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IMPROVEMENT OF POSITIONING AS AN ANTI-CRISIS MEANS OF THE ORGANIZATION

BinHoBneHHs1 Ta pO3BUTOK OpraHi3aLlii B MOCTKPU30BUNA rnepioa 3anexxvTb Bif YAOCKOHa/IeHHS NPOBIAHNX 3a-
co0iB aganrauii 4o puHKOBOI TypOY/IeHTHOCTi, nepegdopmaTyBaHHsl Ta BTi/IeHHs iX B KOMIUIeKCi aHTUKPU30BOIro
MeHeAKMEHTY. B yMoBax, KOs KpU3U BUHUKaIOTb PArToBO, a TPUBAaJICTb i HACTiAKN HeBU3HAY€eHi, aHTUKPU30BUIA
MeHePKMEeHT cTae 3aTpebyBaHuM i NnpuBepTae NuJbHY yBary TeopeTukis i npakTukis. Kno4oBolo nepegymMoBoto
3anobiraHHs Kpu3i € 36epeXxxeHHs1 CTasioro, AOBroTpUBaJIoro, NOCTIHHOIro, NeBHOro o6esiIry nonuTy Ha ToBapy 1a
nocayrv opratisadii. B gipkuran-mepexxeBoMy rocriogapctsi cepes CK1afgoBuUX MapKeTUHIroBOro KOMIJIekcy
ocobsmBe mMicue 3aliMae KOMyHikauiviHa nonitvka, 34i/icHIOI04YM BriIMB Ha iHLWwi. dopmMoro peanizavieto KOMyHi-
Kauii, B SIKivi NPOSIBJISIE TbCSI CUCTEMa CYYaCHUX KOMIETEeHTHOCTeV opraHi3auii, € No3nLioHyBaHHSI ToBapy, Qipmu.
YnockoHasneHHs1 No3nLiOHYBaHHS MOXXe CTaTvi TPUIrepoM pPO3BUTKY aHTUKPU30BOIO yripaBJsiiHHS OpraHi3ayiero.

Restoration and development of the organization in the post-crisis period depends on the improvement of the
leading means of adaptation to market turbulence, reformatting and implementing them in the complex of crisis
management. In an environment where crises arise and the duration and consequences are uncertain, crisis
management is becoming popular and attracts the attention of theorists and practitioners. The key prerequisite
for preventing the crisis is to maintain a stable, long-term, constant, certain amount of demand for goods and
services of the organization. The form of realization of communication, which manifests the system of modern
competencies of the organization, is the positioning of the product, the company. Improving position can be a
trigger for the development of crisis management of the organization. In the digitally networked society, building
effective communications andtheir component — positioningis becoming a significant area of crisis management.

These trends in changing consumer values and customer behavior are spreading in the Ukrainian market along
with rising prices for crucial resources, declining realincomes ofmany consumers, and oughtto identify promising
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In current conditions, the imperative of functioning and development of the organization is the use of anti-crisis
managementtechnologies, which ought to be gearedto the outside, building effective communications and their
component — anti-crisis positioning. Improving positioning in the context of crisis managementis aimed at taking
into account crisis risk factors of different levels, namely:

1. activation in the market of generation Z with consumer values that distinguish them from others,

2. Asignificantincrease in the differentiation of consumerincomes and accordingly, differences in the priority

ofconsumer values,

3. Escalation of globe trend: concern for the environment todayandin the future, awareness of overconsumption
in the pre-COVID period, increasing the focus on a healthy lifestyle.

KnroyoBi cnoBa: aHmukpu3oBuli meHeOxcmeHm opeaHi3auii, no3uyionyBarHs, KomMyHIKauli opaaxizauii, aHmu-

Kpu30Bul 3aci6 opeaHizauii, kpu3sa.

Key words: anti-crisis management of the corporation, position, communicating of the corporation, anti-crisis

means of the corporation, emergency.

