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MANAGEMENT OF SALES CHANNELS OF AN AGRICULTURAL ENTERPRISE:
PROBLEMS AND DIRECTIONS FOR IMPROVEMENT

YcrarTi po3rnsHyTo TeopeTuyHi Ta NnpakTUYHi acnekTy ynpasniHHs 36yTOBUMU KaHanaMmu arpap-
HUX NigNPUEMCTB B yMOBaX PUHKOBOi HECTabiIbHOCTIi Ta 3pOCTaHHS KOHKYPEHTHOI o TUCKY. BuaHaye-
HO CYTHICTb 36YTOBOI NOJIITUKN IK CTPaTEeriYHoro iHCTpyMeHTy 3abe3ne4eHHs1 e(peKTUBHOIro pyxy rnpo-
AYKUiT Big BUpoOGHUKa A0 crioxuBayda, SkKnii oXorsoe Bnbip, popmyBaHHS Ta onTUMI3aLito KaHanie
peani3zauyii. PO3KpUTO 3Ha4YeHHs1 cucTtemu 306yTy y nigBuuleHHi peHTabenbHOCTi BUpOOHMLTBA,
3MiLlHeHHi pUHKOBUX NO3uLin nignpnemMmcTea Ta popmMyBaHHI lOro piHaHCOBOI CTilKOCTi.

lpoaHanizoBaHo cy4yacHi npo6iemu PyHKLiIOHyBaHHS 36YTOBUX KaHasliB, 30KpeMa — JIOriCTUYHI
OOMeXeHHs1, pyiiHyBaHHS iHppacTPyKTypu, CKOPOYEeHHSI eKCMIOPTHUX MapLLUPYTIiB, HU3bKY ANBEPCU-
dikauyiro kaHanie peanisauii, inppopmaLiiiHy acumMeTpilo Ta He4OCTaTHIO iHTerpadiro 3 ungppoBumn
nnargpopmammn. BusHayeHo, Lo 6inbLuicTh arpapHUX NignpUeEMCTB OPIEHTYIOTbCSI HA NOcepPesHNLIbKI
cxemMu 36yTy, LLLO 3HNXYE IX NPUOYTKOBICTb i 3MEHLLYE KOHTPOJIb HaA4 KIHLeBUMUN PUHKaMUN.

3anponoHoBaHo HanNPsiMy B4OCKOHAaJIeHHSI CUCTEMMU YripaBJliHHS 36YTOM, 30KpemMa: pO3BUTOK MNpsi-
MUX KaHasiB peani3auii (eneKkTpoHHa komepuis, pepmepcbKi OHNanH-nnargpopmu, koonepaTUBHI
MepeXxi); cTBOpeHHSs sioricTn4yHux xabiB i knacrepis perioHanbHOro pisHs; BnpoBagxeHHss CRM-cuc-
TeM i UNQPPOBUX iIHCTPYMEHTIB A1 aHaNiTUKN PUHKY Ta MPOrHO3YBaHHS MNOMUTY; PO3LUINPEHHS NapT-
HepcbKkux BigHOCUH i3 nepepoO6HUMU NigNnpPUEMCTBaAMMN Ta TOProBe/IbHUMN MepeXxamMmu; PpO3BUTOK
6peHayBaHHS NpoOAYKLUiT Ta niaBuLYeHHs figogaHoi BapToCTi.

HaronoweHo, o epekTuBHe ynpasJsliHHs 36yToBUMM KaHanamu noTpebye iHrerpoBaHoro nigxo-
AY, SKNA nNoeaHye MapKeTUHroBy CTParerito, IoOricTu4Hy koopanHauito Ta ymgppoBy TpaHcpopmadiio
6izHec-npoueciB. Takwnii nigxig 3abeaneyvyye nigBULLEHHS KOHKYPEHTOCNPOMOXXHOCTI arpapHux
nignpuemMcTB, po3LLINPEeHHS PUHKIB 30yTY Ta 3pOCTaHHS iXHbOT eKOHOMIYHOI CTIlAKOCTi B yMOBax BO€-
HHUX i r1o6asibHUX BUKJTNKIB.

The article provides an in-depth analysis of the theoretical foundations and practical aspects of
managing sales channels in agricultural enterprises under conditions of marketvolatility, logistical
disruptions, and intensifying global competition. It highlights the essential role of sales policy as a
strategic management tool that ensures the efficient movement of agricultural products from
producer to consumer, covering the processes of selection, formation, coordination, and optimization
of distribution channels. Effective sales management is shown to be a critical factor in improving
profitability, ensuring stable cash flows, and strengthening the financial and market resilience of
enterprises.
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The article identifies the main challenges that agricultural producers face in the field of sales
management. These include logistical barriers and infrastructure destruction caused by military
actions, the narrowing of export routes, the limited diversification of distribution channels,
dependence on intermediaries, and the low level of digital integration within marketing and logistics
operations. The presence of information asymmetry between producers and market intermediaries
reduces the efficiency of pricing and limits the competitiveness of small and medium agricultural
businesses. Itis emphasized that traditional sales models no longer meet the requirements of the
modern agri-food market, which increasingly relies on digitalization, transparency, and consumer
orientation.

The study substantiates the necessity of transforming sales systems through innovation, digital
tools, and cooperative development. Among the proposed directions forimprovement are: expanding
direct sales channels via e-commerce platforms, digital marketplaces, and farmers’online networks;
creating regional logistics hubs and clusters to optimize transportation costs and storage;
implementing CRM and ERP systems for integrated market analytics, customer relationship
management, and demand forecasting; and developing long-term partnerships with processing
companies, retail chains, and export agencies. Additionally, attention is paid to branding,
certification, and traceability as tools for increasing the added value and trustin domestic agricultural
products.

Itis concluded that the formation of an adaptive and digitally integrated sales management system
requires the combination of marketing strategy, logistics coordination, and innovation-based
business processes. Such an integrated approach enhances competitiveness, diversifies sales
markets, and ensures sustainable economic growth of agricultural enterprises in the post-war

recovery period and under the influence of global economic challenges.

