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MARKET RESEARCH AS A TOOL FOR MANAGING INTERNATIONAL SMM PROJECTS

Crarra npucesiieHa AOCHiaXXEeHHIO poJli MapKe TUHrOBUX AOCiAXEeHb y npoLeci ynpaBJliHHSI Mi)XXHa -
POAHUMMU NMPOEKTamMu B colianbHux megia (SMM). Ha ocHOBI aHanisy keviciB ykpaiHCcbkux 6peHaiB
PI3HUX rasy3eii 4oCiaXXeHO KpUTUYHI pakTopu ycrnixy Ta TUnoBi NOMUIJIKN y MixxHapoaHii SMM-cTpa-
Terir.

lMpoBeaeHnii KPUTUYHMIA aHaNi3 NOTo4YHOro craHy SMM-cTparTerivi ykpaiHcbkux 6peHAiB, skunii BU-
SIBUB CYTTEBI BigMIHHOCTI Mixx e¢pekTuBHictio SMM-cTpaTerivi Ha 10kasIbLHOMY Ta Mi>XXHapogHOMY
PiBHSIX, 30Kpema, HasiIBHICTb nNapanokcy "cusbHa JIOKaJibHa NPUCYTHICTb — cnabka rnobasibHa BU-
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AUMICTb ", LLjO 0OYMOB/IeHO He4OCTaTHIM BUKOPUCTAHHSIM MapPKeTUHIOBUX AOCJligXXeHb 4151 PO3YMiH-
HS1 cneungikn Mi>kHapoaHUx puHKiB. Big3Ha4yeHo ¢pparmeHTapHicTb Nigxoay ykpaiHCbknx 6peHaiB y
UMX NTUTAHHAX Y BUrNSAI OKpeMux TakTuYHuX fivi 6e3 cTpareriyHoi yinicHocTti. HaronoweHo Ha Heo6-
xigHOCTi nepexoAay Bifg onepauiiiHoro Ao crpareriyHoro mmciaeHHs B SMM stk 060B '13Kk0BOi ymoBu
3abe3ne4YyeHHsI KOHKYPEHTOCMPOMOXXHOCTi Ha r/nnob6anbHUX pUHKax.

The article is dedicated to exploring the role of market research in the process of managing
international projects in social media (SMM). Based on the analysis of cases involving Ukrainian brands
of different levels and industries, critical success factors and typical mistakes in international SMM
strategy are investigated.

A critical analysis of the current state of SMM strategies among Ukrainian brands was conducted,
which revealed significant differences between the effectiveness of SMM strategies at the local and
international levels. Specifically, it highlighted the paradox of "strong local presence — weak global
visibility, " which is due to the insufficient use of market research for understanding the specifics of
international markets. The fragmented approach of Ukrainian brands in these matters was noted,
manifesting as isolated tactical actions without strategic integrity. At the same time, international
leaders implement comprehensive programs involving systematic monitoring and optimization. The
necessity of transitioning from operational to strategic thinking in SMM is emphasized as a
prerequisite for ensuring competitiveness in global markets.

A number of critical success factors for international SMM strategy were identified, forming an
integrated system where the weakness of one element reduces the effectiveness of all others. The
requirement for brand multi-platform presence, with mandatory inclusion on TikTok, is crucial.
Content localization demands not just simple translation, but cultural adaptation, which involves
understanding the cultural context, utilizing local influencers and ambassadors, knowing local
holidays, events, and trends, adapting visual content to the country’'s cultural preferences, and
participating in local public interest discussions. The necessity of strategically prioritizing video
content, as well as User-Generated Content (UGC), is underlined. Emphasis is placed on expanding
brand cooperation with micro— and nano-influencers, intensifying work with online communities on
socialmedia and forums, and systematizing paid social media advertising campaigns.

KarouoBi cnoBa: mapkemuHzoBi docnioncerHs, ynpaBainHs SMM-npoexkmom, cmpameeaisi 6peHdly, MHHAPOOHUL
MapkemuHe, yughpoBuli MapkemuHe, 10KANI3aUiS KOHMEHMY, 3aAY4eHICMb ayoumopii

Key words: market research, SMM project management, brand strateqy, international marketing, digital
marketing, content localization, audience engagement.

