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ECONOMIC AND MATHEMATICAL MODELING OF CONSUMER
BEHAVIOR IN DIGITAL MARKETING

YV cmammi  Oocniosiceno nioxoou 00  eKOHOMIKO-MaAmMeMamuiHo2o
MOOEN0BAHHS NOBEOIHKU CHONCUBAUIE Y CcepedosUWi YUPposo2o MapKemuHe).
Pozenanymo  cywacni  mooeni npocHo3ysamus nonumy, OYIHKU KOHBepCil,
cecmenmayil ma nepcoHanizayii, wo IPYHMYIOmMbCa HA anapami MAWUHHO20

HABYAHHS, CMAMUCIMUYHUX Memooax ma onmumizayiunux aneopummax. Ocooaugy



yeazy  npudileHo auanizy no6y008aHUX eKOHOMIKO-MAMeMamudHux mooeneu
NOBEOIHKU CNOoJCUBAUi8 Y Yu@dposomy mapkemuney. Posenamymo pesynrvsmamu
JI02ICMUYHOI pezpecii, kracmepuzayii memooom k-means, MapKo8cbkoi mooeii
B80POHKU Ma NPO2HO3Y8aAHHS Yacosux psoie (ARIMA). Koowcna 3 modeneti oae 3mozy
OYIHUMU DI3HI acneKmu NOBediHKU CNONCUBAUI8 — I 8CI pa30M 80HU (POPMYIOMb
yiniche auanimuuyne OQUEHHS MeXAHIZMIE NPUUHAMMS pilueHb Y YUDPOoBOMY
cepedosuwi. ¥ cmammi nooano 021540 Cy4acHux Mooenel, o 8UKOPUCTOBYIOMbC
0/l aHANi3y OHAQUH-NOBEOIHKU, CecMeHmayii ayoumopii ma npocHO3Y8aAHHs

nonumy.

The article explores approaches to economic and mathematical modeling of
consumer behavior in the digital marketing environment. Modern models of
demand forecasting, conversion estimation, segmentation, and personalization
based on machine learning, statistical methods, and optimization algorithms are
considered. Particular attention is paid to the analysis of constructed economic
and mathematical models of consumer behavior in digital marketing. The results of
logistic regression, k-means clustering, Markov funnel model, and time series
forecasting (ARIMA) are considered. Each of the models allows you to assess
different aspects of consumer behavior - and together they form a holistic
analytical vision of decision-making mechanisms in the digital environment. The
article provides an overview of modern models used for online behavior analysis,
audience segmentation, and demand forecasting. The purpose of the article is to
develop and scientifically substantiate economic and mathematical models of
consumer behavior in digital marketing based on the integration of econometric
approaches, machine learning methods and big data analysis, in order to increase
the accuracy of predicting user reactions and optimize marketing decisions in a
dynamic online environment. Analysis of the applied models showed that the
comprehensive use of economic and mathematical methods provides a deep
understanding of consumer behavior in the digital environment. The combined

application of these models creates a powerful toolkit for making scientifically



based management decisions in the field of digital marketing. Economic and
mathematical models are an important tool for analyzing and predicting consumer
behavior in digital marketing. They allow you to increase the effectiveness of
advertising campaigns, optimize marketing budgets, and provide personalization
in user interactions. The use of modern mathematical methods - machine learning,
recommendation systems, Markov models - creates new opportunities for business
in the context of the development of digital technologies and increasing
competition. Economic and mathematical models are a key tool in modern digital
marketing. They provide a deep understanding of consumer behavior, increase the

accuracy of forecasts, and allow you to optimize marketing processes.

Knwuoei chosa: nocicmuuna pezpecis, kiacmepusayis, MapKo8CbKa MOOEb
BOPOHKU, NPOSHO3VBAHHS YACOBUX Ps0i8, yuppose cepedosuiye.
Keywords: logistic regression, clustering, Markov funnel model, time series

forecasting, digital environment.

Ilocmanoeka 3A60aHHA. CyuacHuii uudpoBuit MapKETHUHT
XapaKTepU3y€e€ThCd BHUCOKOKI JTUHAMIYHICTIO, TIEPCOHANI3AINEI0 Ta 3HAYHOIO
3QJIC)KHICTIO BiJl BEJTMKMX MAaCHBIB MTOBEIIHKOBHX JaHuX. Lle 3ymMoBIroe motpedy B
CKOHOMIKO-MaTEMaTUIHUX MOJIEIAX, 3AaTHUX HE JHIIE ONUCYBaTH, ane W
MIPOTHO3YBATU PEAKIlli CHOXHUBAYIB y HUPPOBOMY CEpeNOBUI. Y HAyKOBIi
JiTepatypl JAedani Oinblile yBaru MPUIUISETbCS KOMOIHYBAaHHIO KJIIACUYHHUX
EKOHOMETPUYHUX METOJIB 13 METOJaMHW MAITWHHOTO HaBYaHHS, IO JAa€ 3MOTY
MIJBUIIUTH TOYHICTh IMPOTHO3IB 1 BiIOOpa3WTH CKJIaAHI TOBEAIHKOBI TATEPHU
crokuBaudiB. EKOHOMIKO-MaTeMaTH4yHl MOJENl 3a0e3MeuyloTh  MOXKIIUBICTh
MPOTHO3YBAaTH pEakKilii CIOXWBayiB, ONTUMI3ZYBaTH pEKJIaMHI OIOKEeTH Ta
M1BUIIYBaTH €(EKTHUBHICTh MAPKETUHTOBUX CTPATET1M.

