Enexmponnuit scypuan «Eghexmuena ekonomika» eKioueHo 00 nepeniKy Haykosux ghaxosux
euoanv Ykpainu 3 numane exonomixu (Kamezopia «b», Haxaz Minicmepcmea océimu i
nayku Ykpainu Ne 975 6i0 11.07.2019). Cneuyianvnocmi — 051, 071, 072, 073, 075, 076, 292.

Edgexmuena exonomika. 2025, Neo 12.

DOI: http://doi.org/10.32702/2307-2105.2025.12.137
YK 658.8:004.9:339.13

H. M. Piznux,

K. e. H., 00YyeHm, 00yeHm Kageopu eKOHOMIYHOI KIOepHemuKu,
TepHoninbcoKkull HAYIOHANLHUL MeXHIYHUU YHigepcumem imeni leana 11ynros
ORCID ID: https://orcid.org/0000-0001-5931-7879
O. A. Kosanvuux,
acucmenm Kagheopu eKoHOMIYHOI KibepHemuKu,
Teproninbcokull HayioHAIbHUL MeXHIYHUU YHIgepcumem imeni leana 11ynros
ORCID ID: https://orcid.org/0000-0002-7253-7849
0. B. KymHnux,
mazicmp Kageopu eKoHOMIYHOI KibepHemuKu,
TepHoninbcokuu HAYIOHANILHUL MEeXHIYHUU YHigepcumem imeHi leana 1lynios

ORCID ID: https://orcid.org/0009-0001-7348-4398

AHAJIITUKA KJIIEHTCBKHUX JAHUX Y CRM-CUCTEMI SIK OCHOBA
JIJISI TPUAHSATTSA YIIPABJIIHCBKHUX PINIEHD B EJIEKTPOHHIN
KOMEPIIII

N. Riznyk,
PhD in Economics, Associate Professor, Associate Professor of the Department of
Economic Cybernetics, lvan Pulyuy Ternopil National Technical University
O. Kovalchyk,
Assistant of the Department of Economic Cybernetics,
Ivan Pulyuy Ternopil National Technical University
Y. Kutnyk,
Master's student of the Department of Economic Cybernetics,
Ivan Pulyuy Ternopil National Technical University

CUSTOMER DATA ANALYTICS IN CRM SYSTEM AS A BASIS FOR
MAKING MANAGEMENT DECISIONS IN ELECTRONIC COMMERCE



Y cmammi pozenamymo poav awnanimuku kiienmcokux Oaumux y CRM-
cucmemax AK KIOY08020 eleMeHma NPUHAmMms YNpaeiiHCbKux piuiens y cepi
eneKmponHoi Komepyii. B ocno8y 0ocniodicenHs OY10 NOKIAOeHO NPUNYWEHHS, WO
KNIEHMCOKL  OAHi MOXCYMb OVMU MPAHCHOPMOBAHI 6 KOPUCHY AHATITMUYHY
inghopmayito, sKa 003601UMb CHoOpMY8amu eqheKmusHi MapKemuH208i, 102iCMudHi
ma cmpameeiuni piwenHs 0aa 0Oi3necy. OnucaHi Kuoyo8l nepesacu, wjo 0ae
yugposa mpaucgopmayin niONPUEMCME MA OCHOBHI MPeHOU IHHOPMAYIHUX
mexHo02il 014 6iznecy. 3asznaueno, wo enposaddcenns CRM-cucmem 6 neputy
yepey nompioHO KOMRAHIAM, WO CReYianizyiomvbCs HA OHAAUH NpOoOadicy mosapis
abo nocnye i 83aEMO0i0OMb 3 8eIUKOI0 KilbKicmio Kiienmis. [Ipoananizoeano oami
wooo euxopucmanns ykpaincokumu xomnaniamu CRM-cucmem ma o0na
nooanbuio2o 0ocnioxcenns oyno eubpano KeyCRM, ska opienmosana Ha
eNeKmpoHHY Komepyito ma maautl i cepeonii Oiznec. Pozensanymo cyyacHi nioxoou
00 8UKOPUCMAHHA OaHux npo kiieumis, incmpymenmu CRM-naamgpopm ma ixwiu
énaue Ha eghexkmusHicmo OizHec-npoyecis. Ilpoananizoeano CRM sk Odicepeno
CMPYKMYPOBAHUX OAHUX NpO KlieHmis. Buznaueno, wo maki oaui opmyrome
iHpopmayitiny ocHO8Yy 0 noOYO008U  OeMANbHUX  AHALIMUYHUX — 36IMIE.
Poszenanymo ananimuuni incmpymenmu CRM, siki ciyeyioms 0cHO8010 07151 00poOKU
oanux. Ilpoananizosamo sk modxcymos Gopmysamucs YNpasiiHCbKi pilueHHs HA
OCHOBI OMPUMAHOI AHANIMUKY, U0 003B0IUILO 3MOOENI08AMU NPOYEC NPULLHAMMA
VAPABNIHCbKUX piweHb. Bynu euznaueni ocno6Hi noKasHuKu OJisi KOJCHO20 emany
npoyecy NpUuuUHAmMms YNpasiiHCoKux piuleHb, a MakoiC OYIKYBAHHI pe3yabmamu.
nogHa 6aza OaHux 0/ NOOANLUIO20 AHANI3Y, CIMPYKMYPOBAHi OaHi 011 nob6y0o8u
36iMiB, BUABNEHHS MEHOCHYIll I 3aAKOHOMIDHOCMEN YV NpooadCcax, GUSHAYEHHS.
Hanpsamie Oill, onmumizayis Oi3Hec-npoyecis, KOHMPOb | Kopexkyisi cmpamezii
oiznecy. Ha ocnogi y3aeanvuenHsi HAYKOBUX 0dcepesl UZHAYEHO OCHOBHI npobiemu
yugposoi mpaucgopmayii  nionpuemcme ma  OOIPYHMOBAHO  OOYLILHICMb
BNPOBAOINCEHHS AHANIMUYHUX MEXAHI3MI8 O NIOBUWEHHS SAKOCMI VNPAGIIHHAL.