IMTOCTAHOBKA ITPOBAEMMU

3HauHKWI BHECOK B YCBIJOMNEHHA HEOBXIiAHOCTI 3MiH,
06yMOBNEHWX KPHU3010, B yNpas/liHHi opraHisauieto 3pobu-
mnl. Apisec, Ix. Eiken, P. Xit [1—3]. Y gig>kutan-mepe-
YKEBOMY CyCnifibCTBi BUOYAOBYBaHHSA €PEKTUBHUX KOMYHI-
KaLiM i iX CKNlaAoBOi — NO3MLIOHYBaHHS, CTA€E aKTyaslbHUM
HanpPAMOM aHTUKPU30BUX 3acobis. JlocnigKeHHs no3u-
uioHyBaHHs nos'a3aHo 3 pobotamu k. TpayTa ta E. Pait-
ca, M. Tpici Ta ®. Yipcema, ®. Kotnepa, XX.>K. lambeHa,
ane Nno3uLioHyBaHHA Ma€ y4OCKOHaMoBaTUCA, 0COBMBO B
KOHTEKCTi CyTTEBUX NMOTPSICIHb FOCNOAAPCbKOI CUCTEMMU Mif,
BMJIMBOM KpU30BKX npouecis [4—7]. Pa3om 3 TuM cyuacHi
ynpaBAiHCbKi NPaKTUKKU, 30KPEMa 3aCTOCYBaHHS NO3MLi0-
HyBaHHS, IK aHTUKPU30BOIO KOMIJIEKCY LLLE HE OTPUMANH
HeOOXigHOro y3ara/ibHEHHS Ta YCBI4OMIEHHS.

META CTATTI

MeTa ctaTTi — 06rpyHTYyBaTH HEOOXIAHICTb | HANPAMM
YIOCKOHaJIeHHS NO3WLiOHYBaHHS SIK aHTUKPU30BUM 3aX0-
[IOM opraHisauiu.

BUKAAA OCHOBHOI'O MATEPIAAY

KpK13u € nocTinHUM YUHHUKOM PO3BHUTKY rocnofapchb-
Koi cucteMu. EKoHOMIUHa Ta ynpaBniHCbKa Hayka noHapg
CTONITTA JocChnimxXye Luer dpeHomeH. Pesynbtatom ctanu
TEOPETUUHI PO3POOKU CTOCOBHO UMHHMKIB, Pi3HOBUIB,
HacnifKiB KpU3, y3araibHeHi B TEOpPii FOCNoAapCbKUX KpU3
i aHTUKpU30BOMY MeHepKkMeHTi [1—3; 8]. Pasom 3 Tum kpu-
3a cnpuumnHeHa naHgemieto COVID-19, notpebye ycsigom-
JIEHHS HOBMX BJIACTUBOCTEN BIOAHTPOMOTrEHHUX KPHU3 LifXKH-
TaN-MepexkeBoi enoxH, a BiAnoBiAHO, M PO3BUTKY aHTUKPU-
30BOr0 MEHEKMEHTY.

AHTUKPHU3OBHUIM MEHEIXKMEHT SIK HeODXigHa CKlazoBa
npouecy ynpasiHHs 6a3yeTbCs Ha 3arajibHOBU3HAHMX MO-
JIOXKEHHSAX:

— KPHW3M € NepPMaHEHTHOIO XapaKTEPUCTUKOIO roCno-
JlapCcbKoro cepenoBuila yHKLiOHYBaHHS

— [0 KpU3 opraHisaLis Mae 6yTv NiaroToseHoo;

— TpWBanNicTb KpU3MW, BTpaTH, sKi Hece opraHisauis
06yMOBJ/IEHa 3HAYHOIO MiPOIO AKICTIO aHTUKPHU30BOrO Me-
He>KMEHTY.

[o TpapuuifHKUX KpU3 foAaNuCh HOBI 32 YUHHUKAMMU,
MeXaHi3MaMH PO3BMUTKY i HacNifKaMH, HELMUKIYHI, a OTXe,
i 3HaUHOIO Mipolo HenepeabauysaHi.

BnacTtMBOCTAMU KpU3UC-MEHEXKMEHTY €:

— FHYYKICTb Ta 2, aNTUBHICTb,

— BMCOKa YYT/IUBICTb O Yacy,

— aHaJliTUYHICTb,

— KpiTepiaibHICTb A0 iHWKX yNpaBAiHCbKUX PilleHb.

AHTUKPU3OBUI MEHEXKMEHT, K 00rpyHTyBas PobepT
Xit, nepenbavac nocnifoBHe 3iNCHEHHS YOTUPbOX TUNIB
ain (puc. 1) [3].