ITOCTAHOBKA ITPOBAEMMU

BukopucTaHHS iHTepHeTy Ta couianbHUX Mefia CyTTe-
BO 3MIHW/IO NOBEAIHKY CNOXWBaUiB i cNOCOOU BefeHHS
Bi3Hecy, CTBOPHBLUM 3HAYHI MOXK/IMBOCTI HEPE3 3HUXKEHHS
BUTPAT, NOKpaLLEeHHs BMizHaBaHOCTI GpeHay Ta 36iblueH-
Hs npogaxis. CtaHom Ha ntotui 2025 poky 63,9% csito-
BOroO Hace/IeHHsl BUKOPUCTOBYE COLjia/ibHi Mefjia, NpoBoas-
uu B HUX y cepepHboMy 2 rof. 21 xB. wonHs [1].

YKpaiHcbki BpeHau, Wo nparHyTb 40 MiXKHapoaHO!
eKkcnaHcii, cTUKaloTbCcs 3 HeoDOXigHicTIO aganTauii CBOIX
SMM-crtparterii go cneundiku rnobanbHux puHKis. Map-
KETUHIOBi JOC/I[>)KEHHS CTaloTb KPUTUUHO BakK/IMBUM
iHCTPYMEHTOM 411 PO3YMIHHA Ky/IbTYPHUX 0COBAMBOCTEHN,
CMOXMBUMX NepeBar Ta KOHKYPEHTHOro CepefoBULLA Ha
Pi3HMUX PUHKaX.

AHAAI3 OCTAHHIX AOCAIAJKEHDb
I ITYBAIKALIN

AHanis 6aratbox HayKoBMX NyOiKaLild AeMOHCTpYE
3pOoCTatoyy BaXK/IMBICTb JOCANIAXKEHDb CcoUianbHOro Mepia-
MapKeTHHIY, XapaKTepH3yloun MOro ik HOBUK Knactep AocC-
nig>keHb Ta TpeHpais [2, 3].

Ockinbku BizHeC pO3WHPIOETLCA 38 KOPLAOH, KaM-
naHii LUPPOBOro MapKETHUHIY BCE YacTille CTUKaThCS
3 BUKJIMKOM KYJIbTYPHOTO Pi3HOMaHITTA Ha rnobanbH1x
puHkax [5, 6]. ABTopH 3a3HaualoTb, Wo rnobanbHi GpeH-
[V aflanTyloTbCA Ta iIHTErpyroTbCA B JIOKa/bHi KYJIbTypH
yepes /IOKani3oBaHi KOMYHiKaLUiWHi Ta MapKeTUHroBi
ctparerii [4].

Big3HauaeTbes, WO peksama B couialibHUX Mepia €
KPUTHUYHUM (DaKTOPOM AJiSi NPOrHO3YBaHHS CMOXWBYOI NO-

IHBecTuuli: npaksTka 1a gocsig N 21/2025
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Ta6nuuga 1. KnouoBsi BigMiHHOCTI NokanbHMUX Ta Moo6anbHnx SMM-cTparTerii

Ne Kpurepii Onuc
1 MosHa JloxanbHO ycminiHi 6peHnu BUKOPHCTOBYIOTH 100%
cTpateris YKpaTHOMOBHHUH KOHTEHT, 1110 CTBOPIOE 6ap’ep Ul MiKHAPOJHOT

ayznutopii. Grammarly 1eMOHCTpYye e(eKTHBHICTb YHIBEPCATbHOTO
AHIJIOMOBHOT'O KOHTEHTY 0e3 1oporoi 6araToMoBHOT JioKasti3aii.

2 KonTent-dokyc

VYkpaiHchKi OpeHAN KOHICHTPYIOTHCS Ha ONepaLiifHOMy KOHTEHTI
(axuii, uiHy, JTOKAIil Mara3uHiB), TOI SIK MKHAPOIHI KOHKYPEHTH

iHBECTYIOTb Y storytelling, emoniiinuii 38’5130k, user-generated
content (15-30% koHTEHTY)

3 Inardopmua

KputudHoro npo0ieMoro € BiICYyTHICTh yKpaiHChKHX OpeH/iB Ha

2010-x pokiB

muBepcudikamisa | TikTok — mratdopmi 3 HaiiBumum ER (4-8%) Ta kmogoBuM
KaHAJIOM [IUIs1 TOKOJTiHHS Z. MIXKHApO/HI KOHKYPEHTH aKTHBHO
BukopucToByloTh TikTok (300-500 Tuc. miAnHCHUKIB)
4 ®dopmar VYxpaiHcbki OpeHAN BUKOPHCTOBYIOTH JimIe 5-10% BiIeOKOHTEHTY
KOHTCHTY (Reels/Shorts), Toxi sik ranmy3eBuit cranaapt — 35-50%. MXI1T

