPMYEThCS Ha TEPETHHI EKOHOMIYHOI
Teopii,  He#poOioyorii, mncuxomorii Ta wmeauwnwau [1].  BusHaueHHs
HEHPOMApPKETHHTY 3aKOPIOHHUMH Ta YKPaiHChKW HAYKOBISIMH HAaBEACHO y TaoI. 1.

Taboianus 1. BusHayeHHSI NOHATTS «HEHPOMAPKETHHI

ABTOp [1Kepedio] ®opmyJIIOBaHHS

®. Kotnep [2] «TaKWil MapKeTUHT, SKHM BUKOPUCTOBYE pi3HI (OpPMH BIUIMBY Ha
JIIOACHKHIA MO30K, I00 BUKIIMKATH MOTPiOH1 /ii»

A. KonecnikoB, H. | «Habip MeTOIiB, CTBOPEHUX 3a JOTOMOTOI0 CTATUCTHYHOI OOPOOKH

lynerar [3] JAHUX, OTPUMAHMX y Pe3yIbTaTi MICUXO(I3UYHHUX JOCITIIKEHb

O. boiiko [4] «KOMIUIEKC TPUHOMIB Ta METOJiB, MO (HOPMYyeThCS Ha MEPETHHI
€KOHOMIYHOI Teopii, HeHpoOi10JIOTii, ICUXOJIOTIT Ta MEAUITUHI)Y

M. Copoxka [5] «PO3ALT PUKIIATHOT HEHPOSCKOHOMIKH, SIKHIH OXOTUTIOE JTOCIIIKSHHS
CIOXKMBYOI  TOBEMIHKM 13  3aCTOCYBaHHSM  1HCTPYMEHTapiro
HEUPOHAYK»

B. BynByn, A. binoyc | «HOBITHIH  KOMIUIEKC — HeiponpuiiomiB,  HeHpomeTomiB  Ta

[6] HEPOTEXHOJIOT1i, IKUH T0TIoMara€ BCTAaHOBJIIOBATH KOMYHIKaIliHHHI

3B'SI30K MK MIJIPUEMCTBOM Ta CIOKMBYOIO ayJIUTOPI€I0 HA PiBHI
I1JICBIJOMOCTI] Ta aKTHBI3yBaTH KYMIIBJIIO TOBAPIB Ta MOCIYI»

Jocepeno: cknadeno Ha ocHogi onpaytosars dxcepen [2-6]

TakuMm 4YMHOM, MiJI HEUPOMAPKETUHIOM PO3YMIETHCS MIKIMCUUILTIHAPHUI
HampsiM, 10 T[OE€IHY€E JIOCATHEHHS HEHUpOHAyKH, IICHMXOJIOTii MOBEAIHKH,
KOTHITUBHOT HAYKH Ta MapKETUHTY JUIsl TIIMOIIOro PO3yMiHHS IPOLIECIB MPUUHSTTS
pIIIeHb CTIO’KMBAYaAMHU.

He3Baxkatoun Ha psj BIJOMHUX Ha CHOTOJHI TEOPETUYHUX Ta MPAKTHUYHUX
HaIpaloBaHb, AOCIIHKEHHS! HEUPOMAPKETUHTY SIK 1HHOBAI[IMHOTO 1HCTPYMEHTY
cydacHOro Oi3Hecy, SKMHA Ja€ 3MOry HaOJU3UTUCS N0 CIpaBXkHIX MNOTped
crokuBaua M mnoOyayBaTH OuIbII €(PEKTUBHY KOMYHIKAILID 3 JOTPUMAHHSIM
BUMOTH O0OEpEeXHOr0 Ta BIJAMOBIAAIBHOTO 3aCTOCYBaHHS, Ha Hall OIS,

3aAJIMIITAE€TBCA IIC HEAOCTATHBO I[OCJIiIDKeHOIO.



Dopmynroeanna yinei cmammi (NOCMAHOBKA 3a60aHHs). METOIO CTaTTI €
JOCIIJKEHHS ~ CYTHOCTI, €TamB  CTAHOBJICHHS, OCOOJMBOCTEH, METOIB
JOCIIIJIKEHHS, 1HCTPYMEHTIB, TE€peBar, PHU3UKIB Ta MEPCHEKTUB 3aCTOCYBaHHS
HEUPOMAPKETUHTY.