KarowoBi cnoBa: 36ymoBa nosimuka, azpapHe nidnpuemcmBo, KaHaAu Peanizauii, 102iCmuKa, MapKemuHe, e/eK-
MPOHHA KOMEPUs, KOHKYPEHMOCNPOMONCHICMb, YUPOB3ayis, cmpameaidHe ynpaBaitHs, puHKu 36ymy.

Key words: sales policy, agricultural enterprise, distribution channels, logistics, marketing, e-commerce,
competitiveness, digitalization, strategic management, sales markets.

IIOCTAHOBKA ITPOBAEMM
YV 3ATAABHOMY BUTASAI TA 11 3B'S130K
I3 BAJKAUBUMU HAYKOBUMHU
YN TNMPAKTUYHUMU 3ABAAHHIAMU
CyuacHui arpapHui cektop YKpaiHu (yHKUIOHYE B
yMmoBax 6e3npeleneHTHOI TypOYyneHTHOCTI, CNPUYUHEHOI
BiiHOI0, pyHHYBaHHAM iHPacTPyKTypH, 6iokaaoto nopris,
KOJIMBAHHAMM Ba/IIOTHOTO KYPCY Ta 3pOCTaHHAM cobisap-
TOCTi BUpOOHHMLTBA. PUHOK NpofoBonbcTBa Nepexxusac
CTPYKTYPHY TpaHcopMalLito — BifJ BEJIMKMX LLeHTpani3o-
BaAHWX EKCMOPTHHUX NapPTiK A0 THYYKUX OUBEPCUAIKOBAHUX
chopM Toprieni, Wo 6a3yoTbca Ha perioHanbHUX NOriCTHY-
HUX xabax i uMppoBHUX NnaThopmMax.

Y Taknx ymoBax ynpassiHHsa 36yToM cTae cTpareriyHoo
OYHKLi€O, Bif AKOI 3a/1€XKUTb KOHKYPEHTOCMNPOMOXKHICTb i
BUXMBaHHA nignpuemctea. Came yepes cuctemy 3byty
dopmMyeTbes goxiga, 3abeaneuyerbes obir kanitany Ta Big-
TBOpeHHA pecypcis. HanarogxeHa 36ytosa nonituka
MiHIMi3y€ pU3MKK HaaBUPOBHHMLTBA, BTPAT Big 30epiraHHs,
JOTICTUYHMUX 3aTPUMOK i LLIHOBUX KONIUBaHb.

Micna 2022 poky cTpyKTypa KaHaie peanisauii ictoT-
HO 3MiHWNAcs: OCHOBHY POJib BiflirpatoTb fAyHaMCbKi nop-
T, 3aNi3HWYHI nepexoam yepes KpaiHu EC i aBToMobifbHI
MapLUpyTH. 3poc/a BaXK/IMBICTb perioHanbHUX JIOFICTUYHUX

LleHTPIB | KoonepaTHBiB, Wo 06'eAHYI0Tb BUPOBHHUKIB As
cninbHoro 36yTy. YacTuHa nignpuemMcTs nepeopieHTyBana-
CSl Ha BHYTPILLHIM PUHOK, PO3BUBAIOUHM CMiBNPALLIO 3 TOPro-
BUMU MepeXXaMH, Aep>KaBHUMH 3aKyMiBIIMU Ta OHNAWH-
nnatgpopmamu (AgroUA, GrainTrade, Zakupki.Prom).

MowwumpiotloTbes cTparterii 6araTokaHabHOro 36yTy, aKi
NOEAHYIOTb ONTOBI NOCTABKM, KOHTPAKTH 3 nepepobHuKa-
MM, NPSIMi PO JAXKi CNOXKMBaYaM i KOPOTKi NaHLOrM nocTa-
uaHHs. Lle nigeuiye riyukicts 6isHec-Moaenem i SMeHWye
PHU3UKH.

Ore, echeKTUBHE ynpasiHHsA 36YTOBUMU KaHaNaMu €
K/IIO4OBWM €/1IEMEHTOM aHTUKPHU30BOTO YNpaBJliHHSA arpap-
HUX NIANPUEMCTB, Lo 3abe3neyye iXHIO CTiHKICTb, NpUbyT-
KOBICTb | BHECOK Y NPOAOBOJIbYY He3neKy Ta eKOHOMiuHe
BiAHOBNEHHS YKpaiHH.

AHAAI3 OCTAHHIX AOCAIASKEHb
I ITYBAIKALIIN

Y HaykoBux npausax ®@. Kotnepa, K. JI. Kennepa ta
E. k. MakKapTi o6rpyHTOBaHO CTpareriuHy posb 36yTo-
BOI NONITUKK Y 3aBe3neyeHHi KOHKYPEHTOCNPOMOXKHOCTI
nignpUMEMCTBa Yepe3 ONTUMi3aLilo KaHaniB peanisauii.
L. Ox. Bayepcokc i [l. k. Knocc akueHTytoTb Ha iHTer-
pauii TOriCTUKK AK KOUYOBOT YMOBH eheKTUBHOCTI 36y-
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TOBMX npouecis. YKkpaiHcbki gocnigHuku B. B. O603Ha,
3. B.Konoc, O. . Kaetuw, 1. O. MonogeHkoe Ta A. B. 'peu-
KO BKa3yloTb Ha npobieMu nocepeHULbKHUX CXeM, ClabKy
LM pOoBi3aLilo Ta HU3bKY AuBepcHUdiKaLilo KaHanis 36yTy
arpapHux nignpuvemcts. CyuacHi aBtopwu |. B. CeuHoyc,
A. M. MosuaHiok, C. B. PygeHko, A. M. PacHaHCcbKa Ta
L. O. Nonos nigKkpecntoloTb 3HAYEHHS €/1EKTPOHHOI KO-
mepuii, CRM-cucTeMm i noricTuHUX Knactepie A/ pO3BUT-
KY HOBUX Mogesien 30yTy B yMOBaxX BOEHHUX BUKHKKIB. ¥Y3a-
rabHeHHs AOCiIPKeHb NiATBEPAKYE HEOBXIAHICTb iHTer-
pOBaHOro Nigxody A0 YNpas/iHHA 36YTOBUMU KaHalaMH,
LLLO NOEAHYE MapKETUHT, IOTICTUKY Ta LUPPOBI TEXHONOTIi.