Ananiz  ocmannix Oocnioxycenv i nyonikayin. OgHUM 13 NPOBIIHUX
HampsIMiB  JIOCHIIDKEHh € ajanTallid KIACHYHUX CKOHOMETPHUYHHX MOJeei

(perpeciiiHi MiIXOIX, MOJEIl YacOBUX PsIIIB, CTPYKTYPHI MOJEN MOMUTY) [0



HOBHX THIIIB JaHHUX, OTPUMAHMX BiJ OHJIaiH-KopucTyBadiB. Hanmpukian, Antohi, et
al. mponoHyIOTh METOJOJIOTII0 iHTerpalii MOBEAIHKOBUX HHU(POBHX 3MIHHHX Y
€KOHOMETPUYHI MOJIEN, IO JO03BOJIAE Kpalle ONMUCYBaTh MOTHBALii Ta (hakTopu
OoHJaiH-oKynok [1]. JIOCHiAHMKH MiIKPECIoI0Th, IO KJIaCHYHI MOJEi
3aMIIAIOTECS  BAXKJIMBOIO  TEOPETUYHOIO  OCHOBOIO, TMIPOTE€  MOTPEOYIOTH
PO3LIMPEHHS 32 pPaxXyHOK HEJIIHIMHUX METOJIB, aJlallTOBAaHUX JIO BHUCOKOI
MIHJIMBOCTI IUGPOBUX CepeAoBUI. B ocTaHHI pPOKH 3pOCTae KUIBKICTb Mpallb,
NPUCBSYCHUX BUKOPHCTaHHIO BenukuxX nanux (Big Data) i MamMHHOTO HaBYaHHS
B aHaJi3l CIOXHBYMX TATepHIB (MOCIIOBaHHI TIOBEIIHKH CITOXKHBAYIB).
Cuctemarnunuii ormsim Theodorakopoulos y3aranbHIO€ MiIXOI¥M 3aCTOCYBaHHS
Big Data ayis cermenraitii, MpOrHO3yBaHHsI MOMUTY Ta PEKOMEHAALIHHUX CHCTEM,
MIJKPECTIOI0YN pOJIb AJTOPUTMIB KJIACTEpH3allli, TpaJleHTHOrO OyCTHUHTY Ta
HelpoHHux Mepex [2]. OcoOnuBy yBary MNpUIUISIOTh TaKOX  BIUTUBY
MEPCOHAJII30BAHUX AJITOPUTMIB Ta aBTOMaTU30BaHUX MAapPKETUHIOBUX CTpaTeriii Ha
MOBEMIIHKY KopucTyBauiB. Y poOoTi Ribeiro  mokazaHo, 1o ajaropuTMidyHa
MepCcoHaNI3allisl CyTTEBO BIUIMBAE HA €MOIlIHE 3alydeHHs, JOBIpY Ta I1HTEHIT
MOKYTKH, X04a BUHUKAIOTh MUTAHHS MMPO30POCTI Ta €TUYHKUX PU3HKIB [5]. Ludposi
m1aThOpMU TEHEPYIOTh JIaHl Y PEKUMI peajJbHOTO Yacy, 10 CTUMYJIIOE PO3BUTOK
JUHAMIYHUX MOJIEJeH, TaKWX SK MapKOBCBKI MPOIECH, MOCII aJalTHBHOIO
nonuty, reinforcement learning (RL). L{i migxomu D03BOJIAIOTH ONTHMI3YBaTH
pexnamMHui Orojpketd, ctaBku B RTB-cuctemax Ta po3momin MapKETHHTOBHX
pecypciB. Anami3z Al-iHCTpyMeHTIB y MapKeTHHTY, rpoBenenuii Acatrinei et al. |
MIITBEP/KYE, 110 JUHAMIYHI MOJEJIl TICHO TIOB’Si3aHI 3  IiJBUILCHHSIM
eeKTUBHOCTI B3aemMoxii 31 cmoxuBadamu [3]. Takuit migxigx ocoOIUBO
peleBaHTHUM I BEJIMKUX €-commerce miatdopMm, e peakilisi KOpUCTyBayiB
MOKE 3MIHIOBATUCS ToroauHu. HoBuii HampsiM JOCHIKEHb — aHaII3 TOTO, SIK
1M(POB1I MAPKETUHTOBI CTPATETIi BIUNIMBAIOTH HA CTATY Ta €KOJIOTIYHO OPIEHTOBAHY
MOBEJIIHKY CIIOKMBaydiB: MOJCIIOBAHHS CTAJIMX 1 COIIAJIbHO BIJAMOBIIAJIBHUX
natepHiB croxuBanHsa. Shao et al. nemoncTpyrots, 1o Big Data-nepconanizariis

