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THE ROLE OF MODERN MARKETING TECHNOLOGIES IN BUSINESS DEVELOPMENT

Y crarti oxapakTtepu3oBaHoO poJib Cy4aCHUX MapKeTUHIrOBUX TEXHOJIOTIN Ik cCTpaTeriyHoro imrnepa-
TUBY 47151 PO3BUTKY Bi3Hecy. OBrpyHTOBaHO, WO 3Ha4YHi piHaHCOBIi BNNBAHHSI B MAPKETUHIOBIi TEXHO-
J10rii He NPUHOCATL OYiKyBaHOI Bigaa4i, OCKisIbKkY GiNbLIICTb KOMNaHI BUKOPUCTOBYIOTb T@XHOJIOTIiT
JiiLie AJsist aBToMmatu3ayii pyTMHHUX NPoLeciB, a He A4J1s1 cTpaTeriyHoi onTumisawii Ta 3pocTaHHs. Bus-
Ha4YeHo, YO LUTYYHNN iIHTENEeKT PYHKLIOHYE K iHTEerpyroYyunii MexaHiam, 3gqaTHui nogosaaTv Lo po3-
Pi3HeHicTb AaHnx. 3a3Ha4YeHo, Lo CTpaTeriYyHe 3aCTOCyBaHHS LUTYYHOIO iHTEJIeKTY [O3BOJISIE [OCSI-
TU rinep-nepcoHani3auii Ta 3Ha4yHoro ¢piHaHcoBoro 3pocrtaHHs. IligKkpecsneHo, Lo BUKOPUCTaHHS
nepeaoBoOi aHaNliTUKN HA OCHOBI LLUTYYHOIO iHTEJ/1IeKTY [03BOJISIE KOMMNAaHisiM nepeopieHTYBaTUCS Ha
36inbLUEeHHS 4OBIYHOI LIHHOCTI CNIOXUBa4a sik ro/IOBHOT MEeTPUKN.

BunpineHo ¢pakropu, Lo CTPUMYIOTb peasi3aLito MOBHOIro noTeHuiany MapKeTUHIroBUX TEXHOJIOrIii,
a came: HU3bKa ornepawiiHa 3pinicTbe, pparmeHTaLis Habopy TexHoONOorivi Ta aeiynT TanaHTie. Bus-
Ha4yeHo BUKJINKU, NOB'I3aHI i3 3aCTOCYBaHHSIM reHepaTUBHOIO LUTYYHOrO IHTeNIeKTY, siki BUMararTb
PO3pobku HoOBUX Moaesieri Banigauii Ta eTM4HOro ynpasniHHS KOHTeHToM. HaronoweHo, o 3acro-
CyBaHHS1 NIPUHLNMIB NPUBATHOCTI 3a 3a4YMOM Y MapKEeTUHIOBUX PilLIeHHSIX Aa€ nigrnpuemMcTBY YHi-
KasbHy MOX/IMBICTb 6yAyBaTu kanitan foBipn y ungposy enoxy. JloegeHo, Lo MapKeTUHIroBi Tex-
HOJI0rii € KPUTUYHO BaX>K/TUBUM iIHTErpoBaHUM MeXaHi3MOM A5l afanTUBHOIo 3POCTaHHS.

This study systematically is analyzed the strategic role of modern marketing technologies in
improving corporate efficiency and addresses the critical gap between significant technology
investments and realized operational maturity. The article is argued that modern digital marketing,
although focused on creating value for customers through digital channels, has encountered a critical
problem that hinders the realization of its full potential. The article is focused on the paradox of digital
marketing: the exponential growth in the number of technological solutions has led to critical
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fragmentation of tools. It is substantiated that significant financial investments in marketing
technologies do not bring the expected return, since most companies use technologies only for
automating routine processes, rather than for strategic optimization and growth. It has been
determined that artificial intelligence (Al) functions as a key integrating mechanism capable of
overcoming this data fragmentation. The strategic application of Al enables hyper-personalization
and significant financial growth, as evidenced by increased conversion rates and accelerated sales
cycles. Itis emphasized that the use of advanced Al-based analytics allows companies to refocus on
increasing customer lifetime value as the key metric for sustainable growth.

Factors that hinder the realization of the full potential of marketing technologies are identified,
namely: low operational maturity, critical fragmentation of the toolset, and talent shortage. Special
attention is paid to regulatory and ethical challenges. The need to develop new models for validating
and ethically managing content created by generative Al is identified. Itis emphasized that applying
the principles of privacy by design in marketing decisions is not only a requirement but also a strategic
opportunity to build trust capital, which is a criticallyimportant asset in the digital age. It has been
proven that marketing technologies are a criticallyimportant mechanism for adaptive growth only if

they are systematically integrated and Al is used strategically.

KaroyoGBi cnoBa: mapkemurH208i mexHon02ii, wmy4yHul iHmeaexm, po3Bumok 6/3Hecy.
Key words: marketing technologies, artificial intelligence, business development.