3anobiraHHs nepeabadyae BUSBNEHHS YUHHHUKIB NOTEH-
LiMHOT 3arpo3u, OUiHKY WMOBIPHOCTI iX NepeTBOpeHHs B
peanbHiCTb, PO3MipiB MOXK/IUBOI LLUKOAM.

loTOBHICTb BU3Ha4ae ByacHe BUpobaeHHS iMnepaTme-
HUX LiM, o6 3MEHLIWTH BMIMB MMOBIPHWUX KPU3OBHX ABMLL,

Peakuis Bkntouae peanisauito nnaHy fin, 3actocyBaH-
HS1 aHTUKPU3OBHX 3aXOJiB.

BigHoBneHHs noTpebye pesizii nopyleHs i BTpart, Ha-
narofiKeHHs npouecy yHKLIOHYBaHHS B HOBUX 3MIHEHUX
yMOBax.

AHTUKPHU3OBHIM MEHEAXKMEHT CTaB HeobXiAHO cKla-
[LOBOIO yNpaBJliHHSA NPOLECOM (PYHKLiOHYBaHHS i PO3BUT-
Ky OpraHi3auii 3 ypaxyBaHHSAM HELMKNIYHUX KPU3, iICHYBaH-
HS KPU3OBMX PU3MKIB i MiAroTOBKKW opraHisauii Ao MiHi-

ExkcnepTtn 6putaHcbkoi komnanii Ernst & Young,
ninkpecniotoTb: "CBiT cTae Bce Ginblu cknagHum. Llle oo
COVID-19 opranisauii cTukanucs 3 npobsemamu, nourmHa-
oYM Bif NOr/IMHAHb Ta 4O NOPYLUEHb AiS/IbHOCTI NOCTIMHO
NPHUCKOPIOBAHWMMU TEMMAMM, L0 NOTPedyBasIu CKAALHMX i
baratorpaHHWx 3axogis y Bignosigp. He gueHoO, Wwo tTpaHc-

opraHisauiv Ta CUCTEMU 3arasnom;
— BMNJIMB KPU3 Ha opraHisauii moxe
BOYTH NEBHUM UMHOM KEPOBAHUM;

sanodirarims .

TOTOBITICTE peaxiiis

. . BIITOBITETITIS

— ynpaeiHHA B YyMOBax KpU3U NOEAHYE
cneuianbHi 3HaHHSA, 0OCBIQ, AKWH y3arasb-
HIOE aKTyanbHi BizHec NpaKTUKy;

Puc. 1. Tunu aiih aHTUKPUN30OBOro MEHEOAXKMEHTY

I>xepeno: cknageHo aBTopamu Ha nigctasi [3].

IHBecTUUll: npaKTUKA TQ 9ocrig NC £4/202]
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Knacudikamiitna aicr Abtop CY, Y4 Ha MOrO MeXaHi3Mi, Y4 Ha Horo
O3HaKa _ i _ pe3ynbtari. B cBoil cykynHoCTi Lj BK-
. Komruekc 3aXOJLiB, 3AB/SKH SKOMY ¥ CBIOMOCTI 3HaUEHHS | PO3KPUBAIOTb 3MICT i€
Sk KoMIIeKC LIJIbOBHUX ITOKYIILIB IIEBHHUI TOBap OO0 KOHKYPYHOUUX Kotsen @ i .
i TOBapiB 3aiiMae BIacHe, BiqMiHHE BiJl iHIIKX i BUTiAHE P KaTeropil. 1103uLoHyBaHHA — Lie B'”'
JUIS TIATIPUEMCTBA MiCIle CTOCOBHO aHAJIOTiYHHX TOBapiB OKpeMJIeEHHA TOBapy Ha PUHKY I B
Pitensst mpo Te, SK MiAMIPUEMCTBO TOBUHHO CBiJIOMOCTI cnokuBaua, siKe 3abes-
Sk ynpasatischKe crpuiiMaTies NOTEHUIHHIMM NOKYMIAMHI 3 TMamGen JK K. MeuYyeETbCs LiNecnpsiMOBaHUMK Y-
piLeHHs ypaxyBaHHS;M BiZMiHHOCTEH {{oro i omapy i mo3uuiif, . . 6 Th-
3aifiMaHHX KOHKYPEHTaMHU paBnIHCbI'(HMM 'D'I;"V,M ! L'LI,O asyto .
STk cxnanoBa YacTUHA iIEHTUIHOCTI GPEH/IA 1 IPOMO3HILiT iHHOCTI, CA Ha yCBIAOMJIEHHI MPIOPUTETHOCTI
HiHHicf-Ilo"l' AKa aKTHBHO JIOBOJIMTBCS JIO BiJJOMa LiIbOBOI ayAUTOpii Aaxep ]I CMOXXWBYMX LiHHOCTEMN LinboBOro
T 3aco0aMu KOMYHIKallil i OKa3ye HOro rnepesary nepex PUHKY | [OCArHEHHS iIX Kpalle 3a KOH-
KOHKYPYIOUHMH GpeHIamMu .
o = KypeHTiB (puc. 2).