MOKE CHPHUATH MEPEeXoay A0 CTaIMX KYMIBEIbHUX pIlIeHb, aje e€(PEeKT CyTTEBO



BapilOEThCS MK CErMEHTaMH KOpHUCTyBauiB [4]. Y OuipmocTi poOIT AOMIHYE
NPOTHOCTUYHHUN  TiAXiA, TOAI SIK TPUYMHHO-HACHigKoBi wmeromu (A/B-
CKCIICPUMEHTH, IHCTpyMEHTalbHiI 3MiHHI, causal ML) BHKOpPHCTOBYIOTBCS
oOMmexeHo. Lle yckiagHioe OILIHKY PeaqbHOrO BIUIMBY MapKETHHTOBUX BTPYUYaHb.
[udpoBi ciaigu MICTATH IIyM, HEPIBHOMIPHICTh Ta 3MIIIAHHS TMOBEIIHKH PI3HUX
CEerMEHTIB, IO MOTpedye CIemialbHUX METOMIB (GUIbTpalii Ta HopMai3ailii.
barato mocnmikeHb HAroJjolIyIOTh HAa PU3HMKAX alrOPUTMIYHOI AUCKpUMIHAIII,
MaHINyJAIii Ta npobiemMax npuBaTHOCTI. [le 0co0IMBO aKTyallbHO y KOHTEKCTI
esponeiicekux perymiuii  (GDPR, DSA). Orasg  cyudacHoi jiTepaTypu
JIEMOHCTPYE, 10 €KOHOMIKO-MAaTEMAaTUYHE MOJICJIIOBAHHS MOBEIIHKUA CIIOKMBAYiB
y 1u(poBOMYy MapKETUHTY EBOJIIOI[IOHYE Yy HampsiMi T1IOpUIHUX MIAXOMIIB, SKi
MOETHYIOTh KJIACHYHI €KOHOMETPHYHI MOJENl Ta METOAM MAIIMHHOTO HaBYaHHSI.
Tpenau cBimuath mnpo 3poctanHs pom Big Data, nuHaMmiyHMX Mojesei Ta
MEPCOHANII30BAHUX CHUCTEM PEKOMEHJallli, TOAl $SK OCHOBHHUMH HAyKOBUMH
BUKJIIMKAMU  3aJUMIIAIOTBCA  Kay3ajdbHa  1ACHTH(IKALisA, IHTEPIPETOBAHICTb
QITOPUTMIB Ta €THYHI OOMEKECHHS.

Dopmynrweannn yinei cmammi. MeTOIO CTATTI € pO3pOOJICHHS Ta HAYKOBE
OOTpyHTYBaHHS E€KOHOMIKO-MaTeMaTHYHUX MOJCICH IOBEIIHKH CIIOKUBAYiB Y
MppoBOMYy MapKETHMHTY Ha OCHOBI IHTErparii EeKOHOMETPUYHHUX ITiJIXOJIB,
METO/IIB MAIlIMHHOTO HABUAHHS Ta aHAIi3y BEJIUKHX JaHUX, 3 METOIO MiABUIIICHHS
TOYHOCTI TPOTHO3YBAHHS PEAKI KOPUCTYBAdiB 1 ONTUMI3aIlli MapKETHHTOBHUX
pilieHb Y JUHAMIYHOMY OHJIaH-CEPEIOBHILII.

Buknao ocnoenozo mamepiany oocnioycenns. 1{udpoBuii MapkeTUHT
MEePEKUBAE JTUHAMIYHUNA PO3BHTOK, IO 3yMOBJICHO 30LIBIIEHHIM KIUIBKOCTI
nM(pPOBUX KaHAIIB, OOCATIB JaHUX MPO MOBEIHKY KOPUCTYBayiB Ta MOKIMBOCTEN
aHAIITUYHUX 1HCTPYMEHTIB. Y TakUX yMoOBaX O13HEC CTHKA€THCS 3 MOTPEOOI0 Y
HAyKOBO OOTPYHTOBAaHMX METOJaX MPOTHO3YBAaHHS TOBEIIHKK CIIOKUBAYiB 1
OPUIHATTS pIlIEHb IIOAO0 ONTHUMI3allli MapKETUHTOBUX cTparerid. EKOHOMIKO-

MaTeMaTHIHI MOJCNI JO3BOJISIOTH KIIBKICHO OIIIHHTH peaKIlii CIIO)KHMBadiB Ha



MapKETHUHITOBl CTUMYJH, BHUSBUTH 3aKOHOMIPHOCTI iXHBOI TOBEMIHKH Ta
3a0€e3MeYNTH OCHOBY /JIs1 €()EKTUBHOTO MJIAHYBaHHS PEKJIaMHUX KaMITaHiM.