IIOCTAHOBKA ITPOBAEMU

YV 3ATAABHOMY BUTASAI TA 11 3B'S130K
I3 BAJKAUBMUMU HAYKOBMMHU

YN TNTPAKTUYHUMMU 3ABAAHHIAMU

CyuacHui bisHec-CBIT 3a3Ha€E hyHAaMeHTaNbHOI TpaHc-
chopMalLlii, pyLilMHOIO cunoto aKoi € beanepedHo g poBsi-
3auis. Y u4boMy AMHAMIYHOMY CepefOBHLLI MapKEeTUHIOBI
TEXHOJIOTiT NepeTBOPIOIOTLCA 3 LOMOMIKHOI (PYHKLiT Ha
cTpaTeriyHy OCHOBY PO3BMUTKY NiAnpUEMCTBa. TOMy nepLuo-
ueprosoto notpeboio ykpaiHCbKMX KOMMaHii € Heobxia-
HiCTb aganTauii 4O WBWAKWUX 3MiH, e iHHOBaLiNHi TeXHO-
JIOTii CTaloTb KJ/IIOYOBUMM iIHCTPYMEHTAMU ANS peanizauii
MapKETUHIOBUX CTpaTeriM Ta NifgBULLEHHS KOHKYPEHTOCH-
POMOXHOCTI.

Crpimka uudposa TpaHcopmallis OCTaHHbOrO Aecs-
TURITTA oyHAaMeHTaNnbHO 3MiHUNa BisHec-cepefoBHLLE KO-
MepUiMHOI A4iSNIbHOCTI, NepeTBOPUBLLM MapPKETUHIOBI TeX-
HOJIOTii i3 [ONOMIXHOMO IHCTPYMEHTY Ha KPUTUUHO BaXK/In-
BUWW CcTpaTeriuyHum akTuB. 3 ornagy Ha nogii 2020 poky, wo
CMPUYUHUIM 3HAUYHE NMPUCKOPEHHS LIUPPOBOI TpaHCchop-
Mauil Ta nepexogy 6isHecy B iHTepHeT, ceKkpeT CTilKoro
3pOCTaHHS NoJiArae B akTMBHOMY iHBECTYBaHHi Ta e(DEKTUB-
HOMY BNPOBAKEHHI NPOBIJHUX MaPKETUHIOBUX iHCTPY-
meHTiB. CyyacHa apxiTekTypa MapKeTUHIOBUX piLlieHb BU-
XOAMTb 3a MeXi NPOCTUX CUCTEM aBTOMaTH3alLii, hokycy-
OYUCb Ha TPbOX KJIIOUOBKX, B3AEMONOB 'A3aHWUX e/IEMEHTAX:
nnatopMax KNiEHTCbKUX AaHUX, WO 3abe3neuyioTb €au-
HWM NOrNAL Ha KJliEHTA; NnaTtopmax LM POBOro AOCBiLY,
LLLO rapaHTyloTb NOCNIAOBHICTb OMHiKaHaNbHOI B3aEMOfi
Ta LUTYYHOMY iHTENEKTI.

O6rpyHTyBaHHA POJIi MapKETUHIOBUX TEXHOJOTIN €
KPUTUYHO BaXKJIMBUM, OCKIiIbKWU iHBECTHULIT BEIUKUX KOM-

naHii y o ccpepy 0BUMUCIOIOTLCA MiNlbapAaMH, a BinbLuicTb
rONOBHUX MapKETUHI-LUPEKTOPIB NMPOrHO3YIOTb iXHE NO-
Jasiblie 3pOCTaHHS NPOTAroM HaCTYMHUX N'AT pokis. MNpo-
Te, ICTOPUYHO 3HaYHa YaCTUHA LUMX BloyKeTiB po3rasaana-
ca sk "ueHTp eutpat” [9]. Taka Hanpy>XeHicTb CTBOpIOE
notpeby y cucTeMHOMy aHanisi, skui 61 4OBOANUB NPAMUM
3B'30K Mi>K LLUMMW TEXHOJIOTIYHUMHU BKIAAEHHAMMW Ta BUMi-
PIOBaHUMH (PiHAHCOBMMU pe3ysibTaTtaMu. AHani3a Upboro
B3aEMO3B 13Ky € OCHOBOIO A/151 NEPETBOPEHHS MapKeTHH-
rOBUX TEXHOJIOTIM Ha CTpaTEriYHUI aKTUB, LLLO FreHepye 3po-
CTaHHs.

AHAAI3 OCTAHHIX AOCAIASKEHDb
I ITYBAIKALIN

LudppoBa TpaHcdopMauisi cTana HeBiAAiIbHOKO YacTH-
HOIO Cy4aCHOIro MapKeTHUHTY, MOBHICTIO NePEOCMUCTUBLLIN
nigxopu fo KomyHikadii. [Mo cyTi, MapKeTUHroBi TexHoor i
€ HaBOPOM IHCTPYMEHTIB, LLLO OXON/IOIOTb YBECh MAPKETUH-
FOBWM LMKA: Bi edeKTUBHOro 36opy iHchopmauii Ta cer-
MeHTaLil ayauTopii O aBTOMATU30BAHOrO NpPOBeAEeHHS
KaMnaHiK i BUMipIOBaHHS iXHbOI pe3y/IbTaTUBHOCTI.