Sk BB O3UIIIOHYBAHHS - I1¢ BAIll BIUIMB Ha 06Pa3 TyMOK Tpayr Jlx y .
S CHOXMBauiB. BU mO3HIIOHy€eTE TOBAp Y CBiZOMOCTi PaticE. CHUCTEMI aHTUKPHU3OBUX 3a-
o TOTEHI{HHNX MOKYTIL{B : XopjB opraHisauji Barome miclie 3ai-
BI/I;(I)E rg;f;ilcﬁﬂ IIporiec BU3HAYEHHS MiCIIsS HOBOT'O TOBapy y HU3II barxyiainos P Mae ecbe*fTMBHe no3uuioHyBaHHs. B
TOBap§ Ha puHKY HasBHHX TOBapiB Ha OCHOBI CerMEHTANil pHHKY YT ’ yMOBax gla>Kutan-MmepexxeBoro roc-
Sk mpowee ITporec CTBOPEHHSI PUHKOBOTO IMiZXKy TOBapy Ha OCHOBi nojapcrea B akTyasbHIM CT pYK:I'ypI
CTBOpeHHl::I l'IIIeBHOFO BUSIBIICHMX MOTHBAIII{ CIIOKHABAYiB 3 METOIO KPU3UC MeHEePKMEHTY 3Ha4yHe MicLe
oBpasy, 3oBHIMHLOH Q)quyBaHHﬂ B CBIZIOMOCT] LI/IbOBHX CIOXKHBA'IiB Crapocrina A.O. 3am MaIOT'b KOMyHIK'aLLII, B'O H..H NPOHU-
bopw YHIKQJIbHOTO CIIPHAHATTS TOBAPY, BIIMIHHOTO BiJt 3yI0Tb BCi CKNaA0BI Ha BCiX HOro eTa-

TOBApiB KOHKYPECHTIB

Puc. 2. Migxoan wono kareropii "no3vuioHyBaHHA™

I>xepeno: cknapeHo asTopamu Ha niacrtasi [6; 7; 10; 4; 11; 12].
dopmauis — aganTalis 4O 3MiHIOBaHUX BUMOT PUHKY — €
HaCTiNIbKMW XK CKlafHWUM 3aBfaHHsaM" [9].

Kniouosoto nepegymosoto 3anobiraHHs Kpusi € 36epe-
YKEHHsl CTasIoro, OBroTPMBAIOro, NOCTIMHOro, NeBHOro 06-
CAry NonuTYy Ha TOBapH Ta Nociyru opraHisadii. MapkeTuH-
roBi 3axX04u opraHisauii cnpsiMoBaHi Ha 3any4eHHs, yTpu-
MaHHS KJIiEHTIB Ta PO3BUTOK BiIHOCHH 3 HUMU € OCHOBOIO
aHTUKPWU3OBOro YNpassiHHA, TOMY po3pobka noptdens
cTpareri, BUBip ageksaTHOI cTparerii, BTiNeHHA T B KoMn-
NeKCi MapKeTUHry, a came B TOBapHiM, LiHOBIKM, 36yTOBIM Ta
KOMYHiKaUiMHiW NoNiTHLi € iMNepaTMBOM NepeLlKoaXKaHHS
KPW30BWM CTaHaM opraHisadii.