3anpononosano cmpyKmypogawy MOO0enb YXEANEHHS YNPAGIIHCbKUX DIleHb Ha



OCHOBI OaMUuX, KA Moxce OymMu BUKOPUCMAHA VKPAIHCOKUMU NiONPUEMCNEAMU

€IeKMPOHHOI KOMepPYl.

The article examines the role of customer data analytics in CRM systems as a
key element of management decision-making in the field of e-commerce. The study
Is based on the assumption that customer data can be transformed into useful
analytical information that will allow for the formation of effective marketing,
logistics and strategic business decisions. The key advantages of digital
transformation of enterprises and the main trends in information technologies for
business are described. It is noted that the implementation of CRM systems is
primarily needed by companies specializing in online sales of goods or services
and interacting with a large number of customers. Data on the use of CRM systems
by Ukrainian companies was analyzed and KeyCRM, which is focused on e-
commerce and small and medium-sized businesses, was selected for further
research. Modern approaches to the use of customer data, CRM platform tools and
their impact on the efficiency of business processes were considered. CRM was
analyzed as a source of structured customer data. It was determined that such data
form the information basis for building detailed analytical reports. CRM analytical
tools that serve as the basis for data processing are considered. It was analyzed
how management decisions can be formed based on the obtained analytics, which
allowed modeling the process of making management decisions. Key indicators
were identified for each stage of the management decision-making process, as well
as expected results: a complete database for further analysis, structured data for
generating reports, identifying trends and patterns in sales, determining areas of
action, optimizing business processes, monitoring and correcting business
strategy. Based on the generalization of scientific sources, the main problems of
digital transformation of enterprises are identified and the feasibility of
implementing analytical mechanisms to improve the quality of management is
substantiated. A structured model of making management decisions based on data

IS proposed, which can be used by Ukrainian e-commerce enterprises.



Kniouosi cnosa: CRM-cucmema, ananimuka, enekmpouna Komepyis,
KAIEHMCHKI OaHi, YNPABIIHCHKI pillenHs, yupposa mparchopmayis.
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Ilocmanoeka npoonemu y 3a2an1vHoOMY 6u2na0i ma it 36’A30K i3 6AHCAUGUMU
Haykosumu 4u npaxmuunumu 3aeoanuamu. lludposizamis O6i3Hecy B YkpaiHi
3HAYHO aKTUBI3yBajacsi OCTaHHIMHU POKaMH, 110 3YMOBJICHO PO3BUTKOM OHJIAWH-
TOPTiBJIi, MApPKETIJICHCIB Ta IHCTPYMEHTIB aBTOMAaTH3allii Oi3Hec-mporieciB. Y 1ux
yMOBax OCOOJMBOTO 3Ha4eHHS HaOyBa€e €(EKTUBHE BUKOPUCTAHHS KIIEHTCHKHX
nanux, ski GopmyroThcsi B CRM-cucremax. I[Ipore OUIBIIICTh MiANPUEMCTB
CJICKTPOHHOT ~ KOMEPIIi  30CEPEeKYIOThCA JiMIiIe Ha (Qikcaili omneparii,
HEJOOILIHIOIOYM CTpPAaTEeTIYHUM MOTEHILIad AaHAJNITUKA JaHUX [ OPUUHATTA
yOpaBIMHCHKUX pimeHb. lle cTBoproe moTtpedy y HayKoBOMY OOIPYHTYBaHHI
NPUHIMIIB Ta MOJIEJI€l BUKOPUCTAHHS JIaHUX KIIIEHTIB SIK OCHOBU JIJISl YIIPABJIIHHS
PO3BUTKOM MiAMPUEMCTBA.