YKpaiHCbKi [OCNiI AHUKHW NiIAKPECIOTb K/IIOYOBY POJib
iHHOBaLIMHOrO MapKEeTUHTY, 3aCHOBAHOIO Ha 3aCTOCYBaHHi
iHHOBaLiMHUX MeTOLIB | TEXHOJOT i, SIK OKPEMOro Hanps-
MY, LLLO MiABMLLYE KOHKYPEHTOCMPOMOXHICTb MiNPUEMCTBA
B yMoBax uudposisauii [4]. Le nepexin Big TpafmuinHo-
ro 40 LMPOBOro MaPKETUHTY € CTPAaTEriuHO HeOOXiHi-
CTIO, a He npocTo BUGopoM [6].

[ns ouiHKK ycnilWHOCTI BNpOBamXKEHHS MapKETUHIOBUX
TEXHOJIONIN B OpraHisauinHy CTpyKTypY, HayKOBi npaL,i Ya-
CTO CMUPAIOTbCA Ha KNACHUHi MOJENi NPUMHATTA TEXHO-
noriv. PyHaamMeHTaIbHOO € MOAENb NPUAHATTS TEXHOOT M
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Puc. 1. AuHamika 3pOoCTaHHS KilbKOCTi MApKETUHIOBUX TEXHOJIOMYHUX pilleHb
(2014—2024 pp.)

L>kepeno: cuctematM3oBaHo Ta y3arasbHeHo 3a aaHumu [11].

(TAM, Technology Acceptance Model), po3pobnera [les-
icomy 1989 p. [12]. LLs Mmogenb cTBEpAXKYE, LLLO HaMip KO-
pYCTyBa4a BUKOPUCTOBYBATH HOBY TEXHOJIOT 1O BU3HAYAETb-
CS IBOMa KJIIOYOBUMU (haKTOpPaMH: CPUMHATOIO KOPUCHI-
CTIO Ta MPOCTOTOI BUKOPUCTaHHS. Y KOHTEKCTi MapKeTUH-
rOBWUX TEXHOJIOTiM, Lie MOACHIOE, YOMY MapKeTOJI0rM OXOui-
LLe BUKOPUCTOBYIOTb IHCTPYMEHTH, SIKi LUBUAKO AEMOHCT-
pYIOTb pPe3ysibTaT i MaloTb iHTYITUBHO 3PO3YMiNUK iHTEp-
denc. Ans KpUTUYHOT OLIHKU NOTEHLIMHOIrO PUHKY B
iHAYCTpPIi MapKeTUHIOBKUX TeXHONOr N HeobXiaHO AoaaTH Ao
TPaAHLINHUX METPUK YMHHUK "NPOrHO30BaHUA BHECOK Y
peHTabenbHicTb iHBecTULiN". Take LONOBHEHHS € BUpilLanb-
HWUM /18 NOBHOTO BifoBpaXkeHHs opraHisauiiHoro npote-
CY YXBaJIEHHS PilleHb OO0 BNPOBAAXKEHHS HOBUX TEXHO-
Norin.

KoHuenuis nepcoHanizauii € cepueBnHolO cyyacHoi
MapKEeTUHroBOI iHppacTpyKTypu. BoHa eBontouioHyBana
Bi[l NPOCTOI BCTABKH iMEHi KJ1iEHTA B €N1E€KTPOHHUM JIUCT OO
rinep-nepcoHanizauii — JOCTaBNIEHHS YHIKa/IbHOTO, KOH-
TEKCTHO-PEsIEBAHTHOIO NOBILOMJIEHHS Y BiANOBIAHWI Yac
[10]. BiTum3HsHiI HAyKOBLLi NiAKPECNIOIOTb, LLLO NePCOHaN-
3auis y cyyacHOMY MapKeTUHIY Ma€ NpsiMUI BIJIMB Ha J10-
AnbHICTb KAieHTiB [14].

IcTOpHUHUI PO3BUTOK POBOTH 3 KNIEHTCBKUMU AaHUMU
npovwos etani CRM (Customer Relationship Management)
ta DMP (Data Management Platform). OgHak, >kogHa 3 HUX
He 3MOorna BUpIWMTK Npobnemy dparMmeHTauii gaHux Ta
nobyaoBu EAMHOrO, NOBHOMO Npodinto KnieHTa. Came Tomy
3'ABMANUCS NNATPOPMU KNIEHTCBKUX OAHMX, SIKi € MaKeTo-
BaHWM NpOrpamMHUM 3abe3neyeHHaM, Lo CTBOPIOE NO-
CTiMHY, yHichikoBaHy, arperosaHy 6a3y AaHUX KAIEHTIB,
JOCTYMHY iHLUWM MapKETUHIOBUM CUCTEMAM Yy peaslbHOMY
uaci. Haykosi npaui Kanyritoi H., FanaHa J1., Ieacerko O.,
Caka T. Ta iHWKX NigTBEPAXKYIOTb, LLO AKICHA MAPKETUHIO-
Ba aHaJ1iTMKa Ta yNpaB/iHHA faHUMU € KPUTUUHUMU NS Nna-
HyBaHHS Ta KoMyHikauii 6pengis [2; 7]. Mnatdopmu
KNEHTCbKMX AaHKUX 3abe3neuytoTb Lo aHaniTKy, nepeTso-
ptoiOYM PO3Pi3HEHI AaHi Ha BUMIPHWUM aKTHB, LLLO € K/OYO-
BMM /151 LeMOHCTpaLil LWBUAKOI OKYMHOCTI iHBECTHLIM.