Y migkuTtan rocnogapcTei KOMyHiKaliHa nonituka
3aimae ocobnvse MicLe, 34iMCHIOIOYM BMIWB Ha iHLLI CKNa-
[LOBi MapKeTUHroBoro Kkommnaekcy. Mopmoto peanizauieio
KOMYHiKalLii, B IKil NPOSIBIIETbCS CUCTEMA CYHACHUX KOM-
neTeHTHOCTEMN opraHi3auii, € N0O31LioOHYBaHHS TOBapYy.

KoskHa TpakToBKa "nosuuioHyBaHHsa" Bigobparkae
neBHi npouecy Bi3HeC NPakTUKK Ta Ao4ana BaroMui BHe-
COK B il yaoCKoHaneHHs. BogHouac HaBeeHi BU3HAUEHHS
POBUM AKLEHT UM HA CKNAZOBMX YNPaBJiHCbKOro npoue-

nax, i 3oKpema -no3uuioHyBaHHs
(puc. 3).

®peldMHU NO3ULIOHYBaAHHSA Ha
eTani po3pobKH 3anobi>KHUKIB KPU3OBUX PU3UKIB 0OYMOB-
JIIOIOTbCSA YCBiJOMIEHHSAM SIKICHUX | KiNbKiCHUX NapameTpiB
LiNbOBOro PUHKY, WO 3abe3neuy€eTbCcs NPOLECOM CErMeH-
TYBaHHS; BU3HAUYEHHSM CKJTAA0BHX CMOXKMUBYOT LiHHOCTI i iX
NPIOPUTETHICTIO; aHaNi30M NO3ULIOHYBaHHSI KOHKYPEHTIB.

KpuTepiem rotosHoCTi 1o HenepeabauyBaHMX HeraTue-
HUX 3MiH € pO3pPOBAEHHS YITKOrO NO3ULIOHYBAHHS (hipMH
Ha PUHKY Ta B CBiAOMOCTI CNOXXUBaYiB.

3anpoBagyKeHHA po3poBEHOro NO3ULIOHYBaHHS, Bif-
CTeXXyBaHHS MOro Li€EBOCTI Lie — peasisalis aHTUKPU3O-
BMX 3ax0/iB.

BigHOBNEHHSA (PYHKLiOHYBaHHS | PO3BUTKY B KOHTEKCTI
AHTUKPHU30BHX 3aX04B NOTPeOYE KOPEryBaHHs NO3WLioHYBaH-
Hs1 BiANOBIAHO 10 3MiH, WO BinGyBaOTbCA Nifl BNIMBOM KPU3.

CTOCOBHO MexaHi3My No3MLiOHyBaHHSA € NEBHi po36i-
»HocTi. Cknanucs asa nigxoau o Horo BUOyOBYBaHHS.
Ix. TpayT Ta E. Paiic BBa>kanu, Lo ycniwHe no3uuioHy-
BaHHS [OCSAraeTbCsl BUOKPEMJIEHHSIM BJIaCTUBOCTEN BXKE
icHytouoro Toapy. M. Tpici Ta @. Yipcema 3BepHynu yBa-
ry, LLO Ha KOXXHOMY PUHKY OJIHi CMOXMBaYi BifjaloTh nepe-
Bary chipmam nijepam TEXHONOrIYHOIO PO3BUTKY, iHLLI LIiHY-
I0oTb BUKJ/IIOYHE HafilHEe BHUKO-

* 3amo0iraHHs

BH3HA4YCHHA

HaHHA, a TpeTi — TAXKiIOTb A0
ipM, AKi FHYUYKO i yBaXKHO CTaB-
NATbCA A0 iHAMBIZYaNbHUX MO-

* FOTOBHICTH

* BiTHOBJICHHA

tbpeiimie PO3POCIEHHS Tpeb cnoxusauis, T96To BOHM
TTO3UIIOHYBaHHS YITKOTO 0BrpyHTYBaM NO3HLIOHYBaHHSA
HAa LIIbOBOMY TIO3UITIOHYBAHHS AK KoMneTeHUii dipMu, wWwo
PHHEY N CNPUIUMAIOTbCA CMOXKHUBAUYAMM:
-/ . cTaTtu niflepom y karteropii "To-
KOPHUIYBAHHSI SalpPOBAUKCHHA 1 gap”, "BiAMIHHIN onepaLiiiHin