Buknao ocnosenozo mamepiany oocnioxycenna. CydacHuil Oi3Hec nenadii
O1bIIIE OPIEHTYETHCS HA TJIMOOKE PO3YMIHHS CIIOKMBaya — HOTO MOTHUBIB, MOTPeEO,
eMOLI Ta MiJCBIAOMHUX pIilIEHb. Y IIbOMY KOHTEKCTI OCOOJIMBOI aKTyaJbHOCTI
HaOyBa€e HEWPOMApPKETHHI - HampsM, IO TOE€IHYE 3HAHHS HEUpPOHAyK 13
MapKETUHTOBUMHU TMPAKTHUKAMU Ta BIJKPUBAE HOBI MOMKJIMBOCTI JJIsI €(EKTUBHOT
B3a€MO/IIi O13HECY 13 LIIbOBUMH AYAUTOPISIMH.

[lepuri cnpoOu MOSICHUTH MOBEAIHKY CHOKHMBAYiB 3 OMOPOIO Ha TICUXOJIOTIIO
3’ABWIIMCS 1€ y Tepiniil mosoBuH1 XX cTONTTA. PexknamHa 1HAYCTpis aKTUBHO
3aCTOCOBYBaJla METOJM KJIACHYHOTO Ta OINEPAaHTHOTrO HaBYaHHS, CTBOPEHHS
EMOIIMHMX acoliaIiid, BAKOPUCTAHHS MPHUHIIUITB remTaibTicuxoorii. OmaHak i
METO/IM 3JIMIIAIKCS MOBEPXOBUMH M HE OXOIUIIOBAIM IT1JICB1IOMI HEHPOIPOLIECH,
110 (OpPMYIOTH PIllIEHHS PO MOKYIIKY.

CrpaBxHI MPOPHUB CTAaB MOXJIMBUM JIMIIE HAOPUKIHII XX — Ha MOYaTKy
XXI cromTTs, KOJIM HayKa 3poOuja 3HAYHUN KPOK Y BUBUEHHI MO3KY JIFOAUHU
3aBISIKM  PO3BUTKY  (DYHKIIIOHAJIbHOI ~ MAarHiTHO-PE30HAHCHOI  Tomorpadii,
enexkTpoeHuedanorpadii Ta IHIIMX TEXHOJOTH, K1 J03BOJSIN OTPUMATH pealibHI
JIaH1 PO MO3KOBY aKTHUBHICTb Y BIJIIOBIH HA Pi3HI CTUMYIIH.

BoaHouac MapKeTHHT SIK HayKa €BOJIIOLIOHYBAB B1Jl KOHIIEMIIIT IPOAYKTOBOTO
MapKETHUHTY A0 MapKETUHTY MOTped 1 3pEemTol0 - A0 MAapKETUHTY BpPaXEHb Ta
emouii. [le ctBopuiio 3anmuT Ha OLIBII TOYHE PO3YMIHHS €MOLIIMHOIO KOMIIOHEHTa
B3a€EMOJIi MK OpEeHJOM 1 CIOXHBaueM, IO W JajJ0 TMOIITOBX PO3BUTKY
HEUPOMapPKETUHTY.

VY 3araibHUX pucax KOHIEMIII0 HeHpoMapkeTHHTY B 1990-x pokax po3poOuB
ncuxosior ['apBapiacbkoro yHiBepcuteTy JK. 3aiTMmeH, 3amareHTyBaBIIW ii Mif

Ha3Boo ZMET (Zaltman Metaphor Elicitation Method) [7].



Tepmin «HeilpomapkeTunry Oyno 3ampornonoBaHo y 2002 poui npodecopom
Ane CmigTcoM, AMPEKTOPOM JAOCITIIHUIBKOTO HEHTPY B Taly3l MapKeTHHTY B
PorrepnaMchkiii KO MEHEHKMEHTY. Moro imes mojsrana B TOMY, 1100
NEPEHECTH METOAM HEHpOHAyK y MAapKETHHTOBI JOCHIPKEHHS — HacamImepen y
cepy CHOKUBYUOTO BUOOPY, IPHHHATTS PillieHb 1 CIpUHHATT OpenmiB [8].