B3araii Mae 100% ¢OTOKOHTEHTY y CTHIII HU(PPOBOrO KAaTAIOTy

5 B2B vs B2C
KOMYHIKaIlisl.

BincyTHicTh KoprniopaTuBHoi npucytHocTi Ha LinkedIn (MXII - 0,
Nova Post — 955 mianuCHUKIB) MPU HEOOXiTHOCTI
B2B-xomyHikamnii 1711 eKCIOPTEPiB.

,L'l,)Kepeno: CKNnageHo aBTopamMu.

BELiHKH, a AOCTOBIPHICTb, aBTEHTUUHICTb Ta CTaiCTb BUC-
TYNaoTb KJAOYOBUMU YUUHHUKAMM BNAKBY [7].

OOPMYAKOBAHHS METU CTATTI

MeToto cTaTTi € BU3HAUEHHS POJIi MapPKETUHIOBUX LOC-
NigKeHb AK iHCTPYMEHTY ynpaBiHHA Mi>kHapogHUMu SMM-
NPOEKTAMMW Ha OCHOBI MOPIBHSANIbHOIO aHani3y CTpaTerii yk-
paiHCbKMX Ta Mi>KHapoaHWX BpeHAiB, a TaKoXK hopMYy io-
BaHHS NPaKTUYHUX PeKOMEHAALIM LOAO NiABULLEHHS edeK-
TUBHOCTI Mi>kHapoaHoi SMM-gisnbHocTi.

BUKAAA OCHOBHOTI'O MATEPIAAY I
OTPMUMAHUX HAYKOBUX PE3YABTATIB

06'ekTOM AOCAIAXKEHHS BUCTYMHIIM LLICTb YKPAIHCbKUX
6pengis pisHnx ranysei: VOVK (moga), Hosa MNowta/Nova
Post (norictuka), MXI1 (xapuoea npomucnioBicTb), Roshen
(konguTepcbka npogaykuis), Grammarly (texHonorii). AHa-
nisysanuca ooiuiHi akayHTu bpeHpis y Instagram,
Facebook, TikTok, YouTube, Linkedln ctTaHOM Ha >KOBTEHb
2025 poky.

KpWTHuHUi aHanis notouHoro ctaHy SMM-ctparerin
BKa3aHWX YKpaiHCbKWX OpeHAiB BUABMB CYTTEBI BiAMIHHOCTI
Mi>K edekTuBHiCTIO SMM-cTparerii Ha nokanbHOMY Ta
Mi>KHapOLHOMY PiBHSX.

Tak, 3okpema, 6perg ogary VOVK neMoHcTpye cunb-
Hy JIOKaJIbHY MPUCYTHICTb 3 aKTUBHOIO omnichannel-cTpa-
Terieto Ta noHag 50 ocpnann-ctygiamu. OgHak MixkHapog-
Ha SMM-cTparteris Ma€ KpUTHUUHI cnabKocTi, cepes AKX BU-
LiIMMO MOBHWI H6ap'ep (KOHTEHT NEePeBayKHO YKPaTHCbKOIO),
hoKyC Ha NoKafbHUX akLisx, HegocTaTHsa rnobanisauis
KOHTEHTY Ta ciiabka MixkHapogHa SEO-onTtumizauis.

Hactynnui 6peng — Nova Post — gemoHcTpye no-
TY>XHUM storytelling Ta BUCOKY 3a/lyueHiCTb Ha 1OKabHO-
My puHKy (engagement rate (ER) 1,5—2,5% y Instagram),
npoTe Mae pparMeHTOBaHy Mi>KHapOJLHY MPUCYTHICTb.
MNMonbcbkui akayHT Haniuye nuvwe 4436 nignUcHUKIB no-
pieHaHo 3 750 Tuc. B YkpaiHi. Kputnuuroto npobnemoto €
BiICYTHICTb CUCTEMATUYHOT MiXKHaPOLZHOI CTpaTerii — KOX-
Ha KpaiHa icHye i3osboBaHO 6e3 KpocdyHKLioHanbHOT
iHTerpauii.