: MOHHUTOPHHT snon . .
TIO3UIHOHYBaHHSA : AKocTi", "[OBipUMX BifHOCHHaX

NO3MUIOHYBAHHA

3knienTamu" [4; 5].
Lnsa epekTUBHO nNo3u-
LiOHYBAHHS Ba>K/IMBUM € $IK

* peagizauis

Puc. 3. No3uuioHyBaHHs OpeHAY B aHTUKPU3OBOMY MeHe AXKMEeHTI

I>xepeno: cknageHo aBTopamu Ha nigcrasi [3; 7; 8; 11].

BpaxyBaHHS CMOXWBUYMUX LiiH-
HOCTEM LiNIbOBOro PUHKY, Tak
peanbHi BNacTMBOCTI ToBapy
(puc. 4).
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MosuuioHyBaHHs nepenbavac 3aiic-
HEeHHA NeBHOI MOC/iQOBHOCTI 3axoAiB
(puc. 1, 2, 4).

LlinboBMI pUHOK LLe — YacTUHA Jo-
CTYMHOrO PUHKY, SKWUM thipMa BUOKpEM-
JIOE AK NPUBAB/IMBUI LLNISXOM CErMeH-
TyBaHHS.

[nsaedekTMBHOro Nno3uLioHyBaHHS
HeobXiHO PO3yMiTH, AKi BNacTUBOCTI
TOBapy Bak/IMBi AN CNOXXWBaya Ta B
AKiv Mipi. PaxiBui aHaniTUUHOT KOMNaHIT
MCKinsey 3BepTatoTb yBary: "laHaemis
COVID-19 BuknuKana pagukanbHi 3cy-
BW B NONUTI, MOAENSAX NOKYMNOK i CNPUK-
mMaeMmx uiHHocTax" [13]. Lle obymosnioe HeobXigHICTb
YIOCKOHa/IeHHS MapPKETUHIOBUX iIHCTPYMEHTIB SIK aHTUKPH-
30BMX 3an00PKHKKIB. OCTaHHIM YaCcOM NPIOPUTETH B CTPYK-
TYPi CNOXXMUBUMX LiHHOCTEH 3MiHIOIOTbCS.

Ekcneptu 6putaHcbkoi komnaii Ernst & Young Global
Limited onutanu noHag, 14 Tucau cnoxusauis CLUA, Kana-
ou, bpasunii, Benukoi bputanii, ®paHuii, Itanii, Himeuuu-
Hu, lcnanii, Qanii, LWeewii, @innangii, Hopserii, Inaii, OAE,
Caygiscbkoi Apasii, KuTai, IHgoHesii, Anonii, ABcTpanii Ha
nouatky nita 2021, [UTaHHA OXONUIU NOTOUHY NOBEAIHKY,
HacTpoi Ta HaMipu. Ak nokasye lHaekc MmanbyTHbOro cno-
>kuBaHHsa (Future Consumer Index), Te, Wwo LiHytOTb cno-
>KMBaui i 3a fKi LiHHOCTi BOHM rOTOBI NNATUTH, Pi3HUTHCS
3a/1eXXHo Bif, KpaiHu, kaTeropii Ta cermeHTy. Li BiamiHHOCTI
TOHKI, CKlafHi Ta YacTo NnapafoKcasbHi.

— 849% onuTtaHWx BBaXKaIOTb, LLO €KONOTIYHICTb Ba>K-
NUBa NPU yXBasieHHi pileHb npo Kynismo, ane 47% Bea-
KaloTb, WO NPUABAHHSA EKOJOTIYHO YUCTUX NPOAYKTIB KOLL-
TYE 3aHaATO JOPOro;

— 86 % cnoxkuBadie BpaxoByoTb 06CAr ynakoBKH Npw
nokynui npoaykris, ane 35% xouyTb Ginblie ynakoskH,
Wwo6 3aXMCTUTH IX Bifi PU3UKY 3aparKeHHs;

— 61% cnoskuBauis XouyTb oTpUMaTH BinbLue iHop-
MalLii, wo6 3pobuTtu npasunbHui BUbIp, ane nuwe 20%
nepeBipsoTb 3a8BH NPO eKONOrIUHICTb, 3pobeHi Ha yna-
KoBL,i u4 peknami [15].