OOPMYAKBAHHI HIAEVI CTATTI
(TIOCTAHOBKA 3ABAAHHS)

MeTa cTaTTi — y3aranbHWTA TEOPETHYHI MiAXOAU Lo yn-
paBniHHA 36YTOBUMU KaHaNaMu arpapHoro nignpueMcTaa,
ineHTUdiKyBaTH NPobaeMH iX pyHKLIOHYBaHHS Ta 3anpo-
NOHYBaTH HANPSIMKU BAOCKOHA/IEHHS YNPaBAiHCbKUX PilLieHb.

®OPMYAIOBAHHS IJIAEM CTATTI
(TIOCTAHOBKA 3ABAAHH)

36yToBi KaHanM B arpapHOMY CEKTOPI € CKNafHOI0 CH-
CTEMOIO B3aEMONOB'A3aHWX cyb'€KTiB — BUPOBHHUKIB, TOP-
roBe/IbHO-NOCEePEeAHULIbKUX CTPYKTYP, JIOFICTUYHMX onepa-
TOpIB, NepPepoBHUX NiANPHUEMCTE i KIHLEEBUX CIOXKMBAUIB, AKi
cninbHo 3abe3neuyloTb NpoLEec pyXy NpoayKLil Big BUpoO-
HULTBA 0,0 PUHKY CMOXUBaHHSA. BoHu dhopmytoTb matepi-
aIbHO-iH(pOpPMaLiMHUM NOTIK, WO BU3HAUYAE e(PEKTUBHICTb
yCi€i misnbHOCTI arpapHoro nignpyvemcrea. Ak 3asHavae @.
KoTnep, 36yToBi KaHanu € "HEPBOBOIO CUCTEMOIO MapKe-
TUHTY", OCKiJIbKK CaMe uepes HUX peanisyeTbCcs CTBOpeHa
NiANPUEMCTBOM LiiHHICTb | 3a6e3neuyeTbcsl 3BOPOTHUM 3B 's-
30K MiX BUPOOHHKOM i puHKom [ 1].

EdpexTuBHiCTb 36yTOBMX KaHanis 6esnocepeaHbO BNAK-
Ba€ Ha piBEHb NPOAarKiB, WBUAKICTb 0BOPOTY Kanitany,
CTabiNbHICTb FPOLLOBUX NOTOKIB | peHTabenbHICTb nignpye-
mcTea. [lna arpapHoro BupobHUKa Lie Ma€e ocobnnee 3Ha-
UEHHS, afi)Ke Ce30HHICTb BUPOBHULITBA, BUCOKA 3aNEXHICTb
Bif NPUPOAHMX haKTOPIB i LiiHOBa BONATHIbHICTb pobnaTh
cucTeMy 30yTy KpUTUUHWUM eNeMeHTOM eKOHOMIYHOIT Hes-
neKku. 3a OLiHKOIO HayKOBLIiB, caMe 36yToBa NONITUKA BU3-
Haya€ 3[aTHICTb arpapHUX MigNPUEMCTB iHTErpyBaTucs y
BHYTPILLHI Ta 30BHILIHI PUHKH, aBaNTyBaTUCS [O PUHKOBHUX
KOJIMBaHb i pOpPMYBaTH [OBrOCTPOKOBI KOHKYPEHTHI nepe-
Baru [2].

B ynpagninHi 36yTom TpaguuiiHo BuainsioTb asa Ha-
30Bi NiAXOAW — MapKeTUHrOBUI i NOFICTUUHKI, AKi BIfOO-
paykaloTb Pi3Hi acNeKTH (POPMYBaHHS CUCTEMU peanisaLii
NPOAYKLUiT.

MapkeTuHroBuM nipxif opieHTOBaHUM Ha CNoOXKUBaua,
#oro noTpebu Ta CTBOPEHHSA TPUBAIMX NapPTHEPCbKMUX BigHO-
cuH. 3rigHo 3 nornagamu k. MakkapTi, edpekTHBHA 30y-
TOBa cTparteris NoBuHHa HGasysBaTHCA Ha rIMOGOKOMY po-
3YMIiHHI LLiIbOBUX PUHKIB, CErMeHTaLii cnoXXuBauis i pop-
MYBaHHIi YHiKa/bHOT pPUHKOBOI NPONOo3uLiii. Y KOHTeKCTi ar-
papHOro CEKTOPY MapKeTHHIOBHI Niaxin nepeabadac subip
HaMBiNbL NPUOYTKOBMX KaHanis 30yTy — ONTOBMX, KOH-
TPaKTHUX, KOONEPaTUBHUX, ENEKTPOHHUX — Ta NoByaoBY
penyTauiiHoro kanitany nignpuemctsa [3]. Ak nigkpecnioe
I. CBHHOYC, KOHKYPEHTOCNPOMOXKHICTb arpapHOro nignpue-
MCTBa 3HAUHOIO MipOIO 3a/1EXXWTb Bif, 3[aTHOCTI Hanaroa-

)yBaTu cTabifbHi PUHKOBI 3B'A3KK Ta hopMyBaTH BpeHs,
NpPoayKLii, Wo BignoBigae ouikyBaHHAM cnoxkusayda [4].