Ananiz ocmannix 0ocnioncenv ma nyodnikayin. Ilpobnemarnka nudpoBoi
TpaHchopmariii miAnpueMcTB, BrOpoBamxkeHH CRM-cucteM 1 BHUKOpPUCTaHHS
KIIIEHTCHKUX JAHUX JOCTIKYEThCsl OaraThMa YKpaiHCBKUMH Ta 3apyOiKHUMU
HAYKOBIIMU. 30kpema, y pobotax Snuyk T., Boenko O.,[7] Memkosa C.[5]
po3kpuBaeTbest cyTHicTh CRM cuctem, aHami3yeThesl iXHIA BIUIMB HA 3arajibHY
e(EeKTUBHICTh MIANPUEMCTB Ta AOCHIIKYEThC posib CRM-cuctem y miJBUIIEHH]
e(heKTUBHOCTI MapKETUHTOBUX CTpaTeriii. JlocmiaHuKH [.ITeTenki,
€ KpukaBcokuit, Y.I'mamiit, P.Uepkec[6] aHami3yioTh 3arajbHy akKTyaJbHICTb
CRM-rexnomnorii, ii mpobiieMu Ta mepeBard, a TaKOXX BUKOPUCTAHHS JaHUX IS
BIJICT@XKEHHS TOBEMIHKM KIi€HTIB. OpranizamiiiHi acrekTu BnpoBamxkeHHss CRM-
CUCTEM Yy JISUIbHICTh MIANPHEMCTBA  AOCHDKYyBasMd  MapuinkoBcebka O.,
Jlerkwii O.[4]. BoxpHouac, y HasBHHX JOCIIKCHHSIX HEJAOCTATHHO YyBaru

MPUIIIEHO KOMIUIEKCHIN Mojen BukopucTanHa aHamTukd CRM mis yxBaneHHs



pimeHb y cepi enekrponnoi komepiii. Came 11 HaykOBa NporajiiHa BHU3HAYae€
aKTyaJbHICTh CTATTI.

@Dopmyntoeanna wuineit cmammi. MeTol0 CTaTTi € OOIPYHTYBaHHS poJIi
aHaMITUKA KialeHTchbkux JaHux y CRM-cuctemax y mpoieci HOpURHATTS
YIPaBIIHCHKUX PIIIEHb B €ICKTPOHHIN KOMEPIIi Ta po3p0o0IeHHS KOHIICTTYaIbHO1
MO/IeJIl TAKOTO MPOIIECy.

Buknao ocnoeénozo mamepiany oocnioycennsn. lludpoBa Tpanchopmarris
HIJIPUEMCTB Ja€ iM Psiji 3HAUHUX TepeBar: MOJIMIIEHHS KIIEHTCHKOTO JOCBIAY,
IPUCKOPEHHS Oi3HEC-TIPOIECiB Ta iX THYYKOCTi, BIPOBAKCHHS 1HHOBAI[IHUX
MO>KJIMBOCTEMN JUIsl PO3BUTKY O13HECY Ta OCBITHIX MOCIYT, BAKOPUCTAHHS Cy4aCHHUX
TEXHOJIOT1 1Jis1 poOOTH 3 JaHUMH, PO3IIMPEHHS MApTHEPCTBA 1 CIIBPOOITHUIITBA
[1, ¢.396]. Jlns oTpumaHHsS 3a3HA4eHHMX TIepeBar Bia mudporizarii moTpidHO
BUKOPHCTOBYBATH BIAMOBIIHI IM(POBI IHCTPYMEHTH Ta 1H(POPMAIliHHI TEXHOJOTI].
Jo uux BimHocATh 1 CRM-TexHomorii — BHA TpOrpamMHOro 3a0e3ledeHHs,
MPU3HAYECHOT0 JJIsI aBTOMAaTH3allli B3aeMo/I1i O13Hecy 3 kiieHTamMu. OCHOBHA MeTa
CRM — cucremaru3zaiiis 613HeC-TIPOIIECiB, ONTHUMI3allls MPOLIECiB MAPKETUHTY Ta
NPOJAXIB, MIJABUIICHHS JIOSUIBHOCTI KJIEHTIB, @ TaKOX 30UIbIICHHS NPUOYTKY
KOMITaHIM.