1. TeopeT4Hi OCHOBM MO/I€JIIOBAHHS NMOBEAIHKHU CIOKNBAYiB
IToBemiHka KOpPUCTYBauiB B IHTEPHETI XapaKTEPHU3YEThCSA BHCOKOIO

JUHAMIYHICTIO Ta OararokaHaJIbHICTIO. BOHa mTposBIs€ThCS y: B3aeMomii 3i
CTOpIHKaMH CaWTIB (KJIIKH, MEPETJIAIM, Yac Ha CTOPIHIII), B3AEMOJIIT 3 pEeKIaMHUMHU
OTOJIONICHHSIMH, PEaKIIisiX Ha KOHTEHT y COIlaIbHUX MEpeKax, 1ICTOpii MOKYMOK Ta
HeperisiiiB y e-Commerce, manux MoOinbHOI akTuBHOCTI. Ludposa moseminka
cTBoproe Benmki MacuBH ganux (Big Data), mo BigkpuBa€ MOMJIHMBOCTI st
3aCTOCYBaHHS MAaTeMAaTUYHUX 1 MAlIMHHUX Mozenei. ExoHoMiko-MaTeMaTH4Hi
MoOJeJi JO3BOJISIIOTH: IMPOTHO3YBAaTH IMONUT Ta KYMiBEJIbHI HamipH; OLIHIOBATH
WMOBIPHICTh KOHBEpCii; BH3HAYaTH KIIOYOBI (AaKTOpPH, SKI BIUIMBAIOTh Ha
NOBEIHKY; CErMEHTYBAaTH ayJIWUTOPil0; ONTHUMI3yBaTh MapKETUHIOBI OOJKETH;
MepCoHAII3yBaTH MPOIO3UIlli. Po3risHeMO OCHOBHI €KOHOMIKO-MaTeMaTU4HI
MOJIEL:

Perpeciitni Mopgesi (JiHifHA, JOTICTMYHA) JOMOMArarTh OIIHUTU (aKTopU
BIUIMBY Ha IMOBEJIHKY Ta WMOBIPHICTh KOHBepcii. [l KUIBKICHOTO aHamizy
BUKOPHCTOBYIOTHCSI:

1. Jliniiina perpecisi — OIlIHIO€ B3a€MO3B'S30K M)XK MAPKETUHTOBUMH YUNHHUKAMHU
(uina, pexiama, SEO, akTUBHICTH COIIMEPEIK) Ta OOCATOM MPOIAXKIB.

2. JloricTuuHa perpecis — BH3Ha4Ya€ HMOBIPHICTh BUKOHAHHS KOPHUCTYBayeM
ITBOBOT 11T (KIIIK, epexij, MOKYIKa).

Sk mpuknam po3rITHEMO pPErpeciiHy MOJENb 3 METOI IPOTHO3yBaTH
HMOBIPHICTb TOTO, 1110 KOPUCTYBAY 31MCHUTH MOKYIKY B IMOTOYHIN cecli (O1HapHa
nine:  purchase € {0,1}), BUKOPUCTOBYHOUM TOBEHAIHKOBI IU(PPOBI 3MiHHI
(clickstream, session features, pexiamHi B3aeMo/Iii, peKOMEHIAIIIiHI CKOPUHTH).
Marematuyna ¢hopma MOJENI.

Jlorit-npemuktop: logit(p;) = lnlf—;i = B + Z§=1 Bi Xij, (1.1)
ne p;=Pr(purchase=1|Xi). Ominka mapamMeTpiB [}  3IIHCHIOETBCS METOIOM

MaKCHMAJIbHOI TPaBAOMOAIOHOCTI 3 peryispusaiicro (3a moTpedu). SKiio



noTpiOHa iHTepmpeTallis epeKTy y BiIcoTKax — JJIsg HerepepBHOI 3MiHHOI XK:
exp(Bk) — BimHomenHs manciB (odds ratio) mpu npupocti Ha 1 oguHUITI0 XK.