3 NosBOO reHepaTUBHOTO LUTYYHOr O iHTENEKTY POJib
TEXHONOTiM po3LMpUnacs Ha CTBOPEHHS KOHTEHTY, afian-
Tauito peknamHux Kpeatusie Ta ontuMisauito SEO, wo
BN/JMBAE Ha OHNaWH-penyTauito nignpuemcTs [8]. Lndp-

pOBi IHCTPYMEHTH, BKAOUYatlouu yaT-60Tu Ta Beb-aHani-
TUKY, € OCHOBOIO /151 BIPOBaAXKEeHHS LUTYYHOrO iHTeNeK-
Ty [3].

[Jeski pocniaHUKK hoKyCyroTbCS Ha IHHOBaUiSiX, LLIO CTBO-
PIOOTb YHIKa/IbHWH (Pi3UUHWM Ta BipTyasibHUiM aoceig. Menb-
Huuerko O. O. feTtanbHO po3rnsaac Taki iHHOBaUil, K CeH-
COPHWHM MapPKETHUHT Ta TEXHOJIOT i BipTyaJIbHOI Ta JONOBHEHOT
peanbHocTi [4]. Mopcioposal l. 1. Tako 6aunTb nepcneKkTMBH
PO3BWTKY Y BipTyasIbHil Ta PO3LUMPEHIK peanbHOCTi Ta IHTep-
HeTi peyer, Big3Haualoum iXHIO 3AaTHICTb 3abe3neuyBaTh yHi-
KauibHi BpaxkeHHs [5]. CninbHUM Ans LMX TEXHOMOTIM € aKLEHT
Ha 3a/1y4eHOCTi Ta EMOLLWHIN CKNaA0BiH B3aEMOg,i.

Taki BueHi, sik Cak T., Bovtosuu C., Munbko . Ta iHwi
30CepPenXYOTbCS Ha iHpOpMaLiMHUX TEeXHOOriAX AK
iHCTPYMEHTIi A/1s ONTUMI3aLii eTanis ynpasiHHS MapPKETHUH-
rOBMMM NPOEKTaMMU (Big, iHiLiaLii O 3aBepLUEHHS), o MaE
NPSIMUK BNKB Ha onepaLiiHy edekTuBHicTb [ 15].

Mopsap 3 iHCTpYMeHTaIbHUMU [OCTIAYKEHHSIMH, HU3KA
npaub NPUAINSE yBary ctpareriyHomy ynpasiHHIO Ta KpH-
TUUYHKUM pu3nkam. 3okpema, Kynunsk . 4. ta Tonoseup-
Kui [. |. akueHTYoTb yBary Ha BUK/IMKaXx, NOB'A3aHWX i3 BU-
KOPHUCTaHHAM LUU(PPOBUX iHCTPYMEHTIB, WO BKJIOYAE He-
06XigHICTb NOCTIMHO afanTyBaTUCA [0 WBUAKWUX TEXHONO-
riyHMx 3miH [3].

CyuacHi HayKoBi JoCnigyKeHHs OAHOCTalHO BU3HAIOTD,
LLLO UMppOoBi3auisi Ta iIHHOBALIMHUIM MapPKETHHT € PYLUiIMHOO
cunoto 3MmiH y 6isHeci. Haykosui nigkpecniolotb, wo ne-
pexif KNEHTIB y BipTYya/IbHUM MPOCTip CNOHYKAE NianpUeEM-
CTBa pafu1KasibHO 3MiHIOBATH CBOI CTpaATeETii.

Xoua icHytoui npaui FIM6OKo BUCBITNIOIOTb OKpeMi ac-
NeKTH Ta hyHAaMeHTaIbHi MOofei, 3a/MWAETbCs HeJoCTaT-
HbO CUCTEMATU30BaHUM KPUTUUHUI aHai3 KOMMIEKCHOIo
BMJIUBY NPOBiAHUX MapKETUHIOBUX TEXHONOTIM Ha cpiHaH-
COBe 3pOCTaHHA Ta onepauifiHy epeKTUBHICTb NiANnPUEMCTB.

OOPMYAKBAHHS HIAEI7I CTATTI

[aHe pocnipykeHHs cnpsiMoBaHe Ha cMcTeMaTU3aLiio Ta
aHani3 poni cyyacHUX MapKeTUHIOBUX TEXHOJIOTIM y NiABH-
LLLeHHI ePEKTUBHOCTI LissNIbHOCTI KOMMNaHiM.

BUKAAA OCHOBHOI'O MATEPIAAY
CyyacHHM LMPOBUIA MapKeTUHT KOHLEHTPYETbCA Ha
CTBOPEHHI, Nepeaadi Ta NOWKUPEHHI npono3wu,i17|, O BaX-
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JMBI O NS KNIEHTIB 32 [ONOMOTOtO LUPPOBUX KaHaNIB. Moro
CTpaTeriyHUMK Uinamu €: hopMyBaHHs cTabisibHOro noto-
KY KJliEHTIB Ta 3abe3neueHHs IXHbOT NOANbHOCTI, MaKCUMI-
3auia Bigpadi Bif iHBECTULIM y peknaMy, a TakoXX npoBe-
LeHHs BCeBiuHOro aHaniay puHKy.