[HdopmariiitHi TexHONOrii B Cy4acHMX ymoBax mHudposizaiii Oi3Hecy €
MOTY)KHAMH  1HCTPYMEHTAaMH Il MJBHINCHHS KOHKYPEHTOCIPOMOKHOCTI
MIJMPUEMCTBA, a TaKOX HEBII'€MHOI0 YACTHHOIO CHUCTEMH yhpaBiiHHI. Ha
ChOTOJHI OCHOBHMMH TpE€HIaMH 1HGOpMALIITHUX TEXHOJOTIH s Oi3Hecy
3aJUINAIOTBCS  PO3MOBCIOJKEHHSI ~ BIPOBAKEHHS  INTYYHOTO  IHTENEKTY,
BUKOPUCTAHHA HOBHUX TEXHOJOTIA MpU poOOTI 3 KIIEHTaMU, B TOMY YHCII
TEXHOJIOT1i BIPTyaJbHOTO BiOOPAKEHHSI KIIIE€HTA, ONTHUMI3allisl BUKOPUCTAHHS
KJIFOYOBUX aHAITHYHUX AaHUX nudpoBoro GizHecy [3].

Sk 3a3HavaeThC y MOCTKEHHSX 1070 BrapoBamxkeHHs CRM-cuctem |2,
c.27], To B mepuly 4epry BOHO MOTPIOHO KOMIIAHIsIM, IO CIEMIaTi3yIOThCsl Ha
npoAaky ToOBapiB abo mociayr, 1 0e3rnocepeHbO B3aEMOMIIOTH 3 BEIHKOIO

KUIBKICTIO KJII€HTIB, a came I[HTepHeT-marasuHaM. Ili cucremu 103BOJISIOTH



IPOBOAMUTU TOCTIHHUE 30ip Ta aHam3 iH(OpMaIlii Mpo KIEHTIB, 3AIHCHIOBATH il
MIATOTOBKY J0 TOMAbIOi 0OpOOKH, a TaKOXK MaTH €IWHE CXOBHIIE iH(opmarrii
JUIST CTBOPEHHS KIIIEHTCHKOT 0a3uW Ta OTPUMAaHHS BIJOMOCTEH TPO B3aEMOIIO 3
KJIIEHTOM B JIIOOMIA Yac.

[Mogo momynspHux Ha chorogHi B Ykpaini CRM-cucteM, To moTpiOHO
3a3HaunTH, Mo y 2025 porii cepen CRM 3 HallO1IbIIMM 3pOCTaHHAM, BUAISIOTHCS
LP-CRM (+309%) ta KeyCRM (+48%) y mopiBasHHI 3 2023 pokom [8]. Ha
OCHOBI JJaHuX BukopucTtaHHs CRM-cucteM B yKpaiHChKMX KOMITaHISIX B1I3HAYUMO
BITYM3HSHI Ta 3apyOiLKHI PO3pOOKH, SKI CTalOTh BCE OUIBII 3aTpeOyBaHUMU
(Tab6mn.1):

Taouanus 1. Peiittuar CRM B Ykpaini y 2025 poui.

Micue | CRM- Kpaina OcHoBHa nepeBara / LluiboBa ayauropist
cucremMa MOXO/IKEeHHSI

1 SalesDrive VYkpaina KommniekcHe pimeHHs, TOMyJsipHE cepen pi3HuX
CErMeHTIB Oi3Hecy.

2 KeyCRM Ykpaina AKTHBHO 3pOCTa€, Opi€eHTOBaHA Ha €-commerce Ta
MaJInii/cepeiHii Oi3Hec.

3 Zoho CRM Tanis MixHapoaHa cucTema, L0 Ma€ 3HAYHY YacTKy
PUHKY B YKpaiHi 3aBISIKH THYYKOCTI.

4 LP-CRM VYkpaina CrnenianizyeTbcsi Ha ToBapHOMY Oi3HeECI Ta OHJIANH-
TOPriBIi,  JEMOHCTPYE  CTPIMKE  3pPOCTaHHS
HOMYJSIPHOCTI.