Mopens: morictudHa perpecis (Moxke Oytu perymsapuzoBana L1/L2). Ilepesaru:
IHTEPIPETOBAHICTh  KOCQIIIEHTIB, MPOCTOTA IMIUIEMEHTAIli, CyMICHICTh 3

CKOHOMIKO-MaTeMaTHYHHUMH BHCHOBKAaMH.
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Puc.1 I'pagik joricruunoi perpecii — «IMOBIpHICTh IOKYNIKH

3aJ1€5KHO BiJl KiJILKOCTI neperJsiaiB»

Ha puc.1 rpadik mokasye, sik 3poctae WMoBipHicTh MOKynKU (Bick P(purchase))
3aJICKHO BiJ KUTBKOCTI meperisiiB ToBapy (Views). OcoOiuBocTi rpadika: Mae
bopmy cuemoiou — mnaBHoi S-moAiOHOT KpuBoi. [Tpu Maniii KUIBKOCT1 MEeperisiaiB
UMOBIpHICTh HU3bKA (= 0.2). IIpu 30UIbLIEHH]I TEPErsAiB KpUBa CTPIMKO 3pOCTaE
no ~1. YepBoHa TOuKa MO3HA4Ya€ KOHKPETHUN MPHUKJIAJA CIIOXKHUBAya, ISl SKOTO
MO/IeJIb 00UKCITNIA UMOBIPHICTD MOKYIKH.

I'padpix 3anexHOCTI WMOBIPHOCTI MOKYNKH BIJ KUIBKOCTI TEperysiiiB
JEMOHCTPYE XapakTepHy S-moni0Hy hopMmy, MpUTaMaHHy JIOTiCTUYHIN Moeni. Ha
MOYAaTKOBOMY eTani 301IbIIEHHS KUIbKOCTI MEPEryiAiB HE3HAYHO BILJIMBAE Ha
WMOBIPHICTh KOHBEpCii, 110 BKa3y€ Ha HHU3bKY MOTHBAIlI0 KOPUCTYBAYiB [0
MOKYTKU MICIIs TEPIIOro O3HAMOMIIEHHS 3 ToBapoM. [Ipu 301ibIIeHH] KiJTBKOCTI
NEeperyisifiB 10 CepeliHiX 3HAa4eHb HMOBIPHICTh MOKYNKH CYTTEBO 3pPOCTAE, IO
CBITYUTH MPO HAKOMUYEHHS 1HTEpECY ¥ MpUUHATTS pimeHHs. [licas mocsrHeHHs
MIEBHOTO MOPOTY KpWBa BUXOJIUTH HA IJIATO, IO BKa3ye Ha 3MEHIICHHS e(eKTy

MapKUHAJIBHOTO  BIUIMBY nepernsaais. OTKe, YUM YacTille KOPUCTYyBay



Neperisiiae ToBap, TUM BHUIA WMOBIPHICTb, IIO BIiH Ipuadae Horo, ajie Micis
MIEBHOTO MOPOTy €(eKT HACUIYEThCA. TaKuM YHHOM, MOJIEITh JIOTICTUYHOT perpecii
JI03BOJISIE BHUSBUTH ONTHUMAJIBHY KiJIbKICTh KOHTAaKTiB KOPHCTyBada 3 TOBAapOM,
ISl IKUX TOJIajibIlle HaraayBaHHs a00 pekiiaMa aioTh MIHIMAJIbHUN MPUPICT JI0
KoHBepcii. Lle Moke OyTH OCHOBOIO /IS ONITUMI3AIlT peKJIaMHUX BUTPAT 1 4aCTOTH
MOKa3iB.

2.Knacrepu3anisi Ta cerMeHTAallisl CIIOKUBAYIB
CerMeHTallis IPyHTYETHCS HA AITOPUTMAX:

« k-means — rpymnyBaHHS KOPHUCTYBaYiB 3a CXOKUMH XapaKTECPUCTHKAMH,

o« DBSCAN — BuiJIeHHS KJIacTEPIB 3a TPAEKTOPISIMH MOBEIHKH;

« Hierarchical Clustering — mo0yznoBa nepeB kitacugikariii Clio)KHBaviB.
[le no3BOJIsSIE CTBOPIOBATH MEPCOHATI30BAH1 TPOIIO3HUIII].
Posrnsuemo npuknaa: K-Means na RFM (PCA 2D) . RFM = Recency (aH1 Bix
OCTaHHBOI MOKYINKH), Frequency (kuTbKicTh MOKymok), Monetary (cyma BuTpar).

Kiactepusariist joroMarae BUIAUIATH IIIHHI CETMEHTH.
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Puc.2 Po3noain kiienTiB Ha 4 kiaacrepu 3a RFM-noka3sankamu (Recency—
Frequency—Monetary).
Ha rpadiky (puc.2) KIi€HTH MOKa3aHi y MPOCTOPl JBOX TOJOBHUX KOMITOHEHT

(PCA), mo cmpomrye Bizyamizaiito. KoxkHa rpyma KITi€HTIB Mae CBiid kodip (4



kiactepu). Knactepu posramoBani y pi3HUX 30Hax rpadika — e o3Havae, mo Mix
rpynaMyd € 3Ha4yIli BIAMIHHOCTI y moBemiHIll. DOIS — Touku, KOXXKHA 3 SKHX
MIPECTABIISAE OJHOTO TTOKYIILIS.