ETanu cTaHOBJIEHHS KOHIIENIIT HEHPOMAPKETUHTY HaBEAEHO Ha pucC. 1.

- N\
[TigroToBumii etarm (10 * BukopucTaHHs ICHXOJIOTIT B MAPKETUHTY, PO3BHUTOK
2000-x pOKiB) 0iXeBiOpH3MY Ta KOTHITUBHOI HayKH.
N
e )\
Eran maykoBoro * BUHHKHEHHS TEPMiHY, TIEPII MPAKTAYHI JOCITIHKEHHS
ocmucienns (2000-2010 i3 3aCTOCYBaHHSAM HEHPOTEXHOJIOTIH Y peKIIaMHIi
POKH) IHLyCTpIi.
Y ‘
4 N
. * AKTUBHE BUKOPUCTAHHS HEHPOMAapKETUHT OBIX
Eran KOMepIIiaai3anil MiIXO/IiB MTPOBITHUME KoMMaHisiMu cBity (Google,
(2010_2020 POKH) Facebook, P&G, Unilever), ctBopeHHS
S | cnemiani3oBaHUX HEHPOMAPKETHHTOBUX areHIIIH.
e )\
Eran interpaii 3 *[loennanns uelipomapketunry 3 Al, Big Data,
M (pPOBUMH TEXHOJIOTIIMH 1aTopMaMH IEPCOHAI30BaHOI PEKIaMH, PO3BUTOK
(2020-Ti poxn) MOPTATHBHUX MPUCTPOIB ISl HEHPOTOCITIIKEHb.
Y ‘

Puc. 1. ETanu cTaHOBJ/IEeHHSI KOHIENii HEHPOMAPKETHHTY
Hocepeno.: cpopmosano na ocnosi [9-10]

TakuM 4YWMHOM, HEUPOMAPKETUHI CTAB KOHLENTYaJlbHOK OCHOBOI HOBOI
MozeNl B3aeMoAli Oi3Hecy 31 cnoxuBayeM. KoHueniiss HeWpoMapKEeTHHTY
0a3yeTbcsi HA PO3YMIHHI TOTO, 11O €MOIliifHA cHucTeMa MO3KY (JiMOiyHa cucTema)
4acTO JOMIHY€ HaJ paliOHAJIbHOI NpH MPUUHATTI PIllIEHb; JIIOJAUHA HE
YCBIIOMIIIOE OUIBIIOTI YACTUHU MOTHBALIMHUX IMITYJIbCIB II0JI0 BUOOPY TOBapy 4u
NOCIYTH; Ha pIIIEHHS BIUIMBaIOTH (AKTOpU cepeAoBUINa (KOJNbOPH, MYy3HKa,

3araxu), ki aKTUBYIOTh ITE€BHI M1JICBiIOMI MTATEPHU MOBEAIHKH (Ta01. 2).



Tabauus 2. [IpakTHyHi iHCTPYMEHTH HelpPOMApPKEeTHHTY

IncTrpymenTu XapakTepucTHKA
Buxopucranss Kosken xomip akTHBI3y€e MEBHI €MOIlIMHI peakilii: YepBOHUM - yBara
KOJIbOPY U hopmu Ta 30y/DKCHHS, CHUHIA - JTOBipa U CHOKiH, 3eleHud - Oe3meka i

rapMoHis. AHAJIOTriyHO (OopMa YIAKOBKM YM JIOTOTHUITy MOXKE
BUKIIMKATH BiTYYTTS CHJIM, €JIETAHTHOCTI 00 HIXKHOCTI

CtBOpeHHs eMOLIMHNX | Peximamu 4yacTo amenorTh 0 CIMEMHHMX I[IHHOCTEH, POMAaHTHKH,

acoryiarii NOPUrOJ - 1€ AaKTHBYE ITO3UTHBHI €MOIlii, fKi aCOIIIOIOTHCSA 3
OpPEHJIOM 1 T IBUIIYIOTh TOTOBHICTb JI0 TIOKYITKH

Manimynsiis @pa3u THUIy «OOMEXKEHa Ccepis», (GAIMIIIOCS S5 OIUHHIbY,

BIIUYTTSM AeiluTy «TUTBKU CHOTOJHI» 3aIlyCKAaIOTh Y MO3KY PEakKllii0 CTpaxy BTpaTH

moxuBocTi (epekt FOMO — Fear of Missing Out), mo 3na4yHO
IT1IBUIIYE WMOBIPHICTD IMITYJICBHOT KYTiBJI1

