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CREATION AND USE OF MARKETING STRATEGIES TO INCREASE
THE FINANCIAL INDEPENDENCE OF THE ENTERPRISE.
PROMOTION OF PRODUCTS THROUGH SOCIAL NETWORKS

Y cyvyacHux peanisix OCHOBHa pyLuiliHa cuna B popMyBaHHSIX PUHKY 30YTy — e MapKeTUHIroBi Tex-
Hosorii. 3 po3BUTKOM Ny6niYHNX iHpopMaLifiHUX TeXHOJIOriii HOBY POJIb OTPUMYIOTb coLiasibHi Me-
PeXi B 1aHLUOra nocTaBokK, nigrnpueMCcTBa MaloTb HOBI Ba)keJli KOHTPOJIIO 3a LiZibOBOIO ayaUTOpPI€EIO,
LLiO [O03BOJISIE CUHTE3YyBaTu CNOXUNUBYI nepeBaru. CouianbHi Mepexxi B HassBHOCTI naHUiora HagarTb
LUNPOKNK CNEeKTp sAKiCHOT iHpopmauii, Lo 4O3BOJISIE HAM NMPOMNOHYBATU COXMUBa4Yam ToBapu 1a rno-
cnyru, B SKUX BOHU 3auikaBneHi. Taka agantayiss LOCArHeHHS1 3 MapKeTUHIOBUX TEXHOJI0rii MUHY X
nepioniB eBoOsIIOLIi MapKeTUHIy NPU3BOAUTL 40 B HOBUX ifei 3aCcTOCyBaHHSl cepeaoBuLa colialb-
HUX MepPeX, LLO MPUHOCUTb PEe3YJIbTaTu, IKi MaloTb MO3UTUBHUI XapaKTep CTUMYJ/TIOBaHHS 30yTy npo-
AyKuii.

Y crarTi po3rnsHyTo TeHaeHLuii Ta 0coOO/INBOCTI KNIaCUYHUX MapKEeTUHIOBUX TEXHIKN B 00 '€AHaHHI 3
MiKkpocermeHTauiero ayauTopin couiaZlibHUX MepeXx Ta aganTtauyis ix pe3ynbraTtiB B n1aHUiOr rnocra-
qyaHHs. lpoginoBaHHs NOLWyKy — Lje ABUrYH, SIKUI 3a CBOEIO CYTTIO [4ONMOMAarae ripocyBaTu nPoayKT,
BUKOPUCTOBYIOYU Ha[JOCKOHa LN MeTo4 NPOAYKTY MPOCYBaHHSI — Lie coliasibHi Mepexi.

Y cTaTtTi po3rnsaHyTO TeH[eHUii Ta 0cob6IMBOCTI BNpoBaa)XeHHS MapKeTUHroBux cTparterii gns
30inbLweHHs piHaHCOBOI He3as1eXXxHOCTi NignPUeMcTBa, 0ocobsmBy yBary 3BepPHeHO Ha 30iNbLueHHs
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NOSQINY NUER A NRHANARGA

In modern realities, the main driving force in the formation of the market — is marketing technology.
With the development of public information technology, social networks are gaining a new role in the
supply chain, companies have new levers of control over the target audience, which allows you to
synthesize consumer benefits. Social networks in the chain provide a wide range of quality information
that allows us to offer consumers products and services in which they are interested. This adaptation
of the achievements of marketing technology past periods of the evolution of marketing leads to new
ideas for the use of social networking environment that brings results that have a positive nature of
sales promotion.

The article considers the trends and features of classic marketing techniques in combination with
microsegmentation of social network audiences and the adaptation of their results in the supply chain.
Search profiling is an engine that essentially helps to promote a product using the most advanced
method of product promotion — it's social networking.

The article considers the trends and features of the implementation of marketing strategies to
increase the financial independence of the enterprise, special attention is paid to increasing the
supply chain through the promotion of products on social networks.

Social networks in the modern sense are Internet services that are designed to form, reflect and
organize social relations. Today, social networks are a special form of social integration, as a
simultaneous process of communication and relationships between people, indirectly through the
Internet. In this case, the social network acts as a social adaptation to the lack of live communication
within the information society.

Management of consumer behavior based on social technology has great potential not only as a
process of synthesis of consumer preferences, the use of innovative marketing tools, psychological
approaches, all this leads to achieving the goals of businesses (company, enterprise, corporation).
there is a profit from the sale of products. The progress of social media continues in the supply chain.
There are avalanche-like complications not only with organizational forms, but also content,

parameters with social and network impact on large social groups.

Knroy cnoBa: cnoxcuBay, ynodobaHHs, MAPKEMUHe, COUianbHI MEPENC, AAHUI02 NOCMAYAHHS.
Key words: consumer, preferences, marketing, social networks, supply chain.