TakuM dYHHOM, anropuT™M K-Means BiJIOKPEMHB CETMEHTH, HAIPHKIA;
KJIIIEHTH 3 BHUCOKOK) YacTOTOI W BHUCOKMMH BHUTpPAaTaMH, KIIE€HTH 3 PIAKICHUMU
MOKYIIKaMH, KJII€EHTH 3 HU3BKOK MapKUHAJIBHICTIO TOmlO. PesynbraTn
KJIacTepu3allii MOKa3yloTh YiTKE TPYIyBaHHS KOPHCTYBadiB 3a IMOBEIIHKOBUMHU
o3Hakamu. Bukxopuctanus PCA s Bidyamizalii MiATBEP/KYE HasSBHICTh
CETMEHTIB, sIKI CyTTEBO BIJIPI3HSIOTHCA 3a 3HaUYeHHAMH Recency, Frequency ta
Monetary. OTpumani KJacTepu MOXHa IHTEPIPETYBaTH Tak:

e CCETMCHT 13 BHCOKMMH BHTpaTaMHd Ta BHCOKOI YacTOTOI ITOKYIIOK —
nmoTeHIINHI « VIP-KmieHTn»;
e CETMEHT 13 HU3bKUMH BUTPATAMH Ta BUCOKOIO JIABHICTIO OCTAHHbBOI MOKYTIKU

— «PU3UKOBI» a00 TaKl, 0 MOTPeOyIOTh MOBTOPHO1 aKTHUBAIIIT;

e CEIMEHT 31 CTaOUIbHOIO CEPEAHBOI0 AKTUBHICTIO — «SAPO» KIIEHTCHKOL
0a3u;

e CErMEHT 13 MIHIMAJIbHOIO ICTOPIEI0 MOKYINOK — «HOBI» a00 HEpEeryJsapHI
KOPHUCTYBaui.

Take cerMeHTyBaHHS Ja€ 3MOTYy  3aCTOCOBYBaTH  Ju(epeHIiiioBaHi
MapKETUHIOBl CTpAaTerii, 30KpeMa IHJAWBIyalbHI 3HUKKH, MEPCOHAII30BaH1
MPOTIO3HUIIIT Ta TAPTETOBAHI PEKJIAMHI KaMTIaHIi.

2.1. MopeJi nporHo3yBaHHsi NONUTY
BukopuctoByroThCs:
o ARIMA — st 9acoBuX psJiiB IIPOJIAXKIB,;

« Prophet (Meta) — a1 nporHo3iB 31 CE30HHICTIO;
o LSTM-HeiiponHi Mepexi — /1 CKIaHUX CTPYKTYP CHOKHUBUOT
aKTUBHOCTI.
Ha rpadiky (puc.3) 300paxkeHo 4yacoBUM psij MPOAXIB (CUHS JIiHIS) +
MPOTHO3 Ha MailbyTHe (TTOMapaHuyeBa JIiHis) 3 TOBIPYUM IHTEpBaIOM (OJaKUTHA
30Ha). CuHS JiHIA — ICTOPUYHI JaHl MPOJAaXiB, MOMapaHyeBa — OYIKYBaHi

3HaueHHs, siKi Mojientoe ARIMA, GmakuTHUN KOPUIIOP — MEXi HEBU3HAYEHOCTI



(95% CI). IIporno3 mnokazye TpeHa pocty. ARIMA-Monens mnporHosye
MOCTYNOBE 30UIbLICHHS OOCSTIB MPOAAXIB 13 MEBHOI HEBU3HayeHICTIO. Lle

KOPHUCHO AJIA IINTAHYBAHH:A 3anaciB, 6IOIL}KeTy Ta BI/IpO6HHHTBa.
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[To6ynoBana ARIMA-Mozenb AeMOHCTpY€E CTaOUIbHY AMHAMIKY MPOAAXIB 1
J03BOJISIE OTPUMATH MPOTHO3 13 BIAMOBIIHUMHU JOBIPUMMH IHTEpBAJIAMU. 3T1THO 3
MIPOTHO30M, B HAMOIMK41 MEPIOAN OUIKYETHCS 3POCTAHHS 0OCATY MPOJAXKIB, X0Ua
PO3IIMPEHHS TOBIPUOTr0 1HTEPBATY CBIAYUTH MPO 301IBIIECHHS HEBU3HAYEHOCTI 3
BitalieHHs M 'y 4aci. Pesynpratu MopemoBanHs ARIMA naioTh MOXKIHBICTB:
MPOTHO3YBAaTU MalOyTHIN MOMWT, IJIAHYBAaTH 3aKYIMiBJIi, ONTUMI3yBaTH CKJIAJICHKI
3amacu, aJjanTyBaTH MapKETUHTOB1 BUTPATH BIAMOBIIHO A0 CE30HHUX TPEH/IIB.