5 Creatio Vkpaina (panime Terrasoft) Ilotyxkna mnnargopma s
BEJIMKOTO Ta CepelHboro Oi3Hecy, IO aKTHUBHO
PO3BHBAETHCSL.

Jorcepeno. cgpopmosano na ocnosi [8].

BpaxoByroun, mo KeyCRM € opieHTOBaHOIO Ha €JIEKTPOHHY KOMEPIIIO Ta
Maliiii 1 cepenHiid Oi3HEeC, TO MU BUOpaJIM caMe II0 CUCTEMY ISl MOJAJIbIIOro
ananizy. Haie nocmigkeHHs cipsMOBaHe Ha 3°sICyBaHHS TOT0, AKUM unHOM CRM-
cuctema, a came KeyCRM, BmimBae Ha SKICTh YNPABIIHCHKUX PIMI€Hb, IO
NPUIMAIOTHCS MIANPUEMIIEM Y IPOLECT OHJIAWH-TOPTIBIIL.

B ocHOBI aHanizy JIeXKUTh MPUIYLICHHS, IO KIIEHTChKI JaHI MOXYTh OyTH
TpaHC(OpPMOBaHI B KOPHUCHY aHajITU4YHY I1HQOpMallilo, sIKa, y CBOIO Yepry,

BHU3HAYa€ €(EKTHBHICTh MAPKETHHTOBUX, JIOTICTUYHUX Ta CTPATETIYHUX PIMICHb




nignpuemud. s migTBepIKEHHS 1BOTO TBEpKEHHS Oyla 3acTOCOBaHa
CTPYKTYpOBaHa MOJEIb AOCTIIKEHHS, 110 BKIIOYasa:
- BU3HAYEHHS KIIOYOBHUX JIaHUX, 1110 30upatoTbest CRM;
- OMHC MPOILIECIB iX 00pOOKH;
- OIIHKY aHaJITUYHUX 1HCTPYMEHTIB,;
- aHaJi3 yIpaBJIHCHKUX PIIIEHB, K1 TPUAMAIOTHCS Ha OCHOBI ITi€1 aHAII TUKHY;
- OI[IHKY Pe3yJIbTaTiB BIPOBAKEHHS.

Posrinsitnemo CRM sk jKepeno CTpyKTypOBaHMX JaHUX IMpo KiieHTiB. Ha
nmoyatky Oysno Bu3HadeHo, Mo KeyCRM 3abe3nedye cucTeMHE HAKOMMYECHHS BCIiX
OCHOBHHMX IMapaMeTPiB KJIIEHTCHKUX B3AEMOIIN:

- KUIBKICTH 3aMOBJICHB;

- 4aCTOTa MOKYIIOK;

- CE30HHICTh TOIHUTY;

- CEpEeJIHIN YeK;

- IONYJIAPHICTh TOBAPHUX MO3HIIIH;

- JuUKepera Nepexo/iiB;

- €()EKTUBHICTh PEKJIAMHUX KaMIaHil;

- yac 00poOKH 3aMOBJICHb.

Jani noka3Huku GopmyroTh iHOpMAIiiHY OCHOBY /I MOOYI0BHU JETAIbHUX
anamituuHux 3BITIB. IlepeBaroro KeyCRM e aBromaruzanis 300py iHpopmariii,
TaKUM YUHOM TIIPUEMEIh HE BUTPAYa€e 4ac Ha PyYHUN OOJIK 1 BOAHOYAC YHUKAE
TUTOBUX MOMMJIOK, OB’ SI3aHUX 13 JIOJICBKUM (PakTOpoM.

Posrnsitnemo ananituuHi iHCTpyMeHTH CRM, siKi CIIyrylOTh OCHOBOIKO IS
00poOku nanux. KeyCRM no3Bomsie hopMyBaTy Taki BUAM aHATITUKH:

- JUMHaMIYHUM aHami3 OpoAaxiB, IO BigoOpakae 3MIHM MOMUTY B pI3HI

Iepioau;

- KOTOPTHHMM aHami3, SKUH TMOKa3ye TMOBEIIHKY KJIEHTIB MiCHs MepuIoi

MTOKYTIKH;

- CTPYKTYpHHI aHaji3 acOpTUMEHTYy, IO BH3HAYa€ KIIOYOBI TOBapHIi

KaTeropii,



- anam3 KaHamB TpadikKy, TO3BOJSIOYM BHUMIPIOBATH €(PEKTUBHICThH

MapKETUHTOBUX BKJIQ/ICHb.