ApoMaMapKeTUHT 3amaxu HanpsMy BIUIMBAIOTh Ha JiMOiIuHy cucremy. Hampukmnan, y
MarasMHax OJATY YHM TEXHIKM 4YacTO pO3MHJIIOIOTH CIICialbHi
apoMaTH JJIsl CTBOPEHHSI TO3UTHBHOTO (JOHY

AynioMapKeTHHT ®oHOBa My3UKa MiIOUPAETHCA 3 YPaxyBaHHSIM LLIHOBOI ayTUTOPIi:
MOBUIbHA - [JIs MIABHUILEHHS Yacy mepeOyBaHHS y MarasuHi,
pPUTMIYHA - IJIs] CTUMYJISIIT IIBUIKOTO BHOOPY

Joicepeno. cgpopmosano na ocnosi [11-15]

TakuM YWHOM, HEUPOMAPKETUHT Jla€ Oi13HECY MOXJIMBICTh HE IPOCTO
pearyBatu Ha HOTpeOM CHOKMBauiB, a (OpPMYBATH LI NOTPEOM HA TIIMOMHHOMY
piBHI.

JlocnixkeHHsT 3 HEHPOMApKETUHTY MOAUISIOTHCS Ha JIBa BUIU: METOIM SOft
(3M1ACHEHHSI TICUXOJIHTBICTUYHUX JOCIHIKEHb, OTpUMaHHsA 1H(dopMalii Bij
OMMMTYBAaHMUX LUISIXOM CIIBOECIIM — aHKeTyBaHHS, (OKyc-Tpynu abo IUISTXOM
CIIOCTEpEXKEHHSI 3a 00’€KTOM y Tpoleci 3/ildcHeHHs Mokynku) Ta hard
(3mificHeHHs 3aMipy O10METPUYHHUX MOKA3HUKIB, 110 MOXKYTh CBIIYUTH MPO 3MIHU
CIOKMBAIIbKOI MOTHBAIlT yepe3 emoriiHi 3Minu — Eye tracker, Face reading,
(dbyHKI[IOHAIbHA MAarHITHO-PE30HAHCHA ToMorpadis, eneKkTpo-eHiuedarorpadis
tomo) [14-15].

OCHOBHI METOJIU HEHPOMApPKETUHTOBUX JOCTIKEHb CHCTEMAaTH30BaHO Y

tabnuii (Tabm. 3).



Tabauus 3. OcHOBHI MeTOIM HeliPOMAPKETHHTOBHUX JA0C/IiI’KEHb

Meton XapakTepucTHKA IlepeBaru Henoaikn
OynkuionansHa | Jlo3Bomsie OTpUMATH 3D- | Bucoxka tounicth i | Bucoka BapTicTh,
MarHiTHO- 300pakeHHS aKTHUBHOCTI MO3KY B | TTTUOMHA TaHUX. CKJIaJTHICTh
pe30HaHCHA peanbHOMY dYaci; BUSBIAE, SKI oprasizarii.
ToMorpadist 30HU MO3KY AaKTUBYIOTbCA ¥y