JloricTMyHMM Nipxig cnpsiMoBaHWM Ha ONTUMI3aLito Ma-
TepianbHKX, iHpopMaLiMHKUX Ta PiHAHCOBUX NMOTOKIB MiX
yuacHUKaMu puHKy. Moro Meta — MmiHimisalis BuTpart Ha
TpaHcnopTyBaHHs, 36epiraHHs, dpacyBaHHA Ta JOCTaBKY
npoayKuii Nnpy ogHOYaCHOMY 3abe3neyeHHi HaNeXKHOro
piBHA AKOCTI M LWBUAKOCTI 06CNyroByBaHHA. 3a BU3HaUEH-
Ham [l. Bayepcokca i [I. Knocca, norictuka € iHTerposa-
HWM NPOLLECOM YNPaBJiHHSA NaHLIOraMu NoCcTaBoK, y AKOMY
36yT BUCTYNaE 3aBepLUasIbHOIO ha30l0 — MOMEHTOM "Ma-
Tepianisauii” BapTtocTi [5]. B ykpaiHcbKil HayKoBiM WKoOAI
NOriCTUYHKUM acneKT 30y Ty akTUBHO gochnimpkysana A. Mos-
YaHIOK, AIKi HaronoLwyBana, Wo B yMOBaXx BiHW JIOFiCTUYHA
afanTUBHICTb HabyBae cTpaTeriyHOro xapaktepy —
nignpUEMCTBa NOBUHHI (DOPMYBATHU FHYUYKi MapLIPYTH NO-
CTauaHHs, CTBOPIOBATH perioHanbHi xabu Ta AMBepCUIKY-
BaTW KaHa/iv eKCropTy A1 MiHiMisauii puaukis [6].

Y cy4acHi eKOHOMIYHIW HayLi (POPMYETLCS iHTErPO-
BaHUM MapPKETUHIO-NIONICTUYHWM NipXiA, SKUKA po3r/isaae yn-
paBniHHA 36yTOM fIK CKNafoBy cTpaTeriyHOro naHutora
CTBOpPEHHS WiHHOCTI (value chain management). Y merkax
Lboro niaxoay 36yToBi KaHaNU He NPOCTO BUKOHYIOTb oyH-
KLilo Npofaxy, a CTaloTb BaXK/IMBOIO JIAHKOIO laHLtora fio-
AaHoi BapTocTi, fie 3abe3neuyeTbCs B3aEMOAIA MiXK BUPOO-
HULTBOM, NOCTayaHHAM, nepepobKoto, AMcTpUbYLicio Ta
KiHLLEBUM CMOXXHMBaHHAM. TaKWWM Nigxih y3rom>KyeTbcs 3 Te-
opieto M. MopTepa, 3rigHO 3 AKOIO CTBOPEHHS LliHHOCTI o151
CNOXMBaya € roIOBHOIO METOI0 YNpaeiHHA BCiMa BisHec-
npouecamu, a 36yT BUCTYNae KAOYOBUM KaHaIoM nepegaui
ui€i LiHHOCTI Ha puHOK [7].

Ba»k1MBOIO 0COBMBICTIO CyYaCHOrO yrnpasiHHS 36y-
TOM € aKTUBHE BUKOPHUCTAHHS iHCpOpMaLiMHO-aHaI TUYHUX
CUCTEM i ULMCPPOBUX IHCTPYMEHTIB. 30KpeMa, BpoBaAyKeH-
Ha CRM (Customer Relationship Management) i ERP
(Enterprise Resource Planning) cuctem nossonsie nigsu-
LLMTH e(PEeKTUBHICTb KOMYHiKaLiM i3 KJiEHTaMM, aBTOMaTH-
3yBaTH ynpaeJliHHA 3anacaMu, KOHTPOJIOBATH JIOTICTUYHI
BUTPATH Ta NPOrHo3ysaTtu nonut. Ak 3a3Hadae 3. Konoc,
LM poBi3aLis 36yTOBUX NPOLECIB CTBOPIOE HOBI MOXNH-
BOCTIi A/181 aHaJTiTUKKU PUHKY, ONTHUMi3aLii LliHOBOI NOJIITUKH
Ta PO3LIMPEHHS KaHaniB peasi3auii, 30KpeMa yepes esek-
TPOHHY KOMEPL,it0, OHJITAWH-NIATOPMH Ta MapKeTnaencH
[8].

IHTerpauis MapKeTHUHroBOro, IOTICTUYHOIO Ta LLUPPO-
BOrO MiAX0/iB yTBOPIOE HOBY Napaamrmy ynpasiHHs 36y-
TOM arpapH1X NiANPUEMCTB, Y SIKil KJIIOYOBUMH NPUHLMUNA-
MM CTalOTb KJTIEHTOOPIEHTOBAHICTb, FTHY4YKiCTb, aHa/lITUYHA
NigTPUMKa pilleHb i CTIMKICTb JO 30BHILWHIX pU3uKiB. Y pe-
3y/bTarti cucTeMa 30yTy NepeTBOPIOETLCS Ha CTpaTeriuHui
IHCTPYMEHT NifBULILEHHA eKOHOMIYHOT Beaneku, 3abesne-
ueHHs cTabifIbHUX [OXOAiB | POPMYBaHHA KOHKYpPEHTOCH-
POMOYHOCTI YKpaiHCbKOro arpapHoro 6i3Hecy sik Ha BHYT-
PiLLHbOMY, TaK i Ha CBITOBOMY pUHKaX.

CyuacHi arpapHi nignpuvemcrsa YKpaiHu (oyHKLiOHYIOTb
y CKNafHOMy Ta MHaMiYHOMY CepeflOBULLI, iKe XapaKTe-
PU3YETbCA BNJMBOM BOEHHWX AiH, PyHHYBaHHSAM JIOTiCTHY-
HOI iIHPPaCTPYKTYPH, KONIMBAHHSM LjiH | BHCOKMMH pU3UKa-
MM Ha 30BHILIHIX pUHKax. Y Takux ymosax 36yToBa fisib-
HICTb CTa€ He ILLE BaXK/IMBOIO (DYHKLIEO, @ B KPUTUUHWUM
UMHHUKOM 3abe3nedeHHs EKOHOMIYHOT CTIMKOCTI NignpHe-
mcTBa. OgHaK edheKTUBHICTb 30YTOBMX KaHanis HUHi obMe-
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YKYETbCA HU3KOIO CUCTEMHMX NPOBNEM, SIKi NOCUNIOIOTLCS
BOEHHWUMM BUKJIMKAMU Ta HECTabiNbHICTIO PUHKOBOT KOH'-
IOHKTYPH.