MapkeTuHroBi TexHonorii 3a octaHHi 15 pokis nepe-
KU/ eKCNOHeHLiafibHe 3POCTaHHSA: KiNIbKiCTb OKpeMMUx
piweHb 3pocna 3 npubausHo 150y 2011 poui go 14 106 y
2024 poui (puc. 1), wo nigkpecnioe ixHio obiusHy peso-
JIIOLiMHY ponb Y nepcoHanisauii Ta asTomatusauii. OgHak,
caMme Take CTpiMKe 3pOCTaHHSA Ta BeJiMue3dHa KifbKicTb
IHCTPYMEHTIB NPU3BESIM [0 KPUTUUHOI chparMeHTaLii Tex-
HOJIOTIYHUX PilLEeHb.

EkcnoHeHUianbHe 3poCTaHHS KiJIbKOCTI pilleHb nia-
Kpecnoe npobnemy cknagHocTi Ta dpparmenTadii. Lis "siltHa
iHCTPYMeHTiB" NPU3BOAUTDL LO PO3PI3HEHOCTI fAHMX, YCK-
nagHiotoun nobynoBy EAMHOIO NPOiNio KAiEHTa Ta CTPH-
MYIOUM peasisaLito NOBHOI LliHHOCTI iHBECTHLIM (32 JaHUMMU
onuTyBaHb, Le nepewwkomkae 47 % komnanin) [11]. Ak Ha-
cnigok, 6inblwicTb opraHisalii nepebyBaloTb Ha HU3bKKUX
PiBHAX onepawiiHOi 3piNoCTi, i IXHi iIHBECTULii B MApKeTUH-
roBi TEXHOJIOTii YaCTO (PYHKLIOHYIOTb SIK LLlEHTPHU BUTPAT, a
He SIK IHTEerpoBaHi ABUIYHU 3POCTAHHS.

AHani3 NOTOYHOro CTaHy MapKETUHIOBUX TEXHOOTIN
BMSIBUB 3HAYHUM PO3PHB MiXK IHBECTULIMHUM ONTUMI3MOM
Ta (paKTUUYHOIO OnepaLifHoo 3pificTio KoMnaHin. 3a aa-
HUMK gocnigkeHb komnarii McKinsey, nuwe 35% oprani-
3auiv gocarnu TpaHcdopmadiiHoro pieHsa 3pinocTi[9]. Lien
BMCHOBOK Kopestoe 3 AaHumu Ascend?2, 3rigHo 3 AKMMH
32% MapKeTonoris BU3HaIOTb, WO He BUKOPWUCTOBYIOTb
MOBHi MOX/IMBOCTi CBOrO NOTOYHOIO TEXHOJIOTYHOrO KOM-
NAeKcy, WO CBifYNUTb MPO 3HAYHUIM PO3PHB MiXK TEXHOJIO-
rito Ta cTpaTeriuHMMu notpebamu [16].

HatomicTb, nepesaskHa 6inbuictb (52%) nepebysace Ha
onepauiMHOMY pPiBHi 3piNOCTi, A& TEXHONOTii BAKOPUCTOBY-
IOTbCS NEPEBAXKHO L1 aBTOMATU3aLlii 3acTapifiux npouecis,
a He ana ctpaTeriyHoi ontumisauii. LLle 13% nepebysaioTb
Ha po3suBatouomy pieHi [9]. Llen napagokc iHBeCTHUiN —
BenMuesHi bromkeTtv (3 nnaHamu apoctaHHs ao 80%) npo-
TW HU3bKOI 3PINIOCTI CBIJYMTb MPO Te, LLLO KOLUTU 4acTo BKJa-
JaloTbCA Y KYNiBJIIO IHCTPYMEHTIB, a/ie He B iXHIO CUCTEMHY
iHTerpauito, cTpaTeriyHe ynpas/iHHS Y4 KOMNETEHLLitO nep-
coHany, HeobxigHy Ans peanisauil IXHbOro noTeHuiany.
HuW3bKUWH piBEHb 3PINOCTi € NPAMUM HACNILKOM (PparMeH-
Tauii, OCKiNIbKW CKNaAHICTb iHTerpauii manxe 14 Tucau
pilleHb BUMarae BUCOKOIrO PiBHS OopraHisauiiHoi komne-
TeHu,il.

KntouoBUM efnieMeHTOM LU poBOi TpaHchopMalii
6i3Hecy € nnaTtcopMu LMPOBOro JOCBIAY, AKi MO CyTi, €
€BO/JIIOLi€I0 CUCTEM YNpPaBJiHHA KOHTEHTOM, ChOKYyCOBa-
HOIO Ha OMHiKaHa/IbHil Ta afanTUBHIN B3aemogii. 3abes-
NeyYeHHs NOCNiJOBHOro Ta AKICHOro LIM(PPOBOro JOCBIAY €
KPHUTUUHWUM N5 hopMyBaHHA BpeHay Ta NigTPUMKKW N0s/b-
HocTi [1]. Tomy LiHHiCTb NnaTtdopM LU poBOro foOCBigy
NOJIAAIra€ He NULLE Y NOKpaLLEHHI B3aEMOLIT 3 KNiEHTaMu, ane
My 3abeanedeHHi iHaHCOBOI eheKTUBHOCTI Ta KepoBa-
HOCTi camoto iH(hPaCTPYKTypolo.