Mapapokc 6penay MXI ("MupoHiscbkui xnibonpo-
AOyKT") nonsirace y Tomy, Lo KoMnaHis 3 060poToM y BinbLu
Hi>XX 2 MIPA.A0A. AEMOHCTPYE heHOMEH "LUPPOBOro Npu-
BMAaa", afi>ke MOro koprnoparueHa ctopiHka y Facebook mae
nvwe 11 nignucHukis. DnarmaHcbKui 6peHa Liel KoMnaHil
"Hawa Ps6a" mae 21 tuc. nignucHukie B Instagram (y 130—
600 pasis MeHLUIe 3a Mi>KHAPOAHMX KOHKYPEHTIB), NPH LbO-
My crocTepiraerbcs ii nosHa BigcyTHicTb y TikTok. 3 ypa-
XyBaHHsM BCix nnatcgopm cepeaHii ER ctanoents 0,7 % no-
pieHaHo 3 3—4,5% y ranysi.

AHani3 npeactaesneHocti 6peHay Roshen y coujianbHmx
Mepia, NoKa3as, LLIO MOro YKpaiHCbKWi akayHT y Facebook mae
6113bKO 45 THUC. NiANUCHUKIB, a MiXXHAPOAHI aKayHTH —
248 (CLLUA), 611 (Asepbaiigan), 92 (Manaisis). ER kom-
naHii KonueaeTbea B giana3oHi 0,5-3%, Lo 3HaUHO HMXKYe
MOKa3HWKiB KOHKYpeHTiB. BigcyTHictb y TikTok o3Hauae
BTpaTy NOKOiHHS Z CNOXHWBaYiB.

Bperg Grammarly (oHnakH-naatpopma Ha OCHOBI
LUTYYHOTO iHTE/NIEKTY) Y AAHOMY NepesiiKy BUCTYNAE EAUHUM
MO3UTUBHWM MPUKNALOM: NMoHagh 7 MJIH NiAMUCHUKIB Ha
Facebook 3 ictopnurum ER 5-8 % (BMcokMM ans Takux kom-
naHin), Ta 6am3bko 600 Tuc. B Instagram. Ycnix komnaHii
6a3yeTbCs Ha yHiBEpCaNbHOCTI NPOAYKTY, ryMaHisauii 6peH-
Ly uepe3 MeMH Ta XapTH, KOTHITUBHOMY JiAepPCTBi, MiHi-
MaJibHiW noKanisauii Npy MakCMMasbHIM YHiBepCasbHOCTI.

PezynbTati nocnigyKeHHs BigMiHHOCTEH NOKaJIbHUX Ta
rnobanbHux SMM-cTparteriii BkazaHWx GpeHais npeacTas-
neHiy tabn. 1.

MNopiBHANbHKUIA aHaNi3 TOKa/IbHUX | MiXKHAPOAHUX CTpa-
Terii ykpaiHCcbKux 6peHaiB LO3BOMB iaeHTUIKYBATH BiCiM
KPUTUUHKX (paKTOPIB yCrixy, SIKi BU3HAUYalOTb KOHKYPEHTOC-
NPOMOXHICTb Ha rNobanbHUX PUHKaX.

1. MynbTMNNaTOPMHICTb 3 060B'A3KOBOKO NPUCYTHI-
crioy TikTok.

CouianbHui MefliaMapKeTUHT Yepe3 BUMipU KOHTEHTY,
3anyyeHocTi, B3aeMofii, BnisHaBaHOCTi OpeHay Ta MapKe-
TUHTY BNJMBY (DOPMYE HaMipu LLOAO MOKYNOK MOJIOAWX
cnoxkuBadiB. [locnigyKeHHs BUSBUIO, LLO NPUCYTHICTb Y
TikTok € He onuioHanbHOO, a KPUTUUHO HeOBXigHOW ANs
6pengis FCMG-cermenry. MNnargopma geMoHCTpye HalBH-
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Wi penTuHr 3anydeHocTi (ER) cepep ycix coumepex —
4—8% (y Instagram — 1-2%, y Facebook — 0,3—1%)).

Yci npoaHanizoBaHi ykpaiHcbKi GpeHaH, okpim
Grammarly, [eMOHCTPYIOTb HY/IbOBY NPUCYTHICTb Ha Niat-
dopmi. Lle o3Hauae noBHy BTpaTy NOKoNiHHA Z, ANs AKOro
TikTok € ocHOBHUM Lykepenom iHhopMaLii Npo NPoaYKTH.