ITOCTAHOBKA ITPOBAEMMU

CouianbHi Mepexxi B cydacHOMY po3yMiHHI — Le IHTep-
HeT-CepBiCH, AKi NOKNUKaHi hopmMyBaTH, BigoOpaXkatv Ta
BMOPSALKOBYBATH CoLianbHi BigHoCHHKU. CborogHi couiasbHi
Mepexi € 0cobarMBOI0 (hOPMOIO coLlianbHOI IHTerpauii, aK
OJHOYACHWM NpoLec KOMYHiKaLil i BIGHOCUHU MiXX Ntofgb-
MM, onocepeaKoBaHo yepes IHTepHerT. [pu ubomy couianb-
Ha Meperka BUCTYNae couia/ibHOW afjanTauieto 4o BiacyT-
HOCTI YKMBOrO CMi/fIKyBaHHS BCEPEAMUHi iHpopMaLiMHOro
cycnifibCcTea.

AHAAI3 OCTAHHIX AOCAIAKEHDb
I MYBAIKALIIN

Cepep BUEHMX, 5K 34IMCHIOBaNIM LOCAIOXKEHHS B cdhepi
MapKETHHTY B COLia/IbHUX MepeXKax, a TaKoX NMpPOBOAW/IU
OLLiHKY iCHYlOUOI CUTYaLii, BapTO BiA3HauuTH: BoHaapeHko
T.H., Ckopoboratosa A.A., Vinogradova M., Maloletko A.,
Shatsky A., Ramilla A., Firooz B., Benson P., Martin S.,
Patrik W., baimaTos A.A., Liu Y., Liu A, Liu X., Huang X.,
Yang M., Kaznaueesa C.H., Jlazytuna A.J1., Mopososa .M.
Yaghtin S., Safarzadeh H., & Zand M.K.

MpoTe pocnigyKeHHIO NPUAINAETLCS HELOCTATHLO YBa-
M, 0CODIMBO NPO 3B'A30K MiXK OCODNMBOCTAMM BifODparkeH-
HS B COLiaibHi MepeXKi, 0COBUCTOro CEMaHTUUHOMO NPOCTO-
Py KOPUCTYBaUiB i CTYNeHs 3aLliKaB/IeHOCTi OCTaHHIX Y Pi3HWUX
BUAAX NPOAYKTIB, SIKi MPONOHYOTb NPOAAaBLI Ha PUHKY.

OOPMYAIOBAHHI HIAEVI CTATTI

Peknamopgasui cTMkaloTbCcs 3 4BOMa OCHOBHWMU NPO-
6a1eMaMm, KOJIM BOHW HamaraloTbCsi [OCArTH 36iNblUeHHs
NOMUTY i3 CTOPOHM CMIOXKMBAUiB: OBMEXKEH] peCypCH Ta KOH-
KypeHLuia 3a yeary. HacTto nignpvemui mMaioTb gediumTHi
pecypcu W po3yMitoTb peksamy, K BEJIMKi BUTpATH AN
6roayKeTy, AKi CTaBNATb KEPIBHUKIB NiJ TUCK ePEeKTUBHOrO
PO3NoJiNeHHA OKpeMUX KaHanis abo 3acobis Macosol
iHcbopMauii. LLiHM Ha peknaMy TakoXX BKtoYatoTb Yac i 3y-
cunns, HeobxigHi Big NpauiBHUKIB CTBOPIOBATH, KEPYBATH,
ONTUMIi3yBaTH Ta POINOBCIOAXKYBATU BUCOKOSAKICHUMA KOH-
TEHT, TOMY 3P0O3YMiJi0, YHOMY (DiPMU CXUbHI AO 3a/y4YEHHS
chipm nocepenHukis uu cppunaHcepis. LLLo6 soHn Haganu
JesKi LiHHI BKa3ieku ans 6i3Hecy B ccpepi npocyBaHHaA Npo-
AYKTY.

BUKAAA OCHOBHOTI'O MATEPIAAY
OHnalH-MapKeTUHT cTa€ BCe Binbll NONYNAPHUM.
OcKinbKu BefiMKa KifbKiCTb flaHWX Bif, coLjiasibHi Mepexi Ha
OCHOBI pO3TallyBaHHA Ta BNogobaHHsA NOTEHLiIMHUX CHOXH-
BauiB CTAE HOBUM IHCTPYMEHTOM 36i/blueHHs NaHutora no-
CTayaHHs, Hapadi B YKpaiHi nonynspHi Taki couianbHi Me-
pexi, ak Facebook, Instagram. Tik Tok € 3aranbHogocTyn-
HUMH, @ TAKOXX BUKOPUCTOBYBATH iX AaHi Ans aHanidy co-
LianbHOI MOBEMIHKM KOPUCTYBauiB, WO € BaXXK/IMBUM A
CTBOPEHHS OHIaWH-MaPKETUHIOBUX No4in. 30Kpema, Hala
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Puc. 1. Frmo6anbHi 3aTpaTtn Ha peknamy Ha nnaTtdopmax,
ki HanexaTtb Facebook

[>xepeno: pesynbtatv gocnigykenHs komnaii Emplifi.