CrparteriuHe 3acTocyBaHHS MApPKETUHTOBUX TEXHOJIOTiH
Ta aHaNiTUKKU flEMOHCTPYE YiTKUH | BUMipIOBaHWM BN/IUB Ha
KOMePpLiMHY e(heKTUBHICTb, LU0 BUNPaBAOBYE NEPETBOPEH-
HSl MapKEeTUHIOBUX TEXHOJIOTIM Ha [IBUTYH 3pOCTaHHsA. 3a
ouiHkamu McKinsey, cTpateriyHui nigxin 4o BUKOPUCTaH-

HS LMPPOBUX TEXHOJOTIM Y KOMEpPLiMHIM cpyHKLIT MOXke
reqepyeatu fo $300 mifbsipAie LOAATKOBUX AOXOAIB Y Mac-
wrabax ranysi[13].

IcHye npsima Kopensuis Mixk ecpeKTUBHICTIO opraHisauii
Ta cTpaTeriyHiM BUKOPUCTAHHAM aHaNiTHKW. Bucokoedek-
TUBHI KOMepLiHHi opraHisauii, siKi ycnilwHO onaHoBYIOTb
KJIIOUOBI chepH 3pOCTaHHS, AOCAraloTb PiYHUX TEMMIB 3pO-
CTaHHA, Ki Ha 3,6 BiLCOTKOBUX MYHKTH BHLLI, HiXK Y TXHIX
MeHLL 3pinux koner. Lier chakT niaKpecnioe, Lo KOHKYpeH-
THa nepeBara CbOroJiHi JOCAraeTbCs He PO3MipOM MapkKe-
TUHIOBOTO BIOMPKETY, & HOro CTPaTEriYHAM BUKOPHUCTAHHSAM
Janux [13].

LLTy4yHWH iHTENEKT € KaTanisaTopom Ans TpaHcgop-
MaLii MapKeTUHrOBUX TEXHONOTiH, (DYHKLIOHYIOUHM K iHTer-
pyloua nnatcopma, Wo aonae npobnemy dparmeHTauii.
Moro cTpareriuHa Ba>k/IMBICTb NOCTIHHO 3pOCTaE: 3@ faHH-
mu Ascend2, 60% onutaHMX KEPIBHUKIB BBAXKAIOTb LUTYY-
HWM IHTENIeKT Ta MallMHHE HaBYaHHA TEHAEHLiAMMU, AKi Ma-
TUMYTb HaNBINbLUWH BNIMB Ha LM POBI CTpaTerii NpoTAroMm
HaCTYMHWUX N'ATHU POKIB, NigKPECIOIOUYU HOTO BUPILLASIBHY
posb y MaibyTHboMmy [ 16].

IHTerpauis WTy4yHOro iHTeNEKTY B MAPKETUHIOBi TEXHO-
JIOTii NPUHOCUTb 3HAYHiI KiNbKiCHI hiHAHCOBI BUrOAH, 30K-
pema:

— 30% 36inblueHHs NPOAYKTUBHOCTI NPOAaXiB;

— 25% 3MeHLIeHHa TPUBANOCTI LMKNY NPOAAXKIB;

— 36inbleHHs KoediuieHTa KoHeepcii Ao 35%;

— 3HWXKeHHA BapTOCTi 3anyyeHHsa knienTa ao 33%
[17].

Li paHi ocTaToyHO JOBOASITH, WO MapKeTUHroBa
iHPPaCTPYKTYpa, iIHTErPOBaHa i3 WTYYHUM IHTENIEKTOM, €
KPUTUYHUM reHepaTopoM A0X04Y, a iHBeCTULii B nepepo-
BY aHaJliTUKY MaloTb pO3rasnaTucs oiHaHCOBUMH AUPEK-
TOpaMH sIK KaniTanbHi BKJIafEHHS, a He J1Le siK one-
pauilHi BUTpaTH.

EdekTHBHI cTpaTerii MapKeTUHIOBUX TEXHONOTIH
BM3HayaloTb CBiM yCnix 3a AOMOMOrol MeTpHK, SKi
nigTBEPAXKYIOTb PyHAaMeHTanbHy HisHec-uiHHICTb. Ce-
pen HUX NiABULLEHHS NOXKUTTEBOI LiHHOCTI KJliEHTA CTa-
J10 OCHOBHOIO METPHKOIO 3POCTaHHS, OCKiJIbKW BOHA BH-
HaropoXye KomnaHilo 3a cTabinbHe HafaHHA LiHHOCTI
Ta NOSANBHICTb.