BIAMOBiF Ha CTUMYJN (pekiama,
OpeHJ, TPOAYKT); JHa€ 3MOTY
OLIIHUTH e€MOLIIHHUI Ta
MOTHBALITHAI BIIJIUB Ha
MIMOOKOMY PiBHI.
Enekrpo- Bumiproe enextpuuHy axkTHBHICTH | [lopTaTuBHICTD, He Jae
ennedanorpadis | MO3Ky; Ja€ 3MOTY BIJICTEKHTH | BUCOKA MIPOCTOPOBOL
(EEG) piBEHb yBaru, CTyIiHb €EMOLIIHHOTO | TAMYACOBA neramizamii (ki
30yIKEHHS, KOTHITHBHE | TOYHICTb. came 30HHU MO3KY
HaBaHTaKECHHS; MIBUAKAHN i aKTUBHI)
JOCTYITHUM METOJI JJIsl TECTyBaHHS
pEKJIaMH 1 KOHTEHTY.
Eye-tracking Busnauae, Ha sAki  00’ekTH | Bucoka [Tokazye  mwuie
(BiICTEe)KEHHS CMOXHMBAa4Y  JMBHUTHCSA,  CKIJIBKHU | JIOCTYITHICTB, HaNpsSIMOK yBarw,
pyxy ouei) yacy, y SKIi TOCHIIOBHOCTI; | JE€TKICTh a He riaubuny
CTBOPIOIOTBCSL ~ TEIJIOBI  KapTH | BAKOPUCTAHHS. eMOIIiITHOTO
yBarun (Heatmaps); mae 3mory BILJIUBY.
ONTUMI3yBaTH  JW3allH  CaWTIB,
YIaKOBKH, PEKIIaMHU.
Facial coding | ABToMaTHYHHIA anani3 | [Ipoctora it | IleBHa
(aHauTi3 MIMIKH) MIKpOBUPa3iB 00a14ust; (hiKCye CiM | HEIHBA3UBHICTb. CyO’€KTUBHICT Y
0a30BUX €MOLIN: pajicTh, CyM, TpakTyBaHHI
3CTb, CTpax, BiZpasa, E€MOIIIH.
3IMBYBaHHS, HEWUTpPAJIbHUN CTaH,
JI03BOJISIE  OLIIHUTU  CHOHTaHHUH
eMOIIIHUIN BIATYK HA peKyiamy abo
POAYKT.
Galvanic  Skin | Bumiproe piBenb mnotoBuaiieHHs, | Tounuii mokasuuk | He BU3HAYAE,
Response (GSR), | mo 3poctae mpu eMOIIHHOMY | eMOIIIHHOTO MMO3UTHUBHA 171
aHaui3 30yIKEHHI; BiToOpaxkae | 30y KEHHS. HeraTuBHa
eJIEeKTPONPOBI- IHTEHCUBHICTh  €MOIIili, HaBiTh €MOLisl.
HOCTI IIKIpH SKIIO BOHU HE MPOSABISIIOTHCS
30BHI.
[Tynscomerpis Ta | Bumiptorors 3miHM  mynscy ¢ | Tounuit nokasuuk | He BH3HAYac,
aHaIi3 IUXaHHS | pUTMY JUXaHHS Yy BIANOBIJIb Ha | eMOIIIHOIrO MTO3UTHBHA 9
eMOLI{HI CTUMYIIU; JOTNOMAararoTh | 30yIKEHHs. HEeraTUBHA
BUSIBUTH CTPECOBY YH TO3UTHBHY eMOILisl.

peaKIlito Ha KOHTEHT.

Howcepeno: cgpopmosarno na ocnosi [11-15]




HeiipoMapkeTHHT 103BOJIsIE KOMIIAHISIM 3a3UPHYTH Y T€, K MPALIOE MO30K
MOKYTISA, K BUHUKAIOTh MOTO €MOIlii Ta pIMIEHHS HIOJ0 KYIIBII TOBapiB YH
HOCIIYT.

Boanowac pa3oM i3 mepcreKTUBaMHU BiJIKPUBAIOTHCS W €THUYHI, MPABOBI Ta
coIliajbHI BUKJIUKHU. TOMYy ChOTOHI BEIEThCS aKTUBHA JHMCKYCIS MPO MepeBarv 1

PU3HUKH BUKOPUCTAHHS HEHPOMAPKETUHIY y Oi3HeC-TIpakTHIli (puc. 2).

ITepeBaru Pusnku

) ETnuni pusukn
Tm61me po3ymMiHHSA CHOXHMBaYa . . - .
. i . OJHUM i3 TOJIOBHHX PH3UKIB € BUKOPHCTAHHS HEHPOMapKETHHTY JUTs MaHiITyJisLii
HeiipomapkeTnur f03BoJIsi€ He 11"1”9“36“}33'1'“ QUEE DXL EHIIE THACBIIOMICTIO CTIOXKHBaYa, YOPMyBaHHS MITYIHHX MOTPED, CIIOHYKAHHS 10
(onuTyBaHHSI, aHKETyBaHHs1), a i BUSIBJSITH Mi/CBif0Mi iMITYNBECHBHHX 200 HABITH WIKIUTMBHX pillleHb.