MapKeTUHIoBa MOZE/Ib BPAXOBYE TaKi KJIOUOBI (haKToOpH,
AK BifICTaHb, BN/MB JIOS/IbHOCTI Ta peKoOMeHaaLii, faTyBaH-
HS1, YOTMPKW OCHOBHI piBHi cTpaTerii OHNanH-MapKeTUHroBa
nofis 3as3suuai MicTUTb Taki atpubytu [1]:

MicuesHaxomeHHs — Lie agpeca KomnaHii abo mara-
3MHY, LLO CTBOPIOE MOAII0 B 3a3HAYEHi TEPMIiHU, a TAKOX
3LIWCHIOE aHani3 JOBroTH i wupoTa nogii. Lle He Tinbku
Miclue Ans NpoBefeHHSs NOogiK, a came: MicLe KOMYHiKauii
noKynua Ta npofasus, 6e3 hi3MUHOT NPUCYTHOCTI Ta Npu-
B'SI3KM [0 Yacy UM Micus.

Macwwitab nofii BUMIpIOETbCA KiNbKICTIO KNIEHTIB, AKUM
n03BoNieHo Bpatu yuacTtb y nogii. Yum Binblue yyacHUKis
BigBigae 3axig, Tum kpauwe. OgHak, BpaxoBytouH KiNbKiCTb
MiCLb, NULLIE OOMEXKEeHa KiSIbKIiCTb yYaCHUKIB CKOPUCTAETb-
cs nocnyroto.

O6cnyrosylounii npeaMeT: NPOAYKTH, Nocnayru, abo
nogii yuacTtb B sKUX NOTpebye NEeBHOI LiiHM.

OkpiM Toro, o151 peKlaMHUX KaMnaHii Ta CTBOPEeHHS pek-
NaMHWX MaTepianis € LLie 0BpaHHA OCHOBHOI LI/, IKa BXOAMTb
10 MapKeTHHrOBOI CTpaTeril, Lo CpAMOBaHa Ha 36iNbLLeHHs
OHNanH-TpadiKy, SKMH NPU3BOAUTb A0 36iNblUeHHA 3arab-
HUX NpoAaxKis i NpHByYTKy [2]. Ins gocArHeHHs Lboro peay ib-
TaTy Ha NPaKTULi iCHYIOTb Pi3Hi cTparTeril.

Ha Instagram npuxogutbcsa 30,5% suTpar Ha pekna-
My Bif, yCix nnatdopm, o Hanexartb Facebook (ue 6113b-
ko $8.7 mMnpg), Wo CTaHOBUTbL MOJIOBUHY Bif BUTpAT y
Facebook (66,8%, $19.1 mnpa).

Jlnwe Ha cTpiuky HoBWH y Facebook npuxoputbes
6inblwe nonosunu (54,6 %) ycix BuTpat Ha peknamy mate-
PUHCbKOI KOMNaHii, 30Kpema uepes Te, Lo BOHa 3abe3ne-
uye APYrui 3a BEJMUMHOIO NOKA3HMK KNiKabenbHOCTI
(0,29%).

3a paHumu komnawii Emplifi, ska cneuianisyetbcs Ha
couianbHUX Mepeskax i 06CnyroByBaHHi KNIEHTIB, Ha
Instagram npuxoautbcs 30,5% euTpat Ha peknamy Bif ycix
nnatgopm, LWo Hanexatb Facebook, wo ctaHoBUTL Nono-
BWHY Big BUTpat y Facebook (puc. 1).

Komnanisi Facebook nosigomuna npo 3aranbHui npu-
OyTOK Bifi peknamu y po3mipi $28,6 mnpa y apyromy Keap-
tani 2021 poky. Lle o3Hauae, wo Ha Instagram npuinocs

6113bKo $8,7 Mnpp BUTPAT Ha peknamy y TOMy X KBapTaii.
Lle TpOXW MeHLIe NONOBUHU BifL YaCTKWU NnatpopmMu
Facebook — 66,8%, wo craHosuts $19,1 Mmapga.

Jlnwe Ha cTpiuky HoBWH y Facebook npuxoputbes
6inbwe nonosuhu (54,6 %) ycix iHBecTHLiN y peknamy Ma-
TEPUHCbKOI KOMNaHil, 30Kpema yepes Te, Lo BOHa 3abes-
neyye ApYrui 3a BEIMUMHOK NOKa3HWK KiikabenbHoCTi
(0,29%). Mpore ii vactka 3Hm3unacs 3 56,6 % y nepiomy
kBaptani 2021 poky.