[TopiBHSHHS PI3HMX 3BITIB JaJ0 3MOTY BHUSIBUTH 3aKOHOMIPHOCTI, 30Kpema
CE30HHE 3POCTaHHS MOMUTY B MEPI0 BEIUKUX CBST, 30UIBIIICHHS CEPEIHBOTO YeKa
B MOMEHTH 3aIlyCKy MEPCOHAJI30BAHMX aKIliif, a TaKoX 3POCTAaHHS IMMOBTOPHHUX
MOKYTIOK TPH 3aCTOCYBAaHHI CUCTEMH aBTOMAaTUYHUX MOB1IOMJICHb.

PosrnsiHemo sk MOXyTh (popMmyBaTHCS YNPaBIIHCHKI PIMICHHS Ha OCHOBI
OTPUMAaHO1 aHaNITUKU. byno mpoctexeHo, sik gani CRM BIUTMBaIOTh Ha KOHKPETHI
nii mignpuemils. Lle m03BouI0 3MOIETIOBaTH MPOIIEC MPUUHSATTS YIPaBIIHCHKAX

pimessb. (Puc.1)

36ip gaHux: OTpumMaHHs iHbopmauii 3 pi3HUX KaHanie

|

MepsrHHa 06pobka: COpTyBaHHA Ta BNOPSAAKYBAHHA AaHINX

!

AHaNITUYHWIW aHanis: PopMyBaHHA CTaTUCTUKW Ta BUABNEHHA
3aKOHOMIpHOCTEN

|

IHTepnpeTauia pe3ynbTaTiB: ¥3aranbHeHHA BUCHOBKIB 4NA NPUAHATTS pilleHb

|

MPpUAHATTA YyNPaBNiHCLKOMo pilleHHA: @opMyBaHHA KOHKPETHOI 4ii ANnA NoKpaLleHHA
pesynbTaTy

v

MOHITOPUHT pe3ynbTaTie: OUiHBaHHA ePeKTUBHOCTI pilLeHHS

v

3BOPOTHWMIA 3B'A30K | KOpeKUuia: KopuryBaHHA cTpaTerii Ha QCHOBI HOBUX JaHWNX

Puc. 1. Moaeab NpuitHATTS yNPABJIIHCbKUX PillleHb HA OCHOBI

AHAJIITHKHU KJIICHTCHKHUX JaHHUX



Mogens Ha pucyHky | mokasye, mo Oyap-sike YIPaBIIHCHKE PIIICHHS
MOBUHHO MaTH JIaH1 SIK OCHOBY. JIuie Toai BOHO Oy/e JOT1YHUM, apryMEHTOBaHUM
1 nmpuBeae g0 O6axkaHoro edpekrty. Hamu Oynu BU3HA4YEHI OCHOBHI MOKA3HUKHU JIJIS
KOKHOT'O €TaIly MpoIecy MPUHHATTS YIPaBIIHCHKUX PIillleHb, a TAKOXK OYIKyBaHH1
pesyabraru. (Tabm.2)