OpHieto 3 HaWcepHo3HilwMX Npobnem € MOHOMOMbHA
3aNeXHICTb arpapHUX BUPOOHUKIB Bif BESIMKUX Tpenaepis
i nocepegHukis. Huui nonag 70 % exkcnopty 3epHOBHX i
ONIMHUX KYNIbTYp 3aiUcHIOETbCA Yepe3 10-12 BenMkux Tpen-
LepcbKuUx KoMnaHin, Takux sk Kernel, Nibulon, Cargill,
ADM, Louis Dreyfus. Y pe3aynbTarti yacTka Manux i cepenHix
BUPOOHUKIB Y NPAMUX EKCMOPTHUX KOHTPaKTax He NepeBu-
wye 20 %. Lie cTBOpto€ HEPiBHI yMOBHW AOCTYNY 40 PHHKIB
i 3MeHLWYye NpUOYTKOBICTb BUPOBHULTBA.

Lpyroto cyTTeBoto NnpobneMoto € HefOCTaTHS AUBEP-
cudpikauis 36yToBux kaHanis. binbwicTb nignpuemcTs 06-
MEXKYIOTbCS OfHUM ab0 fBOMA NOCTIMHUMM NOKYNLAMH, LLO
MigBULLYE PU3UKHK Y BUNALKY 3MiHW LIiIHOBOI KOH'IOHKTYpPHM
UM po3puBYy KOHTPaKTiB. HuHi 6ansbko 60 % cdepmepchb-
KMX rocnoaapcTe MatoTb He Binblue fBoX cTabinbHMX TOp-
roBesibHWX NapTHepiB. Lle 3HW)KY€E rHyUKiCTb NiANPUEMCTB i
NPU3BOAMTL A0 NPOCTOiB y peanizauii npoaykuii. O. Kas-
Tall HaroNowWye, Wo auBepcudiKalis 36yToBUX KaHanis,
30KpeMa uepes KoonepaLwito abo CTBOPeHHs KiacTepis, €
CTpaTeriyHUM iHCTPYMEHTOM NiJBULLEHHS CTIMKOCTI arpap-
Horo 6izHecy [9].

3HauHi TPYAHOLLi CPUYHHAIOTb IOTFICTUYHI OBMEXKeEH-
HS Ta PYWHYBAHHSA TPAHCNOPTHOI iIHPPaCTPYKTYpH. 3a oui-
Hkamu CsiToBOro 6aHKy, B YKpaiHi nolkomxeHo abo 3Hu-
weHo noHag, 12 tucau kinometpis gopir i 300 mocris, Wwo
Pi3KO 3MEHLUWJIO NPONYCKHY 34aTHICTb NOPTIB i 3aNi3HUY-
HUX MapLpyTie. SKWo fo nouatky BilMHKM 90 % exkcnopty
3epHOBHX 3filcHioBanocs Mmopem, To y 2023 poui noHag
60 % ekcnopTy NPOXOAMNO CYXONYTHUMM LIAAXAMU Hepes
Monbuty, PymyHito, Cnosauunny Ta Yropumty. Lle 36inbium-
no TpaHcnopTHi Butpaty Ha 30—50 % i 3HU3UNO KOHKY-
PEHTOCNPOMOXKHICTb YKpaiHCbKOI NpoayKLuii. Ha nymKy Ha-
YKOBL,iB, PO3BUTOK perioHasbHUX NOMCTUUHKUX Xabis Ta on-
TUMi3aLlis nepeBe3eHb Yepes fYHANUCbKi MOPTH € KJIIOYOBU-
MW yMOBaMH BiiHoBNeHHs 36yToBoi iHdbpacTpykTypw [10].

LLLe ogHieto npobnemoto € HegoCTaTHIM piBeHb LMdpo-
Bi3auii 36yToBux npouecis. Huri nuwe 6am3bko 25 % ar-
papHM1X NiANPUEMCTB BUKOPUCTOBYIOTb cydacHi CRM— abo
ERP-cucTemu nns ynpaBniHHS npofaxkamMu, MOHITOPHUHIY
3anacis i pMHKOBOI aHaniTMKW. bBinbwictb nignpuemcTs
npuiMaloTb 36yTOBI pilleHHA iHTYITMBHO, 6e3 rnnbokoro
aHanisy nonuTy ¥ LiHoBMx TeHaeHLin. Llndposisalis 36y-
TOBWX NPOLECIB € He NMLIe IHCTPYMEHTOM MiABULLEHHS
eheKTUBHOCTI, a 1 3acobom 3abesnedeHHs NPo30pocCTi Ta
KOHTPO/IIO 3a (piHaHCOBMMH NoTOKamu. BnpoBagkeHHs
nnatcpopm Tuny GrainTrade, AgroUA, ProZorro.Market
DA€ MOXNUBICTb BUpOBHMKaM BesnocepeaHbO BUXOAWTH Ha
PHUHOK i MiHIMi3yBaTK TpaHCaKLiMHi BUTpaTH.

CepHio3Hoto nepellkoaoto Ans e(peKTUBHOMO ynpas/ii-
HHA 36YTOM € HecTaua KBasihikoBaHWX Kagpis y cepi
MapKeTUHrY Ta IoricTUKU. HUHI NuLe KoXXHe YeTBepTe ar-
papHe NignpUEMCTBO MaE y LWITaTi haxiBLs 3 MapKETUHTY
UM NIOTICTHUKH, TOfi K y KpaiHax EC Lel noka3HWK nepeBu-
wye 70 %. BincyTHicTb CMCTEMHOT NiAroTOBKM cnewjianicTis
NPU3BOAWUTL 4,0 XaOTUUHUX YNPABiIHCbKUX pillieHb, BTpaTH
MO>XJIMBOCTEH Ha PUHKY W Hee(DEKTUBHOTO BUKOPUCTAHHS
pecypciB. . CBUHOYC 3a3Hauae, Lo BUpILLEeHHS Wiei npo-
61€MU MO>KJ/TMBE LLISIIXOM CTBOPEHHS rasly3e€BUX OCBITHbO-
Jopaayux LeHTpIB, NiAroTOBKM MeEHeIKEPIB i3 Nnpojaxkis