2.2. MapkoBCBbKi Moj1eJIi 1J151 aHAJIi3y BOPOHKH MPOJAKIB
MapkeTHHTOBY B3a€MO/IIF0 KOPUCTYBAUiB 13 CAUTOM MOYKHA MIPEICTABUTH SIK

CUCTEMY CTaHIB:

1. Tlepernsn CTOpIHKH

2. JlomaBaHHS 1O KOIIHMKA

3. OdopmieHHs 3aMOBJICHHS

4. Onnata
IlepexiaHi HIMOBIpPHOCTI J03BOJISIIOTH BU3HAYUTH CJIA0KI MICIIsl BOPOHKH Ta
ontumizyBatu UX/UL

MapkoBcbka MOJIeTTh BOPOHKH — HMOBIPHOCTI TIEPEXO/IIB.



Sx npuknag Ha puc.4 300paKE€HO CTOBMYUKOBUN rpadik, KU TOKa3ye
AMOBIPHOCTI 3HAXOM)KEHHS B KOXHOMY CTaHI BOPOHKH TMiclsi OOYMCIEHHS
MapkoBcbkoi Mojeni. Oci: X — eramu (View, Cart, Purchase, Bounce), Y —

WMOBIPHICTb 3HAXOJ[)KEHHSI B CTaH1 MICJISI TOTJIMHAHHS.
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Puc.4 MapkoBcbka Mo/ieJib BOPOHKH
OcoOnuBoCTi: HaliBUIA WMOBIpHICTH — Bounce (BTpata kopucTyBaua), Aajil —
Purchase, Cart, View. Ile BiamoBigae Mozei, e OLIbIICTh KOPUCTYBAYIB yCe kK
3aJIMIIAIOTh CaT, a He KynyroTh. OTXxe, IMOBIPHICTh TOTO, IO KOPHUCTYyBau
3pelToro Jiie 10 mokynku <~ 11%.

Lle#i rpadix mokaszye ciaOki MICIi BOPOHKH Ta JO3BOJISIE 3PO3YMITH, i€
ONTUMI3yBaTU TMpolec. MapKoBChKa MOJI€NIb JO3BOJISE OIIHUTH HMOBIPHOCTI
JIOBFOCTPOKOBUX PE3YJIBTATIB B3a€MOJii KOPHUCTYBayiB 13 CaWTOM. 31ACHEHUN
pO3paxyHOK TMOKa3ye, M0 CyMapHa HMOBIPHICTh IOTJIMHAHHS B cTaHl Bounce
(BTpaTa KOpHUCTyBaua) € JIOMIHYIOUOK 1 cTaHOBUTH moHan 80%. HaromicTh
IMOBIPHICTh TIEPEXOAY /O TOKYNKH CTaHOBUTH Onm3bko 11%, mio BigmoBimae
TUIIOBUM TIOKa3HMKaM KOHBepCli y OUIbIIOCTI IU(GPOBUX TOPrOBEIHHHUX
mwiatgopm. OKpiM IIbOTO, MOJIETH /1a€ 3MOTY BH3HAUWUTH €TalH, J€ BTPAYa€ThCS
HaWOUIbIIE KOPUCTYBadiB. Y JIOCHIDKEHOMY TIPUKIAAl HAaWOILIBIINN  BIATIK
CIIOCTEPITra€ThCS MICIIs MEPIIOro NEePeryisiAy TOBapy, IO CBIIYUTH PO MOTEHIIIHI

npobyieMrd 31 CTOPIHKOIO MPOAYKTY a00 HH3BKY pEJIEBAaHTHICTh pEKJIaMHHUX



nepexo/iB. Pe3ynbraTé Mozeni MOXyThb OyTH BHUKOPUCTaHI ISl ONTHMI3aIlii
UX/Ul, mnokpalieHHs CTPYKTypd KapTKH TOBapy, a TaKOX YAOCKOHAJIECHHS
peKIaMHUX JKepel Tpadiky.

2.3. Mogeai aTpu0yuii MApKeTHHTOBUX KaHAJIB
OMiHIOIOTH, KW KaHAJT MPUHIC HAWOIBIINIA BKJIaJ Y KOHBEPCIIO:
o Jlinilina aTpudyuis

« Markov-chain aTpuGyuis
« Data-driven atpuéyuis
Mopneni atpuOytii (miniiHa, data-driven) J03BOJISIIOTH OIIHUTH BHECOK OKPEMHX
KaHaJIIB y JTIOCSITHEHHS! KOHBEPCIi.
3. BukopucTaHHsl MAIIMHHOTO HABYAHHS Yy UH(PPOBOMY MAPKETHHTY
3.1. HelipoHHi Mepe:Ki 1isl IPOrHO3YBAaHHS NOBEIIHKHU
« nependauenns kiikiB (CTR prediction);
« nporuo3yBanHs koHBepciit (CVR prediction);
e PEKOMEHJAlIlHI CUCTEMH — HAUMOTYKHIIIHMN IHCTPYMEHT IIEPCOHAI3ALIl].