PeknamHi po3miweHHs B Instagram 3aimatotb gpyry
i TPETIO CXOMHKH, 30KpemMa BUTpaTu Ha peknamy B CTpiu-
ui cranosnatb 16,9% ($4,8 mnpa), a 8 Cropic — 10,6%
($3,0 mapa). 3HauHoO Nnepesaroto naatopmu € i Moso-
na ayautopia — 41% kopuctysadis y Biui 18—24 poku, y
ToM yac sk y Mmepexi Facebook uei nokasHuk carae 31%.

Tpv Buau ctpaTterin ans 36inblweHHs ayaMTopii Ta npo-
OaxiB:

Mpama po3cuika — OfiMH 3 HalBINbLL HACTO BUKOPUC-
TOBYyBaHMX 3aCObiB B OHMIAMH-MAPKETUHIOBMX KamnaHisx.
CrHCKMU PO3CHUIIKK HA OCHOBI AieMorpadiuHmUX OaHuX, Chif,
BKJOUYATH KAIEHTIB Pi3HOI KaTeropil, Wwo aaoTb Binbluy
MMOBIPHICTb NOKYMNKKW NPOAYKTIB.

Lins npuknany, cTpaxoBsii KoMnaHii MOXyTb 3Hag06M-
TUCS CMIMCKM KNIEHTIB, AKi HeL04aBHO Nprabanu HOBMI aB-
TOMODBinb uM iHWiI peyi. Lia cTpaTteris BpaxoBye nuiue ogHe
daktop. Hacnpaegai, 6arato dhakTopis MOXyTb BRAMHYTH
Ha KyniBJitO TOBAPIB MOKYNUSMM, HAaNPUKIA BifCTaHb Ha Ky
BOHM NOJOPOXKYIOTb Ta iX iIHTEpeCH.

LliHoyTBOpEHHS 3i 3HMKKOLO. IHWKUM cnocobom 3any-
YEHHS K/IEHTIB € NPONO3HLif LLIHOBUX 3HUXOK, HaNpUKIag,
KynoHiB. YHiBEpMaru, cynepmMapKeT Ta KOMMaHii 4acto
BCTaB/IAIOTb CBOI KYMOHU B MICLIEBI Fa3€TH UM JIUCTIBKH, LILOO
peKknamyBaTH NPoOJaKi CBOIX MPOAYKTIB i nocnyru. Xouya
NPONOHYBaHHA 3HUXKHK By ae 36inbluyBaTh B GaykaHHs crno-
YKUBAHHS, afie us CTpaTeris € HeePEKTUBHO AJ1S CMOXKM-
BauiB, AKi He NOTPebyloTb TaKUX NPOAYKTiB un nocayr. Lis
cxeMa 36i/bluye NpAMi BUTPATH Ha peknamy.

Mporpamu NoSNbHOCTI — NOANbHI KNIEHTU € BRXKIUBUM
pecypcoM ansa Komnadiv. LLo6 yTpumaTu umx KAIEHTIB i
3aJ1y4YnTH HOBHUX KJIEHTIB, 3aNPOBaIXKYETLCS MisIbroBa NoJii-
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Ta6nuua 1. MapkeTUHroBi cTpaTeril Ta IX XapakTepucTukm

Crparerii

XapakTepUCTUKU

Crparerist
3pOCTaHH

ITpomak HasIBHUX HOCITYT HA iCHYIOUHX PHHKAX.
ITpomak HOBUX MOCIYT Ha iCHYIOUHX PHHKAX.
IIponax HassBHUX MOCIYT Ha HOBUX PHHKaX.
IIpoa’x HOBHX MOCJIYT HA HOBUX PUHKAX

Crparerist
KOHKYpEHIIii

JlinepcTBo 32 Tapudamu.

BulOynoByBaHHS KIIIEHTCHKUX JIAHITFOKKIB.
Exckimio3uBHE 00CITyroBYBaHHS 3HAYHOI KIIIEHTYpPH.
Pozmipenns kaHalliB pO3MOBCIOKEHHS iH(opMarii.
JloMiHyBaHHS 3 BUTpAT (BUTPATH, TapUDH).
BuKopHCTaHHS IPOPaxXyHKiB KOHKYPEHTIB

Crparerist
JgepcTsa

Bupintenns mpo6ieM BHYTpilIHBOI KOMyHIKaIlil.
IMosninmreHHs SIKOCTI opraHizamii pooOiT i3 KI€HTaMH.
CTBOpEHHS KJIIEHTOOPI€HTOBAHOI OpraHizamii

Crparerist

npiopureriB | ITo puHKOBIit Himmi.