Ta PO3BMUTKY JIOTICTUUHUX KOMMETEHLIN Y pepMepCbKUX
rocnogapcrteax [11]. Baromoto 3arposoto 3anuLiaerbcs
BMCOKa BOJIATU/IbHICTb LiH Ha arponpogykuiio Ta Bia-
CYTHICTb e(DeKTUBHUX MeXaHi3MiB Xe[pKyBaHHs pU3uKiB. 3a
JaHuMH iHgekcy uiH FAO (2023—2024), cepeaHboMmicsu-
Ha BONATUAbHICTb LjiH Ha NweHuLo carana 25 %, o yHe-
MO>K/IMBJIIOE AOBrOCTPOKOBE M/1aHyBaHHsA npogaxis. B Yk-
paiHi NpaKTUYHO BiACYTHSA iHppaCcTpyKTypa arpapHux ¢'to-
uepcis i BipPXKOBUX KOHTPAKTIB, WO N036aB/si€ BUPOOHUKIB
iHCTPYMEHTIB CTpaxyBaHHS LiHOBUX KONIMBaHb. Ha fymky
A. MexoTH, po3BUTOK Bip>KOBOT TOPTiBAI Ta BNPOBAAYKEHHS
MeXaHi3MiB Xe>KyBaHHS € BaYK/IMBUMHU YMOBaMH cTabini-
3auii arpapHOro puHKY Ta NigBULLEHHS KOro NPOrHo3oBa-
HocTi [12].

Ore, cydacHa cuctema 36yTy arpapHuUX NignpUeMCTs
Ykpainu nepebysac B cTaHi CTPYKTYpHOI TpaHccopMalii,
asne BOJHOUAC CTUKAETBCS 3 HU3KOIO IMMBOKHMX npobiem —
MOHOMNOJIbHOIO 3aMeXHICTIo, oBMexeHOol auBepcUdiKa-
ui€to, noricTHuHUMKU Bap'epamu, KaapoBUM aediuuToM i
HeLoCTaTHbOW UudpoBizauieto. Lli YUHHUKK 3HUXKYIOTD
e(peKTUBHICTb PUHKOBOI Aisi/IbHOCTI, NPU3BOAATb [0 BTPAT
noxofis i nigpuealoTb diHaHCOBY cTabifbHICTb Nignpu-
€MCTB. BiTuM3HSsHI HayKOBLi, HAaroNOLWYIOTb, WO NOAOIaH-
HS1 LiUX BUKJIMKIB MOX/IMBE JIWLLE 33 YMOBHW KOMIJIEKCHOIO
nigxony: PO3BUTKY KOONepaTUBHUX 36YTOBUX CTPYKTYP,
CTBOPEHHS JIOTICTUYHKUX KJlacTepiB, LMppOoBi3aLii ynpas/ii-
HCbKMX MPOLECIB i BNPOBaYKEHHS AEPXKaBHUX MEXaHi3MiB
nigTpUMKK arpapHoro ekcnopty[ 13]. Jluwe Taka iHTerpo-
BaHa NoNiTUKa 3aaTHa 3abe3neunTh edpeKTUBHE pyHKLio-
HyBaHHS 30YTOBMUX KaHanis, MiABHLWTH peHTabesbHICTb
BUPOBHMLTBA Ta 3MILHWUTU EKOHOMIYHY Be3neKy arpapHo-
ro cektopy YKpaiu.

MigsuLLeHHs echeKTUBHOCTI 3GYTOBOI AiANbHOCTI arpap-
HUX NiZNPUEMCTB Y Cy4acCHWX YMOBaX BOEHHWX BUKJIUKIB Ta
rnobanbHOT eKOHOMIYHOT HecTabiNIbHOCTI € OQHUM i3 KO-
YOBMX 3aBAaHb CTPATETIYHOrO ynpasJ/iHHA. BaockoHaneH-
HA cucTeMu 36yTy 3abesnedye cTabinbHiCTb hiHaHCOBUX
NOTOKIB, PO3LUMPEHHSA PUHKIB 30YTY, 3HUXKEHHA NOriCTUY-
HWUX PU3MKIB | 3MiLIHEHHA eKOHOMIYHOT He3neKH arpapHoro
6i3Hecy. [lns nocarHeHHs uMx uinel HeobxigHo peanizo-
BYBaTW KOMMNJIEKCHWUM NiAXiA, SKUHA OXOMNJIIOE AUBEpPCHUdIKa-
Lito 36yTOBKX KaHanis, LMPOBi3aL,ito ynpasaiHCbKHUX Npo-
LleciB, iHTErpauito MapKeTHHIY Ta JIOTICTHUKH, a TAKOX No-
CHUJIEHHS IHCTUTYLIMHOIT NiTPUMKHU arpapHOro eKCcrnopTy.

OfHWM i3 HaHBaXKNMUBILIMX HANPAMIB € gUBEPCUdiKa-
Lis 36yToBUX KaHanis, Wo nepeabadyac po3LUPEHHS Kona
noKynuis i popm peanizauii npogykuii. 3a gaHumu MiHic-
TEPCTBa arpapHOi NOJIITUKK Ta NPOAOBONBLCTBA YKpaiHH,
6113bKo 65 % arpapHuX nigNPUEMCTE peanisytoTb NPOAYyK-
Lito uepes nocepeaHu1Kis, Toai ak nuwe 25 % maioTb npami
KOHTPaKTH 3 nepepobHukamu, a MmeHwe 10 % — i3 Topro-
BE/IbHUMU MeperkaMu. Taka 3a/1eXHiCTb BiJ, nocepeHULb-
KMX CTPYKTYP 3HHWXKYE 4acTKy NpubByTKy BUpobHHWKa Ta
NiABULLYE PU3UKK Y BUNAAKY PO3PUBY KOHTPAKTIB. Tomy
BaXK/IMBUM 3aBJAHHAM € PO3BUTOK MPAMUX KOHTPAKTHUX
BigHOCHH 3 NepepOoBHUMH NigNPUEMCTBAMU, ONTOBUMH Me-
peXkaMu Ta KiHLueBUMMHU cnoxxnBadamu. EcpekTrBHOO hop-
MOI0 OpraHisauii peanisauii € koonepatueu 36yTy (sales
cooperatives), aki [o3BoNAOTb 06'€AHYBATH BUPOBHUKIB
LNs cninbHoro hopMyBaHHS NapTik NnpoayKLii, TpaHcnop-
TyBaHHs, 36epiraHHsa Ta MapKeTUHry. AK CBigUMTb JOCBI,
kpait €C, nonagn 50 % arponpogykuii peanisyetbca came
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uepes KoonepaTtueHi 06'egHaHHA. MepcnekTUBHUM Ha-
NPSIMOM € TAKOX BUXiJ, HA ENEeKTPOHHI TOProsi naatdgop-
MU — ProZorro Market, AgroTrade, GrainHub, ski 3a-
6e3neuyoTb NPO30pPICTb Onepauin, WBUAKWUHK LOCTYN A0
HOBMX NOKYMLIB i 3pOCTaHHA cepeHbOi LiHKU peani3auii
Ha 8 —12 % nopiBHAHO 3 TPaAULiMHMMK KaHanamMu 30y-
TYy.