AKLEHT Ha NOXXUTTEBIW LiHHOCTI K/iEHTA € cTpaTeri-
YHO!O BigNOBIAAI0O HA MOTOYHY KPHU3Y 3a[40BOJIEHOCTI
KNEHTIB, NPO AKY NOBiAOMASAOTb cnoXueadi [8]. Lia met-
pUKa yHEMOXX/UBIOE "hanbcudpikaLito" pesynbraTiB ye-
pe3 KOPOTKOCTPOKOBI KaMnaHii 3anyuyeHHs. [natcopmu
KNIEHTCbKUX JaHWX, MOCUJIEHI LWITYYHUM iHTENEKTOM,
NiATPUMYIOTb LEeH CUCTEMHWW NigXin, YMOXXUBIOIOUH
NPenUKTUBHY NepcoHasi3auilo Ta CEerMeHTaLito B peasib-
HOMY Yaci, o € HeObXiAHWUM ans cTabinbHOro 3pocTaH-
HS NOKa3HMKa.

LLTy4yHHH iHTenekT Bigirpae posb iHTeNeKTyanbHOT
"iHTerpytodoi nnatcpopmu” ons BCiei eKocUcTeMU MapKe-
TUHTOBUX TEXHOJIOT W, L0 3HAYHO LLKPLLA, HiXK NpocTa aB-
TomaTu3auis. Moro dyHKLjioHan BKoUaE NPOrHO3yBaHHS
MaibyTHbOT NOBEAIHKU KNIEHTIB, AMHAMIUHY ONTHUMIi3aLilo
BCbOrO LMKJy B3aEMOiT Ta 3abe3neyeHHs MakCUMasibHO-
ro hiHaHCOBOro BNAUBY HabBoOPy MapKETUHIOBHX IHCTPY-
MeHTiB. BiH nepeTBOplOoE MacHBM PO3Pi3HEHUX JaHWUX Ha
cTparteriyHi nepesaru, 3abesneuyioumn NPUUHATTA pilleHb Ha
OCHOBI rNIMBOKOT aHaNITUKH.
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LLTyuHui iHTenekT fo3B0NSE PO3POBAATH BUCOKOAAAN-
TOBaHWM, iIHAUBIAYaNbHUN KOHTEHT, BK/lOYAIOYU NepCoHa-
Ni30BaHWM TEKCT, 306parkeHHsA Ta TOH, Y BEJ/IMYE3HUX Mac-
wrabax Ta 3i 3HaUHO HUXKUOIO BapTicTio. EkcnepuMeHTasbHi
JaHi NigTBEPAXKYIOTb HOro e(PeKTUBHICTb: KNIEHTH, AKi OT-
pYMyBa/v NOBILOMJIEHHS B paMKax KaMnaHii, NoCHIeHUX
LITYYHWUM iHTeNleKTOM, B3aemogisnu Ha 10% vactiwe [10].
Lle 3pocTaHHs B3aEMOAiT Ma€e NpAMUI BNIMB Ha IOS/IBHICTb
KNiEHTIB.

HesBsa)katouu Ha NoTeHLian reHepaTUBHOIO LUTYYHOTO
iHTeNIeKTy, HOro HenepesepLUeHa LWBHAKICTb Ta 06CsAr CTBO-
PEHHS KOHTEHTY HeCyTb 3HauHi pu3uKK. LLBuakicTb reHe-
pauii coTeHb BepCii KOHTEHTY POBUTb PYUHHI MOHITOPHUHT
HenpaKkTUYHWUM, LLO NiJBULLYE PU3UKU YNEPEyKEHOCTI, TOK-
CUYHOCTI Ta NosiBK HepocToBipHOT iHchopmauii [10]. Takuu
KOHMNIKT Mixk BaykaHHAM LIBUAKOCTI Ta HEOBXIAHICTIO KOH-
TPOJIO BUMArae Bif NifnpUeMCTB CTBOPEHHS MoLenel ans
BaJligauii Ta eTUYHOrO yNpaB/iHHA KOHTEHTOM, CTBOPEHUM
reHepaTUBHWM LUTYYHUM iHTeNleKTOM. Lle HOBWI TUN iHBec-
THLIY Yy MapKeTUHIOBI TEXHONOrIT, cCNpsMOBaHUi Ha 3abe3-
neyeHHs HagiMHOCTI Ta Oe3neku.

OKpiM uboro, ManbyTHs MeXKa MapKeTUHIOBMX iIHCTPY-
MEHTIB TaKOXX BU3HAYAETbCSA iHLMMU IHHOBALLIAAMM, AKi CTBO-
PIOIOTb YHiKanbHWM iznuHWM Ta BipTyanbHui gocsia. Cioau
BXOLATb CEHCOPHWUI MapKEeTUHT, TEXHOJIOTiT BipTya/ibHOI Ta
LLOMOBHEHOI peasnbHocTi, IHTepHeT peden. CrifibHUM gns Lux
TEXHONOrIN € aKLLEeHT Ha eMOLLiIMHIM CKNaaoBik B3aEMoLil,
LLLO PO3LLUMUPIOE iIXHIO (PYHKL,iO BiJi CYTO KOMYHiKaLiMHOI A0
CTBOpPEHHS iHTePaKTUBHOIO AOCBIAY.