3 MOCIYT Ta PO3LIUPEHHS IX ACOPTHMEHTY.

3a HasIBHUMH KJIi€HTaMH.
3a 30BHIIIHIM KOMEPIiHIM cepeIOBHIIEM

Dxepeno: [1].

THKa, OO CNOHYKaTH iX [0 YaCTilOro CNOXMBaHHSA Npo-
LYKTy un nocnyru [3].

[ns po3KpUTTA CYyTHOCTI MAPKETUHIOBKX CTpaTerii po3-
rNSIHEMO i1 OCHOBHI MPUHLMMK:

— KomnnekcHicTb npouecy poboTv MapKeTUHry.

— PernameHToBaHicTb npoueayp poboTH 3 KieHTamu
Ha BCiX eTanax HafaHHs NOCayr 3a JONOMOro NOCafOBHUX
IHCTPYKLiH Ta /abo aBTOMaTU30BaHOI iH(hOPMaLiMHOI CHC-
TEMM.

— €JHiCcTb NEPCNEKTUBHOrO Ta MOTOYHOIO MJlaHyBaH-
HSl MapKETHHIY, LLLO FOBOPHTb NPO HasBHICTb PO3p0BaeHnX
Ta Aitounx BizHec-TexHONOriH PpoBOTH i3 KiEHTaMu.

— KOHTpOb NPUHHATUX MapPKETUHIOBUX PiLLieHb.

— lMpoBeaeHHs NOCTIMHOT OLIHKKU AKOCTI 06cnyrosy-
BaHHs KniexTis [1—3].

ICHYIOTb HOTMPU OCHOBHI MapPKETUHIOBI CTpaTerii, BOHW
npencrasneni y Tabn. 1.

OcTaHHiMK pokamu, Bce BinbLue 3pocTae NonyAsApHICTb
couianbHUX Mepex He nulle siK 3acoby CninKyBaHHaA, a 1
IHCTPYMEHTY CTUMYJIIOBaHHS CMOXKMBAYiB [0 KyniBJli TOBapiB
Ta nocnyr. binblwe Toro, MoXMBICTb CNifKyBaTH 3a OCO-
6UCTMM BPeHAOM, uepes CTOPIHKHM coLjianbHOI MepeXxi, 03~
BOJIE CCPOPMYBATU NOSANIbHE CNPUMHATTS CMOXXUBAYAMMU
BaLLOro NpoAaykTy. B TakMx ymoBax KyniBns ToBapy uu no-
CNYrv NoYMHace BigOyBaTMCA Ha NOCTIMHIN OCHOBI.

Lle# npouec 3a3Bruyait BUrnsgae HaCTynHUM YUHOM:

— BiacTexkeHHss AyMOK CMOXXWBaYiB € HEBiJ'€MHOIO
(PYHKLIEIO OHNTAMH-MAPKETHHTY B COLlia/IbHUX MepeXkax ansi
NaHLora nocTayaHHs, SKMW NOBUHEH NpaLtoBaTH NOCTINHO.
LLeM MOHITOPUHI [O3BONSIE NOCTIMHO OTPUMYBATU 3BOPOT-
HWM 3B'A30K Bif KJieHTiB. BignosigHo ouiHOETbCA NOTEH-
Lian NOKynuiB NPOTAroM NEBHOMO Nepiofy, BULINEHHS 3 TO-
BapiB HalbiNbLL NONYNAPHMX, KEPOBaHa AYMKa CNOXMBaYIB,
BUKOPUCTaHHA 610repiB Ta CNOXMBaYiB A/s HanucaHHA
ornapis un peuexsin [6].

Pearytouu Ha BUHMKalOUi NOTpebu cnoyMeadis, Npo AKi
MW B OCHOBHOMY [Li3HAEMOCS 3 Lia/loriB MiXK Yy NpOAaBLEM i
MOKYMNUeM Yepes ABa KaHaiu — MNepLuni ydacTb y gianosi,
LPYryi BiAryK Ha NPOAYKT YK NOC/Yry Ha CaWTi UM CTOPIHL.
Tomy npuy BUKOHaHHI 3aMOBJIEHDb | CMOHYKaHHI O MOKYMKH
HaLLOro NPOAYKTY CJlif, CTBOPUTH CNPUATIIMBY FPOMALCbKY
LYMKY NP0 KOMMaHito, Npu LibOMY HeLOCTaTHbO NPOCTO CTe-
>KUTU 3a AYMKOIO CNOXKMBaYiB, HeobXifHO BiANoBigaTH Ha
IXHI 3aNMTU Ta 3a0BONbHATH IXHI noTpebu. [lna npukna-

4y, nicns iHdpopMauiiHoi XBui 3 iHhopMaLi€lo Npo piBeHb
KMCHIO B KPOBI Ta 3B'A30K i3 3arocTpeHHsam xaopobu COVID-
19 y couianbHux mepexkax y 2020 p. barato KopucTysauis
MepeXi noyasu 3HaMOMUTUCS i3 MOPTATUBHUMU CUCTEMA-
MW BUPIBHIOBAHHS KiJIbKOCTi KUCHIO B KPOBI.