He MeHL Ba>knMBUM HanpsiMoM € LiMcppoBi3aLlis ynpas-
NIHCbKUX NpPOLECIB, fAKa LO3BOJISE arpapHUM NignpUeEM-
CcTBaM e(peKTUBHO YNPABAATH KNIEHTCbKUMMU BiLHOCUHAMM,
NPOrHO3yBaTH NOMMT i ONTUMI3YBaTH IAHLLIOTM NOCTAYaHHS.
HuHi nuwe 28 % arpapHux nignpuemcts B YkpaiHi BUKO-
puctoBytoTb CRM-cucTeMu fins ynpasniHHA KNiEHTCbKOMO
6asoto, a ERP-pilueHHs gna koHTposio 36yToBKX npouecis
BnpoBamkeHi MeHwe Hix y 20 %. BogHouac sacTocysaH-
HSl TaKMX CUCTEM CYTTEBO MiABULLYE NPOAYKTUBHICTb NpaLi,
3HUXKYE afIMiHICTPATUBHI BUTPaTH Ta AO3BOJISIE ONepaTHB-
HO BifCNifKOBYBaTH (hiHAHCOBI NOKa3HUKK. BukopucTaH-
Hs TexHonorik Big Data cnpusie TouHiwomy nporHo3yBaH-
HIO PUHKOBUX TEHAEHLIM i NONUTY, a aBTOMATH3aLia Jlori-
CTUYHUX NPOLECIB Ha OCHOBI NpUHUMNIB smart logistics
3abe3neyye CKOPOUEHHS BUTPAT Ha TPAHCMNOPTYBaHHS Ta
36epiranHa npoaykuii. 3a ouinkamu FAO, uudposisauis
JIOTICTUKK MOXKe MigBULLMTU ePEKTUBHICTb NOCTayaHb Ha
15—20 % i 3HW3WUTH onepaLiiHi BUTPaTH NIANPHEMCTB [O
10 %.

TpeTiM HaNnPsSIMOM yIOCKOHA/IEHHS € iHTerpauis Map-
KETUHTY Ta JIOTICTUKH, iKa nependadac y3ropKeHHs cTpa-
TeriyHMX i onepawLiMHuX pilleHb M nigposginamu 36yTy,
MapKETUHTY M IOTICTUKK. TakKa iHTerpauis LO3BONSIE ONTH-
Mi3yBaTW NIaHUIOMM NOCTaYaHHA, 3MEHWHUTH aybnioBaHHs
PYHKLIM i NigBULLMTH e(DEKTUBHICTb yNpaBniHHA. EdekTHB-
HWM iIHCTPYMEHTOM CTpaTEriyHOro KOHTPOJIIO BUCTYMAE CH-
crema Balanced Scorecard (BSC), wo no3ssonse ouiHioBa-
TW pe3ynbTaTUBHICTb 30YTOBOI AifNIbHOCTI 3a hiHAHCOBM-
MM, KJTIEHTCbKMMM, onepauifHUMK Ta iIHHOBaLiMHUMK NOKas-
HUKamu. BrnpoeapkeHHs npuHuunie supply chain inte-
gration (iHTerpauii naHutorie noctayaHHs) sabesneuye
CTBOPEHHSA €LMHOrO LU(PPOBOro CepefoBULLA MidK BUPOO-
HWKOM, SIOFICTUYHUM OMEePaToOPOM i CnoXKMBaueM. 3a faHu-
mu OECD, nignpuemcTBa, SiKi 3anpoBafguau iHTErpoOBaHi
CUCTEMMU YNpPaB/iHHA NaHUOraMmu noctadaHb, NifABULLKIIM
edeKTUBHICTb 36yTy Ha 25—30 %, a BUTpaTH Ha TpaHc-
NopTyBaHHA CKOPOTUAKCS B cepeaHboMy Ha 15 %.

OkpeMoro 3HaueHHs HabyBae iHCTUTYLiMHa NigTPMMKa
36yTOBOI AiANbHOCTI, AKa Ma€ ByTH cnpsMoBaHa Ha ¢hop-
MYyBaHHS CPUSATIMBOrO CEPefloBU1LLA [i/151 PO3BUTKY arpap-
HOro eKCMopTy Ta BHYTPiWHbOI Toprie/i. lep>kaBHa noni-
TUKA 'y Uil chepi Mae BKIOYATU MEXAHIZMU CTUMYJTIIOBAHHS
eKcnopTy, NiATPUMKY Koonepalii Ta po3BUTOK Bip>KoBoi
Toprieni. Y 2023—2024 pokax nporpamu USAID Agro,
EU4Business, FAO Haganu ykpaiHCbKHMM arpoBUpobHHKam
noHag 60 maH gonapie hiHaHCOBOT LONOMOTH 4NN PO3LLK-
PEHHS EKCNOPTHUX MOXKJIMBOCTEH, MOJEPHI3aLii TEXHIUHUX
3acobiB i nigsuLLLeHHA AKOCTi npoayKuii. 3a gaHuMu Minar-
PONOJITUKH, KiNbKICTb LilOYMX CiIbCbKOrocnofapCcbkux
KoonepaTuBiB 3a OCTaHHi Tp1 poku 3pocna Ha 17 %, oa-
HaK iX EKOHOMIYHWI NOTEHLiaN 3a/IULWAETLCA HEAOCTATHLO
peanizoBaHuM. Ba>knuBUM KpOKOM € pO3BUTOK BipXKOBUX
PUHKIB Ta BNPOBaA>KEHHS ' touepcHUX i (hopBapLHUX KOH-
TPaKTiB, fIKi Aal0Tb MOX/IMBICTb arpapisiM cTpaxyBaTH LjiHOBI
PHU3UKM.