2. Jlokanizauisi KOHTEHTY: Bif, Nepekiafy Ao KyabTyp-
Hol ajanTadii.

InobanbHi BpeHaU afanTyloTbCa Ta IHTErpytoTbCa B
NIOKaNbHi KyNbTypHy Yepes lokanizoBaHi KOMYHiKaLilHi Ta
MapKeTUHIOBi CTpaTerii.

AHani3 keicy Nova Post nemMoHcTpye pizHULIO MiX
MeXaHiYHUM NepeKknaZioM Ta Ky/ibTypHotlo ajanTauieto. B
YkpaiHi 6peH BUKOPUCTOBYE CUTYaTUBHUM MapPKETHHT, ry-
Mop, eMoLiHui koHTeHT (ER 1,5—2,5%), Toai sk y Monbuwi
Ta HiMeuurHi KOHTEHT € nepeBaXkHO (PpyHKLIOHANIBHUM Ta
iHdpopmaTtueHum (ER 0,8-1,5%). Lle nosicHioeTbes Hepo-
CTaTHIM PO3YMiHHSIM JIOKaJIbHUX KY/IbTYPHUX KOAIB.

Kerc Roshen inloctpye dparmeHTauiio 6e3 koopau-
Hauii: 6peHa Mae okpeMi akayHTH B YKpaiHi (45 Tvc. nignuc-
Hukis), CLUA (248), Asepbaigsxani (611), Manainsii (92),
ane KoXkeH 3 HUX iCHy€ i30/1boBaHo 6e3 eanHOI FrnobanbHol
crparerii. ER Bapitoetbca Big 0,5% a0 3%, wo ceiguntb
NPO BiACYTHICTb CUCTEMATUUYHOIO NiAXOAY A0 IoKani3au,ii.

LocnipkeHHs BUABUAO, WO YCNillHA NoKanisauis ne-
penbavae:

— ajanTauito tone of voice 8O Ky/IbTYPHOrO KOHTeK-
cTy;

— BMKOPMCTaHHA NIOKasbHUX iHloeHcepis Ta amba-
cagopis;

— BpaxyBaHHS IOKa/IbHUX CBAT, NOAiW, TPEHLIB;

— ajanTauito Bi3yasIbHOrO KOHTEHTY O KY/IbTYPHUX
npedepeHLii;

— YyYacTb Y JIOKa/IbHUX AUCKYCISIX Ta CYCMisIbHUX Te-
Max.

3. IHBECTHUIT Yy BiJEO-KOHTEHT SIK CTpaTEriYHWM Npiopu-
TeT.

TpaHcopMauisi Bif CTaTUYHOIO 8O AUHAMIYHOTO KOH-
TEHTY € HE3BOPOTHOIO, aZ>Ke ajiroOpUTMU BCiX naatopm
NPiopUTHU3YIOTb Bigeo-hopmar, y TOM Yac, K yKpaiHCbKi
6peHan BUKOpHCTOBYIOTb nvLle 5-20% Bigeo-KoHTeHTy npu
ranysesomy ctaHaapTi 40-50% (Hakripia cutyauis y MXIM —
marixe 100% ctatmuHux poTo y CcTHAI uudpoBoro KaTa-
nory). [laHi nokasyloTb NpsMy KOpensLilo MiX 4acTKolo
BineokoHTeHTy Ta ER. Bpenau 3 40% Ta 6inblie sigeo go-
caratotb ER 3— 5%, Toai sk 6peHam 3 MiHiManbHWM Bigeo
matoTb ER <1%.

4. UGC-cTparerisi: Bif, naCMBHOI NPUCYTHOCTI 1O aKTUB-
HOro 3aJ/lyueHHs.

CrBopeHuit kopucTyBauamu KoHTeHT (User-generated
content — UGC) € HanbinbL foBIipeHUM TUMOM KOHTEHTY
3 HalBuLLOIO KoHBepcieto. Cnoxusadi Ha 92% 6inbuie no-
BiPSAIOTb PEKOMEHLALIAM iHLIMX KOPUCTYBaUIB, Hi>K BpeH-
[0OBaHOMY KOHTEHTY. AHasli3 NoKasye, Lo YKpaiHCbKi BpeH-
OM nNpakThuHo He BukopucToytoTb UGC (< 1% KoHTeHTy),
TOAi SIK Mi>)KHAPOAHiI CUCTEMHO iHTerpytoTb Horo (15—
30%).