Taoauus 2. ETanu Mojesi NpuiiHATTA yNPaBJIIHCHKHUX pPillleHb HA

OCHOBI aHAJITHKH KJIICHTCHLKHX JAHUX

. . OuikyBanuii
Ne ETan npouecy 3MmicT eTany OCHOBHI NOKA3HUKU
pe3yJabTart
Orpumanus iHpopMarii .. ..
P . (1). P KinbKicTh KIIEHTIB, IToBHa Oa3a gaHux
) PO KJIIEHTIB, )
1 36ip nanux o0csr Mpoiaxis, JUISL TIOJAJIBIIIOTO
3aMOBJICHHSI, TOBapH, )
JKEPEIIO 3aMOBJICHb aHaizy
pexiamy
Cucremaruzaris
5 O0pooOka Ta iHdopmarii 3a YacroTra NoKymox, CtpykTypoBaHi JaHi
CTPYKTYPYBAHHS KaTeropisiMmu (ToBapH, perioHalibHI mpoAaxi | Iyt moOyA0BH 3BITIB
KJIIEHTH, PET10HH)
. Po3paxyHok cepeJHLOTO . . Bussnenns
AHajnxiTuka PaxyH P JluHaMika poaxis, i
3 . yeky, LTV, CAC, ; TEHJICHIIIN 1
NMOKa3HUKIB MOBTOPHI MOKYIIKH ) .
KOHBepCii 3aKOHOMIpPHOCTEN
AHaJi3 npu4yuH 3MiH y
. 3HIKEHHS/3POCTaHHS
InTepnperauis [IOKa3HUKAX, ITOIIYK . BusHauenns
4 . 3aMOBJIEHD, AKTUBHICTD N
JAHUX npo0eM i S HaIpsMIB Jii
o KJIIEHTIB
MOYKJINBOCTEN
. dopmyBanHus Hosi axuii, 3MiHM .
[puiinarrs oMy . i, OnTumizanis
5 . VIPaBIiHCHKHUX PIllICHb ACOPTHMEHTY, . .
pileHb i 0i3Hec-TpoIieciB
Ha OCHOBI JaHUX TapreTHHT
. . . ROI, ipupicr )
MoniTopunr OriHka pe3yabpTaTiB > PAPICT Kontposs 1
6 . A poJaxiB, retention .
eexkTUBHOCTI BIPOBAKEHUX PILLIECHb rate KOpPEKIIis CTparerii

OTxe, mpoaHani30BaHl JaHl JO3BOJISIIOTH C(HOpMYBaTH MOJENIb MPUUHATTA

YIPaBIiHCHKUX PIIIEHb, IO CKJIATAETHCS 3 MIECTH €TalliB 3a3HAYCHUX Y TaOmuI 2:

1. 36ip indopmamii: ¢ikcaris 3aMOBJICHb, KaHaJIB iX HAJAXOJKEHHS Ta

XapaKTePUCTHUK KITIEHTIB.

2. O6poOka: aBTOMaTUYHE CTPYKTYPYBaHHS JaHUX 33 CETMEHTaMH.

3. AHamiTHKa: BUSBJICHHS TPEHIIB, CE30HHOCTI, TOBAPiB-JIiICPIB.

4. InTepnperallisi: BA3HAYCHHS IPUYUH BUSBICHUX 3MiH.

5. IlpuitHATTS pimieHHS: 3MIHM y pEKJIaMHIA CTparterii, I[iHOYTBOPEHHI,

ACOPTUMEHTHIN MOJIITHIII.




6. MoHITOpUHT pe3ynbTaTiB: OlliHKa eeKTUBHOCTI 3MiH Yy CRM.

BaxnuBo, mo 3MoAenbOBaHMM MpolLeC TMOKa3aB: PIIICHHS, 3aCHOBaHI Ha
aHAJITHUII, 3aBXIU JTaIOTh CTA0LILHO Kpallll pe3yJbTaTH, HIK IHTYITUBHI PIIlICHHS.
CRM nonomarae He JuIiie MPOTHO3YBATH, a ¥ TTOTIEPEPKATH HETAaTUBHI TCHJICHITI],
HAIPUKJIAJ MaJliHHS MOMUTY B OKpPEMI MEPIOJId UM 3HMKEHHS KOHBEPCii 3 TIEBHUX
pEKJIaMHHX KaHAJIB.

OtpumaHi pe3yJabTaTH MOJCTIOBAHHS IATBEPKYIOTh KIIOYOBI TOJIOXKEHHS
CydyacHUX HAyKOBHUX Tipallb y cdepi nuppoBOi EKOHOMIKM Ta YIpaBIiHHSA
HiANPUEMCTBOM, IO €()EKTUBHICTH YNPABIIHHS MiJNPUEMCTBOM 3aJICKHUTH BiJ
MOBHOTH Ta CBOEYACHOCTI 1H(OpMalii, sIKy OTpUMYye MeHeKep. Bukopuctanus
CRM-cuctemu 3abe3nedye came II¢ — IIBUAKE, TOYHE Ta CTPYKTYpOBaHE
HAJXO/DKEHHS JaHUX, 110 ycyBae 1H(OpMaliiiHl po3puBH. A 1LI€ B CBOIO YEpry
JTO3BOJISIE 3HAYHO TMIJBUIIUTH TPOJYKTUBHICTH Mpalll Ta SKICTh YHMPaBIIHCHKHUX
pimenb. Ananmiz ganux y CRM miaTBepiKye 1€l BHCHOBOK, aJKe MpOLEeCH
0OpoOKM 3aMOBJIEHb, KOMYHIKallli 3 KJIIEHTAMH Ta MOIIYKY HpPOOJEMHUX 30H
BiOyBaroThes mBuAIMEe Ta edekruBHime. Takoxxk CRM-cucrema BHCTymae
IHCTPYMEHTOM  CTpPATEriyHOr0 XapakTepy, OCKUIbKM J103BOJIsi€  (OpMyBaTu
MOJIITUKY aCOPTUMEHTY, BU3HAUATH TIEPCIIEKTUBHI PUHKOBI HIII Ta MPOTHO3YBaTU
POJIaXi.