L 4 2 - A S
MOTHBH CIIOKMBYOI1 NOBE/IHKH, 1Kl 3a3BUYau He Eepﬁa]llsleTbCﬂ.

/
l'lopymemm HP"BaTHOcTi
Minsuuennst epeKTHBHOCTI pekiamu BukopucTaHHS Gi0METPHYHNX JIaHUX (MO3KOBA aKTHBHICTh, MiMiKa,
3aBIKN BUMIPIOBAHHIO €MOLIHHOTO BILIABY PEKIAMHOTO KOHTEHTY (depe3 CepHeONTTS) MOXKe CTAHOBHUTH 3arpo3y JUIsl 0COOMCTOT
EEG, fMRI, eye-tracking), KoMIaHii MOKYTb ONTUMI3yBaTH KOMyHIKALLilHi MPHBATHOCTI CIIOKHBAYa, 0COOINBO AKIIO Taka iHGOPMALliss BUKOPHCTOBYETHCS
CTpaTerii, 3MEHILYIOYH BUTPATH HA Hee(DEKTHBHY PEKIIaMy. 6e3 iioro iHPOPMOBAHOT 3ro/u.
s
B —— o
Mok KOpHCTY KOT0 10CBiTy Hepisuwuii 1ocTyn 10 TexHoorii
HelipoMapKeTHHT I0TIOMarae CTBOPIOBATH GUIBII iHTYITHBHO 3pO3yMii  Bricoki BuTpaTH Ha BIPOBA/LKCHHS HEHPOMApKETHHTY (O6na/HaHKA,
iHnTepdeiicH, eproHoMiuHi PO/yKTH, MO3UTHBHMIA JIOCBIM B3aEMOii 3 CIIeIialicTH) CTBOPIOIOTh HEPIBHI yMOBH KOHKYPCHILil, KOJIH BEWKi Kopriopartii
Gpeniom. OTPUMYIOTh 3HAYHO OLIbIIIE MOKIIMBOCTEH BINIMBATH HA MOBEIHKY CIIOKHBAYIB.
)
3 5 N
Hepconanizanis B3aemonii q
X . i ) . . Bpazusi rpynu nacejeHnst
JlaHi 1po eMoIiiiHi peaxilii 1arTh 3MOry iHIMBiyani3yBaTH MapKeTHHIOBi . o s
NOBIZIOMJICHHS, ITiIBUIILYIOUH IXHIO PEJICBAHTHICTh ISl KOHKPETHOTO € pUBHK INCCPAMORAHOL RILIVEY HA BB IDYIM o ATCH, IiziTkis,
CHOKMBAYA JIIOJICH y Kpl/l3OBMX CTaHax, 5Kl HE MalThb I0CTATHBOI'O pl.BHﬂ Kpl/lTM"lHOl"Q
J MMUCIICHHSI JUIs 3aXMCTY BiJ| MaHIMyJIATHBHOTO BILIMBY.
o
1ii o ey n - N
IaHoBaNiiiHa KOHKYPEHTHA MepeBara MoTtenuiiinuii KOHPIKT i3 3aKOHOJABCTBOM
Kommnanii, mo BIIPOBA/KYIOTH HEHPOMAPKETHHIOBi IHCTPYMEHTH, Y lesKuX I0pUCAUKIIAX BAKOPHCTAHHA HEHPOTEXHOJIOTIH y
OTPHMYIOTE CTPaTerTiHy mepeBary Ha pHHKY 33 paXyHOK Kpamioro KOMEPLiHHUX LiJIsIX MOXe MOPYIIyBaTH HOPMH NpaBa (HaNpUKIaz, y
[DCSYMIHEACEOE RITEQEQUAVIATO DI cepi 3aXUCTy epCcoHaNbHUX AAHKX YHM IPaB CIOXKMBAYa).