AKwo cnoxveau 3sepTacTbCs A0 CAYXKOW NiATPUMKM
KOMnaHii, BiH abo BOHa OTPUMYE NO3UTUBHUM UM HETATUBHUK
JocBia. |, aK npaBuno, € BUCOKA MMOBIPHICTb, LLLO CMOXKKWBaY
MOAiIMTbCS BIACHOIO HErAaTUBHOIO AYMKOIO MPO KOMMaHIto B
IHtepHeTi [5]. Tomy Bigain 06cnyrosyBaHHsA KNIEHTIB NOBU-
HEH LUBMAKO pearyBaTu Ha Taki BUNagku, wob He gaBaTu
HeraTWMBHIM iIH(pOpMaLLii NPO KOMMNaHito NOLWMPIOBATHUCS.

MNocuneHHs NO3UTUBHOI fiILHOCTI — CTBOPEHHS CHUC-
TEMU B3aEMOBIJHOCHH 3i CNOXKWBaYaMM, B sKiH BOHW ByayTb
LiNUTUCS NO3WUTUBHOLO iH(hopMaLieto Npo komnaHis. Mpu
LbOMY CAif, 3BEPHYTH yBary, Wo cay>xba niATPUMKU He
MO>€ ONOMOITH KOXXHOMY KJIIEHTY, OCOBIMBO KO/IM MAETb-
cs npo BesMKy Komnadito [6]. Tomy barato iHauBiayanb-
HUX BiZNOBiJEN Ha NMUTAHHS CMOXXMBAUiB He € rapaHTiEt
(hopMyBaHHS MO3UTUBHUX AYMOK MPO KOMMaHito Ta ii npo-
ayKTu. MoTpibHO CTBOPIOBATH YMOBH 3a/lyHeHHSA CNOXHBa-
ya [lo NpoLecy, KOJIM KOMMaHisi CTBOPIOE LOBIP/AUBY CUCTE-
MY BiAHOCHH MiX MpOAaBLEM i MOKYNLEM, NPH LLbOMY Npo-
JaBelb N1aBHO NePeEXonuTb Bif NPOCTOro Bignoeigaya oo
MoJepaTtopa, SKWH 3 CNOXKMBaUYEM NPOBOAWTb Pi3HOIO TUMY
Aianorv Ta 06roBopeHHs.

JlinepcTBo B yMOBax 3MiH Moxke ByTH TpaguuifHUM
MapKEeTUHIOBUM iIHCTPYMEHTOM (peKaaMa KamnaHii, akuii),
asie nepe.ara coliasibHUX MEPEX MOJISITAaE B 3BOPOTHOMY
3B'A3KY, KOTPUH JTOTIYHO IHTErPYETLCA B 3a/lyYEHHS KJiEHTA
[lO 3MiHM B3ATTA Micus B KomnaHii [6].

Lns npuknaay, mepexxa pectopatis KFC y ceoi rpyni y
CoLlia/IbHUX MEPEerKax NPOMOHYE BiJiBiAyBa4aM 3a/TULLMTH BiATYK
npo poboTy OAHOrO 3 pecTopaHiB. 3anuWwatour CBil BiAryK,
NpU3HaueHWi ans dikcauii pieHs 06CNyroByBaHHS | MOX/MBO
OTpUMaTH NPONO3WLT 10 NOKpaLLaHHA B cchepi 0BCcnyrosyBaH-
HS1, & B CBOIO Yepry CMOYKMBaY OTPHUMYE KYNOH /15 6€3KOLLTOB-
HOI MOKYNKM TOBapiB abo NOKYNKW TOBAPIB 3 3HWKKOIO.

[ns 3pyyHOCTi aHani3y pesynbTaTiB 3a40BOJIEHHS CMO-
YKMBaAUiB Ta KJIEHTIB NPOAYKLI€E Ta CEPBICOM BUKOPUCTO-
BYETbCA CreLjianbHe nporpamHe 3abe3neyeHHs MOHITOPUH-
ry kopucTysauis. Moro cyHkiioHan noseonse 3untyeatu
iHcbopMalLito 3 obnagHaHHs Ta 3 BUAKOPUCTaHWX Nporpam-
HUX pecypcis [7].
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ianbHMXx nnatdopm ana B2C

peknamy B coljianbHUX Mepeskax: 52% —
peknamHi noctu, 41% — peknamy 6esno-
cepeniHbo. 48 % MapKeTonoris OLiHWAM Ui
TakTUKW Ha 4 6anu 3a n'aTMbanbHO WKa-
noto edpektusHocTi, 45% — Ha 5 banis
(puc. 3) [10].