Omke, BLOCKOHANEHHS yNpaBiHHA 36yTOBMMM KaHa-
JlaMu arpapHUxX NigNpUEMCTB MA€E CNUPATHUCS HA CUCTEMHUM,
BaraToBUMIpHUM NiaXia, AKWUHA NOEAHYE TEXHONOTIYHI iIHHO-
BaLlil, opraHisauivHi pilleHHs Ta Aep>KaBHY NigTPHUMKY. Pe-
anisauia 3as3HayeHUX HanpsaMie AO3BOJIUTb MiABULLUTH
eheKTUBHICTb 30YTOBOI AisSIbHOCTI, 3a6e3ne4nTH diHaHCco-
BY CTabi/IbHICTb i KOHKYPEHTOCMNPOMOXKHICTb arpapHoro
CEeKTOpY, a TaKOXX CTBOPUTb NepeayMOBHU A1 HOro cTaslo-
ro pO3BUTKY B MICNSBOEHHWI Nepioa,.

BMCHOBKM TA INIEPCIIEKTUBU
MOAAABIINX PO3BIAOK Y AAHOMY
HAIIPAMI

YnpagniHHa 30yTOBUMU KaHafaMK arpapH1x nignpu-
€MCTB € KJIOYOBUM UYMHHUKOM iX KOHKYPEHTOCNPOMOXK-
HOCTIi, (hiHAHCOBOI CTIMKOCTi Ta JOBrOCTPOKOBOIO PO3BMT-
Ky. B ymoBax BiliHM, eKOHOMIYHOI HecTabinbHOCTI ¥ rno-
6anbHUX PUHKOBHX 3MiH edbeKTUBHa 36yToBa CTpaTeris ne-
PeTBOPIOETbCA Ha CTPATEriuHUI MexaHi3M 3abe3neyeHHs
eKOoHOMiuHOT 6e3nekn. CyyacHi BUKNMKW — MNOPYLLEHHS
norictuku, 610Kafa eKCNOPTHUX MapLUPYTiB, 3POCTaHHS
BATPAT i UMdpoBa TpaHcopMallis — noTpebyloTb nepe-
XoAy AO iHTerpoBaHuX, afanTUBHUX CUCTEM YNPaBJiHHS,
3JaTHWX OnepaTUBHO pearyBaTtv Ha 3MiHU PUHKY.

36yToBa NOAITUKA HUHI BUKOHYE HE LLIE KOMePLiHHY,
a ¥ ctabinisauiiHy dyHKUiloO — NiATPUMYE diHaHCOBI No-
TOKM Ta NNaTOCNPOMOXHICTb NignpuemcTs. Ii edheKTUBHICTb
3abe3neyyeTbcs NOEAHAHHAM MAPKETUHIOBMX, NOTICTHY-
HUX, (PiHAHCOBUX Ta iHpopMaUihHO-aHaNI TUYHUX Me-
XaHi3MiB, O ONTUMI3YI0Tb PyX NPOAYKLIi Big BUPOOHHKA
[LO CrioXKMBaYa.

MigBUWKUTH pe3ybTaTUBHICTb 36YTy A03BONSE AUBEP-
cudbikalis KaHanis peasnisauii, pO3BUTOK NPAMUX KOH-
TpakKTiB i3 nepepobHUKaMK, TOProBUMHU MepeXkaMu, aep-
YKaBHMMH NporpamMamm, a TakoxX Koonepallis BApOOHUKIB,
LLLO 3HWXKYE BUTPATH W MiABHULLYE LiHY peanisauii Ha 15—
20 %.

3HauHy ponb Bifirpae uMdposisalis 36yToBKUx Npo-
uecis. Bukopucranis CRM— ta ERP-cucTem, a Takox oH-
nann-nnatgpopm (GrainTrade, AgroUA, ProZorro Market)
MifBULLYE NPO30PICTb, aHANITUYHICTb | LUBUAKICTb MPUHHAT-
TS pilLEHb, CTBOPIOIOYH HOBY KY/IbTYpPY YNpaBJliHHS, 3aCHO-
BaHy Ha AaHuXx.

Ba>k/IMBUM UMHHUKOM 3a/ULLAETLCS AepPrKaBHA Ta MiXK-
HapogHa nigTprumka — nporpamu USAID Agro, EU4Business,
FAO, EBPPy 2023—2024 pp. ineecTyBanu noHag 60 MaH gon.
CLUA y mopepHisauito SIOriCTUKK Ta PO3BUTOK EKCMOPTHHUX
KaHanis. PO3BUTOK CTpaxyBaHHA eKCMOPTHUX PU3HKIB | Bip>ko-
BUX MEXaHi3MiB 3MEHLUYE BIJIMB L,iHOBOI BOJIATUJIBHOCTI.

Y nicnsBoeHHWI Nepiof akTyalbHOIO CTaHe MOAEsNb
a[anTMBHOIO yNpasJliHHA 36YTOM, WO IHTErpye MapKeTHHT,
NoricTuky, dpiHaHcH 1 undposi TexHonorii. BoHa 3abesne-
YWUTb Nepexif arpapHUX NigNPUEMCTB Bif, MOAENI BUXKUBAH-
HS L0 CTaJioro PoO3BWUTKY, CNPUATUME PO3LUUPEHHIO
30BHILLHIX PUHKIB i iHTerpauii YKpaiH1 B eBponencbKi NaH-
Ltorv fonaHoi BapTocTi.
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