[TopiBHSIHHS 3 HayKOBUMH TOJOXEHHSIMH Jla€ 3MOTY CTBEpKYBaTH, IO
OTpUMaHI pe3yJbTaTy HE JIMIIE MPAKTUYHI, aje ¥ MaloTh HAYKOBO OOTPYHTOBAHMMA
xapaktep. CRM-cuctema crae 1HTEIEKTyaJIbHUM €JIEMEHTOM YIpPaBIIHHS, SIKUAN
3a0e3neuye BUCOKUN PIBEHb aJalITUBHOCTI O13HECY 10 PUHKOBUX 3MIH.

Bucnoeéku 3 npoeedenozo 0ocnioxycenna i nepcneKmueu NOOAIbUIUX
P036i00K y 0anomy nanpami. IlpoBeneHe JOCIIKEHHS Jajl0 3MOTY KOMILIEKCHO
ouiHutd ponb CRM-cucremMu y MiABHILEHHI €(QEKTUBHOCTI  yNpaBIiHHS
KIIIEHTCHKUMHU BIJHOCMHAMH B YMOBax €JIEKTpOHHOI Komeprlii. [lo-mepime,
oorpyHToBano goBeAeHo, 1mo CRM-cuctema € KIIOYOBHM — €JIEMEHTOM
iHdopmariiinoi 1HGpacTpykTypu enekTpoHHoro Oi3Hecy. [lo-mpyre, pesynbratu

aHamizy nokazanu, 110 aHamituyHi  iHcTpyMeHTH CRM  1103BOJISIIOTH



BCTAHOBIIIOBaTH (DaKTOpH, IO BIUIMBAIOTh Ha CEPEIHIN Y€K 1 piBeHb MOBTOPHHUX
nokymnok. [lo-Tpere, mMoaentoBaHHS MpOIECY YNpaBiIiHHS HA OCHOBI aHAJITHKU
CRM npoaemoHcTpyBano, IO Takui miaxig — 3abe3neyye  3pOCTaHHS
KOHKYPEHTOCTIPOMOXKHOCTI ~ Oi3HECY Ta IIJBHINCHHS JIOSUTBHOCTI  ITUTHOBO1
ayJIUTOoPIi.

3aranom mpoBeeHe NOCHIKEeHHs miaTBepauio, mo CRM-cucrema BucTynae
MOBHOLIHHUM MEXaHI3MOM YIpPAaBIiHHA, IO IHTErpye€ JaHi, AaHaJITUKy Ta
YIOPABIIHCHKI PIIIEHHS B €IUHY cuctemy. lle cTBOproe ymMoBH Il CTIHKOTO
PO3BUTKY EJIEKTPOHHOI KOMEpIlii Ta 3abe3nedye MiANPUEMIIO MOXKIUBICTh
OTIEpaTHBHO pearyBaTH Ha 3MiHH PUHKOBOI KOH IOHKTYPH.

3a3HauyuMO, 1110 aKTyaJIbHOIO TEMOIO JIJIs MOAANIBIINX JTOCTIKEHD SIBISIETHCS
orfiHka eKoHOMIuHOi edekTuBHOCTI CRM-cucTteMu B JMHaMIlll, BKIIOYAIOUYU
pPO3paxyHOK peHTAa0eIbHOCTI BIPOBAHKEHHS Ta OKYITHOCTI 1HBECTHIIN Y HIUPPOBY
iHppacTpykTypy. OCKUIBKH pe3yJbTaTH HAIIOTO JTOCTIIKEHHS IIiATBEPIKYIOThH
nepciekTuBHICT,  BUKOpucTaHH CRM-cuctem sk 0a30BOro  ejneMeHTa
IHTEJIEKTyaJIbHOTO ~ yMpaBlliHHS OI3HECOM Yy Cy4YyacHHUX yMoBax Uu(poBoi

€KOHOMIKH.
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