Edpektusra UGC-cTpareris Bk/toyae: kamnaHito 6peH-
nosux xewreris (#MyNashaRyabaRecipe nns MXI morna
6 renepysath 500— 1000 nignucHuUkiB Ha Micaub); cucTe-
MaTHUHi KOHKYPCH 3 LLiHHUMUW NPU3aMu; LEMOHCTpPALLiO KO-
PUCTYBaLIbKOro KOHTEHTY 3 NPOJyKTaM KoMnaHii Ha odi-

LifHKUX KaHanax (showcasing); ambacagopcbki nporpamu
LN NOANbHUX KJiEHTIB; iHTerpauito QR-koais Ha ynakoBui
LNS CTUMYJIIOBAHHSA CTBOPEHHS KOHTEHTY.

5. Influencer-mapkeTuHr: Big Mera-3ipok Ao Mikpo-
CninbHOT.

MapkeTUHr BNKBY € OLHUM 3 KJIIOYOBUX BUMIpIiB CO-
uiaJIbHOro Mefia-MapKEeTUHTY, L0 POPMYE HaMipH LWLOJ0
nokynok. locnifyeHHs BUSBUNO 3CYB napagurMuv map-
KeTWHTY BMJIMBY Bif, cniBnpalb 3 Mera-iHatoeHcepaMu
(> 1 M/IH NiANUCHUKIB) O eKOCUCTEM MiKPO- Ta HaHO-iHd/t0-
eHcepis (10— 100 tuc. Ta < 10 THC. BignoeiaHo). EMnipnuHi
JaHi niaTBepAXKYIOTb BULLYY €(peKTUBHICTb MiKpO-iH(IIOeH-
cepis: ER5—8% npotn 1—2% y mera-iHcpntoeHcepis, OuiH-
Ka aBTeHTHuHOCTI Ha 40% BulLe, BAPTICTb 3aNy4eHHA —
20—50 gon. 3anoct npotn 5—20 Tuc.

YKopneH 3 npoaHanizoBaHux yKpaiHCbKux 6peHais,
okpim Grammarly, He Mae cuctematuuHoi influencer-ctpa-
Terii. HatomicTb Mi>kHapoAHi KOHKYypeHTH ByayloTb 3
iHb/IlOeHCcepamMu LOBFOCTPOKOBI NapTHepCTBa.

6. Community management: Big MOHosIOTY 10 gianory.

LLIBMaKicTb BignoBiAi Ha 3anUTaHHSA CNOXHWBAYIB y CO-
LiaNbHUX MepeXkax € KPUTUYHUM (PaKTOPOM JIOSJIBHOCTI.
3okpema, coumepexxi Hoeoi Mot doyHKLioHYOTb SIK nep-
LWWOKJIACHUM LEeHTP NiATPUMKH KJIEHTIB 3 WBHUAKICTIO
Bignosiai Ao 2 roguH. Haenaku, GinblicTb yKpaiHCbKUX
6peHais MaloTb WBHAKICTb Bignosigi >24 roanH abo B3a-
rasiHe BifnoBiAalOTb HA KOMeHTapi.

7. CTparerisi n1aTtHOi peKk/siamMu B coLjia/ibHUX Meperkax
(paid social): Bif, XaOTHUUYHOI peKkaaMu Jo CUCTEMATUUHMUX
KaMmnaHiu.

OpraHiuHe oxonneHHs couianbHUX MePeXX NPOAOBIKYE
3HuxyBatucsa (Facebook <5%, Instagram <10%), wo
pobuThb paid social 060B'A3KOBUM KOMNOHEHTOM CTpaTerii.
CouianbHi Megia [O3BONAIOTE KOMMAHIAM 3HUXXYBATH BUT-
paTh Npy NOKpalLLeHHi BnisHaBaHOCTi GpeHy Ta 36i/blueHHi
npopaxie. AHani3 nokasye BifCYTHICTb CUCTEMATHYHOIO
nigxoay Ao paid social y 6inbwocTi ykpaiHCbKux 6peHaiB.