OpnHak 55% B2B daxisuis npuceoinu
OUiHKY BHLLe cepeaHboi (4 abo 5) nnatHin
nowykoBoi peknamu, a Takoxx PPC (Pay-
Per-Click — nnara 3a knik). | avwe 29%
PeCcnoHAEeHTIB BBaXKaOTb TpaauLiiHy ba-
HepHY peK/iaMy AOCTaTHbOIO e(PEKTUBHOIO
abo HagedeKTUBHOLO.
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Content Marketing Institute cninbHo 3 MarketingProfs
opraHisyBaiM OMUTYBaHHS, B AKOMY B354 yyacTb 3714
MapKeToJI0riB 3 yCboro CBiTy. B akocTi Temu pocnigykeHHs
By10 0BpaHO KOHTEHT, a TaKOX YCMiX B iHTEPHET-MapKe-
TuHry. [Monpwu Te, wo nuwe 263 pecnoHaeHTa BifHOCATbCS
no B2C mapkeTtonoram i BnacHukam 6isHecy, pesyibTatu
onutysaHHsa 6yno Bu3HaHo nokasosumu [10].

PeknamHi noctu (Hanpuknag, nybnikauii B Facebook
abo Twitter i Pinterest) sactocosytotb 76 % B2C mapke-
Tonoris. 61% 3 HUX NiATBEPAUNM AiEBICTb LIbOrO BUAY PeK-
NamMu B coujianbHUX Meperkax, edpeKTUBHICTb SKoro byna
ouiHeHa Ha 4 abo 5 6anis 3a n'aTMbBanbHOO CUCTEMOIO
(3 nemoHcTpye HelTpanbHe cTaBneHHs) [10].

TakuM unHOM, po3BUTOK IHTEPHETY i NOsIBa COLjianbHUX
Mepex NPU3BENOo 10 3MiHU Knacuku bisHec mogens 3 B2C
(puc. 2).

Tenep us cuctema Mae Ha oauH binblue enemenTis C —
CMOXWBay roTOBUH NOZIIMTUCA CBOEID AYMKOIO NPO KOM-
naHito i npo npoaykTH. Konu He MOXXNMBO LOCTaBUTH NPO-
LYKT 3a KOPOTKHM Yac, TO KOPUCTyBauyam HeobXigHO noka-
3yBaTW caM NpOoLEC JOCTaBKW Ta MOXJIMBICTb BiAC/iAKOBY-
BaTU uepe3s IHTepHeT y pexkumi 24 /7.

Binbwictb 6panu yuactb B onutysaHHi CMI pecnon-
LeHTiB cTaBnATbes fo cgepu B2B (ogHa Tucsua n'aTtcot
ABaAusATb ofiMH Yyonosik). 3 HUx 93% BUKOpHUCTOBYIOTb

[ns ycniwHoi peknaMHoi kamnaHii no-
TPiIBHO cnoYaTKy PO3pOBUTH ONTUMAJIbHUI
niaxin oo sinbopy yuacHukis ans mapke-
TUHTOBMX 3axofis. Hanbinbl Baxkka pobo-
Ta — Le NpeAcTaB/eHHs MakeTy, Lo no-
TpiBbHO BUMOYAYBaTH NIrOPUTM LOCATHEHHS Lini 4O JOCAT-
HEHHSl MaKCUMabHOTrO epeKTy B MapKETUHTY, NepLuuni
edheKT (OTpUMaHHS HOMepY KJTIEHTY, L0 € NepLUUM e/leMeH-
TOM [I0BipH, O B pe3y/ibTaTi AacTb Y,0CKOHaeHWH 3B 's1-
30K Ta MOX/IUBICTb HaZiCIaHHSA NOBIAOM/IEHb Ta CAigKYBaH-
HA 3a BiABiayBaHHAM) npy nobynosi Binbopy 3anpoLeHnx
N8 CMOHCOPCbKHUX OH-1alH YK opJlaH Nodil ciif, BUKO-
pUCTOBYBaTH coLiaNibHi MepeXxi, a TakoXK 3BepTaTH yBary
Ha iHTepecH NOTEeHLiMHUX CNOXKMBAYiB Ha OCHOBI po3TaLuy-
BaHHS uepes faHi i3 Mmepexi[7].

Ak Bigomo, 6inbuiicTb iHhbopMalii Npo yyacHUKIB Npu-
XOAOMTb Bif pekoMeHgauin — Horo /ii ppy3is, HaWBaXKUB-
ile BpaxyBaTh came pekomeHpgauii apysis. Hanpuknag,
AKLLO y4acHUKY A nofobaeTbecs MicLe NpOoBefeHHS, TOAi
BiH UM BOHa Oy[e PeKOMeHAyBaTH 3axif Y4 po3KasysaTu
iHchopMalLiito cBOIM apy3am.