Puc. 2. IlepeBaru i pu3HKU BUKOPUCTAHHS HelPOMapKeTHHTY Y Oi3Hec-
NPaKTHIL
Licepeno: aemopcoka po3pooka

Jliist 30epexeHHs MO3UTHUBHOTO MOTEHITIaTy HEHPOMapKEeTUHTY Ta MiHIMI3allil
HOT0 pU3MKIB HEOOX1THO:

- CTBOPUTH €THYHI KOJEKCH IJisi Oi3Hecy, L0 PErIaMeHTYIOTh JOIMYCTHUMI
MeX1 BUKOPUCTAHHS HEHPOTEXHOJIOT1H;

- BU3HAUWTUM Ha 3aKOHOJABYOMY PIiBHI HOPMH 3aXUCTy MEPCOHAIBHUX 1
OlOMETPUYHUX JIaHUX CIIOKUBAYIB;

- BECTH TIPOCBITHHIILKY pOOOTYy cepel TpOMaJChKOCTI IMOJO0 BILUIUBY

HEUPOMApPKETUHTOBUX MPAKTUK;



- CTHUMYJIIOBaTH BIANOBIJANbHE BHUKOPUCTAHHSI HEUPOMAPKETUHTY - MJis
MiABUIICHHSA IKOCTI MPOAYKTIB 1 MMOCIIYT, a HE JIsl IPUXOBAHOT MAHIMMyJIALI].

TpamumiitHuii MapKeTUHT BUKOPHCTOBYE TICUXOJIOTIYHAN PiBEHb aHATi3y, 10
MOCTYIAETHCA HEUPOOioJoTiuHOMY, ane i €(PEKTHBHOCTI Il JBa HANPSIMHU
MOXXYTh TIO€IHYBAaTUCS, MO0 OTPUMATH YHIKaJbHY MOXIWBICTb BCTaHOBUTH
CTpaTeriuyHe MapTHEPCTBO 3 BacHUMHM KinieHTamu [11] (tab:. 4).

Ta6auus 4. [lopiBHAHHA 0c00/TUBOCTEN TPAAMUIITHOIO MAPKETHHIY Ta

HEHPOMAPKETUHTY
Oco0suBocTi
Tpaauuiiinuii MapKeTHHT HejlipomapkeTHHI
Onepye aHKETaMH, ONUTYBAaHHSIMU Onepye 00’€KTUBHUMHU (Pi310JOTYHUMH JAHUMHU
[Tpatroe 31 CBIIOMUMU BIATIOBIISIMA BuBuae miyicBinomi peakiii

Yacto oTpumye «comianbHO OaxkaHi» | DikCye CrpaBKHI eMOIIiiTHI peakiii
BiIIMOBiA1

[ToBinbHMIA Ipoliec 300py JaHUX MuTTeBHIt 3BOPOTHUI 3B 30K Y peajbHOMY yaci

["enepanizoBaHi BUCHOBKH [lepconanizoBaHi iHCAWTH MO IUTLOBUM IpyIiamMm

Iicepeno: cghopmosano 3 sukopucmanmnsim [12]

Ha BigMiHy BiA TpaguUIMHOIO MAapKETUHTY, SIKUWA OIepye JOTIKOW i
palioHaTbHUMU YMHHUKAMU (I[1HA, SKICTh, (PYHKI[IOHAIBHICTh), HEHPOMAPKETUHT
doKycyeTbcsl Ha TOMY, K CaM€ MO30K CIOXHBauya pearye Ha MapKETHHIOBI
CTUMYJIH - €MOI[IHO, IHCTUHKTUBHO, 0€3 y4acTi CBIJOMOTO aHai3y.

[TpakTryH1 MOKJIMBOCTI HEHPOMAPKETUHTY /I O13HECY:

1. OnTumizaiisi peKIaMHOr0 KOHTEHTY - KOMIIaHil OTPUMYIOTh OO’ €KTHBHI
JIaHl TIpo Te, sIKa peKjamMa Kpare 3anam’iTOBYEThCS, BUKJIMKAE MO3UTHUBHI €MOIIi] 1
CTUMYJIIO€ OaKaHHS 70 MOKYIKH.

2. [TigBuiieHHs €(heKTUBHOCTI TU3ailHy TPOAYKTY M YIIaKOBKH - BUBYAETHCH,
gk ¢opma, KOJip, TEKCTypa YIaKOBKH BIUIMBAIOThH HA MiACBIIOMI €MOIIii KJIIEHTA.

3. Tominmennst xopucrtyBaubkoro aoceiny (UX/UI) - HelipomapkeTHHT
JIOTIOMara€e CTBOPUTH 1HTYITUBHO 3pO3YMUII CATH Ta OAATKH, 110 3a0€3MeUy0Th
KOM(OPTHU 1 IPUEMHMIA TOCBI.