8. 30608 'A3aHHs KepiBHULTBa (executive commitment):
LMgpOBa TpaHchopMaLlis K CTpaTeriyHui npiopuTeT

HarBaknueiwui, ane HanyacTilLe irHoOpoBaHUH hak-
TOp — NiATPUMKA TON-MeHemKMeHTY. 30608 'a3aHHs Kepi-
BHULTBA nepeabavaioThb: (1) Bu3HaHHa SMM y skocTi cTpa-
TeriyHoro npioputeTy; (2) BUAiINEHHs AOCTaTHbOro HlomKe-
1y (1,5—3% Big noxoay ans B2C 6penais); (3) posiu-
PEHHS MOXJIMBOCTEH KOMaHAW — LIBUAKE NMPUUHATTS
piweHb (<24 rognH); (4) TonepaHTHICTb JO eKCepUMeHTIB
(30% koHTeHTy Moske "nposanutuca”); (5) mosroctpoko-
Ba nepcnekTuBa (pe3ynbratv yepes 6— 12 micsauis); (6)
iHTerpauis digital KPly 3aranbHi kopnopartueHi ini.

KomnaHii 3 cunbHMM executive commitment gocsaraioTb
weuawoi uudposoi TpaHcgopmadii Ta suworo ROl Big,
SMM-inBecTtuuin. Lie ningTBepakyeTbesa ycnixom Grammarly
Ta KOHTPACTYE 3 NPOBa/iaMu iHWKWX YKpaTHCbKUX BpeHAais,
aKi TpakTytoTb digital sik "nopaTtok” fo TpaaMuiMHOro Map-
KETUHTY.

BMCHOBKM TA INIEPCIIEKTUBU
MOAAABIINX PO3BIAOK Y AAHOMY
HAIIPJIMI

Jocnig>keHHs NigTBEPAXKYE KPUTUUHY POJIb MAPKETHH-
rOBUX JOC/IAXKEHb SIK IHCTPYMEHTY YNpaB/iHHSA MiXKHapoa-
HUMU SMM-npoekTamu. YKpaiHcbKi 6peHan 4eMOHCTPYIOTb
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napagokc "cusbHa oKasibHa NPUCYTHICTb — cnabka rno-
6anbHa BUAMMICTL", 1O 0BYMOBNEHO HEAOCTATHIM BUKO-
PUCTAHHAM MapKEeTUHIOBUX LOC/IIXKEeHb AN PO3YMiHHS
cneumrdikyi MiXKHapOAHUX PUHKIB.

Bicim ineHTUdiKOBAHUX Y JOCNIOXKEHHI KPUTUUHKUX
dhakTopie hopMyIOTb iHTErPOBaHY CUCTEMY, Ae cnabKicTb
OJIHOTO e/IeMEHTa 3HUXKYE e(PpeKTUBHICTb YCiX iHWHX. YK-
paiHCbKi BpeHM 4eMOHCTPYIOTb (hparMeHTapHUM Nigxig —
OKpeMi TakTHuHI gii 6e3 cTpareriyHoi winicHocTi. HatomicTb
Mi>KHapOAHi Nigepy peanidyioTb KOMMIEKCHI Nporpamu 3
cUcTEMaATUYHUM MOHITOPUHIOM Ta onTuMi3sauieto. MNepexig,
Bif onepalifHOro oo crtpareriyHoro MucieHHs 8 SMM e
HeOoOXiHOIO YMOBOIO A1 KOHKYPEHTOCNPOMOXHOCTI Ha
rnobanbHUX pUHKax.

KniouoBi BUCHOBKMU:

1. CucrematuuHe BificTaBaHHs yKpaiHCbKUX OpeHais 3a
scima SMM-metpukamu (80—95%) Big Mi>KHaPOLHWX KOH-
KYpPEHTIB.

2. BigcyTHictb y TikTok, Lo 03Hayae BTpaTty NOKOiH-
Hs1 Z cnoXuBadiB.

3. MogHwuii 6bap'ep Ta HegocTaTHsA Ky/bTypHa aganta-
List KOHTEHTY € KPUTHUHUMU OBMEKyBauaMH.

4. BukntoueHHsaM € komnaHia Grammarly, kelc sakoi
OEMOHCTPYE, WO YKPAIHCbKKM BpeHn Moxe AOCArTH Fo-
6anbHOro ycnixy npv NnpaB1bHil cTpaTteril.