LLBMAKKUI pO3BUTOK Ta TeXHiuHa FAUMBMHA CydacHMX
MapKETUHIOBUX TEXHOJIOTIM BUMAratoTb cneLianizoBaHUx
HabopiB HABMUOK, 30KpeEMa B aHaMli TULLi AaHWX Ta YNpaBAiHHi
nnatcpopmami. Lle cTBoproe 3HauHui rnobanbHui aediumt
TanaHTiB y cneyianizoBaHux rany3sax [14]. Takui gediuut
€ CUCTEMHUM BUKJIMKOM, IKMI NPSMO 0BMeEXXyeE 3ycunns 3
PO3BUTKY Bi3HECY Ta € OJHIEIO 3 FONIOBHUX NPHUUUH HU3bKOT
opraHizauiiHoi 3pinocti. KomneTteHTHi dpaxisui HeobXigHi
He NvLe AN peanisauii piHaHCOBOro NoTeHLiaNy WTYYHO-
ro iHTeNneKTy, ane i ana 3abeaneyeHHs CKNagHUx peryns-
TOPHWX BUMOT.

3anexHicTb MAapKeTUHIOBUX IHCTPYMEHTIB Bifg BeNU-
Ye3HMX 0OCAriB AaHWUX KNIEHTIB NigHIMA€E NUTaHHS 6Ge3-
NeKu faHWx Ta BigNoBiAHOCTi HOPMATUBHUM BUMOTaM A0
PiBHS €K3UCTeHLiMHUX BisHec-npobnem. Llel Tuck nocu-
NIOETbCA rNobanbHUM NepexonoM Ao cTpaTerii, opieH-
TOBaHWX Ha NEPBHHHI JaHi Ta KPU30MO AOBiPU CMNOXKH-
BauiB.

HanpyskeHicTb Mixk 6akaHHAM rinep-nepcoHanisadji Ta
NoGOIOBAHHAMM LLOAO 3/10BXKWUBaHHS JaHUMU BU3HAUAE TaK
3BaHUM "napafokc npuBaTHOCTI". BUpiweHHs uboro napa-
[LOKCY BUMarae He NpocTo AOTPUMaHHS MiHiManbHWUX BUMOT,
a cTpaTeriyHoi iHTerpauii npuHUMNiB "NpUBaTHOCTI 3a 3a-
LyMoM" y BCi MApKETUHIOBI CUCTEMM.

Xoua 3abe3neyeHHs BigNOBIAHOCTI OAAE CKNAAHOCTI,
BOHO € CTpaTeriyHoto MoxknuBicTio. [lignpuemcTsa, siki npio-
pWTE3YIOTb NPUBATHICTb | NPO30picTb, ByaytoTb "Kanitan
LOBipH", AKUH € HE3aMIHHWUM aKTUBOM A5 NiILTPUMKM NlO-
ANbHOCTI KNIiEHTIB Ta 3abe3neyeHHn cTabiNbHOI NOXUTTE-
BOI LiHHOCTI K/liEHTa Y UMPOBY enoxy. TakUM YUHOM, Hy-
JIbOBa TOJIEPAHTHICTb O NOPYLUEeHb NPUBATHOCTI NepeTBo-
PIOETbCA Ha Bak/IMBY KOHKYPEHTHY nepesary Ta akTop
[LOBFOCTPOKOBOI (DiHAaHCOBOI CTIMKOCTI.

BUMCHOBKM TA INIEPCIIEKTUBU
MOAAABIINX PO3BIAOK Y AAHOMY
HAIIPIMI

CyuyacHi MapKeTUHroBi TeXHONOrii BUWLLAU 3a MeXi
JOMOMIDKHOIO iHCTPYMEHTapIlo i CTaNn KNIOYOBUM KaTai-
3aTopoM cpiHaHCOBOro 3pocTaHHs KoMnaHii. [loseneHo,
O LWITYYHMH iHTENEKT (PYHKLIOHYE SIK iHTerpoBaHa nnar-
hopMa, sika A03BOJISE aBTOMATU3YBATU NPUMHATTS pilleHb
Ta 34iMCHIOBaTU NPEAUKTUBHY NepCcOoHani3alito.

[ns noBHOI peanizauii hiHaHcoBOro noTeHuiany Map-
KETUHIOBUX TEXHOJIOT M Ta NOA0NAHHS CUCTEMHWUX BUKJIUKIB,
KOMMaHiAM PEKOMEHAYETbCA: MNiABULLEHHS onepaLliMHOl
3piNIOCTi; NPIOPUTET Ha BUKOPUCTaHHI Ni1aTopM KIIEHT-
CbKMX laHWX Ta LUTYYHOr O iHTENIEKTY; aKTUBHO IHBECTYBATH
Y BHYTPILWHIM pO3BUTOK abo 3anyyeHHs cheLliani3oBaHWUx
TaNaHTIB Ta iHTErpyBaTu NPUHLUMNKW MPUBATHOCTI y BCi Map-
KETUHIOBi cucTeMH. Lie MiHiMi3ye pU3HKK BeTMKKX LTpachiB
Ta 3abe3neunTb cTabiNbHy NOXWUTTEBY UIHHICTb KAiEHTA.
Mopaanblui HayKOBI NOLWYKKU MOXKYTb 6YTH NPUCBAYEH po3-
pobui Mofeni ans ouiHKK opraHi3auiiHoi 3pinocTi Komn-
JIEKCY MapKeTUHIOBUX iIHCTPYMEHTIB, aAanToBaHoOi ANis YK-
paiHCbKUX KOMMNaHiH.
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