4. TligBuieHHsT JOSUTBHOCTI J0 OpeHay - po3poOKa €MOIIHHO HAaCHYEHUX

KOMYHIKaI[i#, 1o (popMyIOTh CTIKUI 3B 30K CIIOKHBaua 3 OPEHIIOM.




CporoaHi HEWPOMAPKETUHT AKTHUBHO MOEIHYETHCSA 31 IITYYHHUM 1HTEIEKTOM
(Al) s aBTOMaTMYHOTO aHaiizy HeWpomanux; Big Data - mius moOymoBu
nmoBeaiHKOBUX Mojeiaer; VR/AR - mis MonentoBaHHS B3aeMOJIi CIIOKMBada 3
BIpTyaJbHUM TPOJYKTOM 4YH cepenoBumieM. Lle BiakpuBae Oe3mpereaeHTHI
MOXJIMBOCTI JIJI1 TECTyBaHHS HOBHMX 1€l 1 pPO3poOKH TepCcoHaTi30BaHUX
MapKETUHIOBUX CTpATET1i.

[lepcrieKTUBY pO3BUTKY HEUPOMAPKETUHTY:

1. 3pocTaHHsl BUKOPUCTAHHA MOPTAaTUBHUX ceHcopiB (MoOLIbHI EEG, portable
eye-tracking) 3poOuTh HEMPOMAPKETHUHT TOCTYITHUM HABITH JIJIs1 MaJIOTO O13HECY.

2. Imterpamis 3 Al mnpuckoputh 00poOKy MmaHMX Ta MOOYIOBY
NEPCOHAII30BAHUX MOJIEJIEH MOBEIIHKH.

3. 3acTocyBaHHs y AUKUTAI-MapKeTHHTY (0co0imBO y cepi E-commerce 1
COILIIAJIBHUX MEPEX).

4. ®opMyBaHHS €THMYHUX CTaHAAPTIB Il O€3MEYHOro i BiAMOBIIAIBLHOTO
BUKOPHUCTAHHS TEXHOJIOT1H.

5. InnuBigyanmizalis miaxo/1iB Ha OCHOBI HEHPOMOBEAIHKOBUX XapaKTEPUCTHK
JI03BOJISIE CTBOPIOBATH MApPKETHMHIOBI CTpaTerii, 1m0 OUIBII TOYHO BiJAMOBIIAIOTH
OUIKYBaHHSM IIJTLOBOI ayUTOPII.

Bucnoéku ma nepcnekmueu nooanbuiux po36i00K y OAHOMY HANPAMI.
HelipomapKeTHHT - 11¢ iIHHOBAI[IHHUN 1HCTPYMEHT, 10 PAJAUKAIBHO 3MIHIOE MiAX1]
JI0 PO3YMIHHS CIIOKMBada. BUKOPHUCTOBYIOUM HayKy 1 TEXHOJOTIi, BiH JTO3BOJISE
CTBOpIOBAaTM OuIbll €(EeKTUBHI, €MOLIMHO MpuBa0OIMBI Ta TMEPCOHATI30BaHI
MapKETUHIOBl cTpaTerii. YCIIIHE BOPOBAKEHHS HEHPOMAPKETUHTY BIJIKPUBAE
JuTst 613HECY HOB1 TOPU30HTH - BiJl CTBOPEHHS TPOPUBHUX PEKIAMHUX KaMITaHii 110
dbopMyBaHHSI CTIMKMX €MOIIIMHUX 3B’ SI3KiB 13 KJIIEHTAMHU.

306amancoBaHUM MIiAXIJ, 110 BPAXOBYE SIK MOTEHIIA] HEUPOMAPKETHHTY, TaK 1
HOTO €TUYHI MEXi, CTaHe OCHOBOIO JIJII PO3BUTKY I11€i TEXHOJIOTII B 1HTEpecax K
0i3Hecy, Tak 1 cycniiabcTBa 3arajioM. Came Tak HEHPOMApPKETUHI MOXE CTAaTU He
JMILIEe MEXaH13MOM BIUIMBY, a H IHCTPYMEHTOM CTBOPEHHSI [IIHHICHOT'O MapKETUHTY

HOBOI'O OKOJIIHHS.
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