MpakTHuHi pekomeHpauii BKatoyatoTb: 3anyck TikTok-
KaHanis, 36inbweHHs BigeokoHTeHTy ao 40—50%, cTeo-
PEHHSA Mi>)KHAPOAHWX aHI TIOMOBHUX aKayHTiB, iIHBECTULIi y
nnaTHy peknamy y couiasibHUX Mepeykax (paid social), pos-
BUTOK influencer-ekocucTemu, BNpoBagyKeHHs cucTemMaTuy-
Horo A /B TecTyBaHHs.

Jlitepatypa:

1. Global social media statistics research summary
2025. URL: https:/ /surl.li/mhusqgp

2. Appel G., Grewal L., HadiR., Stephen A. T. (2020).
The future of social media in marketing. Journal of the
Academy of Marketing Science, 48, 79—95. URL: https:/
/link.springer.com /article /10.1007 /s 11747-019-00695-1

3. Dwivedi Y. K., Ismagilova E., Hughes D. L., et al.
(2021). Setting the future of digital and social media
marketing research: Perspectives and research
propositions. International Journal of Information
Management, 59, 102168. URL: https:/ /surl.li /gwkzod

4. KumarR., Sharma V., Kaur J. (2022). Cross-Cultural
Differences in Social Media Use: Implications for Inter-
national Social Media Marketing Strategy. ResearchGate.
URL: https://www.researchgate.net/publication/
360608543

5. Khan S., Malik A. (2025). Cross-Cultural Impacts on
the Success of Digital Marketing Campaigns in Global
Markets. ResearchGate. URL: https://www.research-
gate.net /publication /391600811

6. LiW., Zhang M. (2024). Research on the Integration
of Localized Communication and Marketing Strategies of
Clobal Brands in a Cross-cultural Context. Highlights in
Business, Economics and Management. URL: https://
drpress.org /ojs/index.php /HBEM /article /view /28159

7. Ali S., Mahmood T. (2025). The impact of cultural
factors on digital marketing strategies with Machine
learning and honey bee Algorithm. Cogent Business &
Management. URL: https:/ /surl.li /axsvof

References:

1. Chaffey, D. (2025), "Global social media statistics
research summary 2025", available at: https://surl.li/
mhusqgp (Assessed 10 September 2025).

2. Appel, G., Grewal, L., Hadi, R. and Stephen, A. T.
(2020), "The future of social media in marketing", Journal
of the Academy of Marketing Science, vol. 48, pp. 79-95.
https:/ /link.springer.com /article /10.1007 /s11747-019-
00695-1

3. Dwivedi Y. K., Ismagilova E. and Hughes D. L.
(2021), "Setting the future of digital and social media mar-
keting research: Perspectives and research propositions”,
International Journal of Information Management, vol. 59,
102168, available at: https:/ /surl.li/gwkzod (Assessed
04 September 2025).

4. Kumar R., Sharma V. and Kaur J. (2022), "Cross-
Cultural Differences in Social Media Use: Implications for
International Social Media Marketing Strategy", Research-
Gate, available at: https://www.researchgate.net/
publication /360608543 (Assessed 07 September 2025).

5. Khan S. and Malik A. (2025), "Cross-Cultural
Impacts on the Success of Digital Marketing Campaigns
in Global Markets", ResearchGate, available at: https://
www.researchgate.net /publication /391600811 (Asse-
ssed 25 August 2025).

6. Li W. and Zhang M. (2024), "Research on the Inte-
gration of Localized Communication and Marketing
Strategies of Global Brands in a Cross-cultural Context.
Highlights in Business", Economics and Management,
available at: https://drpress.org/ojs/index.php/
HBEM /article /view /28159 (Assessed 23 August 2025).

7. Ali S. and Mahmood T. (2025), "The impact of
cultural factors on digital marketing strategies with
Machine learning and honey bee Algorithm”, Cogent
Business & Management, available at: surl.li/axsvof
(Assessed 29 August 2025).

Cmammsa nadivuaa 0o pedaxyii 15.10.2025 p.

https://nayka.com.ua

EnekTpoHHe dpaxoBe BuaHHsA

EdekTviBHa ~~—"
EKOMROMIIKA

Buxoautb 12 pasiB Ha piK

XypHan BKno4eHo [0 nepeniky HayKoBux haxosux
Bupanb Ykpainn 3 EKOHOMIYHUX HAVK (Kareropis «b»)

Cneuianbnocri — 051, 071, 072, 073, 075, 076, 292

e-mail: economy_2008@ukr.net
(S) viber: +38 050 3820663