Bce 6inbLue cnoxkusauis xouyTb KynyBaTH eKOJIONYHO
UMCTi NPOAYKTH, ane M NOTPiBHI KoMnaHii, sKi 3pobnsaTb
e MOXMBKUM. BinbluicTb cnokuBadiB He MOXKYTb LO3BO-
NUTK cobi NnaTuTK Binblue 3a CTIMKICTb; LjiHa 3a/MLLIAETbCA
X KpuTepieM Kynisni Homep oauH. | 6araTo XT0 3 THX cno-
YKMBauiB, AKi X0UyTb 3p06OUTH BinbLU CTIMKKIA BUBIpP, He Ma-
I0Tb JOCTYNY A0 NPOAYKTIB, WO BifoBpaXaroTb iX MiHAUBI
uiHHocrTi. LLLo6 nocsartv ycnixy, dipMam HeobXxifgHo 3pobu-
T €KONOTIYHICTb JOCTYNHO AnA BinbWwoi KiNbKocTi cno-
>KMBauiB.

Ernst & Young 3a gonomoroto iHaekcy ManbyTHboro
cnoxuBaHHs (Future Consumer Index) Bxxe pik BigcTexxye
CBITOBI HacTpoi cno>kuBadis. 3a Lek Yac Bce binbLe cno-
>KWBauiB CTa/IM Haf4aBaTH NPIOPHUTET CTIMKOCTi PYHKLiOHY-
BaHHS | po3BUTKY. ANle eKOHOo-

MO3UIIIOHYBaHHS

pearbHi BIACTHBOCTI TORBAPY
YH ITOCIYTH
BJIACTHBOCTI, BAXJTMBI JTsI
. KII€HTIB NITHOBOTO PHHKY
BIACTUBOCTI BIgMIHHI BIT
KOHKYPEHTIB

Puc. 4. Y4HHUKN, W0 BNIMBAIOTb Ha BUOIP OCHOB NO3ULLIOHYBaHHA

[Ixepeno: cknageHo asTopamu Ha nigcrasi [7; 8; 11].

My€e Hanbinblumi cermeHT cnoxueadie (31%). Bausbko
27 % umX CBIOMMX CNOXKUBAYIB KaXKYTh, LLLO €KONOFIYHICTb
€ BK/IMBMM (paKTOPOM MPH yXBaJIeHHI PillEHHS NPO NOKYnN-
Ky, ane 73% roeopsaTb, LLO BUCOKI LiiHW YTPUMYIOTb iX Bif
MOKYMKH EKOJIOTIUHO UMCTUX NpoayKTiB [ 14].

HapaHHs nogsam Toro, Lo BOHW XOUYTb | MOYKYTb cOBI 103~
BOJIUTH, CTa€ BiNbLL CKNAAHUM, SIKLLIO BPaXOBYBATH BiAMIHHOCTI
Y CNOXXMBYMX NpiopUTETaX 3a KpaiHamMu Ta feMorpadiuHUMK
XapakTepuctikamu. Llj BigMiHHOCTI no3HauatoTbCsl Ha TOMY, LLO
BOHMW HACNpaB/li FOTOBI POBMTH, 3a LLO NNATUTU UM SKEPTBYBATH,
106 >KMTH Ta CNOXKMBATH BiNbLL CTabiNbHO.

Konu poxoauTb A0 haKTHUHOI KyniBai NnpogyKTy, TO
NPOAYKTH Xap4yBaHHS € NPIOPUTETHOIO KaTeropieto, y AKin
CMo>XMBavYaM Bayk/IMBa EKOJOTIYHICTb.

Y bpasunii 48% cnoskusadis rotosi nnatut binblue
3a eKOJIOriYHO YKCTi ToBapH Ta nocnyru. Y AscTpanii uewn
nokasHuk ctaHosuTb 24%, a CLLUA — Bcboro 18%. € Ta-
KO nofin no nokoniHHam. Y rnobanbHomy maciutabi 35%
CnoykMBayis NOKONiHHA Z roToBi n1atuTH Binblue, Hix 28 %
oci6 3 nokoniHHa "6ymy" [15].