60,00% 70,00%

BMCHOBKUA

YnpaBniHHA NOBeAiHKOK CNOXKWBAUiB HA OCHOBI TEXHO-
JIOTiM couiaNbHUX MepeXk Ma€e Be/IMKUM NOoTeHLian He Tiflb-
KM SIK TPOLLEC CUHTE3Y CNOXKUBUKX NEpeBar, BUKOPUCTaHHS
iHHOBALiMHWM MapPKETUHIOBUX iIHCTPYMEHTIB, NCUXOJOTIYHI
niAXxoAuM — Ue BCe NPU3BOAWUTb 0 AOCSATHEHHS Linen
cy6'eKTiB rocnogaptoBaHHs (KOMMaHis, NignpUEMCTBO, KOp-
nopaluist), OCHOBHWUM 3aBAaHHAM A5 IKMX OyB i 3a/MWacTb-
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csa npubyTOK Bif npoaaky npoaykTie. Mporpec couianbHux
MepeXX NMPOLOBXYETbCA i B flaHutorax nocravaHHs [8]. Y
LIbOMY BMNafKY, BUHUKAIOTb NaBUHONOIOHI yCKNaAHEHHS
He Ti/IbKK B OpraHisauiiHux dpopmax, asie TakoX i y 3MicTi
Ta napameTpax. 3 iHworo oKy, couianbHi Mepexi MaloTb
BAroMUWM BMNJIMB Ha BEJIUKI COLiaibHi rpynu.

lMpu YoMy chopMH Ta MeTOAM Aep>KaBHOro (KoprnopaTye-
HOrO) KOHTPOJIIO B YKpaiHi Lie He Habpau MacoBOro ABULLA,
NOMHA B MEPEXKi CTAE K/IIOUOBUM €/1EMEHTOM PO3BUTKY TEX-
HOJIOT i NPOAAXK Ta HOBUX METOLIB MapKeTUHTY. Lle KinbkicHa
Ta fIKiCHa PiI3HOMaHITHICTb EKOHOMIYHWUX KOMIMOHEHTIB Yy Me-
pesxax coLjiasbHUX KOMYHiKallii. Moro 0CHOBHUMM iHCTpyMeH-
TaMM € aKTUBHa, a iHoAi BeanepepsHa, pexkiamMa ToBapis i No-
CAyr, NOCTIMHWI aHaNi3 KOHKYPEHTHOMO CepeoBmLLa, POo3pob-
Ka HOBMX cnocobis npocyBaHHA ToBapiB. B pesynbrari umx i
30i/bLLUYEThCA ayAUTOPIA CNOYKMBAYIB TOBAPIB Ta NOCAYT.

BrpobHuk abo npogaseLb NOBUHEH PErySPHO KOHT-
ponioBaTh MefiapecypcH, 3aKpUTH POKYC, ineHTUdIKyBa-
tmcs 8 3MI pecypcax abo Ha BebcarTax KOHKYPEHTIB, MOH-
ITOPUHT BefieHHs B10ry 3 ONMCOM Ta NPeACTaBNEHHAM NPO-
OYKTiB KOMNaHii i HaBeieHHSAM nepeBar NpoAyKTiB Hag, KOH-
KypeHTamu chipMu, perynsipHo 36upatw i aHani3ysaTu cTa-
TUCTUKY 3 BifBiAyBaHHS CaMTIB, NPONO3MLii Ta KOMeHTapi
KNieHTIB. HalKkpalumu pilleHHsIMU ONna NPOrpecruBHOrO
PO3BUTKY KOMMaHii € po3pobka MapKeTHHIroBoi ctpateril
NnoAanbLIOro PO3BUTKY TOPTiB/i Yepes couianbHi Mepexi,
B TOMy uncsli yepes MmapkeTuHr 3MI abo i3 3anyyeHHsM cre-
uianictie y ccpepi SMM-npocyBaHHs.

Ha 3akiHYeHHs cnif 3a3HauyuTH, WO NPOCYBaHHSA TO-
BapiB y cowianbHii Mepexi 6yae gaBaTW MOXIMUBICTb MoO-
KPaLLMTH iMif>K BAPOBHHKA, CTBOPUTH Fpyny NOANbHUX CMO-
>KWBauiB, peanisyBaTv TOBapH, PO3LLMPIOBATH NpoaaXi TO-
BapiB, MOCTIMHO MOKpaLLyBaTH aCOPTUMEHT, XapaKTepuc-
TUKM Ta SIKICTb TOBApIB, HA OCHOBI KOMEHTapiB CNOXKMBaUIB,
BMKOPUCTaHHS 3BOPOTHOMO 3B'A3KY yepes couiasibHi Me-
pexki Ta NoKpaLLeHHs faHuora noctadaxHs [9].
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