3.2. PexoMeHaaniiigi cucTeMu
3aCTOCOBYIOTB:

. Collaborative Filtering;
. Content-based Filtering;
. Hybrid models.
BoHnu 103Boss110Th (hOpMyBaTH 1HAMBIAYaIbHI MPOMO3HUIIIT AJI KOKHOTO
KOpHCTYyBaya.
3.3. Onrumizanis pexkjaMu 3a 1010MOrow aaropurmis RL
Metomu reinforcement learning BHKOPHCTOBYIOTHCS JJISi: aBTOMATUYHOT
ONTHUMI3allli CTABOK y KOHTEKCTHINA pekjami; AMHAMIYHOI MepcoHa3alii 6aHepis;
aJanTABHOTO  BUOOpPY  KaHajiB  KOMYHiKaiii. MamuHHe HaBYaHHS U
pEKOMEHAIIHI CUCTEMHU PO3IIUPIOIOTh MOXKJIMBOCTI TapreTOBAaHOI PEKJIaMu Ta
NepCoHai3aIlii KOHTEHTY.
Bucnosku ma  nepcnekmueu - nooanvumiux  00CAi0MzceHb. AHaII3
3aCTOCOBAHUX MOJIENEN TI0Ka3aB, 110 KOMIUIEKCHE BUKOPHUCTAaHHS EKOHOMIKO-

MaT€MaTUYHUX METOMAIB Ja€ TIMOOKE PpO3yMIHHA TNOBEAIHKHA CIOKHUBAdiB Yy



mupoBoMy cepenoBuini. JloricthyHa perpeciss JO3BOJISE OIIHUTH KIFOYOBI
JpaiiBepu KOHBEpCii, Kiactepusaiisi (OpMye OCHOBY IS CETMEHTAIlli KIIEHTIB,
MapKOBCbKa MOJIEJIb OIKUCYE JMHAMIKY TPOXO/KeHHS BOpoHKH, a ARIMA
3a0e3mnedye MPOTHO3YBaHHA TpojaxiB. CyKymHE 3aCTOCYBaHHSA ITMX MOJEIei
CTBOPIOE TOTY>KHUW 1HCTPYMEHTapid NJisi NPUUHSTTS HAyKOBO OOIPYHTOBAHUX
YOpaBIIHCBKUX  pimeHb y cdepi  1mubpoBOro MapKeTUHTry. ExoHOMIKO-
MaTeMaTH4YHl MOJIET € BaXXJIMBUM IHCTPYMEHTOM JJIsl aHAJi3y Ta MPOTHO3YBaHHS
MOBEIHKU CIIOXKUBAYiB Y HIU(PPOBOMY MapKeTUHTY. BOHM 103BOJISIOTH MIABUIIUTH
e(EeKTUBHICTh PEKJIAMHUX KaMIlaHild, ONTHUMI3yBaTH MapKETHHTOBI OIO/KETH Ta
3a0€3MeUYnTH TEPCOHANIZAIII0 y B3aEMOJIl 3 KopucTyBadyamMu. BukopuctaHHs
Cy4yaCHHX MATeMaTHYHHUX METOJIB — MAIIMHHOTO HAaBYaHHA, CHCTEM
peKOMeHAaIi, MApKOBCHKUX MOJIEIEH CTBOPIOE HOBI MOKIIMBOCTI ISl O13HECY B
yMOBaX PO3BUTKY HU(PPOBUX TEXHOJOTINA Ta 3pOCTaHHS KOHKYpeHIlii. ExoHOMIKO-
MaTeMaTU4yHl MOJIeJl € KIIOUYOBUM IHCTPYMEHTOM CYy4YacHOTro IudpoBOro
MapKeTUHTYy. BoHM 3a0e3mnedyroTh TNIMOOKE pPO3YMIHHS TMOBEIIHKUA CIIOXKHBAyiB,
M1JBUIIYIOTh TOYHICTh MPOTHO3IB Ta JO3BOJSIOTH ONTHUMI3yBaTH MapKETHUHIOBI
nporecu. I[loemHaHHS KIACHYHWUX CTaTHCTUYHUX METOMIB 13 CYYacHUMHU
QITOPUTMAMH MAIIMHHOTO HaBYAaHHS CTBOPIOE TMOTYXKHY OCHOBY Jisi YXBaJICHHS

e(EeKTUBHUX MaPKETUHTOBUX PIllICHb.
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