OpnHak npefcTaBHUKKU NOKONIHHA Z Ta MineHianu Haba-
raTo yacTille BifJaloTb nepesary eKonoriyHo 6eaneyHum
cnocobaM XWTTs, TaKUM SIK POC/IMHHA [liETa Ta BUKOPHUC-
TaHHs rPOMafICbKOro TpaHcnopTy. | BoHu 3 6inbLuoio Mo-
BipHiCTIO BYayTb AINUTUCA IH(OPMALEID NPO NPOAYKTH,
KOPWCHI /15l N1aHeTH, 3i CBOIMU Apy3saMu Ta koneramu [ 16].

BMCHOBOK

Lli TeHAeHUIT B 3MiHi CNO>XMBUMX LLIHHOCTEW Ta NoBeAiHL,i
MOKYNLiB NOWKPIOOTLCSA | Ha PUHKY YKpaiHi pa3oMm i3 3po-
CTaHHAM LiH Ha KJII0YOBi PeCYpPCH, 3HUXKEHHAM peanbHUX
[OXOAiB 3HAYHOI HAaCTUHM CNOXKMBaYiB Ta MaloTb BU3HAUM-
TW NePCNEKTUBHI HaNPAMU YAOCKOHaIEHHS NO3UL,iOHYBaH-
HA opraHizaLlii um ii BUpobis.

TakuM uMHOM, y cydacHWX yMOBax iMnepaTMBOM cpyHK-
LlioOHYBaHHS | PO3BUTKY OpraHi3aLii € 3acToCyBaHHS TEXHO-
JIOTi% aHTUKPU30BOrO MEHEIPKMEHTY, KWW Ma€ ByTH cnps-
MOBaHMM | Ha 30BHi, BUDYOBYIOUM ePEKTUBHI KOMYHIKau,il
TaiX CKNafloBy — aHTUKPHU3OBE NO3MLiOHYyBaHHS. Y oCcKO-
Ha/IeHHs NO3WLOHYBaHHS B KOHTEKCTi aHTUKPU3OBOIO Me-

MiYHa HEBU3HAYEHICTb 3MYLLYE
CMOXXUBaUiB TaKOX NPUAINATH
yBary AOCTYMHOCTI.

BU3HAYCHHS 3'CyBaHHs
LiILBOro CIOKUBUKX
PVHKY THHAOCTEH

BuOIp Ta

aHai3 x ol
peasizaris

NMO3ULIOHYBAHHS
KOHKYPEHTIR

CermeHT, iKUK BU3HAYEHO
Ak "lMnaHeTa Hacamnepen”, cTa-
HoBuTb 18% cnoskusauis, ane
"CnouaTky AoOCTYynHicTb" dpop-

> cTparterii
TIO3HITIOHYBaHHS

Puc. 5. MNocnipoBHiCcTb Npoueayp WoA0 NO3ULLIOHYBaHHS

I>xepeno: cknageHo aBTopamu Ha nigcrasi [7; 11].

IHBecTUUll: npaKTUKA TQ 9ocrig NC £4/202]




He)KMEHTY cnpsiMoBaHe Ha BpaxyBaHHS YUHHUKIB KPU30-
BMX PU3MKIB Pi3HOrO piBHSA, a came:

1) aKkTUBi3aLilo Ha PUHKY NOKOJHHA Z i3 CNOXKUBYMMHU
LiHHOCTSIMM, SIKi BifPI3HAIOTD X Bif iHLWHKX,

2) 3Ha4YHUM 3pOCTaHHAM LUdpepeHLialii Joxoais cno-
>KWBaUiB i. BifNOBifHO, Pi3HMLI NPIOPUTETHOCTI CMOXHBUUX
LiHHOCTEH,

3) aKTuBI3aLli€tO CBITOBUX TPEHLIB: 32aHEMOKOEHHSIM EKO-
NOTIYHICTIO cepefoBMLLA CbOrOAHI | B MaibyTHbOMY, YCBi-
IOMJ/IEHHSIM HAA/IMLLIKOBOro cnoXuBaHHA B Ao COVID-Hui
nepiog, 3pOCTaHHAM OpieHTaLil Ha 300POBHI 0BPa3 XKUTTA.
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